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Full Agreement Reached on Lumber Standards 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuineton, D. C., Dee. 13.—The lumber standardization 
movement will go forward. For a time late yesterday after- 
noon it looked as if the proverbial irresistible force had met 
the immovable object. 

Secretary of Commerce Hoover, who presided in person at 
the conference yesterday and today, stepped into the breach 
and with his usual breadth of vision and infinite patience, 
brought the lumber manufacturers and eastern retailers to- 
gether on a program covering the thickness and width of 
dressed dry yard lumber which was unanimously adopted 
by the conference. 

The discussion yesterday afternoon, as heretofore, turned 
on the proper thickness of inch lumber. On that rock the 
conference threatened to break. Secretary Hoover, having 


several groups an opportunity to go over the matter, he sug- 
gested a short adjournment for group discussion. At 11:50 
the conference reassembled, and Secretary Hoover read the 
new draft of the rewritten sections. After very brief dis- 
cussion, Charles Hill, of New York, bitterest opponent of 
the original draft, asked the privilege of making the motion 
to adopt the compromise standards. There was not a dissent- 
ing vote when Mr. Hoover put the question. 

As it now stands, the Central Committee’s recommended 
standards are retained, but in addition an extra standard giv- 
ing the thickness insisted upon by the eastern retailers is 
provided. 

While it was pointed out many times yesterday forenoon 
that the retailers could get any thickness they desired, but 





14—That the terms ‘‘Standard Board’’ and 
‘‘Extra Standard Board,’’and ‘‘Standard 
Dimension’’ and ‘‘Extra Standard Dimen- 
sion’’ be adopted as designations for 1-inch 
boards (yard) and 2-inch dimension (yard) 
respectively, and applied to both softwoods 
and hardwoods. 

15—That 25/32-inch, surfaced one side or 
surfaced two sides (measured at Standard 
commercially dry shipping weight and mois- 
ture content for each species) be adopted as 
the thickness of the Standard Yard Board; 
26/32-inch, surfaced one side or surfaced two 
sides, for Extra Standard Yard Board. 

16—That 15% inches, surfaced one side or 
surfaced two sides (measured at Standard 
commercially dry shipping weight and mois- 
ture content for each species), be adopted as 
the thickness for Standard Dimension not 
more than 12 inches wide; 1°/, inches, sur- 
faced one side or surfaced two sides, for 
Extra Standard Dimension. 





Substitute Sections Unanimously Adopted by Standardization Conference 


17—That the finished widths of boards, 
dimension and finish surfaced one side or sur- 
faced two sides (measured at Standard com- 
mercially dry shipping weight and moisture 
content for each species) be %%-inch off, on 
lumber of Standard widths less than 8 inches; 
and 1-inch off, on lumber of Standard widths 
of 8 inches and over. 

18—That the Standard thicknesses and 
Standard widths of finished lumber be as 
follows: [Note: The only changes made 
from the recommendations of the Central 
Committee on Lumber Standards, as published 
in the AMERICAN LUMBERMAN of Nov. 
10, 1923, pages 34-36, were in omitting the 
word ‘‘minimum,’’ in adding the ‘‘Extra 
Standard’’ thicknesses of 26/32-inch and 1%, 
inches in finish and common boards and 13%, 
inches in dimension, and in extending to 10 
days after receipt of shipment the time for 
filing complaint.—Editor. | 








listened for hours first to the harmonious morning session 
and later to the stormy afternoon discussion, suggested that the 
manufacturers appoint a committee of five and the eastern 
retailers do the same, both to meet last night*in his office and 
endeavor to work out a solution that would be acceptable to 
all. The committee sat until late last night, finally agreeing 
upon the principle of standard and extra standard, and this 
morning redrafted the language in Sections 14 to 18 of the 
recommended standards of the Central Committee. 

It was apparent when Secretary Hoover called the meeting 
together shortly before 11 o’clock this morning, and announced 
the terms of the agreement, that the conference would not 
waste much time in adopting it. However, in order to give the 


not below 25/32-inch under the recommended standards, the 
opposition was not satisfied until this was actually written 
into the standards as adopted. It was a rare instance in which 
both sides actually won their contentions. 

Finally, the conference unanimously adopted a substitute 
for sections 14 to 18 in the standards recommended by the 
Central Committee on Lumber Standards. 

Many of those present declared that the adoption of stand- 
ards marked an epoch in accomplishment in behalf of the 
lumber industry and the public. Complete harmony char- 
acterized the final session of the conference, which ended with 
everybody all smiles and sunshine. [Complete report of the 
conference appears on page 38 and following pages.—Eprror. } 
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All Good Wishes and 
watt IK Ga a New Year Message 
8 ° We gladly avail ourselves of this opportunity of expressing our 
RAN appreciation to our customers who have, by their liberal patron- 
CYPRESS— age, contributed so signally toward making 1923 one of the 
— on best years we have ever experienced and of conveying to each 
Lath and every one the hope that the Christmas season will be a 
Dimension joyous one and that the New Year will be filled with happiness 
HARDWOODS— and prosperity. 
Band sawn 
Kiln dried We have almost doubled our facilities in 1923 by the addition 
ree ‘ta Surfaced of Band Mill No. 3 and a strictly modern planing mill, and we 
vuuiteee eens are better prepared, on the threshold of 1924, than ever before . 
_ to supply your needs in any item listed in the accompanying “ 
a a” panel. Start the New Year right by sending us your next order. 
Cypress Battery We confidently believe that you will keep on doing so. | 
Stock — : 
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oe JAMES E. STARK & COMPANY, INC. 
B 4 eel MANUFACTURERS 
\_ ran General Offices: Chicago Offices: 
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Our special lumber sales service 
eliminates all guesswork on your 
part as to who manufactured and 
shipped the lumber you receive. 
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Lumber, Lath, Shingles and Hemlock Lumber 
AIR DRIED—KILN DRIED by having your invoice sent directly 


from the mill. Such a service renders 
entire satisfaction to buyers for indus- 
trial plants, factories and retail yards. 
Learn more about our service today. 
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Do Women Oppose Mechanic Trades? 


HY DO SO FEW YOUNG MEN enter the basic building 
trades? There is no lack of financial incentive when plas- 
terers make as much as $200 a week or thereabouts, or twice 

as much as many bank clerks and other “white collar” workers earn 
in a month. 

One labor leader says it is because the human element in the 
matter has been neglected. He amplifies that statement with the 
observation that labor specialists assert a point of view has been 
taken by wives and daughters of wage earners which exerts a more 
powerful influence in turning boys and young men away from the 
trades than any other factor. Anthropology teaches that when the 
female of the species delivered the ultimatum, “Here I stay,” man 
ceased to be a wandering savage, because even if the women were 
hard to live with, he could not live without them 

If his wife is not present, the anthropologist may state that 





women encourage the congregation of human beings in cities—all 
of which may be termed “Adamantine” alibis. But now it seems 
that many women object to their “menfolks” doing the labor of 
constructing the buildings which constitute cities. 

The schools of salesmanship in the last few years have “sold” 
their idea so well that it is said a million young men for bond and 
advertising salesmen could be recruited almost over night. So 
why can not the idea that young men should enter the building 
trades be likewise “sold” to ambitious, husky young fellows? At 
present it seems that the mother who “did not raise her son to be 
a soldier,” did not raise him to be a brick mason, or a plumber, 
or a plasterer. 

To be sure, there are other reasons, which are perhaps better 
known and more fully understood, but until there is a different 
point of view, progress in the building trades is apt to be of the 
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forced or hot-house variety. Proper publicity can modify and 
even radically change a popular viewpoint. This has been accom- 
plished many times and is being effected constantly, or advertising 
would be a failure. 


J. H. Friedal, of the National Industrial Conference Board, says: 
“The training of apprentices is quite as much a patriotic problem 
as it is an industrial one.” Frederick A. Armstrong, general 
manager of the Citizens’ Committee to Enforce the Landis Award, 
in Chicago, affirms: “There are more multimillionaires in the 
United States than plasterers’ apprentices.” 





“THE WORLD DO MOVE.” One of the leading automobile manufac- 
turing companies is showing a model of what it terms a sleeping car, 
the interior being readily convertible into a sleeping compartment— 
a la Pullman berth. Soon people will not need to go home at all. 
They can take their meals at the quick lunch and sleep in the car. 
Illustrating the trend in that direction, a Texas retailer writes the 
AMERICAN, LUMBERMAN: “The auto buying fever has even caused a 
number of people in this vicinity, with large families, to sell their 
homes and buy automobiles, and then live in rented houses. These 
people will drive their cars up alongside their rented houses and 
cover them with wagon sheets, not even being able to build garages 
to keep their cars in.” That seems like the “height of” something, 
but undoubtedly practically the same situation exists in many other 
communities. 





Encouraging Winter Repair Work 


HE WINTER MONTHS, WHEN the snow and cold have caused 

a slowing down in regular outdoor building work, or in some 

localities practically brought it to a standstill, are a good 

time for retail lumber dealers to encourage home repairs and re- 

modeling, especially such interior work as can be done regardless 
of weather conditions. 


Like any other good thing, however, repair business does not grow _ 


spontaneously, at least not in sufficient volume to add very mate- 
rially to the year’s profit. It needs to be cultivated, and many 
dealers have found that carefully planned, intensive work in this 
field yields excellent results. Newspaper advertising and circular 
letters can be used to good advantage to get in touch with prospects 
for work of this sort. 


The field is broader than is realized until a systematic effort has 
been made to develop it. There is hardly a home in the average 
community where some repair work or remodeling is not needed, 
or in any event where it can not be done to excellent advantage, and 
yield great satisfaction to occupants when finished. Perhaps no 
other single division of the repair field offers such possibilities as 
the laying of new hardwood floors over old floors. Not long ago a 
certain farm paper sent letters to quite a number of its women cus- 
tomers, asking them to state in what way they would spend $1,000 
to make their home surroundings more comfortable and attractive, 
if they should unexpectedly find themselves recipients of such a sum 
of money. It is highly significant that more than one-third of the 
women answering the inquiry said that the first thing they would 
do would be to have new hardwood floors laid. This gives an idea 
of the response that can be awakened by an effective sales plea 
along this line. 


The remodeling of interiors, and especially the partitioning off 
and finishing of attic or basement rooms, and closets, putting up 
shelving, installing built-in conveniences, and other indoor jobs, can 
be pushed to excellent advantage at this season. 


Not only is such work well worth while on its own account, but 
it frequently affords a good opportunity for the dealer to suggest 
more extensive remodeling, such as the addition of sleeping porches 
and sun parlors, to be undertaken in the spring when the weather 
becomes settled. Furthermore, the execution of a piece of repair 
or remodeling work is usually a matter of interest to the entire 
neighborhood, especially in the smaller communities, and often sug- 
gests the need for similar work in other homes in the vicinity. It 
is, indeed, a frequent experience of lumber dealers who make a 
special feature of repair work that a small job leads to a larger one 
for someone in the neighborhood where the work is being done. 





THE TIME HAS NOT YET come when the lion and the lamb 


lie down together, but in San Francisco union and nonunion men 
of the same trade are working peacefully and contentedly side by 
side, and have been for many months. It is claimed that San 
Francisco is the only city in the United States, Great Britain, 
Canada, or Australia where this condition exists, and therefore the 
only city that is “100 percent open shop” so far as the building 


trades are concerned. In Chicago, and in a number of other cities, 
nonunion men of one trade are working on the same jobs with 
union men of other trades, and vice versa; but there is no mingling 
of nonunion and union men of the same trade on the same job. 
Less than three years ago no union man in San Francisco would 
work on any building which employed any nonunion workman in 
any trade. 


A Factor in High Building Costs 


HE PRACTICE OF CONTRACTORS preparing elaborate de- 
tailed estimates when competing for large jobs entails an 
annual waste of millions of dollars, according to a speaker at 

a recent meeting of the New York Building Congress. Often a half- 
dozen or more contractors prepare estimates on the same job. The 
cost of making up the unsuccessful as well as the successful esti- 
mates must be charged into overhead, thus raising the cost of all 
building. The practice was likened at the meeting to a vampire 
which the more it devours the more it demands. 


It is said that the cost of making estimates, and the selling effort 
involved in connection therewith, amount in New York City to over 
$30,000 for every $1,000,000 worth of actual construction. Con- 
tractors are trying to find some way out of the morass of estimating 
in which they are becoming more deeply involved year by year. It 
is hard to break an established custom, even a bad one, but some 
plan should be devised whereby the building industry might be at 
least in part relieved of this useless burden, which operates to in- 
crease the cost, and thereby decrease the volume, of construction 
undertaken. 








THE IMPORTANCE OF IMPARTING to foreigners employed in 
industries at least an elementary knowledge of the English langu- 
age, is emphasized by a recent estimate made by the New York 
State Industrial Commission, to the effect that one-half of the acci- 
dents occurring in the industrial plants of that State are due to 
ignorance of the language. There are in New York State alone 
800,000 factory workers who do not understand English. The com- 
mission estimates that the loss resulting from this class of accidents 
amounts to $50,000 a day. In this connection it might also be men- 
tioned that statistics of the Department of Labor show that the 
rate of accidents in the iron and steel industry, covering a period 
of eight years, was highest among the non-English speaking 
workers. 





Good Cattle Barns Aid Feeding 


HE MIDDLE WEST IS HARVESTING a big corn crop. In 
fact this crop is bringing cheer and expanding plans to thou- 
sands of farmers. But while the crop is large, the weather 

conditions of the summer and fall have resulted in a rather un- 
usually large percentage of soft and chaffy corn. This soft 
corn is not marketable thru the usual channels, but it has large 
feeding value for fattening cattle. There is little established mar- 
keting machinery for gathering this feeding corn and distributing 
it to feeders; so much of it must and will be fed on the farms that 
produce it. This means that many farms not especially well 
equipped for handling cattle will have each its car or two of feeders 
during the winter. 


Local retailers can do these farmers a service by helping them 
build cattle barns and feeding bunks and by telling them how to 
alter existing buildings for this special need. Cattle barns and 
cattle feeding equipment get hard use, and if this equipment is 
already in existence it is certan to need repairs. The time is short, 
but some advertising and some practical plans to back it up should 
mean an important volume of winter sales. 





PLENTY OF SHIPPERS HAVE no doubt at times entertained the 
thought that an injection of religion might be a good thing 
for the railroads, but it has remained for the Colorado division of 
the safety committee of the Union Pacific Railroad to appoint the 
first chaplain known in the railroad business. The recently ap- 
pointed incumbent of the newly created office of committee chaplain 
is Rev. S. A. Webber, of Denver, an active minister of the Metho- 
dist Episcopal church. Mr. Webber has been interested in safety 
work for a number of years, having consistently advocated safety 
measures among the men in various railroad centers where he has 
preached. Since the safety movement was officially inaugurated 
on the Union Pacific system, in 1912, he has been actively associated 
with various committees engaged in the promotion of safety meas- 
ures. His appointment as chaplain of the safety committee is 
purely honorary, and carries no compensation. 
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Cut Increases; Shipments, Orders Less 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dec. 13.—An increase 

in production and a decrease in shipments and 

orders for the week ended Dee. 8 is indicated 
in reports received by the National Lumber 

Manufacturers’ Association from 384 of the 

large commercial sawmills of the country, as 

compared with reports from 377 mills of the 

preceding week. Production increased 6,454,806 

feet, shipments decreased 25,610,387 feet, and 

orders decreased 10,150,798 feet. The 130 re- 
porting mills of the West Coast Lumbermen’s 

Association and the 135 reporting mills of the 

outhern Pine Association show an increase in 
unfilled orders on hand from 635,400,091 feet 
of the preceding week to 653,735,489 feet for 

the week ended Dee. 8. 


For all the mills of the seven reporting asso- 
ciations, shipments were 80 percent and orders 
90 percent of production. For Southern Pine 
Association mills these percentages were 84 and 
99, and for the West Coast Lumbermen’s As- 
sociation mills 75 and 86. Most of the mills 
have a normal production for the week, accord- 
ing to which actual production was 105 percent, 
shipments 81 percent and orders 93 percent. 

The figures for the week follow: Production 
last week 234,777,151 feet, against 228,322,345 
feet the preceding week, and 207,177,043 feet 
the same week last year. Shipments, 187,479,846 
feet, against 213,090,233 feet the week before, 
and 211,367,984 feet last year. Orders, 212,- 
361,695 feet, against 222,512,493 feet the pre- 
ceding week, and 209,666,470 feet last year. 

As heretofore pointed out, the figures for the 
California White & Sugar Pine Manufacturers’ 
Association are not included in the above totals. 
Reports received from fourteen California pine 
mills, representing 38 percent of the total cut 
in the California pine region, give their produc- 
tion for last week as 7,921,000 feet, shipments 
10,111,000 feet and orders 9,793,000 feet. 


Production of 135 Southern Pine Association 
mills last week was 76,490,150 feet, against 
74,941,893 feet the week before, when 130 mills 
reported, and 73,575,016 feet last year. Ship- 
ments were 64,300,032 feet, against 64,551,204 
feet the preceding week, and 74,992,160 feet 





li. 





584,951 feet, against 9,884,442,942 feet; in- 
crease, 1,673,142,009 feet. Orders—11,036,368,- 
828 feet, against 10,171,887,291 feet; increase, 
864,481,537 feet. 


The West Coast Lumbermen’s Association 
wired that production for reporting mills was 
25 percent above normal, new business was 14 
percent below production and shipments were 
14 percent below new business. Of all new busi- 
ness taken during the week 46 percent was for 
future water delivery, amounting to 43,798,896 
feet, of which 25,911,136 feet was for domestic 
cargo delivery and 17,887,760 feet export busi- 
ness. New business by rail amounted to 1,532 
ears. Of this week’s lumber shipments 48 per- 
cent moved by water, amounting to 38,811,542 
feet, of which 24,330,341 feet moved coastwise 
and intercoastal and 14,481,201 feet went over- 
seas. Rail shipments totaled 1,268 cars, and 
local auto and team deliveries totaled 4,843,659 
feet. Unfilled domestic cargo orders totaled 
105,327,945 feet, unfilled export orders 241,- 
243,203 feet and unfilled rail trade orders 3,730 
ears. For the first forty-nine weeks of this 
year production has been 5,002,495,875 feet, 
new business 4,991,214,559 feet and shipments 
5,104,245,017 feet. 


The Southern Pine Association advises that 
orders received decreased 0.6 percent below pre- 
vious week; shipments decreased 4.1 percent and 
production decreased 1.8 percent. Orders on 
hand at the end of the week totaled 232,564,341 
feet, as against 214,584,612 feet at the end of 
the preceding week. Of the seventy-nine mills 
reporting running time, sixty-seven were on full 
or overtime—two of them being on double shift. 

The Northern Pine Manufacturers’ Associa- 
tion wired that of ten mills reporting for the 
week only four are now sawing. 
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Exhibits Relics of Japanese Disaster 


INDIANAPOLIS, IND., Dec. 10.—Elsner Hilton, 
traveling sales representative in Japan for E. 
C. Atkins & Co., saw, tool and machine knife 
manufacturers, of this city, is spending some 
time at the home office, having returned to this 
country shortly atter the recent disastrous Jap- 
anese earthquake. Mr. Hilton’s experiences in 


{ 


Atkins products that went thru Japanese earthquake 


last year. Orders were 76,000,461 feet, against 
73,614,327 feet the week before, and 79,916,344 
feet last year. 


Production of 130 mills of the West Coast 
Lumbermen’s Association was 109,470,303 feet, 
against 104,109,578 feet the week before, when 
132 mills reported, and 93,680,268 feet last year. 
Shipments wete 81,695,201 feet, against 104,- 
576,121 feet the week before, and 92,430,681 
feet last year. Orders were 94,602,555 feet, 
against 102,424,207 feet the week before, and 
84,052,293 feet last year. 

For the first forty-nine weeks of the year the 
figures are: Production—11,732,481,550 feet, 
against 10,359,557,666 feet; increase over 1922 
being 1,372,923,884 feet. Shipments—11,557,- 





this disaster were described in a story that was 
printed in the Oct. 20 issue of the AMERICAN 
LUMBERMAN. 


Mr. Hilton was stopping at the Oriental 
Palace Hotel in Yokohama, but on the day of 
the earthquake was in Tokio. After things 
had settled down somewhat, he was digging in 
the Oriental Palace Hotel, trying to locate his 
room, and came across the Atkins Pribnow 
swage shaper, a sample of an Atkins inserted 
tooth and holder and an Atkins wire gage; and 
by finding these he knew he had found his 
room. He came across the skeletons of his three 
trunks, but practically everything in them was 
destroyed or melted together. 

The three articles shown in the illustration 


were not melted, due to the fact that one of the 


large walls had fallen on these tools and had 
preserved them to some extent, but even with an 
eight or ten-inch wall on top of them, the handle 
of the swage shaper was burned off and the 
parts practically melted together. 

Mr. Hilton lost almost everything he had 
except the clothes on his back, and he stated 
that he was indeed glad to be back in the United 


States. However, he is contemplating return- ' 


ing to Japan about the first of next year. 
Buy Banker’s Interests in Company 


[Special telegram to AMERICAN LUMBBERMAN] 


Kansas City, Mo., Dec. 12.—The sale of the . 


Fox interests in the Central Coal & Coke Co., 
valued at $1,471,050 to a syndicate composed 
of Charles S. Keith, president, Herbert F. Hall, a 
director, and John 
Henry Kirby, of Hous- 
ton, Tex. was an- 
nounced today by Mr. 





Keith. It was a cash 
transaction. 
The Fox interests, 


owned by C. F. Fox, 





CHARLES 8. KEITH, 
Kansas City, Mo. ; 


President Central 
Coal & Coke Co. 





investment banker of 
Philadelphia, 
Pa., amounted to 11,675 
shares which were sold 
at $126 a share. ‘‘The 
deal gives the purchas- 
ers undisputed control,’’ 
Mr. Keith said. ‘‘ Mr. 
Kirby bought the largest part of the Fox in- 
terests. About 50,000 of the 70,000 shares are 
now owned by western men. There will be no 
radical change in policy. Mr. Kirby will take 
the place of Mr. Fox on the board. The officers 
will remain the same. Mr. Kirby is expected 
here for a conference the last of the week.’’ 


Southern Pine Mill Prices 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dec. 13.—The following 
are f. o. b. mill lumber sales realizations from 
Dee. 3 to 8, of a varying number of southern 
pine mills, being weighted averages of reported 
actual sales at the latest available dates: 
Sap Flooring Boards, S2S or S4S* 











Edge grain— Common— 

ix” BE «<0. $76.73 a, _ 3 aid aed “—- 
Flat grain— 1x ‘ We Bawvawas } 
1x4” B&btr. ..... $40.72 1x 8” No. 2...... 19.90 
1x4” No. 2 com.. 18.35 1x12” GG: Bascoda 22.25 
1x6” No. 2 com.. 20.37 In & Ree Slisicce 16.00 

1x6” No. 3 com.. 14.47 Timbers 


Ss4S— 
8” & under 20’ & 
under, longleaf.$26.70 
12”, 20’ & under. 39.29 


Dimension 


2x4”, 16’ No. 1..$21.85 
2x4”, 16° No. 2.. 19.50 





*Figures for No. 1 common boards are for 


sales, Nov. 5 to 10. , 
See aaeaaaaa 


Two Children, or Can’t Buy Home 


CoNncorD, N. H., Dec. 10.—Articles of incor- 
poration were filed here today for the Chase 
Family Home Association. The purpose of 
the organization, as stated in the incorporation 
papers, is the building of homes, each to be 
occupied by one family only, and there is 
a special provision that the houses shall be sold 
without profit to families having not less than 
two children each. 


THE DATE PALM, practically unknown in the 
United States in 1898, is now important in the 
Southwest. 
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Turnover in Retail Lumber Yards * 

We would like to ascertain the rate of turnover 
in the retail lumber business, and will very much 
appreciate any information you can give us on 
the subject.—INnQuiry No. 1,163. 

[‘‘Turnover’’ as applied to any retail busi- 
ness is generally understood to mean the num- 
ber of times that the stock is sold and replaced, 
or ‘‘turned over’’ in the course of the year. 

The rate of turnover in the retail lumber 
business varies widely, due to difference in 
trade conditions, demand and other factors, in 
different territories, and at different times in 
the same territory. For instance, the rate of 
turnover in any given community would be 
greatly reduced by an entire or partial crop 
failure, or any other condition that impaired 
the buying power of consumers in that terri- 
tory. The rate of turnover also, of course, de- 
pends in large measure upon the merchandis- 
ing efficiency of the retailer. One retailer, be- 
cause of progressive advertising and selling 
methods, may have a high rate of turnover, 
while another dealer in the same town may have 
a low rate. The AMERICAN LUMBERMAN has at 
various times investigated the subject of turn- 
over quite thoroly, canvassing many retail con- 
cerns, both large and small, situated in all 
parts of the country. These surveys show that 
the rate of turnover varies from as low as 2 
to as high as 6, the higher figure being very 
rare. Probably it would be safe to say that a 
rate of 3 to 4 would represent the average an- 
nual turnover of well conducted yards under 
normal conditions.—EDITor. | 


Building Low Cost Homes 

I was greatly surprised and disappointed in 
reading the editorial entitled ‘“‘Better Homes Should 
Be the Aim,” appearing in your issue of Dec. 1. 
I have been a constant subscriber to your journal 
since 1876, and have been not only interested 
in every one of your issues, but have been in- 
fluenced by many of the articles you have so ably 
presented to your readers. I can not, however, 
feel that conditions warrant encouraging thrifty 
people who might be contented in a modest home 
costing from $2,000 to $3,000, not to consider 
owning a home until their means would warrant 
them owning a home worth $6,000 or more. That 
might be good advice to the purchaser of an auto- 
mobile, but I do not believe that a thrifty person 
willing to put up with some inconveniences until 
he could afford to improve his surroundings, or 
exchange the home for a larger one, should defer 
making an effort to own his own home, modest 
tho it may be at first. There always will be 
certain sections that offer building sites for only 
the coarser laborer, and such locations will never 
warrant the building of expensive homes, but will 
provide individual homes for the element I am 
mentioning.—INQuiIry No. 1164. 

[With the spirit of the foregoing ‘criticism, 
which comes from a New York lumber retail- 
er, the AMERICAN LUMBERMAN is in fullest 
accord. The facts set forth in the above com- 
munication were fully recognized in the editor- 
ial referred to, in the following words: ‘‘Un- 
questionably. there are circumstances and con- 
ditions in which the building of very cheap 
homes is not only justifiable but desirable.’’ 
The purpose of the editorial was not to dis- 
courage the building of low cost homes, where 
only such homes could be afforded—which course 
the AMERICAN LUMBERMAN has consistently ad- 
vocated, and aided by every means in its 
power—but to express the view that a man 
should build just as good a home as he ean 
afford to build, even tho he may have to deny 
himself in other directions to attain that end. 

In a country like ours, where labor is well 
paid and living standards are constantly ad- 
vancing, and where the ‘‘better homes’’ move- 
ment has assumed such tremendous proportions, 
it would seem to be sound policy for lumber 
and building interests to encourage the build- 
ing of the best homes that people can afford, 
‘ather than the cheapest dwellings that might 

erve the primary purpose of shelter. While 

eeping that ideal in view, due recognition must 


also of course be given to the necessity of 
making it possible for thrifty people of even 
the lowest earning capacity to acquire homes 
at a cost within their power to pay.—EbI!Tor. | 





Preper Use of Term ‘“Merchantable”’ 
We have recently shipped two cars of 4/4 white 
pine and sold it as merchantable lumber. The 
question has been raised as to what constitutes 
“merchantable” lumber. We understand that it is 
the full product of the log with the culls out. Any 
information you can give us on the subject will be 
appreciated._-INquiry No. 1,168. 

[The foregoing inquiry is made by a Michi- 
gan lumber manufacturer. The term merchant- 
able is not used in the northern pine grading 
rules. However, in the book ‘‘Lumber’’ by 
Ralph C. Bryant the following definitions of 
merchantable are given: 

‘¢Merchantable—The name of a specific grade 
of southern yellow pine timber.’’ 

‘“Merchantable Log—A log that will make 
lumber of a quality and in sufficient amount to 
make it profitable to take it to a mill and have 
it sawed. (Supreme Court of Michigan, 82 
Northwest. Report, 230) ’’ 


Machines to Make Hand-Saw Handles 


I am in receipt of an inquiry concerning the 
manufacture of hand-saw handles, I would like to 
know whether you can furnish us with the names 
and addresses of companies where the various ma- 
chines can be purchased for the manufacture of 
same,—INQuiIrRY No. 1,167. 

[The foregoing inquiry is made by a district 
forester of the United States Forest Service. 
The name of a manufacturer of machines be- 
lieved to be satisfactory for this purpose has 
been supplied to the inquirer. To readers who 
can give additional information on'this subject 
the name of the inquirer will be supplied upon 
request.— EDITOR. | 


Machines to Make Hand-Saw Handles 


Will you please state in your paper the usual 
selling terms used by the average large operator? 
I am constantly annoyed by my customers taking 
2 percent when I do not think they are entitled to 
it. J am willing to wait 60 days for payment, but 
some buyers will pay anywhere from 30 to 45 days 
and take 2 pereent discount. This does not seem 
to me to be fair and yet one does not want to make 
too much protest. If you will publish a word on 




















One of the finest pieces of cabinet work seen in Indianapolis, Ind., for a long time recently 


was installed in a hat store in a downtown section. 


natural wood. 


The glass doors are finished in panel effects. 


The fixtures are of gum finished in 
The first week the store 


opened it was crowded every day and the visitors invariably remarked the beauty of the 


interior finish 





‘“Merchantable Lumber—As applied to the 
output of a sawmill—the entire cut of the mill 
except mill culls.’’ 


‘“Merchantable Timber—Usually interpreted 
to mean timber that can be manufactured and 
sold at not less than cost. The purpose for 
which the timber is to be used and local cus- 
tom are factors which influence the degree of 
utilization. ’’ 

In this connection, it is of interest to note 
the definition of ‘‘mill cull’’ given also in 
Bryant’s book ‘‘Lumber’’ as follows: (1)— 
The nonmerchantable part of the mill cut. (2) 
In hardwoods and some softwoods a term ap- 
plied to a specific quality of low grade lumber. 

Among the organizations that include a mer- 
chantable grade in their rules are the Northern 
Hemlock & Hardwood Manufacturers Associa- 
tion and the North Carolina Pine Association, 
but as these are specific grades for different 
woods they have no application in the present 
case. Readers of the AMERICAN LUMBERMAN 
are invited to comment on this inquiry.— 
EDITOR. | 


the subject, I think it will be appreciated by many 
of the comparatively small operators.-—INQUIRY 
No. 1,166. 

[The foregoing request comes from an eastern 
reader of the AMERICAN LUMBERMAN. Strictly 
speaking, the stipulations regarding the terms 
of payment are an essential part of the order 
and should be observed by every buyer who 
expects the seller to perform his part of the 
contract; that is, to deliver stock of the grade, 
in the quantity and at the time stipulated in 
the contract of purchase. Numerous attempts 
have been made thru codperation between manu- 
facturers, wholesalers and retailers to arrive at 
a general agreement regarding order blanks that 
should include terms of sale. Whatever the 
general custom might be with regard to terms 
of sale it would have no bearing on a contract 
of sale in which the terms were stipulated. 
Consequently if in any given case the buyer 
does not obserye the terms specified he is merely 
violating his contract. Of course the more 
nearly all parties observe the terms in letter and 
in spirit, the more pleasant business relations 
will be.—EDITonr. | 
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The General Business Situation 


With holidays approaching and annual in- 
ventories being taken, retail trade is quicken- 
ing, but there is a slackening in most primary 
channels. Manufacturing activity is declining, 
and producers, altho in most cases optimistic 
regarding the first half of the new year, show 
as much conservatism as distributers. The lat- 
ter are still disposed to keep stocks at the low- 
est possible levels, and doubtless will persevere 
in their policy of caution until definitely as- 
sured as to the trend of trade. There is as yet 
little forward buying; but the total of pur- 
chases to cover immediate and nearby needs 
is considerable and in some lines in excess of 
normal for this month. This fact is verified 
by statistics of car loading, which are still 
exceptionally heavy. Confidenee in the future 
is strong. Conditions favor prosperity during 
1924, and while nobody is allowing his optimism 
to run away with him, foundations for coming 
business activity are being solidly laid. One 
of the outstanding and most encouraging fea- 
tures of the situation is the continued absence 
of large scale speculative buying. 


Southern Pine Demand Grows 


Demand for southern pine has shown a steady 
growth during the last month, and has now in- 
creased so as practically to equal production, 
for the first time in twelve weeks. The South- 
ern Pine Association’s barometer for last week 
shows that bookings at 135 subscribing mills 
attained 89 percent of normal, or only 0.64 
percent below the steadily maintained output. 
Last week’s shipments averaged about the same 
as for some months, registering 75 percent of 
normal. 

An outstanding feature of the situation is 
the growing demand from railroads and car 
builders, for car decking, framing and lining, 
as well as for timbers and ties. Several in- 
quiries for large quantities of such stock are in 
circulation. Orders for special cutting of all 
kinds have picked up lately. 

A considerable call for yard and shed stock 
has arisen in practically all sections of con- 
suming territory. Much of it still is for small 
lots for immediate shipment, due to the con- 
tinued heavy building operations made possible 
by favorable weather in most sections; but the 
percentage of orders for straight cars for ship- 
ment after the first of the year is increasing, 
many retailers having judged the time ripe for 
replenishing their stocks in preparation for the 
good winter and booming spring trade which 
they expect. Transit cars are scarce, and when 
well loaded bring good prices. The general 
price level is in fact a few notches higher than 


‘a month ago, and in view of low mill stocks are 


sure to advance further as demand develops. 
Long joists, short dimension, timbers and No. 2 
boards are among the strongest items, The 
latter are especially hard to find in dry con- 
dition. 

In connection with building operations, lum- 
bermen believe that the construction program 
next year will be fully as large as during 1923, 
and larger if Congress eases the tax burden so 
as to encourage investment in real estate and 
building bonds, instead of in tax exempt securi- 
ties as heretofore. 


The Southern Hardwood Situation 


Reports from southern hardwood producing 
territories are to the effect that trade holds 
up remarkably well, considering the close ap- 
proach of the holidays and the fact that con- 
sumers are nearly all engaged in taking inven- 
tories. Demand is somewhat spotty, and or- 
ders are in nearly all cases for small quantities; 
but their total is large enough to keep the 
manufacturing and shipping departments work- 
ing at close to capacity. The principal domes- 
tic consuming groups, except the furniture in- 
terests, are still in the market in a substantial 





way; there is a fair miscellaneous demand, but 
foreign buying is comparatively limited. Auto- 
mobile manufacturers continue to lead in mar- 
ket activity, and items required by them are ip 


very strong position. Demand from flooring 
and interior trim makers remains brisk, and 
these are among the most optimistic consumers. 
They report that they enjoy an extraordinarily 
good demand for this time of year, and believe 
that 1924 has a good chance of becoming “n 
even better year than 1923, if building is ecar- 
ried on as at present contemplated. Box in- 
terests continue to take large quantities of 
lower grades, and these occupy a good market 
position. The furniture trade is slow, orders 
being confined to absolute needs. This indus- 
try is marking time until after the January 
furniture shows, but is counted upon to become 
a large customer following these shows, at which 
next year’s styles will be determined. The rail- 
roads are also fairly well represented on the 
market, especially for cross and switch ties. 
Hardwood prices have shown little change dur- 
ing the last week. 


Northern Hard- and Softwoods 


Usually mild weather has continued thruout 
the Northwest, and builders have taken advan- 
tage of it by rushing forward much new con- 
struction work. The volume of trade conse- 
quently by far exceeds the recent expectations 
of lumber dealers, and they find it necessary to 
sort up their stocks frequently, with the result 
that mills are kept busy shipping. As a gen- 
eral rule, current orders are for immediate re- 





Statistics on production, orders and 
shipments appear on page 48 





quirements only, but Minneapolis reports that 
a great many contracts are being entered into 
for stocks for spring delivery. In view of the 
active programs of winter mining and develop- 
ment in the North, some large housing projects 
in mining communities have been started. 
These, with the good demand for mining tim- 
bers and similar material, cause the movement 
of lumber to the mining region to be very heavy 
for this time of year. All items of northern 
pine are being firmly held at current price lists. 


The market for northern hardwoods remains 
very strong. Demand has shown some falling 
off lately, but there are still enough orders to 
cover all offerings, and manufacturers do not 
find it necessary to exert any pressure in order 
to secure all the business they can handle. 
Stocks are low and badly broken. The automo- 
bile body builders remain the largest factors 
on the market, and the items they require are 
the searcest, because of long sustained demand. 
Maple in 5/4, 6/4 and 8/4 thicknesses are espe- 
cially hard to obtain. The furniture trade re- 
mains quiet, buying being on a hand-to-mouth 
basis, but prospects for business from this 
source following the January furniture shows 
are excellent. There is a big movement of 
lower grades, which are wanted not only by 
box makers, but also in large quantities by auto- 
mobile and furniture interests for packing pur- 
poses; and prices on these have in some in- 
stanees advanced. 

The statistical report of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
shows that demand for hardwoods, tho lower 
than during several previous weeks, continues 
heavily to outbalance production. During No- 
vember, the weekly output at mills reporting 
to the association averaged only 1,639,000 feet, 
while bookings were for 3,410,000 feet and 
shipments 3,700,000 feet. The weekly hardwood 
averages for the first eleven months of this year 
were: Production, 2,810,000 feet; bookings, 
2,997,000 feet, and shipments, 3,380,000 feet. 
Current orders for hemlock are in excess of 





the declining production, but the averages for 
November are heavily in favor of output. Dur- 
ing that month it averaged 1,906,000 feet, com- 
pared with orders for 1,469,000 feet, and ship- 
ments of 1,871,000. The weekly hemlock aver- 
ages for the last eleven months are: Produe- 
tion, 2,932,000; orders, 2,214,000 feet, and ship- 
ments, 2,662,000 feet. 


Western Pines More Active 


An increase in bookings of 26 percent over 
the previous week, at thirty-eight representative 
mills, is shown by the statistical report of the 
Western Pine Manufacturers’ Association eov- 
ering the week ended Dee. 1. This increase 
placed bookings at 88 percent of normal, which 
was 2 percent above production. It was the 
first time for many months that bookings have 
attained that height or have exceeded output. 
Shipments, however, were low, registering only 
62 percent of normal. The stronger demand 
reflected by these figures is attributed espe- 
cially to stocking up measures taken by some 
of the middlewestern retail yards, which have 
placed orders for shipment after the first of 
the year. Some distributing centers also report 
an ineease in buying for factory consumption, 
with prospects for considerable further improve- 
ment before the end of the year; but industrial 
buying, taken as a whole, appears still to be 
light and on an extremely conservative basis. 
Prices generally are firmly maintained, tho 
some items continue to be erratic. 

An increased demand for shop and a good 
volume of inquiries covering most items on the 
list are reported by manufacturers of Califor- 


nia white and sugar pine. It is said that some . 


large orders have been placed during the last 
fortnight. Prices show a firmer tendency and 
No. 2 shop & better advanced $5 this week. 


The Douglas Fir Situation 


Bookings by west Coast mills showed another 
decline last week, when they registered 11 per- 
cent above normal, compared with an increased 
production at 25 percent above the same mark. 
Shipments meanwhile showed a heavy drop, at 
130 mills totalling 81,695,000 feet, which is 
normal, compared with 104,576,000 feet dur- 
ing the week previous. Of the new business ac 
cepted, the percentage for water delivery de 
clined to 46 percent, largely because of a slump 
in foreign orders, which totalled only 18,000,000 
feet, as against 26,000,000 feet going to do- 
mestic cargo markets. 


Beyond this slump in foreign business, whieh 
is regarded as a mere fluctuation, the Douglas 
fir market situation has shown no important 
change. Local business remains heavy. The 
domestic rail market is still quiet, tho inquiries 
are plentiful, indicating that retail buying will 
expand into heavy volume very soon. The At- 
lantic Seaboard is taking comparatively little 
lumber, and is not expected to for some time. 
The major water movement continues to be to 
‘alifornia ports, tho this market is still in a 
poor condition because of the enormous ship- 
ments which during the last several weeks have 
glutted it with lumber. Statistics show that 
total lumber receipts by water between Jan. 1 
and Nov. 17, this year, at San Francisco, Oak- 
land, Santa Barbara and San Diego were 
2,485,785,000 feet, of which 16 percent was 
redwood, and 84 percent, or 2,102,250,000 feet, 
Douglas fir. These statistics indicate that Cali- 
fornia will use the tremendous total of 3,000,- 
000,000 feet in 1923; for in addition to the 
above boat shipments there was a heavy rail 
movement to that State, of which no record is 
available. 

The mills are facing the future with confi- 
dence, and are making no efforts to stimulate 
business, except in instances where an indi- 
vidual manufacturer has a surplus to work off; 
and prices hold firm. 
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Conference Unanimous in Adopting Lumber Standards— 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 12.—The general 
conference of representatives of all the indus- 
trial groups interested in the manufacture, dis- 
tribution and utilization of lumber, called by 
Secretary of Commerce Hoover to act on the 
standards recommended by the Central Com- 
mittee on Lumber Standards, got under way at 
10:30 o’clock this morning in the assembly 
room of the Department of Commerce and 
spent the day discussing the different features 
of the committee’s report. 

Secretary Hoover presided in person, opening 
the conference with a brief review of the stand- 
ardization movement in the lumber industry 
since the first general conference which met in 
the same room in May of last year and out of 
which grew the Central Committee representing 
the several interested groups, and the Consult- 
ing Committee which assisted in working out 
the standards recommended for adoption at the 
present meeting. 

In calling the gathering together Mr. Hoover 
congratulated the delegates on the large and 
representative gathering—which filled the big 
room to overflowing—and commended the sev- 
eral groups for the great interest which they 
have taken in the standardization project. He 
recalled the fact that the original conference 
was called for the purpose of determining 
whether it was possible to develop in the in- 
dustry itself a solution of the problem of stand- 
ard sizes, grades and nomenclature of lumber. 

While no difference had since developed as 
to the principles involved, Mr. Hoover said, their 
application had been found to be enormously 
complex as to details. He added that the ob- 
jects of standardization were to protect the 
public, simplify trade practices and effect econ- 
omies in distribution. These would all be very 
helpful, but of even greater importance would 
be their realization by voluntary action. Such 
action, he said, would contribute greatly toward 
stemming the tide of Government regulation 
by demonstrating that one of the greatest in- 
dustries of the country was able to govern and 
regulate itself in the public interest. 





States Government’s Position 


In order that there might be no mis- 
understanding, Mr. Hoover again emphasized 
the fact that the Government had no authority 
whatever in the matter under consideration and 
that all his department had done was to offer 
what it thought would be helpful codperation 
and advice. He added that some persons had 
got off on the wrong foot with regard to the 
relation of the Government to the matter: 
Therefore he reiterated that the standardization 
movement was entirely a voluntary matter with 
the lumber industries. 

There were bound to be differences of. opin- 
ion, he said, and it was not expected that the 
whole aim could be accomplished at once. He 
thought the industry was to be congratulated 
on the good start it had made in the partial 
program submitted by the central committee. 

Mr. Hoover was not sparing in his commenda- 
tion of the steps already taken. 

. Secretary Hoover called upon Col. William 
B. Greeley, chief of the Forest Service, who 
said that branch of the Government had al- 
ways been keenly interested in the development 
of greater economy and efficiency in the utiliza- 
tion of forest products, as being of equal im- 
portance with timber growing as an essential 
part of a forestry program. In view of con- 
troversy that has developed during the progress 
of the standardization movement on the ques- 
tion of the proper thickness of an inch board, 
Col. Greeley, relating the part played by the 
Forest Products Laboratory in the work, said it 
was the judgment of the Forest Service that 
26/32-inch represented the best finished board 
for the average use of the consumer. While 
standing on that as a technical finding in a 
technical study, Col. Greeley said the Forest 
Service recognized the many diverse interests 
involved in a problem of this magnitude and, 


recognizing the necessity for seeing this mag- 
nificent movement continue, was willing to adopt 
a less thickness in order to make substantial 
progress in the right direction. 


Forest Service Recommendations 


The Forest Service was not disposed to ad- 
here to what might be called a 100 percent ideal, 
realizing that Rome was not built in a day and 
that the great lumber industry could not be 
remade in a night. ‘‘Therefore,’’ he said, 
‘‘if we can improve 40 percent of our commer- 
cial lumber by adopting 25/32-inch along with 
the other standards proposed, it would be far 
better to take action along that line than not 
to act at all.’’ He pointed out that the Cen- 
tral Committee had recommended a very large 





STATEMENT BY COMMERCE 
SECRETARY 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 13.—At the con- 
clusion of the Lumber Standardization Confer- 
ence here today, Secretary Herbert Hoover, 
Department of Commerce, gave to the AMER- 
ICAN LUMBERMAN the following statement: 


“The lumber industry and the wood consum- 
ing public are to be con- 
gratulated upon the for- 
ward step taken today. 
This establishes the 
basis from which the 
standardization program 
can proceed, step by step, 
in a way that will effect 
economies in construc- 
tion, conserve a great 
natural resource and 
protect the interests of 
the home builders of the 
nation. The fact that 
the various branches of 
the industry have found 
a way to compose their 
differences and volun- 
tarily agree on this con- 
structive program is the 
best evidence of their 
sincerity and in this 
movement for the pro- 
tection of the public and the conservation of one 
of the country’s largest industries I am glad to 
pledge the continued hearty coéperation of the 
Department of Commerce and to urge every 
branch of the industry and the people generally 
to support this program.” (Signed)—Herbert 
Hoover. 


HERBERT HOOVER 





proportion of the things recommended by the 
Forest Products Laboratory at Madison, Wis. 

Col. Greeley, as well as other speakers, empha- 
sized the fact that the standards proposed would 
be ‘‘minimum’’ standards, below which the in- 
dustry could not go. In this connection he 
pointed out that most other standards with 
which he was familiar, for example cotton, are 
minimum standards. He thought the standards 
should be adopted with this point in view— 
that they are not absolutely final, but minimum 
standards the trade is seeking to put into gen- 
eral practice. 

The ovation given Col. Greeley, was second 
only to that received by Secretary Hoover him- 
self, which was most generous. 


Outlines Committee’s Report 


John W. Blodgett of Grand Rapids, Mich., 
as chairman of the Central Committee, was 
next called upon by Secretary Hoover, to out- 
line the report. He said it was mainly the work 
of the Consulting Committee, appointed to co- 
operate and advise with the Central Committee 





dimension,’’ 


and representing eight groups, covering virtu- 
ally all the interests concerned in the standard- 
ization movement. Mr. Blodgett said he never 
knew a body of men to work more earnestly or 
harder or with a greater singleness of purpose 
to accomplish something for the common good 
than the members of the Consulting Committee. 

Mr. Blodgett pointed out that while the 
recommended standards cover yard lumber 
only, it is impossible to separate them wholly 
from what is called factory lumber. He found 
that some concerns which use lumber for cut- 
ting-up purposes fear the proposed standards 
would interfere with their getting the sizes 
they want. He read extracts from a letter 
written by a large box manufacturer, who 
feared that it would be difficult to get the 
manufacturers to cut one thickness in the 
high grades and another in the lower grades. 
Mr. Blodgett said he desired to assure the 
box manufacturers that they need entertain 
no fear on this score. For example, he man- 
ufactures many thicknesses of lumber, and 
when he reaches that part of a log that can be 
cut most profitably into box lumber the best 
thickness for that purpose will be provided, 
as at present. 

In discussing the recommended standards, 
Mr. Blodgett said they represented the unan- 
imous view of the eight groups represented on 
the Consulting Committee. While the vote 
was unanimous for the several groups, how- 
ever, the groups within themselves were not 
unanimous. Different communities have dif- 
ferent building codes, which enter largely 
into the matter. Old established practices like- 
wise must be taken into account; and these 
and other things naturally developed differ- 
ences within the several groups. But never- 
theless the vote on the standards by groups 
was unanimous. 


New Element Would Be Injected 


Mr. Blodgett emphasized the fact that by 
adopting the recommended standards a new 
element would be injected into the lumber 
trade. No man could sell a piece of lumber 
as inch stock that was less than 25/32-inch 
thick. This would eliminate the practice of 
selling some thinner lumber. It would cause 
some inconvenience and some differences in 
price and measure, but, in his judgment, all 
this would be more than equalized in time. 

Emphasis was placed on the fact that the 
standards recommended are based on the best 
information that could be secured after pro- 
longed investigation and study and the only 
unanimous conclusion at which the consulting 
committee could arrive. The fact that they 
were supported by the technically trained men 
—engineers, architects, etec—Mr. Blodgett 
thought highly important. 

On behalf of both the Central Committee 
and the Consulting Committee, he expressed 
deep appreciation for the unfailing codpera- 
tion received from the secretary of commerce 
and his associates, the Forest Products Labo- 
ratory and from other agencies. 


Committee Members Discuss Report 


Mr. Blodgett requested Wilson Compton, 
chairman of the Consulting Committee, to 
designate members of that committee to dis- 
cuss the sections of the report with which 
they were in closest touch. 

Mr. Compton stated that since all parts of 
the report down to and including section 13 
are acceptable to the industry as a whole, he 
would begin at section 14, and ask W. A. Bab- 
bitt, of South Bend, Ind., representing the 
wood-using industries, to explain what was 
meant by ‘‘standard board’’ and ‘‘standard 
Mr. Babbitt pointed out that 
while the subject of standardization is con- 
sidered of greatest importance to the trade, it 
is even more important to the American home 
builder, as without such standards it is not 
possible for him to guard against erecting or 
buying a jerry-built house. 

The small home builder Mr. Babbitt de- 
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Industry Takes This Important Step 


scribed as the greatest ‘‘safeguard of the 
country in these troublesome times,’’ and de- 
clared that to protect his interests ‘‘ought to 
be and is our main business.’’ He said that 
it is worth while to recall that ‘‘lumber is 
the last of the great basic commodities to be 
considered with reference to the American 
home builder.’’ The brick and tile industries, 
the cement industry, plumbing and electrical 
equipment ‘‘are on a basis of certified util- 
ity,’’ but ‘‘there are no lumber standards to 
which the home builder can appeal.’’ 

It might be very clear to a seasoned lumber- 
man or lumber dealer when an inch board is 
or is not an inch board, but ordinary home 
builders were not able to settle the question 
and it had puzzled them greatly. As a matter 
of fact, Mr. Babbitt continued, they found 
that not even a lumberman knew whether it 
was an inch board or some other thickness 
that was required for a well built home. There- 
fore, it was to the everlasting credit of the 
lumber industry that they put this question 
up to the greatest authority in the world— 
the Forest Products Laboratory. 


‘‘Drives a Nail in a Sure Place’’ 


He then told how the laboratory had deter- 
mined that an informed man would best serve 
his interests by picking out boards surfaced 
to 13/16-inch in thickness, and dimension sur- 
faced to 154x35 inches. Mr. Babbitt ex- 
plained how difficult it was to agree on 13/16- 
(or 26/32-)inch owing to competitive condi- 
tions, and that 25/32-inch had been adopted 
as a compromise. While he would personally 
work for 26/32-inch and believed the indus- 
try would come to it in due time, Mr. Babbitt 
said that the thickness agreed upon ‘‘ drives 
a nail in a sure place to prevent lowering of 
standards in the future.’’ 

He stressed the fact that 80 percent of the 
retail dealers’ business is with the home 
builder, as a reason why this class of con- 
sumers should be protected by the minimum 
standards agreed upon by the Consulting Com- 
mittee and Central Committee, and warned 
the conference that it would ‘‘be a wrecking 
policy to insist that the Forest Products Lab- 
oratory standard be adopted without due time 
being allowed for adjustment in the indus- 
try.’’ No one could deny, he said, that if see- 
tion 14 were adopted an improved standard 
would become effective. Therefore he asked 
‘‘this great representative gathering to adopt 
section 14 on behalf of the home builder, who 
is not represented here.’’ 

Mr. Babbitt spoke with great earnestness, 
but entire impartiality and apparently deeply 
impressed those present with his fairness. 
Those who followed him at the morning ses- 
sion spoke in the same general way, and, in 
fact, the conference ran along as smoothly as 
if there had been no vigorous discussions as 
to what constitutes an inch board and innum- 
erable other complex questions which have 
been more or less widely agitated during the 
last eighteen months. 

Work of the Laboratory 

Carlile P. Winslow, director of the Forest 
Products Laboratory, discussed briefly the 
work of that agency in connection with stand- 
ardization stressing, like Col. Greeley, the im- 
portance of adopting standards agreed upon 
rather than insisting upon the ideal, however 
desirable it might be. While it is quite pos- 
sible to determine many things in the labora- 
tory, he pointed out, other factors can not be 
determined there. Therefore, he realized that 
it was unreasonable to expect all interests in 
the trade to agree upon the ideal at once. The 
adoption of 25/32-inch as a minimum stand- 
ard, Mr. Winslow said, would prevent the 
continuance of the past practice of producing 
and selling large quantities of lumber less 
than that thickness and would be a big step 
in the right direction. There would be noth- 
ing to prevent a consumer procuring thicker 
lumber where he thought he required it. 


Others who discussed different sections were 
Frank J. Ward, of the Northwestern Lumber- 
men’s Association; C. C. Sheppard, Oakdale, 
La., of the Southern Pine Association; C. V. 
McCreight, Pittsburgh, Pa., National-Ameri- 
can Wholesale Lumber Association; John Fo- 
ley, forester of the Pennsylvania Railway Sys- 
tem, on behalf of the American Railway As- 
sociation; Dr. Hermann von Schrenk, Ameri- 
can Society for Testing Materials; Guy Gray, 
Cleveland, Ohio, of the National Retail Lum- 
ber Dealers’ Association; John E. Lloyd, Phil- 
adelphia, president National Retail Lumber 
Dealers’ Association; Edward P. Ivory, Forest 
Products Laboratory, and John H. Kirby, of 
Houston, Tex., Southern Pine Association, who 
concluded the discussion at the morning ses- 
sion, paying Secretary Hoover the high trib- 
ute of being the ‘‘ greatest genius’’ of any 
country, a sentiment vigorously applauded by 
the audience. 

Mr. Hoover suggested an adjournment from 
12:45 until 2:30 o’clock, the delegates to re- 
turn and enter upon a detailed discussion of 
the recommended standards. 


Afternoon Discussion 


When this discussion started later in the 
day it centered mainly on the question 
whether’ the thickness of lumber should be 
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J. E. LLOYD, 
Philadelphia, Pa. 


W. B. GREELEY, 
Washington, D. C. 


determined primarily in the rough-green or 
in the rough-dry condition. In his statement 
earlier in the day Col. Greeley had pointed out 
that in undertaking its inquiry the Forest 
Products Laboratory felt that it would be 
futile to consider any other standard of meas- 
ure than the board foot of rough green lumber 
as it comes from the saw, because this had 
been the accepted standard board foot. 

Nevertheless. there was a good deal of dis- 
eussion. The afternoon discussion was both 
frank and full, as it had been in the various 
meetings heretofore held thruout the country, 
and with a view of seeking a definite agree- 
ment between the manufacturers and eastern 
retailers Mr. Hoover met with committees of 
five representing each of the two groups in 
his office tonight. 


AGREEMENT AT FINAL SESSION 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Dee. 13.—After over- 
coming obstacles that for a time threatened 
to disrupt the conference on lumber standardiza- 
tion, harmony was restored and compromises 
were effected that made unanimous adoption of 
standards an accomplished fact. Discussion 
turned as at former sessions upon the proper 
thicknesses and upon the use of the word mini- 
mum in connection with the standards to be 
adopted. 

The opposing retailers strongly urged the 


in Public Interest 


elimination of the word ‘‘minimum.’’ The im- 
portance of keeping ‘‘minimum’’ was empha- 
sized by Col. Greeley and other speakers yester- 
day, but it was taken out in order that a 
unanimous agreement might be reached and the 
lumber industry be placed in position where it 
ean go forward in the general standardization 
movement. The importance of this achievement 
was stressed by Secretary Hoover, John H. 
Kirby, J. J. Donovan, Mr. Hill and others. 

As the matter stands, 25/32-inch remains 
the standard for dressed inch lumber commer- 
cially dry, with 26/32-inch provided as an extra 
standard. Likewise, 15-inch remains the stand- 
ard for dimension, with 14-inch as an extra 
standard for dimension. 

This arrangement, giving two standards in- 
stead of one, may not be as satisfactory all the 
way around as a single minimum standard would 
be, but it possesses the virtue of unanimous 
adoption, with all groups conceding that it 
marks the greatest step ever taken in the lum- 
ber industry along standardization lines, blaz- 
ing the way for further work in the interest 
of the public and the industry. 

On motion of John E. Lloyd, president of 
the National Retail Lumber Dealers’ Associa- 
tion, Section 34 of the recommended standards, 
as published, was changed to provide a period 
of 10 days in which complaint may be filed in 
case of dispute over a shipment of lumber and 
60 days allowed for reinspection if that be 
found necessary. Mr. Lloyd first moved to 
allow 30 days for reinspecton ete. Another 
spokesman for the retailers called attention to 
the fact that it would be well to increase to 
7 days the period within which complaint might 
be made. Mr. Lloyd then amended his motion 
upon further discussion, to increase this period 
to 10 days and to allow 60 days for reinspection, 
which was thought necessary in certain seasons 
of the year when official inspection bureaus are 
rushed with work. 

The conference after discussion, adopted a 
motion that further questions of standardiza- 
tion, including the rough dry inch-lumber, box 
lumber and odd lengths and sizes, be referred to 
the Central Committee on Lumber Standards 
for consideration and report to a further stand- 
ardization conference to be held within four 
months. 

Mr. Kirby advised the conference that, as 
president of the Southern Pine Association, he 
would at once instruct the grading committee 
of that organization to get busy and advise 
the mills to begin to cut the standard sizes. 


July 1 Effective Date for Adopted Standards 

This brought up the question as to when the 
standards adopted would become effective. John 
W. Blodgett, chairman of the Central Com- 
mittee, suggested July 1 next. This date was 
agreeable to the conference and adopted unani- 
mously. 

In reply to a question as to whether the De- 
partment of Commerce had any means of polic- 
ing to enforce the standards, Mr. Hoover said 
it had not, and must depend upon public senti- 
ment and go on the assumption that the stand- 
ards would be honestly observed. 

Mr. Hoover remarked that inasmuch as the 
Central Committee had a lot more work to do, 
it needed a little money. Mr. Blodgett said 
this was a burning question, that the committee 
is heavily in debt and just ahead of the sheriff. 
He urged all associations participating in the 
work to make as liberal contributions as possi- 
ble to the treasurer within the next 30 days. 
This suggestion was received with approval. 

On motion of Edward Hines the conference, 
by a rising vote, expressed 1ts appreciation of 
Secretary Hoover’s codperation in helping the 
industry to solve the standardization problem. 
W. A. Durgin, chief of the division of simpli- 
fied practice, Col. Greeley, Director Winslow, 
of the Forest Products Laboratory, and others 
who have participated on behalf of the govern- 
ment agencies were included in the motion. Mr. 
Hoover replied in kind, expressing his great 


(Concluded on Page 75) 
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National Declares Principles—Harmony on Standards 


WASHINGTON, D, C., Dec. 11-—The meeting 
of the board of directors of the National Lum- 
ber Manufacturers’ Association, held here today 
in the Cabinet room of the New Willard Hotel, 
was completely harmonious, even in the action 
taken on the lumber standards recommended by 
the Central Committee, which will come before a 
general conference presided over by Secretary 
of Commerce Hoover tomorrow for ratification. 

On motion of Edward Hines, of Chicago, 
when the item dealing with lumber standardiza- 
tion was reached in the order of business the 
National association was authorized to cast the 
votes for all regional associations in favor of the 
recommended standards. Mr. Hines made his 
motion just before adjournment was taken for 
luncheon, und members of the board had a little 
more than an hour to discuss the matter before 
President J. W. Blodgett put the question. 

There was very little discussion. The first 
name called was that of R. HK. Danaher, repre- 
senting the California White & Sugar Pine 
Manufacturers’ Association, who after an ex- 
planation lasting but a few moments voted for 
the motion to authorize the National associa- 
tion to cast a unanimous vote. 

President Blodgett went down thru the list 
of associations, all voting in the affirmative. W. 
C. Sherman, president of the Georgia-Florida 
Saw Mill Association, was out of the room when 
called, but came in later and cast his vote in 
the affirmative. 

Before adjournment a resolution was adopted 
expressing the gratitude of the board to the 
Georgia-Florida and North Carolina associa- 
tions, which had not been inclined to favor the 
report of the Central Committee, for their ac- 
tion, which places the manufacturers on record 
100 percent for the recommended standards. 

Guy I, Buell, president of the North Carolina 
Pine Association, and Mr. Sherman made brief 
speeches, saying, in substance, that the two 
southeastern associations desired to play the 
association game right and therefore decided to 
forego their own particular desires and vote 
for united action on the recommended standards, 
especially since they represent only a small 
minority. 

It was a happy denouement. Apparently the 
only jar expected in the meeting when board 
members arrived here was over the question 
of lumber standards. The fact that harmonious 
action was found possible almost without debate 
was a proper cause for congratulation. 


Fitting ‘‘Declaration of Principles’’ 


After the reading of the minutes of the San 
Francisco meeting by Wilson Compton, secre- 
tary-manager, reports of officers were in order. 
Mr. Compton first read the financial report, fol- 
lowing this with an exhaustive report covering 
all major activities of the National association 
which moved those present and was described 
later as a fitting ‘‘declaration of principles’’ 
for the lumber industry. Mr. Compton was at 
his best in reading the report, making his points 
rather emphatically, but carrying his auditors 
along with him as he handled first one and then 
another important line of activity of the Na- 
tional association. It was an enlightening re- 
port, full of solid meat and copies were fur- 
nished those present in order that they might 
discuss it with other members of their respective 
associations when they return to their homes. 


Mr. Compton was quite vigorous in his han- 
dling of the question of standardization. He 
pointed out that the thing Secretary of Com- 
merce Hoover is seeking to bring about is self- 
government within the lumber industry, as well 
as other industries. This same problem, in his 
judgment, confronts all large industries, espe- 
cially those involving basic resources. Either 
they must demonstrate their ability to govern 
themselves on a high level of efficiency or com- 
mercial ethics or else meet a constant fight for 
public regulation and control, or even nationali- 
= with a good prospect of losing out in the 
end. 


Major Points Lmphasized 


In this connection Mr. Compton emphasized 
three major points as of particular public inter- 
est in the lumber industry. They are: 


1. The conservative use of the remaining sup- 
plies of standing timber and the reforestation 
of cut-over timberlands. Simple, easy and ef- 
fective steps taken now will probably accomplish 
at comparatively small expense what complex, 
difficult and more expensive steps may do with 
even less effect later on. If the lumber industry 
is wise, therefore, it will contribute to a reason- 
able solution now while the solution may be 
easy and not invite an unreasonable solution 
later on when the solution may be hard. There 
are plenty of unreasonable forestry solutions 
being prominently advocated now, as we know. 


2. Maximum economy and regularity in the 
manufacture and sale of lumber on the basis of 
standards of quality and standards of quantity, 
which are definite and reasonably intelligible to 
the consuming public; which enable the con- 
sumer more readily to protect himself against 
fraud and dishonesty where it exists; and which 
are observed in actual practice of the lumber 
trade. Lumber standardization has two funda- 
mental points: First, it would directly increase 
the stability, regularity and profit of the lumber 
business; and, second, if the lumber industry 
can not devise for itself and apply in its own 
business a reasonably definite and intelligible 
system of ‘“‘weights and measures,”’ someone will 
do it for us sooner or later. 


3. Freedom from conditions which would make 
possible a general and involuntary tie-up of the 
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production or shipment of lumber to the extent 
of causing serious public loss, discomfort and in- 
convenience. Voluntary shut-down of produc- 
tion, of course, there will be and should be. 
Involuntary tie-up should never be. Inadequate 
transportation for any extended period will prob- 
ably come only as the result of legislative or 
governmental ‘‘monkeying’”’ with the railroads. 
We can therefore help ourselves by helping the 
railroads to avoid that situation. 


The full report made by Mr. Compton, with 
the exception of the three paragraphs above, 
follows: 


In December, 1922, I reported to you the ac- 
cumulation by gradual savings from current income 
of a cash reserve of over $100,000 as against a 
deficit of $10,000 four years before. During the 
current year, pending the full swing of the pub- 
licity program approved by you last July, it has 
not been necessary to expend currently the full 
amount of current revenue. During this year some- 
what in excess of $30,000 has been added to re- 
serves. The publicity department now has a fund 
of approximately $10,000, and the prospect of ade- 
quate additional monthly revenues from the addi- 
tional % cent in the rate of dues effective since 
Sept. 1. I therefore recommend that you now 
authorize the treasurer of the association to re- 
turn to the subscribing associations on or before 
Jan, 1, 1924, the sum of $30,000 in cash, to each 
association in proportion to its total payments of 
dues to the National association for the preceding 
full calendar year, namely, 1922. Also, that you 
authorize the officers of the association at the end 
of each calendar year hereafter to return to the 
subscribing associations such additional sums, if 


any, as the financial condition of the National asso- 
ciation may then warrant. 


Advantages of Recommended Arrangement 

There are two direct advantages of such an ar- 
rangement. First, it will encourage the subscrib- 
ing associations to pay their dues more promptly. 
Second, with the more prompt payment of dues, a 
proportionately smaller cash surplus will be suffi- 
cient to insure the continuity of the services of 
the National association. May I call your atten- 
tion to the fact that during more than four years 
past no authorized activity of the association has 
had to be interrupted or discontinued because of 
insufficient funds. You well know that such inter- 
ruption means loss of momentum and effectiveness ; 
and you will understand, therefore, the deliberate 
purpose and reason for the accumulation of a safe 
working surplus as against future contingencies. 
The money which we spend is the money of the 
lumber manufacturers. If and when our revenues 
are in excess of our current requirements, my 
thought is that the association should not on that 
account increase its expenditures, but should rather 
return such excess to the subscribing associations. 


The National association, in my judgment,. should’ 


perform at cost the specific services to the lumber 
industry mutually agreed upon by its board of 
directors and the subscribing regional associations ; 
and if its current funds in any year are more than 
necessary for the efficient performance of these 
activities, the excess funds should be returned, not 
the activities enlarged. The strength of the Na- 
tional association, in my judgment, lies not in a 
wide scope of activities, but in the intensive effect- 
iveness with which it can conduct the specific 
association activities within the comparatively nar- 
row range in which the interest of lumber manu- 
facturers and timber owners are in common. 

I hope you will confirm this policy. We have 
followed it heretofore. We have resisted the con- 
stant encouragements from both outside and inside 
the industry, to engage in new, miscellaneous activ- 
ities. Most of these have some merit. Many of 
them might profitably be undertaken by the re- 
gional associations. We have each year oppor- 
tunities for additional services on which we could 
easily spend a million dollars. Perhaps such ex- 
penditure would in fact be profitable for the in- 
dustry. But no such fund is available or will be. 
We must choose, therefore between intensive ap- 
plication to a few activities, and the dissipation 
of our funds and energies over a wider area where 
we will be fortunate if we can do so much as 
scratch the surface. I believe we should not scat- 
ter our shot. It will be helpful if you will con- 
firm this policy and this understanding. 


Activities Conducted by National Association 


The association is now conducting two general 
groups of activities: First, trade development ; 
second, public and governmental relations. 

In a larger sense even these are not separate 
activities, because the improved use of lumber 
means better public standing for lumber, and better 
public standing for lumber means a stronger public 
position for the lumber industry. The activities 
in lumber trade development include standardiza- 
tion, waste prevention, building code, engineering 
and the architectural service to retail lumber deal- 
ers. The activities involving public and govern- 
mental relations include publicity and newspaper 
advertising, lumber economics and _ statistics to 
provide the fact basis for advantageous publicity, 
Tederal taxation, forestry, Federal legislation and 
the activities of governmental departments. 

The national lumber publicity activity as now 
organized has a plain and simple purpose, namely, 
to gather and disseminate useful, interesting and 
instructive information about the lumber industry. 
The newspaper advertising is understood to be 
simply an adjunct to this national lumber publicity 
service; in other words, a means to an end and 
not an end in itself. It is not direct lumber trade 
promotional advertising. It ought not to be. It 
can not be without overlapping the trade extension 
activities of some, at least, of the regional asso- 
ciations. I suggest that it be understood that the 
paid newspaper advertising by the National asso- 
ciation is not for direct trade promotion or market 
extension purposes; and that if it can not stand, 
before this board, on its own feet as a necessary, 
helpful adjunct to effective national lumber pub- 
licity, it should be discontinued. 

There is now and for several years there has 
been among the regional associations, and presum- 
ably therefore among the members of this board, a 
divergence of opinion regarding the merits of na- 
tional advertising of lumber as a strictly trade or 
market extension enterprise. That kind and pur- 
pose of lumber advertising can be undertaken by 
the National Lumber Manufacturers’ Association 
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and Forestry Proves Industry Is Able to Govern Itself 


only in opposition to the known wishes of at least 
a substantial proportion of its constituents. ‘To 
do so would add nothing to the strength of the as- 
sociation or to the satisfaction of its subscribers. 
It must not be done. If, therefore, this board of 
directors, and the regional associations which it 
represents, are not in favor of the newspaper cam- 
paign of advertising facts about the lumber indus- 
try, as a necessary constituent part of the national 
publicity campaign which you have approved, that 
fact ought promptly to be made manifest so that 
our action may be guided thereby. 

The report of the publicity director, Mr. Allen, 
will make clear, in case I have not already done 
so, the distinction to which I refer and which I 
believe must be not only understood but accepted 
and approved by this board and by the regional 
associations if we are to expect satisfactory per- 
manent progress in this activity. 


Standardization 


You are aware of the initiation of the organized 
movement for lumber standardization and of the 
progress so far made. Over a year and a half ago 
you instructed the officers of the association to 
arrange with the secretary of commerce a confer- 
ence on lumber standards looking, in codéperation 
with the secretary of commerce and the secretary 
of agriculture, to a simplification of lumber sizes, 
standardization of lumber grades and the creation 
within the lumber trade itself of the machinery 
necessary to enforce and apply, by inspection serv- 
ice, grade marking, tally cards and otherwise, these 
standards of size and grade. Pursuant to that 
resolution a four days’ conference was held in 
Washington beginning May 22, 1922, followed by 
a general conference of all national, regional, State 
and larger local organizations of lumber producers, 
distributers and consumers, in Chicago in July. At 
that time was created the Central Committee on 
Lumber Standards, which has now reported to the 
secretary of commerce its final recommendations 
on yard lumber sizes and grade names and classi- 
fications, to be submitted by the secretary of com- 
merce tomorrow to a general conference here of 
the lumber trade and lumber consumers. 

Later, in July, 1922, in Portland, Ore., was held 
a third standardization conference. Most of the 
members of this board were in attendance thereat 
and at the directors’ meeting immediately there- 
after. 

At that time a declaration was publicly made 
which has since been adhered to, that the National 
Lumber .Manufacturers’ Association is not itself 
advocating any specific plan of lumber standards, 
and that it has created and is maintaining the 
machinery thru which the regional associations 
themselves may effectively work together in the 
interests of greater uniformity in lumber standards. 

At that time, speaking at the request of the 
president, I made to this board the following 
statement, in part: 

“It would be apparent that we must use some 
discretion with respect to the relation of the 
industry to the facilities of the Government. 
So it might not be inappropriate to suggest that 
the views of the lumber industry, as repeatedly 
expressed, regarding its relations to the Gov- 
ernment have not been overlooked at any stage 
of this procedure. If we keep in mind the fact 
that the lumber industry, whatever be its views 
and whatever its desires, may not wisely dis- 
regard the suggestions of men in high official 
position who are charged under the law with 
the representation of the interests of the public; 
and if we keep well in mind the previous ex- 
periences of the lumber industry with codépera- 
tion from other branches of the Government, 
at other times and under other circumstances; 
and if we be guided by experience and avoid 
haste on the one hand and timidity on the 
other hand and pursue the conservative course 
which has characterized the conduct of the lum- 
ber industry in other problems with which it 
has been confronted, it would seem to go with- 
out saying that the lumber industry will keep 
itself free from embarrassing and entangling 
alliances. It will also, by pursuing that course, 
make it possible for the lumber trade to take 
advantage of the opportunity which is now 
open to it by the officially constituted repre- 
sentative of the business and commercial inter- 
ests of the American people, the secretary of 
commerce, who invites the lumber trade to reach 
its own conclusions with respect to the best and 
most practical solution of its own problems, 
and to submit them to him—whatever they are 
—as the voice of the lumber trade. He in turn 
—and this is of some importance it would 
seem—has undertaken in that event to deliver 
to the lumber trade the confidence of the Ameri- 
can people and the lumber consuming public 


in the system of lumber standards thus arrived 

at:” 

Recommendations Represent a Plan and Purpose 

The effort to develop a practical and generally 
acceptable system of lumber standards has been 
conducted with this thought always in mind. The 
recommendations upon which the lumber trade 
will express its views tomorrow represent a plan 
and purpose, not for involving the lumber in- 
dustry in a net-work of government regulation but 
for definitely and permanently keeping it out. If 
supported and practiced by the lumber trade it will 
have that effect. If not supported and not prac- 
ticed the lumber trade will have given reasonably 
conclusive evidence of its unwillingness or its 
inability to set for itself and enforce the reason- 
able and practical standards of lumber size and 
lumber grade necessary to the intelligent, efficient 
and honest conduct of the lumber trade. 

As an officer of this association and as the chair- 
man of the Consulting Committee which prepared 
the recommendations which have been submitted 
by the Central Committee on Lumber Standards, 
I have said all that I have to say in behalf of 
this undertaking. It is no mean accomplishment to 
have secured the substantial accord of 95 percent 
of the organized lumber manufacturing industry 
on any problem whatever, not to speak of a 
matter of such fundamental practical importance 
to the permanent welfare and profitableness of 
lumber manufacture as that of lumber size and 
grading standards. It has taken nearly five years 
to bring about this accord. The Central Commit- 





W. C. SHERMAN, 
Millville, Fla. 


GUY I. BUELL, 
Spring Hope, N. C. 


tee’s recommendations are based on sound prin- 
ciples and are logical and practical in application. 
Refinement and improvement in detail may result 
from tomorrow’s conference, and undoubtedly will 
result from the accumulating experience of the 
lumber trade after these standards have been made 
effective in practice. 

No criticism that these recommendations are 
unsound because they will not in practice have the 
results aimed at, may be substantiated. The fact 
is that the recommended standards are based on 
present successful practice in considerable por- 
tions of the lumber trade today. That they rep- 
resent at least a large proportion of what are 
authoritatively considered by responsible agencies 
as the most practical and useful standards in the 
interests of the industry and public, is to be as- 
sumed from the fact that to the extent of more 
than 90 percent they are in full accord with the 
recommendations of the Department Of Agriculture ; 
and that the remaining 10 percent are sufficiently 
in accord therewith, that the secretary of agri- 
eulture has publicly urged in the interest of the 
American people including producers, distributers 
and consumers of lumber, the adoption, and prac- 
tice in lumber commerce of these standards as 
now recommended. 

Inasmuch, moreover, as these recommendations 
have been finally arrived at by the unanimous 
vote of the eight groups of responsible representa- 
tives of the lumber producers, wholesale lumber 
dealers, retail dealers, architects, engineers, con- 
tractors, railroads and the wood using industries ; 
and inasmuch as the recommendations are in ac- 
cord with the instructions issued by this board to 
the officers of the association in April, 1922, and 
since then, it is to be expected that the spokes- 


men of the National Lumber Manufacturers’ Asso- 
ciation represented in the conference tomorrow, at 
the direct invitation of the secretary of commerce, 
are under instruction to vote in favor of the 
adoption and practice of these recommended stand- 
ards. 

Building Codes, Engineering and Retail Service 


Several months ago I reported to you in detail 
the exceedingly satisfactory progress made in build- 
ing code.revisions with their background in sound 
engineering and architectural practice. That prog- 
ress is continuing, with the prospect of additional 
great impetus as the result of the more definite 
and more uniform yard lumber size and grading 
standards expected to result from tomorrow’s 
conference, 

National yard lumber standards will greatly in- 
crease the effectiveness of the industry’s effort to 
secure fair treatment for lumber in building or- 
dinances and regulation. Similarly, well organized 
building code activity aided by the distributers 
and consumers of lumber and the cojperation which 
is then assured of the Department of Commerce, 
should be one of the most effective means of 
enforcing the lumber standards. 

President Blodgett has repeatedly emphasized 
to you the importance of maintaining official con- 
nection with the activities of engineers, archi- 
tects and other technical and professional organ- 
izations, which in the aggregate have vast influ- 
ence upon specifications for building lumber and 
for lumber used in fabricating industries. He has 
emphasized also the access to retail lumber deal- 
ers, as intermediate agents between the lumber 
manufacturer and the lumber consumer, in our so- 
called correspondence course in lumber and con- 
struction information for retail lumber dealers. 
That this service has “hit the ball’ may be in- 
ferred from the fact that with little effort and 
less advertisement over 6,000 retail dealers in all 
parts of the United States are subscribing for this 
course of instruction, in sixteen separate instal- 
ments. This is as many as we can manage. To 
what ultimate extent this service may be pushed 
among the retail lumber dealers is yet to be seen. 


Trade Development Activities 


It is well known in the industry that the so- 
called trade development or promotion activities 
of the National Lumber Manufacturers’ Association 
are confined exclusively to those fundamental 
problems and conditions which affect alike all of 
the various species of lumber competing in the 
same markets for the same uses. In this field are 
the engineering, testing and technical work, the 
service to retailers on use of lumber and the 
architectural design of good lumber construction, 
the building code work, combating the inroads of 
substitute materials, and activities in fundamental 
waste prevention looking to the development of 
profitable uses for short and odd length pieces, 
and of materials which, generally speaking, are 
now waste in the economic sense. These are basic 
activities. They must be done by some agency 
or agencies within the industry. Question, how! 
ever, still arises whether these or some of these 
activities should be conducted by the National 
association or whether they should be turned back 
to the regional associations. The present program 
is based on explicit instructions from this board, 
understood to be continuing until changed. 

If, as has been intimated by directors of one 
of the subscribing associations, the present ar- 
rangement regarding these trade development ac- 
tivities is not in accord with the views of the 
majority of the regional associations there ought 
to be a prompt reéxamination of these activities 
and a recommendation made to this board in favor 
of their continuance, discontinuance or modifica- 
tion. These activities by the National association 
should be of such nature and be so conducted as 
to furnish the best possible basis for the direct 
market extension work of the regional associations. 
To the extent, if any, to which they do not come 
up to that standard they should be changed. 

As a preliminary means of promoting the most 
effective net results from this activity, I suggest 
your authorization of a plan whereby representa- 
tives of the market extension activities of the 
regional associations and the National association 
be invited to meet quarterly, ordinarily on the 
date immediately prior to the regular quarterly 
meeting of this board. Discussion of fundamental 
advertising and trade extension projects in that 
way by the men actually engaged in that work 
would, it is thought, result in more effective cor- 
relation of these activities and increase the re- 
turns from association expenditures in trade pro- 
motion. Specific suggestions are contained in 
other copy furnished you. 

This proposal results from suggestions urgently 


(Continued on page 67) 
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This lowa Town Bears the Imprint of Its New England Founders 
—Builds Fine Social Life on Basis of the Corn State’s Rich Soil 


“Towa is the new New England,” remarks 
Dr. Frank Crane in an editorial on the 
Hawkeye State. “New England is not New 
England any more. It is swamped, diluted 
and washed out by immigrants. There is 
about as much of the old Mayflower stock 
left in Massachusetts as there is old 
Colonial furniture in Nantucket. Boston is 
Irish, Worcester is Swedish and Lowell is a 
little of Everything. Iowa is where the 
New Englanders that had snap have gone 
to.” 

The doctor has gone it a little strong. 
The Hawkeye people don’t claim to have 
imported all of New England’s snap, but 
they are proud to claim New England as the 
place from which many of their people have 
come. They have New England thrift and 
interest in education, and they have their 
share of Yankee resourcefulness. Iowa 
people have come from other parts of the 
United States. One very important stream 
of immigration came from the South; not- 
ably from Virginia by way of Tennessee and 
Kentucky. Many 
good Iowa citizens 
are but a generation 
or two removed |f 
from northern Con- os 
tinental Europe, , +d 
such as the Dutch ; 
who have made Pel- ria: 
la one of the wealth- 
iest communities per , 
capita in the whole 
world. The Amana 
colonists, living in 
half a dozen villages 
west of Iowa City, 
compose one of the 
few enduring com- 
munistic enterprises 
of the world. Property among the Amanites 
is held in common; and while, as I under- 
stand it, no individual in the colonies has 
any real property which he can call his 
own while he remains a member, the cor- 
poration is said to be enormously wealthy. 
The Amanites, I believe, came originally 
from Germany. Cedar Rapids has* many 
Bohemians; and the State has English, 
Irish, Scotch, Scandinavian and other 
European people of the first or second gen- 
eration among its citizens. 


Town Founded by New Englanders 


This week the Realm intends to speak 
briefly of a town founded by New Eng- 
landers and that still has a good many 
marks of its origin both in the town itself 
and in the character of its people. Many 
years ago J. B. Grinnell, a young New Eng- 
land preacher, called upon Horace Greeley; 
and in the course of the interview the editor 
gave his young caller the famous advice 
about going West and growing up with the 
country. It is probable that Greeley gave 
the same advice to many young men; but it 
is certain that he did give this counsel to 
Grinnell, and Grinnell took it. He came to 
Iowa when the State was still frontier 
country. His call at the Tribune office oc- 


curred in 1853, and the following year he 
was in Iowa and located at the spot where 
the town of Grinnell now stands. His per- 
sonal history forms an interesting and even 
thrilling chapter in the development of the 
middle West. He became a director of the 
Rock Island railroad and succeeded in hav- 
ing a permanent kink put into the main line 
in order to bring it thru the town of Grin- 
nell. He was the first president of the Iowa 
Central Railroad, now the Minneapolis & 
St. Louis, a railway that runs north and 
south thru his town. He was a delegate to 
the Republican national convention in 1860 
and helped nominate Abraham Lincoln for 
the presidency. He served two terms in 
Congress. But a catalog of this kind can 
tell little of the foresight, persistence and 
enormous energy of the man and his con- 
tribution to the opening up of the new 
State. 

Greeley visited the town of Grinnell and 
later wrote that there he had found an 
ideal community, in respect to morals and 


men, while students, determined to come to 
Iowa, there to preach and to found a col- 
lege. Eleven finally reached the State. 
After a few years Iowa College was moved 
to Grinnell and combined with the uni- 
versity; and this institution is now known 
as Grinnell College. The college is with- 
out doubt the greatest and most widely 
known of the town’s enterprises. I believe 
it is ranked by the General Education Board 
at present as one of the three or four best 
liberal arts colleges in the United States. 
It is co-educational, has about a thousand 
students, is noted for its splendid dormitory 
system and occupies a big and beautiful 
campus in the northern part of the town. 
The town itself is impressive even to the 
casual visitor by reason of its big elms, 
planted by the New England founders. 


Town’s Background Is Agriculture 


The little city of some six thousand peo- 
ple is located in the heart of the Corn Belt. 
In fact it occupies level, black land that 
would produce its 
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education. Wendell Phillips was J. B. 
Grinnell’s personal friend and visited the 
little city several times. In fact he held a 
mortgage on the land where the Congrega- 
tional church stands, and when the trustees 
wanted to pay it off he released the mort- 
gage without accepting a cent in payment. 
Henry Ward Beecher was another friend, 
and he visited the town a number of times. 
Still another friend who visited Grinnell in 
his frontier home was John Brown. Grin- 
nell was a thorogoing abolitionist, tho of 
course not a fanatic such as Brown was. 
Grinnell also believed in the prohibition of 
the liquor traffic; and when he laid out the 
town he sold lots under the condition that 
if liquor were openly sold on any lot, that 
lot should revert to the original grantor or 
to his heirs. There has never been an open 
saloon in the town, so the legality of this 
Grinnell provision has never been tested; 
but I believe a similar provision in another 
State was held by the Supreme Court of 
the United States to be legal. 


Famous for Liberal Arts College 


Grinnell founded a college in his town 
which he called “Grinnell University.” 
Iowa College was founded in Davenport by 
a group of Andover men. Twelve of these 
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thousands of bushels 
of corn annually if 
the town were not 
in the way. I have 
heard more than one 
farmer who had an 
artist’s eye for his 
, profession express 
/ ‘| regret that the city 
couldn’t have been 
built elsewhere and 
thus have left this 
spot of rich soil to 
the purpose for 
which nature in- 
tended it. Grinnell 
is surrounded by 
equally rich land. If one goes far enough 
in one or two directions he finds less desir- 
able land for farming purposes, for even 
the Hawkeye State has its less opulent 
spots. But the background of the town is 





agriculture, and Grinnell serves a large and 


important farm population. Persons from 
outside the Corn Belt have expressed a 
curiosity as to “what for” looking places 
these high priced farms would be. Fre- 
quently they go ahead and guess that they 
must be dolled up like a prize herd bull at 
the fair. They imagine places laid out 
and kept like a park. But they forget that 
the value of the land is in the soil and 
what the soil can produce. The owner takes 
good care of this gold mine; and since he 
is interested in production, the park-like 
appearance is sometimes wanting. Usually 
there are a good many buildings, and 
they’re quite efficient for the purpose for 
which they were built. But persons used to 
the hedgerows of New Jersey are disap- 
pointed in seeing a farm that is worth a 


_king’s ransom looking rather like a hired 


man with a patched pair of overalls on. 
More and more farmers are improving the 
appearance as well as the efficiency of their 
buildings, and it is becoming rather common 
to drive miles along a main highway and see 
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few exceptions to the rule of big and well 
painted houses and barns. But a farmer 
figures that, while at some future time he 
can build his ideal group of buildings, he 
can’t build the soil and the “lay” of his 
land. So he extends himself to the limit in 
getting the best farm he can lay hand to, 
and he trusts to the future and the fertility 
of the land to build the buildings. Then the 
Corn Belt is, as it should be, a place de- 
voted to production. A spot as rich in corn 
and meat production as this is, owes it to 
the rest of the world to keep raising food 
at a maximum rate. Iowans have plenty of 
pleasure as they go along, but they don’t 
get their attention wholly diverted from 
the main chance. Even the big and rather 
luxurious farm houses built by the wealthy 
are carefully designed for the purpose of 
being efficient in getting done the enormous 
amount of work that centers in an Iowa 
farm house. 


Farmers Demand Efficient Buildings 


This has its effect on the retailing of lum- 
ber. Farmers have their attention cen- 
tered upon efficiency; and while they’ll build 
these big and attractive “western” houses 
for the purpose of being comfortable and 
of assuring themselves that they really are 
getting toward affluence, they don’t want 
any architectural tricks and they don’t 
want any gim-cracks that don’t have a real 
part in the business of farm work. More 
and more farms are being equipped with 
substantial and fine looking buildings, as 
the. owners are able to afford the change, 
and this means much to local lumbermen. 
Indeed, but for the war and the inflation and 
deflation, Iowa farmers would now be pretty 
well away from the old policy of resigna- 
were not as many new jobs as we are accus- 


Will Do Much Remodeling in 1924 


But there was this matter of inflation and 
deflation, and the necessity for meeting 
pressing bills has interfered with the build- 
ing program. Indeed, some farmers have 
even skimped on repairs in a way that in 
ordinary times would have been unwise. 

“The stitch in time still saves nine,” said 
G. O. Watland, of the Watland Lumber 
Co. “Buildings that are allowed to go with- 
out repairs for a certain length of time 
begin going down fast; and then putting 
them in good shape again costs much more 
than it should. Our farmers know this, and 
I’m satisfied that in addition to the new 
building that will be done this coming sea- 
son there will be a great quantity of repair 
and remodeling work. As a matter of fact 
there was quite a lot of that kind of work 
this year. It helped make up a reasonably 
satisfactory volume of business; for there 
was not as many new jobs as we are accus- 
tomed to have. Grinnell is all right. If 
Grinnell, with all her natural advantages, 
can’t get going at full speed again, then I 
wonder what the rest of the country can do.” 

A few pessimists began saying that there 
had been no new building at all in the com- 
munity during 1923; so Robert Connor, who 
is secretary of the Stokely Lumber Co. and 
manager of the Grinnell yard, began count- 
ing up. He ran the total up into the scores 
of thousands of dollars without including 
repairs, remodeling or small farm buildings. 
The total of new buildings would not be 
astonishing if placed beside the volume done 
in a community on the crest of a boom; 
but the fact that howlers could say that 
not a dollar had been spent for new build- 
ings indicates how gloom stories without 
any foundation do spread. 


Many New Buildings Planned 


Connor stated that he had every reason 
for believing that 1924 building would be 
comfortably large. He mentioned a number 
of people who he knew were prepared to 
build and had the money to do it, but had 
waited until business conditions in general 
seemed more reassuring. They felt that it 
was hardly decent to break out with a new 
house when not many other people were 
doing it. They wanted the courage of hav- 
ing the crowd with them. These people 
are ready to go on with their projects next 
year; and when the bolder start there’s 
little doubt but that many others will follow. 


Watland mentioned a young farmer, a 
successful young fellow, who is preparing 
to build a house. He has done a good deal 
of improving on his farm and has followed 
the practice of saving the money before 
putting up the building; a most unusual 


A FEW FACTS 


(1) Lumber and building ma- 
terial for all the homes in 
“Thrifty City’’ were fur- 
nished by our yard. 

(2) The demands for our serv- 
ice have compelled us to 
double our equipment and 
shed room. 

(3) A new-mill has been com- 
pleted and machinery in- 
stalled, insuring you of 
getting exactly what you 
want because we _ can 


“Make it.” 

(4) Our “Building Material” 
stocks are made up of Na- 
tional brands, such as: 

Bruce Oak abe Mulehide Roofing 


Curtis Woodwor Sheet Rock, 
Upson Board Etc. 





Let us furnish you with these products. 


Genesee Lumber & 
Coal Co. 


Gen. Office: Yard: Davison Rd. 
119 E. Union St. and P. M. Crossing 


Phone 6445 











This Flint (Mich.) retailer realizes the value 
of newspaper publicity, indicating it in the 
preparation of his “copy” 


thing to do and one requiring a pretty firm 
self discipline. He and his wife had the 
plans for an’ $8,000 house but had only 
$6,000 saved. Getting credit would have 
been merely the matter of asking for it, 
but the young fellow waited. Last spring he 
said his plans had grown to $10,000 size 
and that he’d probably have to wait until 
1924. When that house comes into the 
market there’ll be a job with no credit wor- 
ries attached. 


Grinnell Has Three Fine Yards 


Grinnell has three excellently managed 
and firmly established retail yards. The 
third, besides the two already mentioned, 
is the Richardson-Phelps Lumber Co. Mr. 
Phelps is secretary and business manager 
of Grinnell College, so the active manage- 
ment of the yard falls upon Mr. Richard- 
son. D. R. Warburton was formerly senior 


member of the firm, but ill health led him 
to retire. I ‘believe he retained his interest. 
in one of the branch yards, or took it over 
entirely, because he couldn’t bear to break 
away from lumber entirely. This company 
has recently remodeled its office. All the 
Grinnell yards are well housed and carry 
large stocks. 


But Grinnell has some important indus- 
trial interests, as well as the college and the 
rich agricultural trade of the neighboring 
farms. The famous Grinnell Glove is made 
here; a fine glove of the highest quality, 
and one known the country over. The com- 
pany has been searching for an allied line 
that would make possible the keeping of 
its skilled workmen ‘busy the year around, 
and recently it has added a line of sporting 
goods such as baseballs, footballs, basket- 
balls, catchers’ mitts, fielders’ gloves and the 
like. The factory is now prepared to turn 
these goods out on the basis of large quanti- 
ty production; but true to its tradition it is 
specializing on goods of high quality. 

The Spaulding Manufacturing Co. had its 
beginning many years ago as a buggy fac- 
tory. The automobile put the buggy out of 
business, so this factory turned easily to 
other things, such as truck bodies ete. 

The “Laundry Queen” washing machine 
is made in Grinnell and helps to make this 
part of Iowa the washing machine center 
of the United States. The town of Newton, 
twenty miles west, is the great washing 
machine town; but the Grinnell company 
with its excellent machine and well equipped 
factory does its share to take the darkness 
out of “blue Monday.” 


To Tell the World About Grinnell 


At the present time the business and 
professional men of the city and the citizens 
generally thru their various organizations 
are getting ready to sell the advantages of 
Grinnell to its own citizens and to the world. 
They don’t want to overdo the matter, and 
they’re not expecting or wanting to make it 
a boom town. But they do feel that the 
city has potential qualities that are not 
being realized. This is true, or likely to be 
true, of every solidly established community. 
Unless there is something like a revival 
every once in a while people forget what 
kind of a town they do live in. This sane 
but strong effort which is being projected 
now is hoped to shake things up a little, 
advertise old advantages and perhaps dis- 
cover new ones. For instance, Grinnell ex- 
pects to advertise its advantages as a resi- 
dence town. This may not sound wildly ex- 
citing to the commercial club secretary who 
lives on the strong waters of industrial 
promotion, but it is something which Grin- 
nell can make known to its own advantage 
and the advantage of its prospective resi- 
dents. Persons who would like to live in a 
clean, intelligent town of excellent moral 
standards and unexcelled educational ad- 
vantages, a town which tourists usually say 
is the most beautiful along the road, that 
has good railroad connections in all direc- 
tions and that is within easy distance of 
such cities as Des Moines, Chicago and Min- 
neapolis, will like to hear about Grinnell. 
The city is interested in getting new resi- 
dents who will appreciate these things. This 
is but one part of the campaign that will 
soon be under way, and probably it will 
not be the most important part. But the 
fact that this phase of the matter is being 
undertaken at all will indicate something 
of the nature of Grinnell and its people. 
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News and Business Ideas for Retailers 


Observe 55th Wedding Anniversary 

AKRON, OHIO, Dec. 10.—A cash capital of 50 
cents, plus an indomitable determination to 
get ahead in the world, were the total assets 
of J. H. Dellenberger, veteran lumberman of 
this city, when he launched forth ‘‘on his own,’’ 
at the age of twelve years. He has been engaged 





Veteran lumberman and wife who recently cele- 
bated their fifty-fifth wedding anniversary: 
Mr. and Mrs. J. H. Dellenberger, Akron, Ohio 


in the lumber business in Akron for the last 55 
years, now being president of the Akron Lum- 
ber Co. 

The recent Thanksgiving holiday was a 
doubly festive occasion in the Dellenberger 
household, because it marked the 55th anniver- 
sary of the marriage of Mr. and Mrs. Del- 
lenberger, which occurred at Linesville, Pa., on 
Thanksgiving day, 186%. 

Mr. and Mrs. Dellenberger have always been 
advocates of the ‘‘own your home’? doctrine. 
Immediately following their marriage they 
moved into their own home, the acquiring of 
which necessitated a heavy mortgage, which by 
thrift and industry was cleared off in due course. 
At about the same time Mr. Dellenberger 
started a small lumber mill on the banks of the 
Ohio canal, near the site of the Howe Hotel. 
His business grew, and the Akron Lumber Co., 
of which he is still the head, was organized. 

At the outbreak of the Civil War, Mr. Dellen- 
berger enlisted in the Union army and served 
with Company H, 184th Ohio Volunteers. He 
was born in Portage County, Ohio, in 1844. He 
has been a reader of the AMERICAN LUMBER- 
MAN for many years. 


Christmas Cheer Builds Good Will 

Every lumber dealer desires to build up good 
will toward his business among the people of his 
community. One of the surest ways of doing 
this is to cultivate the children. Some dealers 
have found that the Christmas holiday season 
affords a very opportune time to make lasting 
friends of the ‘‘kids.’’ Knowing that the Mer- 
ritt Lumber Yards, of Reading, Pa., had: been 
notably successful in winning the friendship 
of the boys and girls, and thru them the friend- 
ship of their parents, the AMERICAN LUMBER- 
MAN asked Fred H. Ludwig, general manager of 
the company, to tell how the company plays 
Santa Claus to the youngsters in its neighbor- 
hood. 

‘“Years ago,’’ said Mr. Ludwig, ‘‘when our 
business was very small, the active partner, 
Thomas P. Merritt, of the firm of Merritt Bros., 
started in to visit, the night before Christmas, 
all the homes in the immediate vicinity of the 
yard where there were children, and to leave a 
box of candy for each youngster. At that time 
only about fifty boxes of candy were needed 
to cover the entire community. Since then, how- 
ever, the community has developed; our yard 
also has expanded, and we have opened another 


yard at a new location, so the old plan of dis- 
tribution is no longer practicable. 

‘*Our present system is to have all the chil- 
dren come the day before Christmas to our 
office at Fourth and Spruce streets, where we 
have a Christmas tree for them, and a Santa 
Claus who gives each boy and girl under six- 
teen a box of very good candy and a good 
orange. Preparatory to this little Christmas 
party we visit each house on the streets near 
our yard, find out how many children there are 
in each, and leave tickets entitling them to the 
gifts described. 

‘“Primarily we started doing this with the 
idea merely of bringing a little Christmas cheer 
into the hearts of the poor children in our 
neighborhood, many of whom did not know 
what a good piece of candy and a good orange 
tasted like. It gives us a great deal of pleasure 
to do this, even tho the annual distribution now 
requires about 750 boxes of candy and the same 
number of oranges, 

‘*In addition to the good will thus created, 
we feel that we have built up a wonderful pres- 
tige and friendship among our neighbors. This 
was very clearly demonstrated several years 
ago, when there was a very bad conflagra- 
tion less than three blocks from us, on which 
occasion our yard caught fire three times. The 
women of the neighborhood formed bucket bri- 
gades and extinguished the fires as fast as they 





A Holiday Suggestion 


Why not load up a kodak, and drive 
around to all the new houses for which 
you have furnished lumber during 1923; 
take snapshots of them, and send a print 
to each owner, wishing him a Happy New 
Year? Wouldn’t the owners be proud to 
show the pictures and tell where they got 
them? “Listens” like good advertising, 
doesn’t it? 

The above suggestion comes from a live 
Illinois dealer, and the AMERICAN LUM- 
BERMAN is glad to pass it along, as a timely 
idea for the holiday season. 











started, thereby heading off what might have 
developed very serious consequences. We feel 
that their interest in this matter was due to 
the attention we had shown the children of 
the neighborhood at Christmas time. More than 
this, very often a boy will stick his head in at 
the doorway, and tell us about some one who is 
doing some damage to our property. 

‘(We think there is nothing we could have 
done that would have created as much good will 
as our annual Christmas party, and we hope to 
continue it as long as we are in the lumber busi- 
ness. ’? 


(SAREE M 


Lumberman to Manage Newspaper 


MopvEsto, CaAuir., Dee. 8—John C. Cuneo, 
well known in local lumber circles, has re- 
cently been made business manager of the 
Modesto Herald. Mr. Cuneo came to Modesto 
in 1910, from Tuolumne City, where he had 
been employed in the sales office of the Tuo- 
lumne Lumber Co., a retail branch of the West 
Side concern. In 1913 he was made manager 
of the Tuolumne Lumber Co., serving in that 
capacity until the business was sold in 1920 to 
the Ward Lumber Co. 

For the last two years, Mr. Cuneo has been 
interested in the development of a 100-acre 
poultry ranch, acquired by the Tuolumne Lum- 
ber Co. in closing up its affairs as a retail con- 
cern. The same men with whom Mr. Cuneo was 
associated in the lumber business are now in- 
terested with him in the poultry ranch, which 
has 10,000 laying hens, and a hatchery with 
capacity of 60,000 chicks. 


Crooks Waste Labor Seeking Cash 


YAKIMA, WASH., Dec. 8.—Some person or 
persons evidently harbor the idea that there 
is a lot of money in the retail lumber business. 
At any rate, when burglars entered the office 
of the John Dower Lumber Co. the other night, 
it scored nocturnal call ‘‘number six’’ made 
by these gentry at various Dower offices dur- 
ing the current year. 

Ifowever, the intruders did not even get good 
union wages for their time, as all they got at 
the last visit was $9 in stamps. ‘‘We bank our 
cash every night,’’ said C. J. French, local 
manager, ‘‘and do not even leave loose change 
in the safe.’’ Altho they failed to get any 
money, the callers caused plenty of trouble, as 
the office looked as tho a cyclone had struck 
it when Mr. French came down the next morn- 
ing. They certainly took their time,’’ said 
he, ‘‘and judging by the way papers weré 
scattered about, read every letter in the files.’’ 
They opened, but passed up, two boxes of 
choice cigars that were in Mr. French’s desk, 
so now he is looking for a couple of burglars 
that do not smoke. ‘‘TI find out a little about 
them every time,’’ said he, ‘‘and if they come 
back often enough I hope to learn enough 
about their personal traits to catch them.’’ 

Within the last twelve months the Yakima 
office of the Dower company has been robbed 
three times, and burglars have also called on 
the company’s offices at Moxee, Toppen:sh un | 
Selah. 

The store of the Tum-A-Lum Lumber Co., at 
Parker, also was entered recently. The safe 
was opened, but there was no cash therein. A 
quantity of goods, however, were taken from 
the store. 


Lumbermen Maintain “Info” Desk 


Fort WortH, Trex., Dec. 10.—During the Dia- 
mond Jubilee recently celebrated by this city, 
the local lumber dealers’ association maintained 
an information desk in the lobby of the Texas 
Hotel for the benefit of lumbermen visiting the 
city. Visiting lumbermen were thus enabled to 
secure information regarding points of interest 
and to get in touch with the local lumber fra- 
ternity. 


Got Early Start in Lumber Business 


VoLGA, Iowa, Dee. 10.—Some time ago the 
AMERICAN LUMBERMAN ran a series of articles 
entitled ‘*Would You Want Your Boy To Be a 
Retail Lumberman?’’ Evidently Otto Germar, 
local manager for the Meuser Lumber Co., did 











Getting acquainted with lumber early 


want his boy to follow in his footsteps and, 
moreover, believed in starting him in the game 
early. The accompanying photograph shows 
Mr. Germar’s son, Norbert A. Germar, when 
only three years old, giving a practical demon- 
stration of how to unload lumber from a ear. 
Norbert is now seventeen years old and tempo- 
rarily filling a vacancy in the position of man- 
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ager in the Meuser company’s yard at Osborne, 
Iowa. It may be added that his father also 
got an early start in the lumber business, at the 
age of nine, and has been at it in this town ever 


since. 
(SEALER GaEBAGAGE 


Boost Your ‘Building and Loan” 

A practical way in which lumber dexlers can 
help their local building and loan associations 
is illustrated by a rubber stamp notation ap- 
pearing at the bottom of a letterhead of the 
Burr Lumber Co., Gloversville, N. Y., reading 
as follows. ‘‘You can own your home. Join the 
Savings & Loan Association. ’’ 

Some such notation, either rubber stamped or 
printed in red across the bottom of dealers’ 
letterheads, would show that the local lumber- 
men were back of the building and loan asso- 
ciation, and help materially to get people in- 
terested in saving and investing for homes. 


Suggestions for Christmas Gifts 

Not long ago a certain farm paper addressed 
inquiries to several hundred of its women read- 
ers, asking what they would do if they were 
suddenly presented with a check for $1,000, to 
ve spent in any way they chose to make life more 
comfortable. About one-third of the women 
replied that they would use the money for new 
hardwood floors. Therein is a holiday sugges- 
tion for the lumber retailer. A new hardwood 
floor, to be laid after the holidays, is a gift 
that would delight any housewife whose home 
now lacks that very essential feature. 

Other articles suitable for Christmas gifts 
that the lumberman is in position to furnish 
are medicine cabinets, Pullman breakfast nooks, 
ironing boards and eases, built-in bookcases, 
china cupboards, and other fine millwork that 
adds so much to the attractiveness and conveni- 
ence of the home. A few of these articles 
placed in the dealer’s display window, with 
Christmas decorations and an attractively let- 
tered placard calling attention to their desira- 
hility as Christmas gifts, would attract the at- 
tention of holiday buyers and result in sales. 


Retail Firm Occupies New Offices 


PorRTLAND, CoNN., Dec. 10.—The Strong & 
Hale Lumber Co. is now settled in its fine new 
office building, which is one of the most modern 
and best arranged occupied by any lumber con- 
cern in the State. On the occasion of the 
formal opening recently, the company kept open 
house, and hundreds of visitors, many of them 
coming from a long distance, inspected the struc- 
ture, which is of the pure colonial type, 43x44 
feet, two stories high and built entirely of wood. 

The main floor is divided into an accounting 
room and lobby, and finished in oak, with maple 
floor. The president’s private office is finished 
in North Carolina pine, with fir ceiling. In the 
rear is a large room, which will be fitted up as 
a store for displaying hardware, glass, and other 
building accessories. 

The second floor is divided into a directors’ 
room, display room, plan room, and general stor- 
age room. The directors’ room is very hand- 
somely finished in oak, with pilasters and heavy 
cornice of the same wood. It has a fireplace 
with hardwood mantel and polished hardwood 
floor. The plan room is finished in eypress, 
treated in four colors to show different effects. 
The arrangement and finish of the several rooms 
are specially planned with a view to being able 
to show prospective home builders how the vari- 
ous woods and other materials appear when 
finished. 

The company is one of the oldest in the State, 
having begun business as Strong & Hale in 
1868. It was taken over by the present owners 
in 1912, at which time the name was changed 
to Strong & Hale Lumber Co. The company is 
headed by John C. Barry, of Portland, as presi- 
dent, and John A. Dodd, of Middletown, as sec- 
retary and treasurer. Mr. Barry is president of 
the Lumber Dealers’ Association of Connecti- 
cut, and vice president of the Connecticut League 
of Local Building & Loan Associations. Mr. 
Dodd also is prominent in business and civic 
circles, being a director of the First National 
Bank of Middletown and having served as a 
member of the city council. 
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“The Home” 


BE it on the Farm or in the City’s 
Crowded Street, IT is the 
One Spot on Earth dearest 


To Everyone 


Let it be First in the Heart’s Desire 


No Man’s Life 


Is complete without a HOME of 
his own 


THO it be ever so small it can now be 
made Comfortable and Attractive, 
if rightly planned and built 


Let us help you do it 


Blood Lumber Company 


Grayville, Ill. 
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This advertisement of an Illinois retailer pre- 
sents a forceful appeal for home owning, 
and offers assistance to the prospective 
builder 


New Retail Plant Is ‘Top Notch” 


NEw ORLEANS, La., Dee. 10.—The Delta Lum- 
ber Co., which recently disposed of a large 
part of its realty holdings facing Carrollton 
Avenue, has moved its retail yards and plant to 
a site selected for its ultimate occupation montns 
ago, at Lowerline Street and the New Basin 
Canal. The new yards oceupy two city blocks, 
with an area of 5% acres. 


The layout by skilled engineers, plus the 
equipment and service by both rail and water 
transport, gives the plant rating among the 
finest and most efficient in the South. It is 
served by 2,000 feet of rail trackage, while its 
frontage on the New Basin Canal provides water 
transportation, an important advantage here. 
The company has shed room for five million 
feet of dressed lumber, with ample piling space 
for its rough lumber. A gravity roller system 
makes the handling of stock from cars easy 
and economical. A modern planing mill has 
been installed. 


The company, which since its organization 
has been located on Carrollton Avenue, an- 
nounces that it will maintain its offices on that 
thorofare. M. L. Rhodes, who has been presi- 
dent of the company for some years, is a suc- 
cessful lumberman of exceptionally wide ex- 
perience, having ‘‘ graduated’’ into retail lum- 
bering after long and thoro training in lum- 
ber manufacturing. He is also president of 
the New Orleans Lumbermen’s Club, and an 
officer and director of the Louisiana Retail 
Lumber Dealers’ Association. 


Makes Insulated, Detachable Weatherstrip 


Retail lumber and building material supply 
concerns being in direct touch with the builder 
and home owner will be interested in a product 
known and marketed as Wirfs ‘‘Home Com- 
fort’’ weatherstrip, which is enjoying a very 
wide use in homes and commercial buildings. 
This weatherstrip, which is manufactured by E. 
J. Wirfs, 108 South Seventeenth Street, St. 
Louis, Mo., possesses many meritorious features. 
This material is woodless, metalless, rustless, 
flexible and adjustable to wavy surfaces, and 
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Wirfs ‘*Home Comfort’’ weatherstrip applied to door 


the manufacturer claims it saves 20 to 40 per- 
cent in fuel. It is easy to apply, the only tool 
needed being a tack hammer. The weatherstrip 
is waterproof, being made of pure rubber-coated 
fabric, impervious to moisture, enclosing and 
protecting the insulation, preventing erystalliza- 
tion and decay. 

The material is flexible, and, according to the 
manufacturer, never hardens, cracks, or tears, 
and can be readily adjusted to fit varying sur- 
faces, warped doors, 90-degree angles ete., with- 
out cutting. It is noiseless, as it has vibra- 
tory absorption, that is, a cushion effect on 
slamming doors and rattling windows. There 
is no waste incurred in inserting the weather- 
strip and no left-over pieces, as the material 


~~ 





comes in continuous lengths and can be rolled 
off to desired length like thread from a spool. 
It is airtight, and when in place forms a re- 
silient calk or fillet, similar to refrigerator 
door seals. 

Wirfs ‘‘Home Comfort’’ weatherstrip is 
readily detachable, this fact being of interest 
to people who rent houses, as they can take it 
off, roll it up and re-apply it. It is dustproof, 
sealing the doors and windows against dust, 
vapors ete., as well as against wind, rain, 
snow and sand. The manufacturer states that 
the material is nonconductive; 
while metal strip if applied per- 
fectly may keep wind out, it 
does not resist cold, since metal 
is a rapid conductor of heat or 
cold, whereas ‘‘ Home Comfort’’ 
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Cross section showing manner of 
applying Wirfs ‘‘ Home Com- 
fort’’ insulated cushion 
weatherstripping to door 


weatherstrip is insulated, thus greatly ‘lessening 
the transfer of heat or cold thru joints. Mr. 
Wirfs, the manufacturer of this material, was 
in the refrigerator manufacturing business for 
many years, and his work was to render re- 
frigerator, cold storage and freezer doors air- 
tight, and for this purpose it is now universally 
used. 

The weatherstrip is made in one size, and 
shipped in 50-foot cartons, weight 1% pounds; 
100-foot cartons, weight 344 pounds; 250-foot 
coils, weight 101%4 pounds; 500-foot reels, 
weight 21% pounds; 1,000-foot reels, weight 
40 pounds. The material is supplied in stand- 
ard maroon color for general purposes, and in 
white for white enameled woodwork. 
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Lumber Organization Holds Annual Convention 


DayTon, Ou10, Dec. 10.—The eighth annual 
convention of the Peter Kuntz Co. Associate 
Lumbermen was held at the Miami Hotel in this 
city, on Tuesday and Wednesday, Dec. 4 and 9. 
The meeting, which was attended by about one 
hundred representatives of the organization, 
was one of the best in its history. Various mat- 
ters were brought to the attention of the mem- 
bers and discussed in a most interesting way. 
The regular program included, apart from the 
address of welcome by Peter Kuntz, a discus- 
sion of the following subjects: ‘‘ Operating 
Costs,’’ Horace Ballinger; ‘‘Taxes and Fire 
Adjustments,’’ Martin Kuntz; ‘‘ Accounting,’’ 
R. F. Carmel; ‘‘Changes in Retail Lumber 
Business,’’ Peter Kuntz; ‘‘ Collective Buying,’’ 
C. K. Sanders; ‘‘Insurance,’’?’ H. M. Gardiner. 


‘*The conditions at the producing end of the 
lumber industry show the cost of lumber to the 
consumer very little above the cost of produc- 
tion,’’ said Mr. Kuntz in his address. ‘‘ This 
necessarily means a price which is satisfactory 
to the consumer, provided he takes advantage 
of the market as it is at present.’’ Touching 
specifically on the subject of home building, Mr. 
Kuntz said: ‘‘The proper procedure for the 
home builder to follow is to build within his 
capacity to pay. If he follows this plan, his 
home, instead of being a burden, will be a real 
investment, while furnishing all the pride and 
comfort of home ownership. I especially urge 


upon young couples to build within their 
means. ’’ 

A luncheon was served at noon each day, and 
Wednesday evening was devoted to recreation, 
with theater parties at two of the local play- 
houses. 

A very interesting feature of the meeting, 
and one which was greatly appreciated by all, 
was the distribution of a beautifully printed 
and profusely illustrated booklet, ‘‘Chips From 
the Log of the Peter Kuntz Special,’’ telling 
in well written narrative and excellent photo- 


graphs the story of the southern sawmill trip 
taken by the organization last winter. This 
booklet provides a complete record and souvenir 
of that memorable occasion, and will be highly 
prized by the recipients. 

The newest venture of the Kuntz organiza- 
tion is the incorporation of the Queen City 
Lumber Co., at Spring Grove Ave. and Winton 
Place, Cincinnati. This yard will be second in 
size only to that of the Dayton establishment. 
The new plant is now under construction, and 
will be ready for operation in the spring. 








Representatives of the Peter Kuntz Co. Associate Lumbermen who attended the eighth annual 
convention of the organization at Dayton, Ohio, Dec. 4 and 5 


Notes From the Realm of Building 


Launch Campaign for Apprentices 


Burrauo, N. Y., Dee. 10.—At the first meet- 
ing of the apprenticeship committee of the 
American Construction Council, held in this city 
on Dec. 5, a national program on apprentice- 
ship for the construction industry was launched. 
The committee is composed of representatives of 
all branches of the construction industry thru- 
out the country. Forty persons representing the 
various groups were in attendance. 

A national survey of apprenticeship needs 
and distribution of labor in the construction 
industry was authorized to be carried out as 
the first essential step in the program. An 
exhaustive study in instructional facilities and 
standards for apprentice training in the con- 
struction crafts thruout the country was pro- 
vided for, and machinery was set in motion for 
handling the other phases of the problem, such 
as development of craftsmanship, providing em- 
ployment for apprentices etc. 

To carry the program into effect, four sub- 
committees were created, as follows, executive 
committee, committee on service, committee on 
instructional facilities, and committee on 
finance. 


More Building Than Year Ago 


The country’s building activity continued 
its lead over last year thru November, accord- 
ing to report of the F. W. Dodge Corporation 
just made public. Total contracts awarded 
during the month in the 36 eastern States (in- 
cluding about % of the country’s total con- 
struction volume) amounted to $318,828,000. 
Altho this was a 12 percent drop from the Octo- 
ber figure, in 27 of these States (for which 
records were kept last year), there was an 
increase of 19 percent over last November. As 
in October, the heaviest increase in construction 
activity was in New York State and northern 
New Jersey, which was the only district show- 
ing an increase over October. The recorded 
figures on building volume in October and No- 
vember indicate an unusually busy winter for 
the construction industry. 

Included in last month’s record were the fol- 
lowing important items: $158,953,000, or 50 
percent, for residential buildings; $44,457,000, 
or 14 percent, for industrial buildings; $36,- 
237,000, or 11 percent, for public works and 
utilities; $32,594,000, or 10 percent, for busi- 
ness buildings; and $24,273,000, or 8 percent, 
for educational buildings. 


Total construction started in the 36 eastern 
States during the first eleven months of this 
year has amounted to $3,237,068,000. In 27 
of these States the lead over the corresponding 
period of last year is a little more than 3 
percent. 

Contemplated new work reported during the 
month amounted to $623,704,000, an increase of 
10 percent over the amount reported in October. 


Sauls eene Bape 


The carpender can fix enything, 

From dog houses to skools, 

But on the other hand who couldent, 

With all those lovely tools? 

I love to see him take his dubble joined ruler 
And draw a line as strate as he can make, 

And then take his saw and saw along it 

As if his hart would brake. 

He makes the shavings fly up in the air 

And the sawdust drop down on the floor, 
And he stops for lunch at 12 o’clock 

And sometimes a little before. 

He’s pritty quick wen he screws in screws 
And wen he bores holes and blows out the fuzz, 
But stopping werk wen the wissle blows 

Is the quickest thing he does. 

Even one carpender hammering nales 

Is a bewtifill site to heer, 

But wen several hammer together 

I could lissn to them all year. 


Engineer Makes Novel Suggestion 


Recent years have seen the development of 
the apartment building and family hotel to pro- 
portions undreamed of by the designers of the 
modest ‘‘flats’’ of two or three decades ago. 
What will be the next step in the evolution of 
community housing? Almost startling in its 
originality and daring is a suggestion advanced 
by Samuel R. Lewis, a heating and ventilating 
engineer of Chicago. His plan proposes noth- 
ing less than roofing huge residential sections, 
a half mile or more square, with glass, and 
heating such sections as units. Besides enor- 
mous saving in heat energy, the author of the 
plan points to other advantages, such as ability 
to control moisture and temperature, freedom 
from dust ete. Discussing his plan, Mr. Lewis 
says: 

Our thought heretofore seems to have been given 
to the generation and transmission of heat, rather 
than to its conservation and use. Buildings as 


now constructed are not very often considered 
especially from the heat conserving standpoint. 
Too often four walls and a roof to keep out the 
rain are about all that is asked. Why not, instead 
of the various nondescript buildings now found 
in a typical residential district, have a great, per- 
manent, highly insulated, well lighted structure, 
heating to a comfortable degree the whole neigh- 
borhood? If we build this structure of the high- 
est reasonable grade of construction now com- 
mercially possible, the residential buildings within 
its shelter could be of the lightest of shells, built 
for privacy only. Dust, temperature, humidity, and 
air motion could be controlled by artificial showers 
from spray heads in the roof. 


In a lengthy paper setting forth his plan 
in detail, published in the journal of the 
American Society of Heating & Ventilating 
Engineers, Mr. Lewis insists that it is possi- 
ble of commercial realization at a reasonable 
cost. On the apartment basis, he would plan 
to have in the total enclosure, which would be 
seven stories high, 16,128 individual apart- 
ments, housing a population of around 65,000. 
Provisions also would be made within the gen- 
eral enclosure for 2,208 detached residences, 
the owner of each of which would pay around 
$2,100 for the privilege of living in a con- 
servatory, being free from smoke and dust, and 
having no coal and ashes to handle. 

‘*Tt may be a few years before my $16,000,- 
000, half mile square project will take tangi- 
ble form, but I predict that the roofing over of 
streets in metropolitan districts will come quick- 
ly,’’ said Mr. Lewis. ‘‘The saving in heat will 
finance the construction.’’ 


City May Finance Small Homes 


Los ANGELES, Dec. 8.—The city of Los 
Angeles may next year adopt a policy of financ- 
ing the building of moderate priced homes for 
the small-salaried man, under a provision to 
go ine the new charter which is recommended 
by the board of freeholders. This action is the 
first of its kind to be undertaken by any Ameri- 
can municipality to solve the housing problem. 

Under the plan suggested, a municipal hous- 
ing committee is to be formed, with power to 
issue bonds that are tax exempt and will permit 
the financing of home building on a cheaper 
basis than private capital can afford. The 
bond limit of the city will not be affected by 
the issues of the housing commission, as the 
housing bonds are to be issued only on the real 
estate security presented by the individual lot 
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owner who seeks to obtain the aid of the com- 
mission. 

The bonds are to be sold on a 5 percent basis 
and after paying out all expenses of the de- 
partment, a 6 percent return is to be received, 
either as rent or as instalments toward the 
ultimate purchase of the buildings. An original 
bond issue of $20,000,000 to $50,000,000 prob- 
ably will be advisable, it is declared. 

However, the voters of Los Angeles will be 
given the final say in the matter when the 
charter is put to a vote in the primaries in May. 


National Conference on Housing 


PHILADELPHIA, Pa., Dec. 10.—The ninth an- 
nual conference of the National Housing Asso- 
ciation was formally opened Dec. 5 at a luncheon 
at the Adelphi Hotel. Delegates from nearly 
all large cities of the country were present, over 
five hundred crowding the room. 

Daniel Crawford, jr., a builder, gave a splen- 
did talk in the afternoon, laying stress on the 
great help and encouragement the working man 
derives from building and loan associations. 

Henry W. Bauer, a builder, also lauded the 
building and loan associations, and said that 
the workingman makes a better citizen, and 
that he would hesitate before going on a strike, 
when having his own home. Mr. Bauer dis- 
cussed the building industry from various 


angles, and said that he knew of one building 
operation not long ago that had one hundred 
plasterers on the job and not a single appren- 
tice. ‘‘I believe that the unions are responsible 
for this condition, and it seems to me that their 
demands are beyond the bounds of reason,’’ 
said he. 

The secretary of the carpenter’s union, Will- 
iam T. Allen, disagreed with Mr. Bauer’s re- 
marks, stating that Mr. Bauer was evidently 
misinformed regarding labor and apprentices. 
Mr. Allen stoutly defended the laboring man, 
stating that the banks and trust companies 
were charging too high a rate of interest, and 
therefore the workingman had to look out for 
himself. He suggested that the way to cut 
down building costs was to find out why it took 
so much money to run the city. 

Clinton R. Woodruff presided over the even- 
ing meeting. R. C. Marshall, jr., general man- 
ager of the Associated Contractors of America, 
said everything should be done to encourage ap- 
prentices to learn the various trades. Samuel 
Gompers, unable to attend, sent a letter stat- 
ing that organized labor wanted to help in re- 
ducing the costs of home building and living. 

The Thursday morning session opened with 
an address by William E. Knox, vice president 
of the American Bankers’ Association. Mr. 
Knox said that the Mellon plan for surtax re- 
duction should be endorsed, as it would prove 


a solution of the housing question; that a re- 
duction of this sort would put more money into 
the channels of industry, trade and mortgage 
loans. In this way many people would be 
financially assisted in obtaining their own 
homes. Standardization of building materials 
would be another big factor which would cut 
costs and further help the home seeker. 

Many good ideas were advanced, such as 
building small houses for young married couples, 
which could be enlarged as needed without de- 
tracting from the beauty of the building. A 
complete analysis of the building industry 
should help to instal more efficiency. 

G. Atterbury, an architect from New York, 
said: ‘*We need a revolution, not an evolu- 
tion, in the building industry; building methods 
have not progressed since the days of Nineveh 
and the fall of Babylon.’’ ‘‘We are still lay- 
ing brick and doing everything else in the same 
old way. All the developments have been super- 
ficial, and have not touched the more vital prob- 
lems at all.’? 

John M. Gries, chief of the housing division 
of the Department of Commerce, spoke against 
seasonal employment and waste effort, stating 
that with the removal of these two conditions 
costs of building could be lowered. 

After a luncheon was served the out-of-town 
delegates toured the city and suburbs, viewing 
various construction operations. 
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The first instalment appeared on pages 42 and 
43 of the Oct. 13 issue; the second on page 49 
of the Oct. 20 issue; the third on page 47 of the 
Oct. 27 issue; the fourth on page 56 of the Nov. 
3 issue; the fifth on page 43 of the Nov. 10 
issue; the sixth on page 47 of the Nov. 24 issue; 
the seventh on page 48 of the Dec. 1 issue; the 
eighth on page 38 of the Dec. 8 issue. 


BOOKS 


The transactions of the business are recorded 
in the following books, explained in brief and 
in the order of their use. 

I will assume that most firms are incor- 
porated stock companies. In this case the first 
book necessary is a Corporation Record. This 
is a stock blank book containing space for the 
articles of incorporation, bylaws and regula- 


[By R. Lee Menz] 


Accounts Payable, Cr—Paid. At the end of 
the month, the columns are added and the totals 
charged to the accounts in the general ledger, 
and the total of all the invoices credited to 
accounts payable account in the general ledger. 
The headings on the columns can be changed and 
more columns added if necessary to suit con- 
ditions, as these will vary in different territo- 
ries. 

A Car Record of all cars handled may be 
kept in a separate book, or in the back of the 
accounts payable book. The following infor- 
mation should be recorded: Date Shipped, 
Name, Kind of Stock, Car Number and Initials, 
Set in Yard, Placed, Unloaded, Amount of 
Invoice, Amount of Freight, Date Paid, ear 
Service Amount, Date Paid, Invoice Paid. This 
forms a compact record for checking car serv- 
ice bills when presented, 








Fig. 17.—Sales and General Ledger Sheet; size 8U4,26% 


tions, minutes and meetings, stock subscription 
list, stock registerer and transfer journal, stock 
ledger, dividend record ete. A Stock Certifi- 
cate Book with stub for recording certificates 
issued is also necessary. 

A General Information Book, loose-leaf, will 
prove invaluable for current reports, trial bal- 
ances, balance sheets, and other information, 
such as graphic charts of operating expenses, 
comparative sales, insurance, taxes, real estate, 
equipment ete. 

The Pay Roll Books shows a record of each 
employee’s time, wages paid, the total paid for 
each day pay roll period for mill and yard labor. 
This is a stock blank book, arranged for con- 
venience in making audits of pay rolls for lia- 
bility insurance, labor reports ete. 

The Accounts Payable Book is a stock blank 
book, with pages, size 1244x14% inches across, 
divided into twelve columns, headed as follows: 
Merchandise Purchases, Dr.; Mill Supplies, Dr.; 
Mill Expense, Dr.; Repairs, Dr.; Stable Ex- 
pense, Dr.; Motor Truck Expense, Dr.; Of- 
fice Expense, Dr.; General Expense, Dr.; Sun- 
dry Accounts, Sundry Accounts Amount, Dr.; 


avoids disputes with the 
railroad company, and 
gives a comparison of 
the quantities and kinds 
of material handled 
over a period of years. 

The Sales Book is a 
loose-leaf binder and 
has been previously ex- 
plained. 

A Petty Cash Book is used for a daily record 
of petty cash. transactions. This is a stock 
blank book having two columns on each page. 
The cash and bank balance at the beginning of 
each day is entered on the left or debit side of 
the book. Cash sales are entered in the first 
column, Actual cash expenditures are entered 
on the right or credit side of the book, charged 
to the proper account. The cash is counted at 
the close of each day and a memorandum of the 
bank deposit made. A total of the cash re- 
ceived on accounts receivable etc., and the total 
checks issued, taken from the cash journal, are 
entered on the debit and credit sides. The 
cash balance and the bank balance are then 
entered, the two sides balanced and ruled. 
This gives a summary of the cash transactions 
of each day’s business at a glance. 

If the cash is over or short, a suspense ac- 
count is kept in the general ledger. This is 
charged or credited as the case may be. When 
an error is discovered, a journal entry is made 
to correct it. 

The petty cash sales and expenditures are 
transferred for permanent record each day into 


the cash journal. This is a stock blank book 
having pages, size 1244x144 inches, divided 
into twenty-four columns across, headed as fol- 
lows: 

CasH: 1—Received; 2—Paid; 3—Balance. 
BANK: 4—Deposits; 5—Check No.; 6—Check 
amount; 7—Balance. Lasor: 8—Debit. _SatL- 
ARIES: 9—Debit. GENERAL EXPENSE: 10—Debit. 
GENERAL LEDGER: 11—Debit; 12—Credit. Ac- 
COUNTS RECEIVABLE: 13—Debit; 14—Credit. D1s- 
COUNT ON SALES: 15—Debit; 16—Credit. Merr- 
CHANDISE SALES: 17—Debit; 18—Credit. Ac- 
COUNTS PAYABLE: 19—Debit; 20—Credit. Duis- 
COUNTS ON PURCHASES: 21—Debit; 22—Credit. 
MERCHANDISE PURCHASES: 23—Debit ; 24—Credit. 


Note: The numbers refer to columns. 

The headings can be changed to suit the 
requirements of the business. This is a com- 
bined cash book and journal and serves the 
purpose of two books in one. 

All eash received on accounts receivable ete. 
and all checks issued, also all journal entries 
are entered directly into this book. The cash 
and bank column balances are proved each 
day with the balances shown in the petty cash 
book. All entries to accounts in the general 
ledger not having a separate column are entered 
in the general ledger column and posted sepa- 
rately. The columns are added and the totals 
posted to the accounts in the general ledger at 
the end of the month. 

A stock blank book for keeping a record of 
notes and trade acceptances receivable and pay- 
able is used when necessary. 

The sales and general ledger accounts, kept 
separately, are posted to Ledger Sheet (Fig. 
17), bound alphabetically in a regular loose- 
leaf current binder. Accounts, when closed, 
are removed from the current ledger and placed 
in a transfer ledger binder for use again when 
needed. The third column of this sheet is used 
for the balance column, this amount being com- 
puted when postings are made. 

A trial balance of the books is taken off each 
month to prove the accuracy of the work done. 
At the end of the fiscal year an inventory of 
everything is taken, a balance sheet showing 
the final trial balance, expenses and receipts, 
assets and liabilities, is prepared and the books 
are then closed by making the proper closing 
entries. 

[Note: The tenth and last instalment of the 
series of articles on An Office and Accounting 
System, to appear in the Dec. 29 issue, will illus- 
trate additional forms and describe their use.— 
Epitor. | 
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WASHINGTON, D. C., Dee. 


National Production, Shipments and Orders 


10.—The following statistics were compiledby the National Lumber Manufacturers’ 


Association: 





























Softwoods: Pro duction Shipments Orders 
Week ended: 1923, Dec. 1; 1922, Dec. 2— 1923 1922 1923 _ 19 1923 1922 
Sa PeurenInn CUPENRIS. SRMMMIRCORIL UNDER 35. 1x, yo salle se 80) ocho w pres Os w Rid AUS le ble ow 74,941,893 11,279,687 64,551,204 76,641,084 73,614,327 71,197,024 
West Coast Lumbermen’s Association.............-..0000% 104,109,578 89,473,981 104,576,121 71,403,607 102,424,207 75 °489,101 
Western Pine Manufacturers’ Association................. 27,301, 27,242,000 19,507,000 20,359,000 27,550, 20 575,000 
California Redwood Association.............0ccc cece eeees 10,003,000 8,527,000 6,057,000 7,573,000 4,825,000 5,791,000 
Worth Carolina Pine AsBOCIATION.. 2.66560 wcsccccccevceccs 6,369,874 7,190,173 6,387,708 6,297,918 4,856,959 7,011,076 
Northern Hemlock & Hardwood Manufacturers’ Association. 1,176,000 726,000 1,453,000 1,143,000 1,407,000 624,000 
Northern Pine Manufacturers’ Association................. 2,724,000 2,776,000 7,579,200 8,158,365 5,856,000 7,046,000 
en CNN UII 25S loss nsigo sate OS Cin bus OG 8 ae a 226,625,345 207, 214,841 210,111,233 191,575,974 220,533,493 187,643,201 
Porty-eight weeks: 1923, Jan. 6 to Dec. 1; 1922, Jan. 7 to Dec. 2— a 
Southern Pine a vss Giayit > IR 3,749,518,698  3,563,252,013 3,795,520,008 3,450,845,139 3,597,711,512 3,611,785,366 
West Coast Lumbermen’s Association...............00085 4'893,025,562 4,095, "007, 148 5,028,027,816 3,755,427,831 4,891,301,710 3,857,325,218 
Western Pine Manufacturers’ Association..............06. 1,378,824,000 1, 147 "993,000 1,186,048,000  1,125,070,000 1,108,7C0,000 1,160,200,000 
Californian ReOUWO0d ABBOCIBTION:. «6.005650 c cso csc cscs 6 08% 459,653,000 384,131,000 430,493,000 338,533,000 415,322,000 360,463,000 
North Carolina Pine Association........ccssccscsrcccvees 417, 983,839 458, ,399,006 428,984,581 467,107,383 340,959,617 458,102,737 
Northern Hemlock & Hardwood Manufacturers’ Association. 118, '016,000 95,811,000 118,257,000 134,391,000 101,425,000 121,478,000 
Northern Pine Manufacturers’ Association.............-200+ 481,798,300 403,377,378 389,977,700 396,500,930 364,765,000 387,787,000 
TPetate: Corty Bist WOU sis oie Sos SS 4 ewes s OS 11,498,819,399 10,147,970,545 11,377,308,105 9,667,875,283 10,820,184,839 9,957,141,322 
California White & Sugar Pine Mfrs.’ Assn., 48 weeks..... a; “an Se rece PE: cisccressene S8loacetarsu dponndeadeans 
Michigan Hardwood Mfrs.’ Assn., Jan. to agate Rete: x 295,000 Ce re ee EM eS a ad «terete ieeeaA wise nuathte;enurovaretees 
Hardwoods: 
Michigan Hardwood Mfrs.’ Assn., Jan. to Oct.......ceseees 129,498,000 ............ RON Seb eee —AUerenepeiaaratme «sep RYeveeeieeeee 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 48 weeks....... i ae er eS rr pi ee 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Dec. 8.—Direct sales of Douglas fir during November were as follows: 
Sales. Prices ———————- Sales Prices ——————__ 
V. g. flooring, 1x4”— No. Feet No. High Low Spread Common No. 1 S1S— No Feet No. High Low Spread 
SM oh. cco bas seis ca wes aoe eae 20 123,000 9 $62.00 $53.00 $ 9.00 BOO Scetlopc anew SorviieiesshaeGis 95 638,000 ij $21.50 $17.00 $ 4.50 
ME oi iuclon es bier iice anaes 180 977,000 12 58.00 50.00 8.00 Be Sa inianc cay anu sooo Aes 34 142,000 5 23.00 18.00 5.00 
Lg Ee re eee yee ere 67 519,000 13 43.00 33.00 10.00 Dimension No. 1 S&E— 
S. g. fir flooring— Oe FE cae nsS Geeta eeeeien 204 730,000 8 21.50 16.00 5.50 
a” No, 8 and better ....5.45% 68 493,000 16 40.00 26.00 14.00 URS a clercerseratn esis 'enie wre 196 628,000 7 21.50 17.50 4.00 
LD. ssistccasereunsusess ic 27 288,000 12 36.00 23.00 13.00 Deo ia Bis sige A tarn'e ord twhe shiek 120 364,000 6 22.50 18.50 4.00 
6” No. . OWE HOLE 6icocsecs 57 198,000 12 43.00 32.00 11.00 2 | LSP IP eis ae A end ly 58 105,000 i 22.50 17.50 5.00 
ee Sirs SG ab Cakasoceteut 25 103,000 15 40.75 26.00 14.75 ORGIES”; Beek vcs score 54 nn et 57 126,000 8 26.50 19.00 7.50 
S eiling, 5x4” — PABEDE) esis ghie a onerous 11 20,000 4 27.00 24.00 3.00 
moO. & ONG Detter ...0.3.s085% 160 1,057,000 19 39.00 22.50 16.50 Lath— 
OS Se aR Aree en 34 206,000 12 29.00 21.50 7.50 Rc ts oe er aguas starpraara ch tPone eee 37 840,000 9 5.25 3.75 1.50 
Drop siding, 6”— : 85.55 wi cin cecai ere eioee ets ols ate sis 5 361,000 4 5.00 4.35 65 
DOs 2 A DOLE? 16066655555 189 1,417,000 13 42.00 29.00 13.00 NEO = Fo sities ceatsaa caw oo 5 180,000 3 5.00 4.50 50 
PURE eta ee hue Geos 51 397,000 16 36.00 25.00 11.00 PROMIOOK opcode baaweueeen 6 340,000 4 4.25 3.55 7 
e e e * 
North Carolina Pine The West Coast Review Maple Flooring Data 
NorFroux, VaA., Dec. 10.—The North Carolina SEATTLE, WaAsH., Dec. 8.—For the week The Maple Flooring Manufacturers’ Asso- 


Pine Association makes the following analysis 
of figures reported for thirty-seven mills for the 
week ended Dee. 1: 

—Percentage of ——— 


Production Ship- 
Production Feet Normal* Actual ments 
Actual ..... 5,205,441 65 A ree 
Normal*® .... 8,076,000 ee ie 
Shipments .... 6,185,418 76 115 ae 
Orders 5 ae 3,688,959 46 71 61 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

yAs compared with last week, there has been a 
decrease in orders of 49 percent; last week there 
were reports from forty-six mills. 





California Pines Sales 


San Francisco, Cauir., Dec. 8.—For the 
period Nov. 25-30, the California White & Sugar 
Pine Manufacturers? Association reports sales 
by grades as follows: 
California White Pine Douglas Fir 

Feet Feet 


Nos. 1 & 2 clr. 107,000 Cé&btr. ....... 50,000 
6 ne 119,000 Com., 4/4 3,000 
LS ee 158,000 Com., 5/4 & up 4,000 
— * eae Rae eet Ties & timbers 11,000 
nch shop .... : 
No. 1 shop... 317,000 Gomntixed Pines 
No. 2 shop.... 257,000 0.1 2.000 
No. 3 shop.... 202,000 Noo '7'''": 141,000 
Panel, 44” .... 1,000 co. 493.000 
Nos. 1 & 2 clr., No. Beco. 12000 
ae 5,000 No. ee ae 54000 
No. 3clr.,stnd. 3,000 No. i dimen... 227'000 


Shop, stnd. ... 17,000 


Form stock .. 25,000 
Sugar Pine TAMNDCTS 2:500:00 43,000 
Nos. 1&2 clr. 94,000 Beveled siding 
C select ...... 148,000 Lin, Ft. 
No. 3 clear.... 153,000 C&btr....... 42,000 
Inch shop .... 8000 Ee 44,000 
No. 1 shop.... 197,000 _ ee RR Pe 63,000 
No. 2 shop.... 132,000 Cedar 
No. 3 shop.... 25,000 Feet 
Se a ET ae eer rere 41,000 


ae 2,000 


No. 3 clear.... 27,000 
Shop, stnd. ... 27,000 
White Fir 
2 2,000 

No. 3 and btr., 
“See aae 78,000 


No. 4 common 145,000 
No. 1 dimen... 177,000 
No. 2 dimen... 38,000 


Footage of commons 


Box 
Mix. pines, 4/4. 25,000 
Mix. pines, 5/4 
and 6/4 50,000 


Lath 
Pieces 
No. 1 mix. pine 321,000 
No. 2 mix. pine 212, peed 
32” mix. pine. ,000 
No. 1 white fir.1, 560, 000 


is of 1-inch stock only, 


no other thickness being included. 





ended Dec. 1, 132 mills report as follows to 
the West Coast Lumbermen’s Association: 
Feet 


Production ...104,109,578 17% above normal* 





Shipments ....104,576,121 2% above orders 
SPGETB: o5.icnne 102,424,207 2% below production 
Shipments— 
Water delivery: 

SPOTIGSIG: 4 i568 ccc sawews ee 35,249,212 

SUMOOTE: 5o.snseokeo ee sbwe sees 25, 601, 208 

"TOtal WOter- (58 GG). o50 a dieks-seaeeecaed 60,850,420 
ReaD Oe NN. 5:5 's-n ome aes eis ema a) 16-90 ye gy 
Local auto and team deliveries........ 5,295,701 

POAT RUIMIONES 65 iis6ko odes ieee 104, 576,1 4 
New business— 
Water delivery: 

SISTINE «60 0:5 5:68 es ielernoo58 32,917,861 

REPROD. Series oid ha 6 Serbo eua sa 25,630,645 

Total water (G1). ciissvsccsccsicves 58,548,506 
SEE, OD CRO SOROR sso sss aa ws apewin de sans 38,580,000 
Local auto and team deliveries........ 5,295,701 

102,424,207 

Unfilled orders— 

ISOMIOBTIC COTRO occ cisevecesce es 105,045,477 feet 

BERRIONG 00:0 5.405 45.0-0.4.560 6.00.00 ss RED ORONOUS PORE 

REED. — 6 Se SSGSG Rash SGS uae NS 3,537 cars 





*Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
ing experience as may be available. 





Western Pine Analysis 


PORTLAND, ORE., Dec. 8.—The Western Pine 
Manufacturers’ Association summarizes as fol- 


lows reports for the week ended Dee. 1 from 

thirty-eight mills: 
. —Percent of 

Pro- Ship- 

Cars Feet duction ments 

PROORCHON 36... scns BEOUOO sisccs e000 

Shipments* .. 780 19,507,000 71.45  ..... 

Orders}— 
Received - 1,102 27,550,000 100.91 141.23 
Qn haend..... 2880 T2226000 ..605 sevae 


*Of these shipment totals, 
ears, 732,000 feet. 

yLocal orders are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-five iden- 
tical mills were 126.38 percent of bookings for 
the previous week. 


local sales took 29 


ciation has issued the following comparative 
statistics for October, 1922 and 1923, based on 
the reports of the same twenty-one mills: 


October, —Decrease— 

19 1922 Feet Pet. 

Production... 12,312,000 12,972,000 660,000 5.1 
Shipments.... 11,595,000 11,942,000 347,000 2.9 
OFGETS os0.0:0 9,394,000 11,374,000 1,980,000 17.4 

End Month— 

OPENS 500006 14,797,000 21,128,000 6,326,000 29.9 
StOCKS .<0.00 19,861,000 24,776,000 4,915,000 19.8 


nr he +8x2\4 Clear No. 1 and Factory 


F.o.b. Michigan and Wisconsin Mills 
October, October, —Increase— 
1923 1922 Amount Pct. 
PUO6. cao ckieess $84.36 $83.17 $1.19 1.4 





Hemlock & Hardwood 


OSHKOSH, WIS., Dec. 10.—The following is 
a summary, for comparative purposes, of fig- 
ures as to the hardwood and hemlock movement 
supplied to the Northern Hemlock & Hardwood 
Manufacturers’ Association weekly by twenty- 
five firms that ordinarily ship about 30 percent 
of the total monthly shipments reported to the 
association by all members, and shows average 
weekly amounts for September and October and 
weekly figures for November to date: 

















*Including week ended Dec. 


Hemlock 

Period Firms Cut Shipments Orders 
September . .. 2,886,000 2,330,000 2,033,000 
CTONeSr «is caes .. 2,795,000 2,700,000 1,976,000 
TNO: Biss cies dim ares 20 2,344,000 2,773,000 1,372,000 
1 a | See 21 2,266,000 1,555,000 1,659,000 
THOM Dh cance sass 20 1,701,000 1,558,000 1,345,000 
Nov. 24......... 20 1,878,000 1,976,000 1,500,000 
aaa k-< 17 1,342,000 1,496,000 1,472,000 
Nov. average*.. .. 1,906,000 1,871,000 1,469,000 
Yearly average, 

tO GAtE ..550. 2,932,000 2,662,000 2,214,000 

Hardwood 

September 1,669,000 3,364,000 2,310,000 
OOtGber seisess ay 2,095,000 3,796,000 3,765,000 
DOV. Win ackicne ca'ae 20 1,558,000 3,542,000 2,993,000 
POOW, ADs coc ow'nes 21 1,899,000 4,448,000 4,739,000 
[aa ee 20 1,432,000 3,227,000 4,282,000 
NOY. 26 sick sas 20 1,522,000 4,125,000 2,681,000 
|) Er 17 1,785,000 3,158,000 2,356,000 
Nov. average*.. .. 1,639,000 3,700,000 3, "410,000 
Yearly average, 

90 GCE 6 iic esc 2,810,000 3,880,000 2,997,000 


1, five weeks. 
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California Redwood Data 


SAN FRANCISCO, CALIF., Dec. 8.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report: 


Member mills reported Entire 
Percent’ industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 14 10,003,000 100 13,700,000 
Shipments ... 14 6,057,000 60 8,300,000 
Orders— 
Received .. 14 4,825,000 48 6,600,000 
On hand.... 14 31,146,000 ar 42,700,000 
Detailed Distribution for Week 
Shipments Orders 
; 14 mills 14 mills 
Northern California* ...... 1,664,000 1,606,000 
Southern California*® ...... 2,664,000 1,265,000 
WOEEONIRD hick 6 06a 6 cake ee sacs 10,000 17,000 
DE ee erry reer 1,302,000 1,771,000 
RRM «fa: ons: ore eara Mute wwe ee. 417,000 166,000 
EOE Kec Guedene ne eenes 6,057,000 4,825,000 


*North and south of line running thru San 
Luis Obispo and Bakersfield. 

Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





2 e e 
Oak Flooring Statistics 
The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics: 
Production, Shipments and Orders, Nov., 1923 


Feet 


MINERS ko ven ucomad tea downee 30,654,000 
PERM Sas We teaneewawaeaeVeeoamar 28,651,000 
Orders— 
MINCE aia aye hae eadlaadeeavincemee we 30,158,000 
Cree Ce IO Bere sass cheeecwawwag we 27,714 N00 
PHOCNS DICGe Vicaic ve ccqessxescsdavecccene 41,467,000 
Consolidated Figures for 11 Months Ended 
Nov. 30 
PPURICEION oko 66k cade we cus nada doc n'scmre Cee 
MUPIEONE:, fb hs dcascseewdeugdudeeveacad 319,099,000 
GAGE n6 ob be cexkenwdnanemencecaeuiaa eal 307,908,000 


The following are statistics for the week 
ended as shown: 


_ 1923— Production Shipments Orders 


PRs aw eis 5,665,000 5,304,000 5,133,000 

INOW e iadars wes 5,216,900 4,982,000 6,964,000 

Oct. 29-Nov. 24.22,135,000 20,957,000 22,260,000 
1922— 

Oct. 30-Nov. 25.21,901,000 21,901,000 23,052,000 





National Analysis 


WASHINGTON, D. C., Dee. 8—The National 
Lumber Manufacturers’ Association issues the 
following analysis for the week ended Dee. 1, 
orders and shipments being shown as percent- 
ages of production: 


During During 48 
Week Ended Wks. Ended 
Dec. 1 Dec. 1. 
No. of Ship- Or- Ship- Or-. 


Association s- mills ments ders ments ders 


Southern Pine ...... 130 86 98 101 96 
WONG COMBO ws eae des 132 100 98 103 100 
Western Pine ....... 38 71 101 86 680 
Calf. Pimes® ..<<..<. 16 96 77 eee 
Calif. Redwood ...... 14 61 48 4 90 
No. Carolina Pine.... 38 100 76 103 82 
No. Hemlock & Hdwd.j 15 159 126 112 98 
Northern Pine ...... 10 278 215 81 76 

393i 93 97 99 94 


*Represents 36 percent of cut in California pine 
region. 

*Includes both hardwoods and softwoods. 

tLast week there were reports from 413 mills. 





1GALS 











A window display staged by the Indianapolis division of the Indiana Bell Telephone Co., in which was depicted graphically the home 
construction in the city last year, caused wide attention recently. Situated as the company’s office is in the heart of the downtown 


district, the display was seen by thousands. 


At the top was a clock, patterned after the widely displayed advertising of a well known 


beauty clay, which showed that every thirty-five minutes last year a new home was completed. In the display were shown model homes 
as well as a modern apartment building, all being patterned after buildings actually erected in the city during the last year. 





California Water Receipts 


San Francisco, Cauir., Dec. 8.—Waterborne 
receipts of lumber in California during the 
period Jan. 1 to Nov. 17, 1923, as compiled from 
port records by the California Retail Lumber- 
men’s Association, this city, were as follows: 

Santa San 
Barbara to Francisco Totals by Species 
San Diego and Oakland Footage Pct. 


1,647,135,000 455,115,000 2,102,250,000 84 
227,740,000 155,795,000 383,535,000 16 





Totals ..1,874,875,000 610,910,000 2,485,785,000 100 


These statistics of water shipments indicate 
that California will use the tremendous total of 
3,000,000,000 feet in 1923, and that the State 
is the biggest customer of the Douglas fir mills, 
for in addition to the above boat shipments 
there were rail shipments of considerable vol- 
ume of which no record is available. 





Southern Pine Barometer 


NEw ORLEANS, LaA., Dec. 10.—For the week 
ended Dec. 7, Friday, one hundred thirty-five 


mills report as follows to the Southern Pine 


Association: 


Percent Percent 


F ‘ of pro- of ship- 
7Cars Feet 


duction ments 
Production dias (i A rrr 
Shipments 3,072 64,300,032 S406 3 2 vcer 
Orders-— 
Received 3,631 76,000,461 99.36 118.20 
On hand end 
weer® ..33,311 2O2 50684) 6.056. -ctves 





*Orders on hand showed an increase of 5.30 


percent during the week. 
_ As a basis for carload, the average load shipped 
in October, 20,931 feet, is used. 


Oak Flooring Stocks 


stocks on hand Dee. 1: 


| has prepared the 
Stocks 














The Oak Flooring Manufacturer ’s Association 
following. statistics as to 








Unfilled Percent 
on hand orders sold 
OEP oc cekcesewes 4,897,000 1,261,000 26 
REN ois wien cea dacecen 925,000 386,000 42 
WERE Me Sewsiweceues 14,851,000 17,489,000 118 
Total 12”.......0.. 20,673,000 19,136,000 93 
WEE cA cevewaeanaee 5,980,000 3,823,000 64 
TRE | AwehaKcanneeas 5,488,000 3,540,000 65 
SOUOE 36". cc cciee ws 11,468,000 7,363,000 64 
TEE Seika cinwades 1,250,000 1,643,000 131 
CEMA, Beni wecnake ens 1,882,000 2,055,000 109 
Total %”....3 ¢..... 3,132,000 3,698,000 118 
WME | ain cdkbexaass oe 229,000 64,000 28 
ND  gaetiscumaduresa 1,927,000 4,123,000 214 
Total ~,”......... 2,156,000  4,187,0000 194 
Grand total.......37,429,000 34,384,000 92 
Comparative Percentages of Stocks Sold 
Dec. 1, Nov. 1, Dec. 1, 
; 1923 1923 1922 
ts Sc suc eed te weak aes 93 86 287 
cath ciel Cllealnaee eR aa 64 68 81 
WEE #ibinernetates caweees 118 116 192 
WM ce hia Walaa BENa eR ewe 194 231 
“92 “91 191 
AIRPLANES, which have been very successful 
in forest, fire patrol work, are steadily being 
made safer to operate. A recent development 
is that of direction signals sent out from fixed 
radio stations, so that airplanes can be guided 
by these signals even in fogs or at night. The 
radio direction signals can be sent about two 
hundred miles. 





Many Small Orders Insure Ready Outlet 


MEMPHIS, TENN., Dec. 11—John W. Me- 
Clure, secretary-treasurer Bellgrade Lumber Co, 
and president National Hardwood Lumber As- 
sociation, has just returned from a swing around 
the principal centers in northern and eastern 
consuming territory, including Boston, New 
York, Syracuse, Buffalo, Detroit and Chicago. 
He is rather enthusiastic regarding the outlook 
for business during the next five or six months. 
He said: 


I found that consuming interests wherever I 
went were operating at capacity and that, broadly 
speaking, they had comparatively limited stocks 
of raw material on hand. ‘They are therefore un- 
der the necessity of constantly replenishing their 
holdings, with the result that they are buying with 
greater frequency than normally at this time of 
the year. Practically all of them are inclined to 
be optimistic regarding business during the next 
few months. 

I attended a meeting of the directors of the 
National Hardwood Lumber Association while in 
Chicago. I talked with most of the directors, com- 
ing from widely different sections of the country, 
and I did not find a single one pessimistic regard- 
ing the business outlook. 

The wonderful efficiency of the transportation 
agencies of the country is proving a pronounced 
factor in the present situation. It is encouraging 
consuming interests to place frequent orders and 
to have some stock rolling all the time. Lumber 
and other commodities are being handled so rapidly 
and so expeditiously that the present policy of 
consuming interests will probably continue. 

I regard present conditions as thoroly wholesome. 
It is necessary for manufacturers of hardwood 
lumber to work a little harder than usual to get 
business but the fact that consuming interests are 
carrying small stocks means that manufacturers 
of hardwood lumber are certain to find, for some 
time, ready outlets for everything they have to sell. 
Prices are stabilized at about the prevailing values 
of lumber and I regard such a situation as far 
more wholesome than would exist if consuming 
interests were buying in large quantities at widely 
separated periods, leaving producers of hardwood 
lumber ‘with no outlets during the intervals be- 
tween the placing of such orders. 
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Success Rewards Southern Wholesaler Organized for Service 


ff B ONTGOMERY, ALA., Dec. 10.—Like 
practically all of the southern cities, 
Montgomery has been making wonder- 
ful strides within the last year in the 
matter of building improvements, these 
ranging from the humblest cottage 
home up to the modern skyscraper. One 
of the latest of the latter and one that 
attracts immediate attention from visi- 
tors to Montgomery is the new Shep- 
herd Building, an 8-story office building 
that occupies a prominent corner in Mont- 
gomery’s busy business center and which 
takes its name from one of the largest and 
most successful wholesale lumber companies 
in the South, the W. L. Shepherd Lumber 
Co., whose general offices occupy practically 
the entire fifth floor of this new building. 
This building was erected during the pres- 
ent year by the Shepherd Building Corpora- 
tion at a cost of $875,000, and is a monu- 
ment to the enterprise and business ability 
of the men who have made the W. L. Shepherd Lumber Co. known and 
respected wherever yellow pine lumber is sold. 

On a recent visit to Montgomery a representative of the AMERICAN 
LUMBERMAN had an opportunity to in- 
spect this building and particularly the 
handsome suite of offices occupied by 
the W. L. Shepherd Lumber Co., and 
was impressed with the thought that 
environment has much to do with effi- 
ciency and that, having surrounded his 
employees with all modern office im- 
provements and conveniences, W. L. 
Shepherd could rightfully expect to be 
able to lay claim to having an organi- 
zation loyal and efficient to the highest 
degree and thus to be able to render the 
greatest possible service to the clientele 
of his company. 


















Reception room 


Four Brothers Comprise Organization 


A study of this live-wire organiza- 
tion is of more than passing interest, 
for it comprises four brothers, who 
were brought up in the lumber busi- 
ness, their father before them having 
been actively engaged in that business 
for many years. With the lure of the 
lumber industry a practical inheritance 
it is searcely to be wondered at that 
these men have naturally followed that 
line of business and have made their 
mark in it. 

After a practical training in various branches of the industry the 
four Shepherd brothers decided in 1914 to embark in the wholesale lum- 
ber business and in that year W. L. Shepherd & Co. was organized, 
just at the time when the war clouds were gathering in Europe. Sharing 
the successes and the vicissitudes that fell to the lot of lumbermen and 

















W. L. Shepherd at his desk in president’s office 






Office building of the W. L. Shepherd Lumber Co. 





other business men during the ensuing years, W. L. Shepherd & Co. 
made remarkable progress until our own country entered the war in 1917, 
when Lee H. Shepherd, M. C. Shepherd and H. S. Shepherd voluntarily 
joined the colors, serving until the end of the war. W. L. Shepherd, the 
elder brother remained on the job and carried on the business. 

Starting in a small way with a very limited capital, but with a good 
working knowledge of the business, tremendous energy and enthusiasm 
and determination to succeed thru merit, thru fair dealing and thru 
service, the business steadily expanded until in July, 1922, it was deemed 
desirable to enlarge the organization and the scope of its operations, and 
the W. L. Shepherd Lumber Co. was incorporated under the laws of 
Alabama with a capital stock of $300,000, with W. L. Shepherd as 
president, M. C. Shepherd, vice president, Lee H. Shepherd, secretary, 
and H. 8. Shepherd, treasurer and general manager. 


Distinct Place in Industry for Wholesaler 


The company is strictly a lumber wholesaling organization, han- 
dling exclusively yellow pine. It does not claim to be a manufacturer, 
but the company does control the output of a number of mills han- 
dling practically 80 percent of their production. It is W. L. Shepherd’s 
belief that there is a distinct place in the lumber industry for the whole- 
saler and that the fair dealing wholesaler, who does business on a high 
ethical plane, who gives the manufacturer from whom he buys lumber 
and the dealer or large consumer to whom he sells the product a square 
deal, has nothing whatever to be ashamed of, but many things in which 
he can take exceptional pride, and he has been one of the outstanding 

vate the outstanding figures in recent years 
in the movement to place the wholesale 
lumber business on a high plane and de- 
mand for it the recognition that it right- 
fully deserves. In this belief and in 
the development of this policy he has 
had the sincere support and enthusiastic 
codperation of his brothers, each of 
whom has had a definite part in carry- 
ing out this program and in building up 
a wholesale lumber business to which 
the entire industry may point with 
pride. 

The erection of the Shepherd Build- 
ing, while providing ample office space 
for the company’s activities, was at the 
same time a demonstration of civic 
pride, a belief in the stability of Mont- 
gomery as a business city and a convic- 
tion that its rapid growth would prove 
the value of this investment. The 
rapidity with which the building is 
being occupied indicates the soundness 
of this belief for, while all of the 
finishing touches have not yet been 
placed on it, all of the ground floor 
space already is occupied or under 
lease, as is also a large part of the 
office space in the upper stories. Eighteen offices, practically the entire 
fifth floor, are occupied by the W. L. Shepherd Lumber Co., which 
employs here a force of twenty-five people. While modern conveniences 
of every kind are supplied in order to give the employees com- 
fortable surroundings and make for efficiency and ‘for organization 








H. 8S. Shepherd, sales manager, at his office desk 
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Office of R. C. Copeland, traffic manager 


morale, there has been no effort at ostentation in the furnishings and 
arrangements. In one end is a connecting suite of three rooms 
that provide the private offices of W. L. Shepherd, president, H. 8S. 
Shepherd, treasurer and sales manager, and R. C. Copeland, traffic 
manager. These open into the general office and filing department, 
and these in turn connect with the auditing department, reception 
room, legal department and others, the arrangement being very con- 
venient and giving to the general officers the necessary privacy while at 
the same time practically all of the departments are under their super- 
vision. 

A pleasing feature of the office arrangement is a commodious rest 
room provided for the women employees. Furnished with couches, 
comfortable easy chairs and tables, here these employees may come 
for rest and recreation amid surroundings calculated to maintain morale 
and make for efficiency. 


Maintains Private Telegraph Wire 


In a wholesale lumber business it is quite important to be in position 
to secure prompt communication both with the mills and with the buyers 
and to this end the W. L. Shepherd Lumber Co. maintains a private 
telegraph wire into its general offices with an operator always avail- 
able. This is found to be a profitable investment and a distinct advan- 
tage, especially at times when the market is uncertain, when quick 
action is absolutely necessary, and when expediting the movement of 
shipments. 

In order to assure prompt deliveries the company some time ago, 
under the direction of the traffic department, adopted the policy of 
concentrating shipments at a central point and dispatching solid train 
movements of lumber into eastern and northern markets. A number of 
such special train movements have been successfully carried out during 
the present year. The lumber is assembled from various mills in a 
given territory, the shipments made up in trains of from forty to fifty 
cars each, moving under special dispensation and closely traced to des- 














Filing room and credit manager’s Office 

















The equipment of the bookkeeping department is the most modern 


tination by the traffie department. In this way it has been possible to 
make quick deliveries at times when single car movements were rather 
—— and is a service that has been greatly appreciated by lumber 
uyers. 
Experienced Man Heads Traffic Department 


Being convinced that one of the greatest losses sustained in the 
lumber business is caused thru lack of knowledge of freight rates and 
inability to follow thru on shipments, the W. L. Shepherd Lumber 
Co. set about to organize a traffic department and place at its head a 
man thoroly conversant with all the intricacies of rate making, rout- 
ing ete., and naturally turned to the railroads for such a man. R. C. 
Copeland, who is traffic manager, has had fifteen years’ experience in 
this line, for many years having been connected in various capacities 
with the Louisville & Nashville Railroad. He has organized a most 
efficient traffic department for the lumber company and it is one of the 
most active branches of the organization. Being thoroly familiar with 
rates and the basis of rate construction, Mr. Copeland has been able 
to save to his company and to its trade thousands of dollars in over- 
charges and claims, and thru his intimate knowledge of freight movements 
has been able to speed up deliveries thru the best routings, and in many 
ways has made this one of the most valuable adjuncts to the business. 
Evidence of the activities of this department may be seen in the enor- 
mous amount of mail that passes thru it daily. 

In addition to the general officers of the company previously named, 
the department heads are as follows: Traffic manager, R. C. Copeland; 
auditor, G. H. Jones; Cashier, W. R. Hosmer. 


Well Represented in Consuming Centers 


The company handles thousands of cars annually, the bulk of the busi- 
ness being done in Central Freight Association territory, in the States of 
New York, Ohio, Michigan, Illinois, north of the Ohio River, and caters 
to a large trade in Kentucky, Georgia, Tennessee and other States. It 
maintains a branch office in New York City, at 110 West Thirty-fourth 





The stenographic department is well equipped and well lighted 











52 AMERICAN LUMBERMAN 


DECEMBER 15, 1923 





Street, which is in charge of M. C. Shepherd. 
Plans are being perfected to open another 
branch office in Detroit, Mich., which will be 
in charge of Lee H. Shepherd; also a railroad 
department in the McCormick Building, Chi- 
cago, which will be in charge of E. M. Lock- 
ridge, formerly with the Mummert Lumber & 
Tie Co. 

The traveling sales force has recently been 
augmented by the addition of C. O. Smith, 
formerly with J. R. Thames & Co., of Birming- 
ham, Ala. He will be located at Knoxville, 
Tenn., and will represent the company in Ten- 
nessee, Kentucky and North Carolina. 

Other sales representatives of the company 
are J. P. Comegys, 305 Crozer Building, Phila- 
delphia, Pa.; J. M. Porterfield, Plaza Hotel, 
Wilkes-Barre, Pa.; J. G. Gillen, 1155 Portland 
Street, East End, Pittsburgh, Pa.; Philip 


Littig, P. O. Box 374, Baltimore, Md.; D. H. 
Reeves, P. O. Box 937, Huntington, W. Va.; 
H. J. Baumeister, P. O. Box 1041, Columbus, 
Ohio; J. C. Greer, P. O. Box 625, Evansville, 
Ind., and C. R. Havey, P. O. Box 3, Spring- 
field, Ill. 


Seaaesanaaaaeaaeaeae: 


Salesmen Inspect Louisiana Mills 


New Or.eans, La., Dec. 10,—Officers and 
salesmen of the Exchange Sawmills Sales Co. 
have recently finished their biennial trip of 
inspection of the company’s eight mills, all of 
which are situated in Louisiana. These biennial 
inspection tours are made with the purpose of 
acquainting the salesmen with the grades and 
to enable them to secure first hand information 
on the manufacture of lumber. 

A special section of three cars, a diner, Pull- 


man sleeper and parlor car, was used by the 
delegation on its tour of inspection. Starting 
from St. Louis on Nov. 22, the party went di- 
rect to Shreveport, then to Leesville, La., from 
where they were taken to Slagle, over the com- 
pany’s own road, the Leesville, Eastern and 
Slagle, where the first inspection was made at 
the Slagle mill. 

At each of the plants visited, mills were 
inspected in the morning, and the afternoons 
were devoted to discussion of points of particu- 
lar interest to the mill visited. The company’s 
superintendent of grades and the mill graders 
explained to the salesmen how uniform grades 
are maintained between the eight mills operated 
by the company. Methods for improving the 
company’s service to the retailers were discussed 
and the opinions of the salesmen from the re- 
tailers’ standpoint were advanced. 


Famous Old Colonial Inn Is Made Permanent Memorial 


The old Wayside Inn of South Sudbury, 
Mass., immortalized by the poet Longfellow, 
has sprung into renewed prominence because 
of its recent purchase by Henry Ford, who 
also has bought much adjoining land to pro- 
tect the present surroundings of the Inn. Dur- 
ing an interesting chat with a news represent- 
ative of the AMERICAN LUMBERMAN Mr. Ford 
said that he intended to preserve the fine old 
structure of New England white pine and oak 
for posterity as a permanent memorial to early 
colonial days. 

Other inns have much of interest and ro- 
mance in their history, some of 


hard and sound it is difficult to make any im- 
pression in them with a pocket knife. 

Only one thing about the romantic old place 
met with Mr. Ford’s disapproval. That was 
the fact that the last owner had removed the 
wood shingles from the roof and replaced 
them with a patented article of vivid hue. ‘‘T 
shall not make any radical change in the 
place,’’ said Mr. Ford, ‘‘but these composi- 
tion shingles must be ripped off at once. I 
can’t understand why anyone should ever have 
taken off the wooden shingles. Good shingles 
such as must have been laid when the house 


in Sudbury town’’ which the poet selected for 
the meeting of the famous company of guests 
at the Inn, he pictures the skeletons of leaves, 
and dust, dancing their dance of death ‘down 
that old country road, whirled long by the 
gust— 
“And thru the ancient oaks o’erhead 
Mysterious voices moaned and fled.” 
The long-time gardener of the Inn took the 
correspondent to one of those ancient oaks, and 
showed him that the center of its trunk was 
entirely hollow. Inside was a long metal up- 
right rod, from which branched out supporting 
side rods. It seemed a marvel that 





them having famous tales woven 
into their records. The fascinat- 
ing old stage coach days seem to 
come back as one sits in their 
doorways and tries to forget that 
he is living in an era of the ma- 
chine. But no other inn in Amer- 
ica was ever the scene of such a 
gathering as Longfellow has pic- 
tured forth, and no other assem- 
bled company of guests in any 
American hostelry has ever flashed 
forth such immortal gems of story 
and song as this well-loved poet 
has given in his ‘‘ Tales of a Way- 
side Inn,’’ 

In Longfellow’s journal, under 


date of Oct. 31, 1862, is this 
entry: ‘‘October ends with a 
delicious Indian summer day. 


Drove with Fields (his publisher) 
to the old Red Horse Tavern in 
Sudbury—alas, no longer an inn! 
A lovely valley; the winding road 
shaded by grand old oaks before 
the house. A rambling, tumbled- 
down old building, 200 years old; 
and till now in the family of the 
Howes, who have kept an inn for 
175 years. In the old time, it 
was a house of call for all travelers from Bos- 
ton westward.’’ 

Longfellow was exercising his poetic license 
in referring to a ‘‘tumbled-down’’ building. 
Doubtless he referred more to the neglected 
grounds, briar-choked gardens; gnarled, storm- 
racked trees and lack of fresh paint than to 
the actual condition of the quaint old inn itself. 
For the Red Horse Tavern of colonial days, 
now the Wayside Inn, is still sound and sturdy 
in every timber despite years of neglect, and 
the new owner is confident that his provision 
of an adequate endowment will preserve it as 
a lasting memorial to the Colonial forefathers 
who went to the forests for their building 
materials. 

Mr. Ford said that he intends to restore 
the property as nearly as possible to its orig- 
inal condition. He was especially impressed 
by the extraordinarily wide boards of white 
pine, used in floors and walls, and conspicuous 
in the attics. Darkened by age and littered 
with cobwebs and dust, these pine boards ap- 
pear to have lost none of their strength. There 
also are hand-hewn timbers of native oak, so 








Old Wayside Inn of pre-revolutionary period attests durability of 
‘ wood construction 


was built will last for many years. If it 
was necessary to’renew them they should have 
been replaced with wood. Nothing else but 
wooden shingles is in harmony with this lovely 
old place and nothing looks so well on one of 
these fine old colonial buildings as well-weath- 
ered shingles of wood.’’ 

Reminded that restrictive laws regarding 
roof coverings have been adopted in recent 
years, often preventing an owner from follow- 
ing his inclinations, Mr. Ford said: ‘‘I may 
put on a new fireproof wooden shingle we make 
in Michigan. On the other hand, I may be 
able to obtain split shingles such as our fore- 
fathers used to make out of spruce or cedar 
logs.’’ 

Much as the general aspect of Wayside Inn, 
or rather of its surroundings, has changed since 
Longfellow first saw it, yet the grand, and 
even then venerable, oaks under which he drove 
in approaching the old Red Horse Tavern 
which he was so notably to rechristen, still 
remain. They line what was once the old 
country road, but which is now a private avenue 
leading up to the Inn. On the ‘‘ Autumn night 


the life of that great tree should 
be sustained by the nourishment 
passing up thru the encircling rim 
of bark. There was a picture once 
taken, before those rods were put 
in, showing the heads of four or 
five children peeping out from the 
cavity in that trunk. 

Most visitors to the Inn seem 
especially interested in the old 
tap-room, or bar-room, which, of 
course, long since ceased to dis- 
pense the liquid refreshments of 
former days, but which preserves 
much of the appearance it wore 
in the by-gone years. Only sou- 
venirs are now handed out across 
that bar, but the shelves behind 
still present a goodly array of 
pewter pots and mugs and other 
utensils and paraphernalia, inci- 
dent to its former uses. An old- 
time lantern hangs from the sturdy 
rafters overhead. 

Behind the bar is a little room 
with a wooden closet built into the 
wall, and the door of that closet 
is quite a curiosity. A large hole 
appears in it, made by the con- 
stant sticking of the ancient bar 
keeper’s brad awl into that par- 
ticular spot in the wood, after having used it 
for opening kegs or bottles. In the bar-room 
itself is an ancient iron safe, of singular pat- 
tern, and covered by iron knobs. By pushing 
a certain knob, known only to the initiated, 
a secret keyhole is revealed. That safe has 
been in the house from time immemorial, and 
is one of the few original objects that still 
remain in the Inn. 

In the old days the Inn was a favorite stop- 
ping place for teamsters, and doubtless they 
were wont to gather in that hospitable tap- 
room. But if you look at a staple fixed to 
one of the mighty overhead beams in that room, 
and ask concerning it, you will be told of cer- 
tain unwilling guests who were sometimes 
brought there. For here the sheriff used to 
come to dine, and before going to his repast 
he would fasten his prisoner to that staple. 
This room of strange memories and many 
weird traditions has come to fairer and better 
uses now. When the days begin to grow cold, 
a cheerful wood fire blazes on the generous 
hearth, and sets the flickering shadows danc- 
ing over the walls and ceiling. 
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Care in Oiling Effects Big Savings 











Savings of 20 to 30 percent in mill oil bills 
have been effected by the writer thru certain 
minor modifications in oiling practice. He has 
found that the manager of 
a mill often complains of 
the ‘‘outrageous’’ cost, 
per thousand feet  pro- 
duced, of lubricating mill 
machines. To this protest 
the oiler or foreman has 
replied that it is cheaper 
to use oil than do without 
it, because burning out of 
babbitt metal and bear- 
ings, resulting in machines 
standing idle, is more cost- 
ly than a little extra oil. 
The best solution for the 
problem thus presented is 
cooperation between man- 
ager and foreman.: 

An experienced oiler informed the writer that 
a 35,000-foot capacity mill consumes two gal- 
lons of oil per day on the bearings. This 
amount would be twice as much if he had not 
used cans that permitted him to economize on 
oil. The total number of bearings was 64, 
including all sizes and speeds of shaftings and 
live rolls to the engine. <A rough estimate 
of the daily consumption would figure out at 
about a gill of oil to each bearing. Some high 
speed bearings in this mill require oil many 
times a day, while line shaftings and similar 
bearings run nicely with light oiling. If drip- 
pings were caught in cans placed under each 
bearing, there would be saved a total of about 


Fig. 1. A_ small 
oil can with long 
spout permits oil 
to be applied 
economically 
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Fig. 2. The simplest form of oil reclaiming 


can, mounted on hook, is indicated by A 


half a gallon a day of oil that would be satis- 
factory for use on the less important bearings, 
the saving in this instance figuring out at 25 
percent. A slab cut-off saw alone is likely 
to have a pint of oil a day run thru its bearings 
by a careless oiler. If it is inclined to run 
hot because it is improperly adjusted, the 
amount run thru its bearings on the mill 
floor is more likely to be a quart. 


There are two causes of waste: (1) Because 
of makeshift oiling cans, more oil is poured on 
the floor than into the bearings, or enough oil 
is poured on the bearings to oil them for many 
days, and (2) oil that runs thru the bearings 
while they are being oiled or that drips off 
afterward is not reclaimed. 


For the waste caused by pouring too much 
oil on the bearings, the remedy is to provide 
proper oil cans. Too often the manager of 
a mill will refuse to supply proper cans, think- 
ing that buying them is needless expense when 
any old syrup bucket will do. With makeshift 
devices of this nature it is impossible to apply 
oil carefully. Observation will show that more 


[By R. C. Leibe, Chase City, Va.-— 


is poured on the floor than on the bearings, and 
enough on the bearings to last many days. 
Small capacity oil cans with long spouts should 
be supplied to every machine man, for the cost 
will be a paying investment. Fig. 1 shows a 
form of oil can that is recommended. 

The reclamation of oil that runs thru the 
bearings during oiling, or that drips from 
them afterward, effects very important econo- 
mies. About half the total number of bear- 
ings in the mill (the less important, such as 
those of live rolls, counter shafts ete.) can be 
lubricated efficiently with reclaimed oil. The 
importance of such reclamation is now recog- 
nized by many machinery manufacturers, for 
as parts of certain hanger bearings they have 
cast little iron oil cups, but these are so small 





























Fig. 3. An oil reclaiming tin mounted on steps 


is shown at B 


that they do not save much oil, as when the 
cup is filled, as it soon is, the oil runs on to the 
floor just the same. 

How easily an effective means of reclaiming 
oil can be provided is shown in Figs, 2, 3 and 4. 

Fig. 2 shows a bearing mounted on a cross 
timber and posts reaching to the foundation. 
A and A are reclaiming tins placed under the 
bearing, one on either side of the cross timber 
directly under each end of bearing. The design 
of reclaiming tin used at A is shown also; it 
is 8 inches long, 4 inches wide and 6 inches deep, 
and is mounted on a hook. 

Fig. 3 shows a similar reclaiming tin, B 
and B being steps for mounting the tin in place. 

Fig. 4 shows another design of oil re- 
claiming tin. The funnel leading from the 
bearing to the tin is flat on the side toward the 
timber, to which it is fastened. 

Fig. 5 shows how simple a matter it is to 
eatch waste oil from any machine and drain 
it into a container. 
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Fig. 4. This funnel, shown at C, carries drip- 
pings from the bearing to oil reclaiming tin 


The tin shown in Fig. 2 is the simplest and 
cheapest, and it gathers all the oil not actually 
used or retained by the bearing. Oil reclaim- 
ing tins of this kind can be made in the tin 
shop at very little cost. 

The contents of oil reclaiming tins should be 




















Fig. 5. The arrangement of funnels from ends 
of bearing to oil reclaiming can suggests that 
an arrangement may be devised to gather 
surplus or half-used oil from any bearing 


collected every few days and emptied into a 
storage barrel which is best placed near the 
center of the mill, so as to be easily reached 
by the oilers. Fig. 6 illustrates an oil re- 
claiming barrel. It is provided with a top 
cover, A, and a fine mesh screen or strainer, 
B, that keeps out dirt and chips; the oil is 
indicated by C. This is a barrel made at the 
mill. Effective oil filtering devices of a mechan- 
ical nature can be bought, if desired. After 


















































Fig. 6. This oil reclaiming barrel, made at 
mill, has a top cover, A; a fine mesh screen, 
B, that keeps out dirt and chips. The oil, 
indicated by C, will clear as metallic particles 
settle to the bottom, then from the top there 
can be drained off oil that will prove a suit- 
able lubricant for less important bearings 


the reclaimed oil has settled in the barrel shown 
in the illustration, the dregs remain at the bot- 
tom and the top oil may be drawn off and used 
again in the less important bearings. 

Why not use all the oil that you pay for? 
To give the idea a try-out,-pick out three to six 
line shaft bearings under the mill and equip 
them with tins of almost any design. Then ask 
the oiler to continue to lubricate these bearings 
as at present. Examine the tins in a week’s 
time and you will be surprised at the quantity 
of serviceable oil that has been reclaimed. 








M4 AMERICAN LUMBERMAN 


DECEMBER 15, 1923 





Shingle Men See Need of Better Merchandising 
Supported by Advertising to Public and Trade 


SEATTLE, WASH., Dec. 8.—The formal open- 
ing of the Seventh Red Cedar Shingle Congress 
which was held here at the Gowman Hotel, 
Dec. 6 and 7, was accomplished when W. C. 
McMaster, vice president of the John McMaster 
Shingle Co., called the meeting to order at 
1:30 o’clock. He went straight to the 
work in hand by announcing the appointment 
of the usual committees, and then by calling 
on R. W. Neighbor, of E. C. Atkins & Co., 
who spoke on ‘‘The Relation of Stock Control 
and Sales Turnover.’’ Mr. Neighbor stated 
that it was not until January of this year that 
he fully realized the profits to be made by a 
quick turnover of stock. He had been con- 
vinced at a meeting of officials, managers and 
foremen of the Atkins company, thru a care- 
fully prepared paper read by the late M. A. 
Potter. Quick turnover, Mr. Neighbor said, 
could be secured by carefully regulating the 
quantity of stock carried and by decreasing 
stock while doing the same volume of busi- 
ness, or by increasing sales without increasing 
average amount of stock carried. He said: 


If you are making an annual profit of 6 percent 
on your investment on stock carried, and then 
double your sales, but at the same time double the 
size of your stock, the percentage of profit remains 
the same. If, however, you double your sales with- 
out increasing your stock, then the annual profit 
on stock carried is increased from 6 percent to 12 
percent. 

Mr. Neighbor continued: 


During the war we endeavored to standardize on 
our production, and early this year we voted to 
eliminate several styles of handsaws and articles 
which were practically duplicates of other styles. 
We have found that there is an ever-increasing 
demand for narrow-point, or ship-point panel saws, 
and in order to simplify production and relieve the 
jobber and dealer of carrying heavy duplicate 
stocks, we have standardized on a “happy medium,” 
by reducing the width of the old-style saws, so 
that the width we are now making takes care of 
the demand both for wide and narrow-panel saws. 


We found that all in our organization were 
greatly helped by the officials, managers and fore- 
men meeting together for an interchange of views 
and it has greatly helped the development of busi- 
ness thru closer coéperation of all departments. 

It is important that all present at such a meet- 
ing should know the viewpoint of the officials on 
these things which cover the vital and fundamental 
things that govern that business, and our president, 
H. C. Atkins, touched the keynote of the situation 
when he stated: 

“In our institution, we have always aimed to 
put ourselves in a position where the goodwill of 
our business is a perpetual thing. We want to 
carry on from year to year. Our product is one 
that we sell again to the same customer and we 
maintain with our trade an integrity of purpose 
and a good will that has been built up by straigat- 
forward dealing, good goods and honest business 
administration that will give us a look-in on the 
business in the future, so that we don’t have to 
sell our customers over again, time and time 
again.” 

As a result of that meeting I drew a sketch of 
what I considered the two triangles of a business 
which with full coéperation and properly fitted 
together make a star of the first magnitude. 

The three sides of triangle No. 1 consist of the 
manufacturer, distributer and consumer. The 
manufacturer consists of the president, and officials 
of our firm, who finance the business and decide 
on its policies. The distributer is the manager of 
sales and his assistants. The consumer is the 
buyer of our products. The three sides of triangle 
No. 2 consist of quality, efficiency and satisfaction. 
Quality is due to our laboratory tests, perfect heat 
treatment and close inspection of the finished prod- 
ucts made from finest steel. Efficiency is prompt 
peemection and saws made to exact specification. 

atisfaction—perfect saws for every purpose and 
the right saw in the right place. 

These two triangles fitted together and all de- 
partments functioning properly bring success. 


‘*Shingle Merchandising’’ 

‘*Shingle Merchandising’’ was the subject 
allotted to J. A. Edgecumbe, of the Edge- 
cumbe-Newman Co., Vancouver, B. C. He sub- 
divided his topic into the three essentials of 
quality, stability of price and proper merchan- 
dising, emphasizing the point that in the manu- 
facture of a quality product there is always a 
certain amount of flat-grain stock. Since the 


shingle industry had been developed to the 
degree that only the vertical-grain product 
should be used for the roof, it followed that 
there was a necessity of creating a demand for 
slash-grain to be used in side walls. 

As to stability of price, Mr. Edgecumbe 
stated that the only way to stabilize the mar- 
ket was thru collective action. He said: 


The time has come when we shall have to or- 
ganize. If we do not secure this result thru the 
medium of a single selling agency, then we ought 
to measure up to the same purpose by means of 
three or four selling organizations, making it pos- 
sible for each organization not only to maintain 
the price but to gain stability in other ways. We 
realize that mere order-takers are doing more harm 
than good; and one of the essentials today is to 
put out real, honest-to-goodness shingle salesmen, 
regardless of the price we may have to pay for 
them. Such a step ought to be taken in addition 
to the operations of district field men, and the 
activities in that regard should be taken so as to 
cobperate with the dealer. We have reached the 
point where we realize that our mission now is to 


Seattle under the guise of a hero, but now things 
were different. He said: 


The trouble with you fellows is first, the shin- 
gles, and second, the men who make ’em—because 
there’s none of you on the square. You should 
take counsel among yourselves. I believe the 
wooden shingles are the best roof covering in the 
world, and I am convinced that the men who make 
them are the poorest merchandisers on earth. You 
might take a lesson from the Allies in the world 
war who were beaten to a finish, until they realized 
that they had to have somebody to report to; and 
when they did that, things began to go their way. 
Red cedar shingles require uniform grading and 
uniform selling; and until you get to the stage 
where you realize what I am _ saying, you are 
going to flounder about in the slough of despond, 


Work of Shingle Bureau 


R. §S. Whiting, secretary of the shingle 
branch, read his report on the work of the Red 
Cedar Shingle Bureau, which he said had been 
the outgrowth of a year during which the 





He says: 


shingles. 


of such a plan. 





industry. 


W. C. McMASTER, 
Seattle, Wash. ; 
Elected President 


the shingle situation on the Coast. 
more amiable relations. 





Says Rite-Grade Marketing Is Keynote 


SEATTLE, WasH., Dec. 8.—William C. McMaster, newly elected president of the Rite- 
Grade Shingle Association, has taken hold of the work with the determination of continu- 
ing the activities that have been the main object of the organization during the last year. 


The Rite-Grade Shingle Association will take up the subject 
of marketing, not with the idea of creating our activity into a 
sales organization, but of making it a sort of clearing house for 
everything calculated to further the interests of Rite-Grade 


One of our principal objects will be to figure out some way 
of stabilizing prices so that the quotations on Rite-Grade stock 
will not shift with every variation of the market on ordinaries. 


If Rite-Grades go out with a given price, it is our idea that the 
price ought to be good thruout a definite interval; and one of our 
first steps will be to appoint a committee to work out the details 


Up to the present time the price of Rite-Grade has been a 
fixed sum above that of ordinaries, so that Rite-Grades have 
been fluctuating automatically with the change in price of or- 
dinary stock from day to day. 


The Rite-Grade organization realizes that the price has 
been fluctuating too much for a healthy business condition in the 


With our object of holding the price more regular, and of con- 
tributing to stability, we believe that the outlook is much im- 
proved. The Rite-Grade Shingle Association is working in con- 
junction with the Red Cedar Shingle Bureau to bring about a better understanding of 
We are greatly encouraged in looking for much 








sell the ultimate consumer, and not to ask the 
dealer to do it for us. 

On top of this work, we’ve simply got to adver- 
tise. In British Columbia we have made an ex- 
periment in that direction, thru an outlay involv- 
ing $60,000; and while we have secured wonder- 
ful results, we have to acknowledge that it is not 
enough—that the beginning has only been made. 
We have got to get out nationally. I have in mind 
the instructive a" of the Creo-Dipt people, at 
North Tonawanda, N. Y., who have shown that the 
red cedar shingle can be merchandised simply by 
the proper use of a little stain. 

I think the officials of the shingle branch of the 
West Coast Lumbermen’s Association have done 
wonderful work with the limited machinery at 
their command; but the full value of their efforts 
ean not be realized until we ourselves begin to ac- 
complish results. Our problem is to sell to the 
architect, the contractor and the ultimate con- 
sumer. 


Following Mr. Edgecumbe’s talk, a ringing 
impromptu speech was made by A. J. Russell, 
of the Santa Fe Lumber Co., San Francisco, 
who despite his fame as the original of Peter 
Kyne’s Augustus B. Riddell, is known to shingle 
men everywhere as plain ‘‘Gus.’’ He was in 
good form. He ‘‘joshed’’ the audience by say- 
ing that a year previously he had come to 


shinglemen had created among themselves a 
better understanding. He told in a sentence the 
remarkable results of the work: 

We are giving service thru the bureau to the 
distributers of shingles everywhere, and as a re- 
sult of our efforts and cooperation dealers are 
more generally endeavoring to promote the use of 
better grades of shingles. 

The codperation with technical organizations, 
such as the American Society for Testing Mate- 
rials, the Institute of Architects, the Architec- 
tural Engineers, as well as with the more prac- 
tical men in the field represented in the Inter- 
national Association of Fire Engineers, building 
contractors, carpenters, real estate men and 
others, had made it possible to disseminate 
facts and information on the manufacture and 
use of shingles. Mr. Whiting continued: 

We find thru this means, and by personal contact 
as well, that there has been created among them a 
tendency to look with more favor upon our product 
than in the past—which is but another indication 
that “The more you tell, the more you sell’ really 
means something. While the istribution of 
printed matter has run into hundreds of thousands 
of pieces, and the expenditure of many hundreds 
of dollars, with a constantly increasing demand, 
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we feel that by rendering this service we have 
developed closer contact with the trade, in furnish- 
ing it with mailing inserts and descriptive litera- 
ture of great value to it. 

During the season of 1923, twenty. State and 
interstate fairs were visited by our field staff, 
registering a total attendance of 3,000,000. The 
number of request cards filled out by interested 
visitors was 2,000; and each request card required 
two, and in some cases three, individual letters 
from our Seattle office, as well as the mailing of 
literature in reply to the inquiries. The total 
number of miles traveled by members of the bureau 
to date is 41,480. The names of building prospects 
received on the cards were mailed to each and 
every lumber dealer in the town in which the pros- 
pect resided. ‘The results of such distribution, 
while not showing immediately in the form of 
orders, we feel is indirectly selling red cedar shin- 


les. 

° The efforts made by the Department of Com- 
merce durng the last three or four years to stand- 
ardize materials entering into the construction of 
buildings, by reducing the number of units in their 
manufacture is to be highly recommended. .... 
The lumber industry has been working for the last 
four years with the Department of Commerce to 
bring about a standardization of lumber sizes and 
grades, and is still earnestly engaged in this work, 
During the last year, it occurred to members of the 
lumber standardization committee that the stand- 
ardization of shingles in the various species should 
be conducted at the same time, and with this in 
view, the committee approached the shingle branch, 
asking its codperation. We gave it all the as- 
sistence at our command and the work had pro- 
gressed to a point where a questionnaire of con- 
siderable length was prepared and distributed to 
the trade, asking for suggestions as to what should 
be done to make our existing grade names more 
comprehensible to the trade as well as the consum- 
ing public and architects. Due to the strenuous 
application of the committees on lumber standard- 
ization, it was finally decided to table the stand- 
ardization of wood shingles until some future date, 
or until some definite conclusions were arrived at 
in connection with the standardization of lumber. 

In the meantime, questionnaires are being re- 
turned, with an interesting conglomeration of 
answers, as to what can be done to make our grade 
names more understandable, etc. Before anything 
definite is done with regard to shingle standardiza- 
tion, representatives of the red cedar shingle in- 
dustry will be called in conference with wholesalers 
and dealers to discuss the best means by which 
the merits of our | mg: may be more comprehen- 
sively brought before the prospective buyers and 
users. This is a worth while subject for us to 
seriously consider. 

We look with great favor upon the roofing tests 
being conducted by the bureau of standards, De- 
partment of Commerce, at Washington and are con- 
vinced from our personal observation of this work 
that it is being conducted on an entirely unbiased 


basis. 
Maximum Annual Capacity 


According to the report, the maximum an- 
nual capacity of the red cedar shingle mills 
in Washington, Oregon and British Columbia is 
17,500,000 squares, a monthly average of 1,458,- 
300 squares—about one-third the maximum 
capacity of prepared roofing products. In 1921 
the total production of red cedar shingles was 
10,000,000 squares; in 1922, 9,500,000 squares; 
and in 1923, approximately, 10,950,000 squares 
—which total is 63 percent of the maximum 
production capacity. Mr. Whiting continued: 


It is a conspicuous fact that while production in 
the prepared roofing industry has fallen off con- 
siderably during the last two years, the prices of 
their material have remained more or less stable. 
This would seem to indicate a curtailment in pro- 
duction in the manufacture of prepared roofing 
materials, made necessary by a slackening of 


demand. 
Rust Resisting Nails 


Discussing rust-resisting nails, the report con- 
tained this paragraph: 


We have been informed of several instances 
where nails are being sold, together with shingles, 
by commission brokers who are delivering them 
either with or at the same time the delivery of 
shingles is made to the dealer. This, we feel, adds 
a high color of service to the distribution of our 
product. 


The subject of shingle stains was thus dis- 
cussed : 


During the last year considerable progress has 
been noted in the treating of shingles by stains and 
other preparations, which we believe has furnished 
a means of increasing the demand for our product, 
both as side wall and roof covering. <A process, 
as many of you may know, has been patented by 
which red cedar shingles are used as a base in the 
manufacture of asphalt grit surfaced shingles, 
which we believe will add greatly to the consump- 
tion of red cedar shingles in the very near future. 
The process of manufacture is a reality, and we 
expect before many months to find that plants will 
be in operation in several cities. 


The report of Mr. Whiting was supplemented 
by discussions on the part of other officials of 
the bureau, Arthur Bevan, assistant manager, 
speaking on the subject of ‘‘Cost’’; J. W. War- 
den, field representative, ‘‘ Results,’’ and Charles 





E. Marsh, field representative, ‘‘The Future.’’ 
Col. Warden declared, ‘‘ Everything is in favor 
of the red cedar shingle; good merchandising 
is all that is required.’’ Mr. Marsh said: ‘‘It 
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is my firm belief that shingles are going to 
come back; but we’ve got to remedy our 


faults. ’’ 
FRIDAY MORNING 


With A. J. Wartes in the chair, the con- 
vention resolved itself into an open forum for 
the consideration of urgent problems. A most 
impressive talk from the standpoint of. the 
manufacturer was made by Harry Ferguson, 
manager of the Burke Shingle Co., Anacortes, 
who insisted that the time had come when 
there ought to be a general organization to 
promote the welfare of the industry. He said 
in part: 

The shingle men ought to organize in order that 
they may now do the things they ought to have 
done many years ago. I want to speak to men who 
are sold on the idea of getting shingles on the 
homes of this country. Any man who is not sold 
on that idea, who doesn’t believe that cedar is a 
God-given, God-protected material for roofing, and 
that this is the most far-reaching, most satisfac- 
tory industry in the world, has something yet to 
learn. I believe one of the best things in the 
shingle industry today is the wider view—the 
determination not to build our interest on the de- 
feat of the other man’s hope. It is up to us to 
deal rightly with the splendid material entrusted 





JOSEPH R. BLUNT, SEATTLE, WASH. ; 
Reélected Secretary-manager Rite-Grade 
Shingle Association 


to our hands. I want to appeal to you to do 
service. It’s the only thing in life that counts. 
We've got to meet the opposition in our own in- 
dustry at home; we must do away with the shims 
and the shams; we must meet the lack of knowl- 
edge of the red cedar shingle, we must educate. 


One other thing—we’ve got to overcome the transit 
car. Let every manufacturer sell his shingles to 
fill an order, or sell them not at all. We can do 
that, and we’ve got to do it. 


During the course of his rugged oratory, Mr. 
Ferguson referred to Hooker’s charge, where 
there was not a laggard. He quoted a poem, be- 
ginning, ‘‘If you think your’re beaten, you 
are;’’ and he spoke bravely, with undimmed 
eye, of ‘‘my boy, whom just about a year ago 
I buried, from the effects of war.’’ He went 
on, ‘‘I don’t know where your boy is buried, 
but I do know that what we should think about 
is the service they gave—the same kind of serv- 
lee we ought to render now to the industry 
of which we are a part.’’ 


The Wholesaler’s Viewpoint 


The discussion from the standpoint of the 
wholesalers was presented by D. H. Carpenter, 
of the W. I. Carpenter Lumber Co., Everett. 
Mr. Carpenter laid stress on the necessity of 
getting a price—for ‘‘unless we get a price 
we won’t be able to give proper attention to 
grades, we won’t be able to advertise, or attend 
to other matters.’? He continued: 


If in the first place we could just arrive some- 
where on this price proposition as the most im- 
portant, we’d be on the way to success. The good 
wholesaler knows of course that his business de- 
pends on yours, and that we are obliged to co- 
operate with you 100 percent. I feel that if the 
mills and the wholesalers could understand each 
other and know who’s who, it would go a long way 
toward putting the industry back on a profitable 
basis. It is the irresponsible, fly-by-night whole- 
saler who will have to get out of the business as 
soon as we know who’s who. It’s a shame from 
the wholesaler’s standpoint that the mills are not 
able to command a fair price for their product; 
and yet I’m in the business to buy cheap, if I can, 
and the retailer feels the same way about it. Yet 
both of us want to see a stabilized market and 
fair prices to the manufacturer. I am glad the 
mills are looking into this matter with a view of 
getting the industry on a fair basis, and seeing 
that it is respectable. If you stabilize prices, you 
will accomplish a lot toward doing away with 
transits. he wholesalers would gladly look with 
favor on a simplification of grades. I believe that 
with a little promotion work the yards would 
realize that the edge-grain shingle will become a 
permanent proposition. 

The future looks bright, for we are entering into 
a small-home construction movement, during which 
the eastern yards will have to buy. Stocks are 
low. Furthermore, we have had some curtailment. 
The season is just ahead of us. If we will stick 
for a fair proposition, we will get it. We are 
facing the best chance in a long time to come. It 
is the consensus among the wholesalers that the 
mills have the situation in their own hands. We 
want to codperate with everybody for advance- 
ment, for we know that we can win. 


J. 8. Williams, of the Williams Stained 
Shingle Co., Vancouver, Wash., was introduced 
as one of the exponents of the stained shingle. 


The Merchandising Problem 


Following Mr. Williams, F. A. Hofheins, of 
North Tonawanda, N. Y., president of the 
Transfer Lumber & Shingle Co. and the Trans- 
fer Stained Shingle Co., spoke on ‘‘The Mer- 
chandising Problem of the Shingle Industry; ’’ 
saying that there was nothing new, complicated 
or mysterious in connection with the proper 
methods of selling red cedar shingles. All that 
is necessary is to follow a few rules which have 
long been in successful operation in many 
other lines of industry. Fundamental among 
them are a few simple basic requirements: 


A quality article or commodity meets with the 
least sales resistance, particularly repeat sales, and 
repeat sales in most lines are the most profitable 
sales. Then in the most successful lines it has 
been found that personal contact is essential, and 
that unless the salesman or merchant who comes 
in contact with the buyer has proper support from 
someone, somewhere, in the way of advertising he 
will meet with sales resistance, which, in the ma- 
jority of cases spells failure. A highly important 
lesson in the text book teaches us that this adver- 
tising can not be successfully withdrawn as soon 
as the goods are introduced, but must be continued 
on and on systematically as part of the permanent 
scheme for permanent success. 


Deploring the fact that the industry had 
failed to conform to well-recognized standards, 
Mr. Hofheins said: 


Gentlemen, if we are to have our rightful place 
under the sun, we can not defy the rules of the 
game. We must organize, and organize in earnest. 
We should not quibble over the details of procedure. 
It is necessary that we appoint a small group of 
men in whom we have full confidence to lead us. 
The powers of these men should be limited only by 
the fundamental rules. They should be our Tre- 
search, advertising and promotion departments as 
compared with individual enterprises. Their work 
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should always be correlated with that of all the 
individual sales departments of the entire industry. 
They should pave the way for the new red cedar 
shingle account, and for the new uses which are 
constantly being found for shingles and which will 
continue to develop and they should furnish an ad- 
vertising service of education and standardization 
continuing year after year in support of those who 
have successfully introduced something we have 
to sell. 

To carry on such work with force anywhere near 
consistent with competition, will cost a sum which, 
while not so large when compared with what is 
being expended by those engaged in other indus- 
tries, is still large in the eyes of many of us who 
have not been accustomed to this expense. A care- 
ful study of the subject by the advertising, sales 
and field departments of the companies in which 
I am personally interested, has revealed to us dur- 
ing 1922 and 1923 a great need for education of 
the wholesaler, commission men, retail lumber 
dealer, architect, contractor, subdivision operator, 
journeyman carpenter and consumer. Here are 
eight classes each requiring a different treatment 
to fit his particular interest in shingles, 

It is my opinion, and I can cite many examples 
from actual contact to substantiate this conten- 
tion, that the consumer must be educated if we are 
to stay in business. Therefore, part of whatever 
fund we may have must be spent on consumer 
advertising. 

Mr. Hofheins here outlined a scheme for 
reaching the consumer which would stress the 
fact that wooden shingles are good and still 
available; that they have a great architectural 
value; that they are economical; that plenty 
of photographs of houses showing the adapta- 
bility of shingles should be used; that an old 
house can be rejuvenated with shingles at a 
cost hardly exceeding or no more than that 
charged for burning off the old paint and re- 
painting. 

F. H. Lamar, secretary and manager of the 
Shingle Manufacturers’ Association of British 
Columbia, closed the morning session with a 
brief talk, during which he announced that 
next week Mr. Whiting, Col. Warden and Mr. 
Marsh, would take the exhibits of the Red 
Cedar Shingle Bureau to British Columbia, to 
show the industry there what the organization 
had been doing. 


FRIDAY AFTERNOON 


A. J. Morley, of the Saginaw Timber Co., 
Aberdeen, who later in the day was elected 
president of the shingle branch, presided at the 
afternoon session, and conducted a meeting that 
had been correctly announced as ‘‘informal.’’ 
It called for a free expression of opinion, with 
the result that there was a multitude of speeches 
representing many divergent points of view. 

First to take the floor, on invitation of the 
chairman, was L. L. Hillman, president of the 
Lloyd Hillman Lumber Co., who was asked to 
supply an answer to the question, ‘‘Should low 
grade shingles be so stenciled as to discourage 
their use as roofing?’’ Mr. Hillman’s reply was 
brief and to the point, for he said, ‘‘ Low grade 
shingles should be stenciled for what they are.’’ 
He believed there should be two grades—the 
first grade comprising ‘‘the best shingle you 
ean make,’’ and the other grade including the 
seconds. Mr. Hillman opposed the use of the 
6/2 shingle for roofing purposes. 

S. P. Johns, of the Snoqualmie Falls Lumber 
Co., caused a smile by remarking that the 
shingle business was in a ‘‘ petrified condition.’’ 
He traced the origin of the 6/2 shingle to 
the past when there was a desire to hold down 
weights in the interest of easier freight rates. 
He recognized that there must be some low 
grade shingles, since it would be impossible to 
cut a log entirely into edge-grain stock. He 
believed that the 6/2 product was too thin for 
roofing, and suggested that shingles be stand- 
ardized on three grades. ‘‘The only way we 
can stop the 6/2 shingle is to agree not to make 
it,’’ he said. 

A. V. Gray, of the Gray Lumber & Shingle 
Co., agreed with the views of Mr. Hillman, but 
pointed out that the educational process had 
already resulted in a falling off, particularly in 
Oklahoma and Texas, of sales of 6/2 stock, 
and an increase of about 30 percent in sales 
of 5/2s. Taking part in the discussion also 
were Dale Craft, Mr. Whiting, and Paul R. 
Smith. 

Representatives of trade papers scored a good 
point, and created a favorable impression, by 
showing the advantage of those publications for 
the exploitation of red cedar shingles. A strik- 
ing reference was made to the value of the news 


columns, which had voluntarily been given over 
freely to the assistance of the shingle men; 
‘“if the news columns have done the industry 
so much good, then the advertising columns 
must be valuable; and if the advertising col- 
umns are not valuable then the trade papers 
must have been wasting their money in their 
voluntary donations of news space to the cause 
of shingles.’’ 


Resolutions Adopted 


Following this discussion, W. C. McMaster, 
chairman of the resolutions committee, made 
his report. 

The resolutions commended the action of 
the lumber dealers of Detroit for giving the 
proper kind of nails, free, in sufficient quanti- 
ties to lay the shingles sold, and pledged the 
support of the shingle men in assisting the De- 
troit dealers. Another resolution dealing with 
the complaints received as to the proper kiln 
drying of shingles promised the codperation 
of members of the shingle branch and of indi- 
vidual shingle manufacturers in inspecting 
shingles at the dry end of the kiln. It was 
also recommended that the manufacturers mark 
their bundles so that the packer may be identi- 
fied at the dry end. The shingle congress pro- 
tested at the establishment by the carriers 
of minimum weights on cedar shingles, and re- 
solved that the Interstate Commerce Commission 
be requested to suspend these minima and to 
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name a date for a formal hearing. on the ques- 
tion. Another resolution thanked the officials of 
the shingle branch and the Red Cedar Shingle 
Bureau, for their untiring activity in behalf 
of each organization. 


ELECTICN OF OFFICERS 


The Rite-Grade Shingle 
elected officers as follows: 

President—William C. McMaster, John McMaster 
Shingle Co., Seattle. 

Vice president and treasurer—Paul R. Smith, 
M. R. Smith Lumber & Shingle Co., Seattle. 

Secretary-manager—Joseph R. Blunt, Seattle. 

Directors—H. J. Bratlie, J. Schwarz, Louis 
Fluhrer, Harry Huling, R. D. Mackie, L. T. Kuis- 
kern, Dale Craft, Dean Carpenter, N. C. Jamison, 
H. L. Lacey, H. H. LaPlant, W. J. Dreilin, P. 
Cork. 

The Shingle Branch, West Coast Lumber- 
men’s Association, elected these officers: 


Association has 


President—A. J. Morley, Saginaw Timber Co., 
Aberdeen, Wash. 


Vice president—Paul R, Smith. 
Secretary—R. S. Whiting. 


Assistant secretary and 
Bevan. 


treasurer—Arthur 


Trustees: Whatcom district—C. H. Hoff, Hoff & . 


Pinkey, Bellingham. Skagit—H. A. Moore, Ham- 
ilton Mill Co., Hamilton. Snohomish—N. C. Jami- 
son, Jamison Lumber & Shingle Co., Everett. 
King—S. P. Johns, Snoqualmie Falls Lumber Co., 
Snoqualmie Falls. Pierce—A. H. Landram, St. 
Paul & Tacoma Lumber Co., Tacoma. Centralia— 
C. E. Hill, Bucoda Shingle Co., Bucoda. Willapa— 
H. Huling, Raymond Shingle & Timber Co., Ray- 
mond. Columbia River—E. A. Knight, Kelso 





Shingle Co., Kelso. Grays Harbor—aA. J. Morley, 
Saginaw Timber Co., Aberdeen. At large—Dale 
Craft, Royal Shingle Co., Whites; Paul R. Smith, 
M. R. Smith Lumber & Shingle Co., Seattle. 


SHINGLE CONGRESS NOTES 


Underlying the sessions of the shingle con- 
gress was the thought and the recommendation 
that the time was at hand for a more thoro 
and a more compact organization including 
every district of the red cedar belt, to the end 
that harmony might prevail and provide a 
foundation on which the manufacturers and 
other branches of the industry might work on 
the basis of a legitimate profit. But the domi- 
nant chord was sounded loudly, not only by 
publicity experts but by leaders among the 
shingle men themselves, that if the industry is 
to survive, its various elements, both collec- 
tively and individually, must advertise, adver- 
tise, advertise. 


The social features were attractively staged. 
Thursday evening there was held a men’s smok- 
er, and also at the same time a dinner and 
theater party for the ladies; and Friday even- 
ing the seventh annual dinner dance, providing 
a general good time. 


The hall in which the sessions of the con- 
gress were held was appropriately decorated 
with the American and Canadian colors. The- 
attractive displays of the Red Cedar Shingle 
Bureau, including panels, photographs and a 
miniature of a residence with shingled roof and 
red cedar side walls, were in evidence. Near 
the speakers’ table was a section of cedar log, 
with legend, ‘‘This tree 623 years old; 165 feet 
high.’’ Another placard read ‘‘Edg-Grain 
Shingles Are Fire-Resisting’’; and another,. 
‘*Red Cedar Shingles Are Made in Washing- 
ton, Oregon, British Columbia.’’ On the final 
day of the congress the center display was a 
photographic enlargement of page 40 of the 
March 31, 1923, issue of the AMERICAN LuM- 
BERMAN portraying the centenary of ‘‘Home, 
*Sweet Home,’’ America’s most famous song, 
with picture of the birthplace of John Howard 
Payne, at Easthampton, L. I., a venerable 
structure of 260 years, with shingled roof and 
side walls attesting durability. This exhibit 
attracted much attention, both on account of 
the demonstration of permanence of wooden 
shingles and the friendly attitude of the trade 
press in the its efforts to assist the shingle 
manufacturers in their efforts to place the in- 
dustry on an enduring and profitable basis.. 


A deserved compliment was paid by the trus- 
tees of the shingle branch to R. 8S. Whiting, sec- 
retary, and to Arthur Bevan, assistant secre- 
tary and treasurer, thru their reélection to the 
positions they have held during the year. Like- 
wise, the directors of the Rite-Grade Shingle 
Association, paid a similar compliment to Joseph 
R. Blunt, secretary-manager. 


FILERS’ CONFERENCE 


SEATTLE, WASH., Dec. 8.—Coincident with 
Thursday morning’s session of the shingle 
congress, which staged the meeting of the 
board of trustees of the shingle branch and 
of the advisory board of the Red Cedar Shingle 
Bureau, there was held the third annual filers’ 
conference. 

The meeting selected a presiding officer in 
John McMaster, president of the John MceMas- 
ter Shingle Co., dean of the red cedar shingle- 
industry, known far and wide as the first man 
who thirty-four years ago first swedged a saw 
in the State of Washington. In the small but 
select gathering in front of Mr. McMaster was 
Dave Thompson, now of the Saginaw Timber 
Co., Aberdeen, who in that far-away time was 
an employe of Mr. McMaster, and to whom fell 
the distinction of having swedged the second 
swedge saw ever used in this part of the world. 
Mr. McMaster was at his best in making a short 
incisive speech. ‘‘During the thirty-odd years 
since I entered the industry, times have 
changed,’’ he remarked; ‘‘and I am wonder- 
ing if within the forthcoming thirty years the 
band saw will have taken the place of the- 
half-inch kerf. We are here to discuss matters 
of vital interest, and I know you will do some- 
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thing and say something of benefit to the in- 
dustry.’’ 

With the assistance of Fred Monte, of the 
shingle branch, Mr. McMaster conducted the 
discussion along lines tending to bring out 
the technical points of filing. Each of them dis- 
played wide knowledge and a comprehensive 
view of this phase of the industry, and many 
were 'the questions brought forward. They 
ranged from ‘‘jwhiskers’’ on shingles, to speed 
and tension. 

When the discussion was at its height, in came 
Thomas M. Shields who had been delayed, and 
Mr. McMaster at once yielded the chair. At 
that point, the experts gathered around a 48- 
inch Simons saw that had been installed in the 
room, and used that bit of machinery for the 
purpose of illustration. 

Mr. Shields had a good alibi. When pressed 
to explain his delay, he reminded the filers that 
they had assembled during one of the most 
severe storms of the year; he said that he had 
been called on at 6:30 o’clock in the morning 
to drive on aged lady who was ill to her home 
on the eastern shore of Lake Washington; that 
on the way he had encountered in different 
places on the road two fir trees that had been 
uprooted and blown squarely across the high- 
way—one of them 18 inches in diameter and the 
other 11 inches; that he had walked a mile and 
a half to borrow an ax; and while not experi- 
enced in its use, he remembered with pride that 
his father had been a noted axman; and then 
he had swung to it until he had cut the big 
tree in two pieces and the small one once, and 
had rolled the heavy logs to one side, therepy 
clearing the road. 


SHINGLE MINIMUM WEIGHTS 


SEATTLE, WASH., Dec. 8.—‘‘New Shingle 
Minimum Weights’’ is the title of a circular 
just issued by H. N. Proebstel, traffic manager 
of the West Coast Lumbermen’s Association, 





outlining a subject that, developed considerable 
interest at the seventh annual Red Cedar Con- 
gress in this city yesterday. 

It is shown that eastbound lumber and shingle 
tariffs issued by the .Transcontinental Freight 
Bureau are being amended effective Jan. 8, 
providing minimum carload weights on cedar 
lumber and shingles by lengths of cars instead 
of by cubical capacities. 

The proposed minimums are the outgrowth of 
a decision by the Interstate Commerce Commis- 
sion in ‘‘Lumber Carload Minima,’’ decided 
March 27, 1922. The commission, in that de- 
cision, after ordering publication of specific 
minimum weights on fir lumber, said that the 
condemnation of cubical capacity basis applied 
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also to cedar lumber and siding. The rail- 
roads were ordered to establish ‘‘other and 
general satisfactory minimum weights’’ on 
cedar to take the place of the cubical minimums. 

As chairman of the traffic committee of the 
shingle branch, P. H. Olwell, of Everett, has 
exchanged letters with railroad officials, and 
has attended conferences with them, in an en- 
deavor to reach a mutually satisfactory agree- 
ment on minimum weights. The first suggestion 
of the shippers was that the new minimum by 
lengths of cars should be based on 70 percent 
of the new fir minimums, because that was the 
relationship between cedar and fir under the 
cubical minimums. The railroads rejected that 
suggestion. They offered instead to publish 
weights, indicated below, compared with which 
is shown the shippers’ counter proposal and 
the present fir lumber minimums: 


SHINGLE MINIMUM PROPOSALS 
Present Fir 
Cars By the By the Lumber 
Railroads* Shippers* Minimums 
36 feet and under....32,300 lbs. 30,000 lbs. 38,000 lbs. 
Over 36 feet, not over 
42 feet long...cccce 37,400 Ibs. 34,0001bs. 44,000 lbs.. 
Over 42 feet long....45,900 lbs. 46,000 lbs. 54,000 lbs. 
*When loaded full, actual weight but not less 
than 23,500 pounds to apply. ‘ 
The average loading of fir lumber in box cars 
is over 63,000 pounds. On shingles the average 
loading is slightly under 35,000 pounds. In no 
case are the present fir minimums as high as the 
average loading of fir lumber. Proposed minimums 
on shingles will exceed the average loading of 
shingles in all cars over 36 feet long. Both in- 
creases and reductions are involved in the new 
minimums on cedar and this could not be other- 
wise in changing from a basis of 19 cubical mini- 
mums to 3 by the lengths of cars. 


The matter will be taken up with the Inter- 
state Commerce Commission by Robert B. Allen, 
secretary-manager of the West Coast Lumber- 
men’s Association, and by General Counsel 
Joseph N. Teal and Traffic Manager H. N. 


Proebstel, on their arrival in Washington, 


D. C., next week. 





Ontario Retail Directors Meet 


TORONTO, ONT., Dec. 10.—An important meet- 
ing of the directors of the Ontario Retail Lum- 
ber Dealers’ Association was held in Toronto 
last week, with President K. J. Shirton, of 
Dunnville, in the chair. 

After the routine business had been disposed 
of, the chairman presented a verbal report of 
the recent trip taken by himself and the secre- 
tary to Louisville, Ky., to represent the Ontario 
association at the annual convention of the Na- 
tional Retail Lumber Dealers’ Association of 
the United States. Mr. Shirton said that the 
most important feature of the Louisville pro- 
gram from the Ontario retailers” point of view 
had been the reports and discussion upon the 
cost accounting system in use by the association. 
Mr. Shirton expressed great approval of this 
system and suggested that the Ontario associa- 
tion should investigate it thoroly, with a view 
to possible codperation in its use. 

G. S. Zimmerman, of Tavistock, chairman of 
the standing committee on cost accounting, who 
was also present at the Louisville meeting, told 
of an interview he had had with E. F. Hunt, of 
New York, manager of the Eastern Millwork 
Bureau, who is in charge of the installation of 
the national system in the eastern States, and he 
suggested that Mr. Hunt might be secured to 
attend the annual convention of the Ontario 
association in Toronto in January next and 
deliver an address upon cost accounting. It 
Was unanimously agreed by the directors that an 
invitation should be extended to Mr. Hunt along 
this line, 

_ There was an interesting discussion on the 
division of the province of Ontario into districts 
for association purposes. It developed that 
most of the districts as at present arranged were 
satisfactory to the members, tho, in the terri- 
tory around Stratford and Guelph, the members 
are desirous of having some rearrangement. It 
18 proposed to hold a special meeting during the 
next annual convention, to be attended by those 
from the Stratford and Guelph districts, for 
the purpose of reaching a solution of this 
problem. 

A report was submitted by R. A. Laidlaw, 


chairman of the committee on entertainment 
for the next annual convention, showing that 
the visitors will have a good time when they 
are in Toronto, the features including theater 
parties, a dinner-dance etc. 


There was some discussion on a midsummer 
outing and this matter was left in the hands 
of George Reid, of Toronto, and the secretary, 
to submit a suggested itinerary for a trip to 
British Columbia. 


Arrangements were made for adopting an 
association trade mark, which will consist of 
a monogram of the letters ‘‘O. R. L. D. A.’? in 
a circle, with the words ‘‘Member Of’’ at the 
top, all surrounded by a sketch of the end 
of a log. 


On the suggestion of J. C. Scofield, of Wind- 
sor, it is probable that the association will work 
out a plan for distributing propaganda among 
architects for the purpose of eliminating as far 
as possible the installation of seasoned finish in 
new buildings that are not already sufficiently 
dry. 

There was an interesting discussion also on 
insurance and Mr. Scofield, chairman of the 
standing committee on insurance, was instructed 
to get in touch with the representative in On- 
tario of the lumber mutual insurance companies, 
with a view to securing as full information as 
possible on this subject. 


Christmas Tree Shipments Restricted 


Augusta, Mz., Dec. 10.—The State depart- 
ment of agriculture has definite information 
that all Christmas trees and all Christmas 
greens will be excluded this year from New 
York and Pennsylvania, if the shipment origi- 
nates in this part of the country, because of 
feared moth infestations. As New Jersey, Mary- 
land and Ohio have adopted, or are about to 
adopt, similar restrictions against New England 
Christmas trees, it appears that this industry 
must receive a severe blow. The only exceptions 
allowed are for trees grown in nurseries which 
may be shipped as usual, but this does not 
amount to very much. 


Annual of Montreal Association 


MONTREAL, QUE., Dec. 12.—The sales tax 
was the principal topic discussed at the annual 
meeting of the Montreal Retail Lumbermen’s 
Association held at the Board of Trade. In 
his presidential report, D. H. McLennan stated: 


On Oct. 15 regulations permitting to the sales 
tax were issued by the Department of Customs and 
Excise in memorandum No. 39. Whatever has been 
said against the present sales tax, it was generally 
understood that the revenue derived from it was 
large and certain. On Jan. 1 the new consump- 
tion or sales tax will become effective, and it is a 
serious matter of doubt as to whether the Govern- 
ment will derive from it as much revenue as from 
the present tax. Furthermore, the operation of it 
is complicated, and it therefore violates one of the 
fundamental principles of taxation, which is sim- 
plicity. 

President McLennan reviewed the attitude 
taken by the association ending with the sug- 
gestion of Oct. 1 that the Government indefi- 
nitely postpone the effective date of the amend- 
ment. 

The report dealt also with the matter of thru 
rates on lumber from the Pacific coast to points 
on the Quebee Central Railway. Mr. Lennan 
stated further: 

The Canadian National Railways have’ taken 
over the Vermont Railway. The result is beneficial 
to the lumber business, inasmuch as thru rates, 
heretofore compiled by adding local rates together, 
will hereafter be based on the thru mileage, which 
will mean a considerable reduction to such points. 


Reference was made by the president to the 


special meeting held during the year for the- 


purpose of expressing regret on the death of 
one of the association’s most prominent mem- 
bers, Philip D. Gordon. 

All the officers were reélected, as follows: 

President—D. H. McLennan. 

Vice president—S. F. Rutherford. 

Treasurer—W. K. Grafferty. 

Directors—W. H. Filion, W. T. Mason, and J. P. 
Laurion. 

Mr. McLennan represents the association as a 


member of the council of the Montreal Board’ 


of Trade. He has served one year and the 


association recommended him as their nominee- 


for a second year. 
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Redwood Men Seek Enlarged Market for Product - 


San Francisco, CAuiF., Dec. 8.—The Cali- 
fornia Redwood Association held its annual 
meeting in the Palace Hotel, San Francisco, 
Dec. 6. Eighteen representatives of the twelve 
redwood companies composing the association 
sat around the tables and enjoyed an appetiz- 
ing luncheon while discussing its affairs. Pres- 
ident J. M. Hotchkiss expressed his satisfaction 
at the progress made and the harmony pre- 
vailing. 

All the officers and directors were reélected 
as follows: 

President—J. M. Hotchkiss, Hobbs, Wall & Co., 
San Francisco. 

Vice president—H. 
Co., San Francisco. 

Directors include above officers and W. R. Mc- 
Millan, Hammond Lumber Co.; Fred V. Holmes, 
Holmes-Eureka Lumber Co., and P. C. McNevin, 
Pacific Lumber Co. 

Secretary-manager—R. F. Hammatt, San Fran- 
cisco. 

The secretary-manager’s report recommended 
the continuation of the appropriation for re- 
search work with the Forest Products Labora- 
tory, which has already made good progress. 
Valuable data will be obtained for the benefit 
of the industry and additional uses for red- 
wood will be ascertained. It was recommended 
that work be started and carried on vigorously 
with building inspectors in connection with fu- 
ture revisions of city building codes. It would 
provide for the better recommendation of red- 


A. Plummer, Union Lumber 


wood in building operations, which is deserved 
owing to its fire-resistant qualities. A more 
active stand on the shingle situation, particu- 
larly in California, was recommended. 

A revision of the association’s statistical 
work was recommended, so as to make it more 
valuable to the mills. A continuation and en- 
largement of the redwood service to the retail 
trade was recommended. This includes litera- 
ture for the dealer to distribute over his own 
name; newspaper advertising cuts for the deal- 
ers to use; window and counter displays; com- 
pilation and dissemination of technical data 
apout redwood and competing species; the es- 
tablishment of redwood exhibits centrally lo- 
cated, which can be used by retail dealers, 
builders and architects as redwood service 
rooms; a publicity service made available to 
retailers for local use. 

It was voted to continue trade extension work, 
particularly in California, as everybody agreed 
that this year’s efforts had been successful. The 
material to the retail dealers of the United 
States will be enlarged. General satisfaction 
was expressed with the last year’s work and 
complete support was assured for the coming 
year. The question of direct advertising was 
laid on the table for the board of directors to 
take up at a later date. 

Altho the East has not been neglected, the 
retail service has been concentrated largely 
in California during the present year. The 
retail dealers in this State have used over 300,- 


000 copies of literature furnished without cost 
by the California Redwood Association. Many 
of the dealers have stated that this material 
has helped them to increase their sales of red- 
wood. While last year 500,000,000 feet of red- 
wood was cut, this year’s production is ex- 
pected to reach 600,000,000 feet. Sales and 
shipments this year are very little less than 
production for the year as a whole. 

It was decided to hold monthly meetings of 
redwood salesmen at different points in the 
State. The lumber companies will send their 
salesmen to these conferences. Special ad- 
dresses will be given by competent men. Techni- 
cal information will be imparted and the get- 
together spirit will be cultivated. Increased 
efficiency is expected to result from these meet- 
ings. 

The association will do everything possible 
to improve the production and distribution of 
redwood thruout the country. Educational work 
is being encouraged. 

It was shown that the work of the California 
Redwood Association has been effective in the 
past in stimulating interest in redwood thru- 
out the country. Advertising literature has 
been distributed on a large scale and the prae- 
tical helps for the dealer will be continued, 
The outlook for the future of the association 
is very bright. With the support of prominent 
redwood mills and the efficient work of Secre- 
tary-manager Hammatt, a successful year is in 
prospect. 


Mississippi Retailers Form State Association 


JACKSON, Miss., Dec. 10.—Something new 
for Mississippi was staged here on Friday, 
Dec. 7, and that was the formation of an asso- 
ciation by the retail dealers of the State. There 
were about thirty-five prominent dealers pres- 
ent when the meeting was called to order by 
Chairman J. B. Webb, of the Greenwood Lum- 
ber Co., Greenwood, Miss., who stated the pur- 
pose of the meeting. He said this was one of 
the few States in the Union where there was 
no retail lumber dealers’ association and 
pointed out the need for one heré. W. F. Rob- 
inson, of the Consumers Lumber & Supply Co., 
Meridian, Miss., was appointed temporary sec- 
retary. 

T. K. Currie, of the Central Lumber Co., 
Jackson, chairman membership committee, re- 
ported 112 retailers listed in this State. He 
said these had been requested to attend today’s 
meeting and many favorable replies were had 
from those who could not attend. 

B. M. Fulton, chairman committee on by- 
laws, presented a draft of proposed articles of 
association, and a copy was handed to every- 
one present. The secretary read the articles, 
after which, with some amendments, it was 
adopted as a whole. 

Adolph Pfund of Chicago made a short talk 
and from time to time offered valuable sug- 
gestions relative to organization. 

It was decided that those present and regis- 
tered form a voluntary association, under arti- 
cles of association as amended and adopted; 
that a committee of three be appointed to draft, 
with such legal assistance as desired, a proper 
charter and bylaws, with the understanding that 
the association will be incorporated under the 
laws of Mississippi as soon as it can be done. 

The following resolutions were adopted: 
That the name of the organization be Missis- 
sippi Retail Lumber Dealers’ Association. 
That it shall be conducted not for profit; that 
its territory shall comprise the whole of Missis- 
sippi; that its principal office shall be located 
in Jackson, Miss. 

The objects of the association shall be to 
unite the retail lumber and building material 
dealers of Mississippi into an association for 
the mutual benefit of its members and the culti- 
vation of a fraternal feeling among fellow re- 
tail lumber dealers; to inculcate correct and 





high moral principles in the transaction of the 
retail lumber business in this State; to collect 
and disseminate to its members useful traffic, 
insurance, credit and legal information; to en- 








B. M. FULTON, 
Jackson, Miss. ; 
Elected- President 


EDWARD O’BRIEN, SR., 
Jackson, Miss. ; 
Vice President 


courage the acquisition, building and improve- 
ments of homes in this State; to acquire and 
disseminate to the public useful and depend- 
able information in the planning and construc- 
tion of homes; and generally to promote the 
public welfare and the welfare of its members. 


The following officers were elected: 


President—B. M. Fulton, Planters Lumbers Co., 
Jackson, Miss. 


Vice president—Edward O’Brien, sr., Jackson 
Lumber Co., Jackson, Miss. 

Treasurer—E. A. Knight, Trenton Lumber Co., 
Jackson, Miss. 

Directors (elected for one year)—W. F. Robin- 
son, Consumers Lumber & Supply Co., Meridian, 
Miss.; E. F. Bornman, Bornman Lumber Co., 
Clarksdale, Miss.; J. B. Webb, Greenwood Lumber 
Co., Greenwood, Miss. 

Directors (elected for two years)—H. T, Barber, 
H. T. Barber Lumber Co., Biloxi, Miss.; M. BE. 
Leake, Leake & Goodlett, Tupelo, Miss.; M. L. 


Virden, 
Miss. 


A short talk on organization of associations 
was made by Mr. Pfund. Expressions were 
had from many members relative to the future 
of the association. Everyone present was 
heartily in favor of the movement. Codpera- 
tion was stressed by all. Applications for mem- 
bership were signed by twenty-three of those 
present and the others felt sure they would 
sign after consulting members of their or- 
ganizations. All were optimistic over the fu- 
ture of the association and very enthusiastic. 


The meeting adjourned at 6:30 subject to 
call of the president. Those present and regis- 
tered were: 


W. L. Webb, Yazoo Lumber Co., Yazoo City, 
Miss.; J. M. Dulaney, Dulaney Lumber Co., Rule- 
ville, Miss.; M. BE. Leake, Leake & Goodlett, Tupelo, 
Miss.; L. A. Graeber, Big 8 Lumber Co., Marks, 
Miss. ; John Dacey, R. B. Dacey Lumber Co., Biloxi, 
Miss.; G. C. Gardner, Gardner & Co., Rosedale, 
Miss.; H. T. Barber, H. T. Barber Lumber Co., 
Biloxi, Miss.; Walter Pratt, Home Lumber Co., 
Gulfport, Miss.; P. F. P. Herring, Indianola Lum- 
ber Co., Indianola, Miss.; Charles Treas, Aberdeen 
Lumber Co., Aberdeen, Miss.; M. L. Virden, M. L. 
Virden Lumber Co., Greenville, Miss.; T. J. Hays 
Hollindale Lumber Co., Hollindale, Miss.; S. B 
Pearce, Pearce Lumber Co., Belzoni, Miss.; Rice 
Hungerford, Jr., S. R. Hungerford Lumber Co., 
Tunica, Miss.; Jas. H. Thomas, Copiah Lumber 
Co., Crystal Springs, Miss.: H. S. Alexander, H. N. 
Alexander & Sons, Greenville, Miss.; BE. BF. Born- 
man, Bornman Lumber Co., Clarksdale, Miss.; 
W. A. Duncan, Planters Lumber Co., Canton, Miss. ; 
W. H. Latimer, Trenton Lumber Co., Biloxi, Miss. ; 
F. C. Sandefur, Delta Lumber Co., Greenwood, 
Miss.; W. F. Robinson, Consumers Lumber & Sup- 
ply Co., Meridian, Miss.; B. M. Fulton, Planters 
Lumber Co., Jackson, Miss.; J. E. Hutchins, Jr., 
Hutchins & McWilliams, Inverness, Miss.; Mr. 
Baylor, Gulfport Lumber Co., Gulfport, Miss. ; O. D. 
Hooker, Hooker Lumber Co., Lexington, Miss.; 
T. K. Currie, Central Lumber-Co., Jackson, Miss.; 
R. W. Mosby, Mosby-Tull Lumber Co., Canton, 
Miss.; J. B. Webb, Greenwood Lumber Co., Green- 
wood, Miss.; J. H. Wakeford, Vicksburg Lumber 
Co., Vicksburg, Miss.; C. E. Locket, Lockett Lum- 
ber Co., Grenada, Miss. 


THE MACMILLAN Arctic Expedition, which is 
spending the winter about 660 miles from the 
North Pole, is equipped with radio and is thus 
in almost daily communication with the entire 
world, and also with the families of the crew, so 
even the frigid, waste places of the earth have 
been shorn of their terror. Radio will no doubt 
be used to a much greater extent in the future, 
in forest fire patrol work. 


M. L. Virden Lumber Co., Greenville, 
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Dec. 17—Eastern Canada Box Manufacturers’ Associa- 
—_ Queen’s Hotel, Montreal, Que. Special meet- 
ng. 

Dec. 22—Alexandria District Lumbermen’s Ex- 
change, Alexandria, La. Annual. 

Dec. 28—Mississippi Valley Lumber & Sash Door Sales- 
men’s Association, Minneapolis, Minn. Annual. 
Jan. 14, 1924—Western Red Cedar Association, Daven- 

port Hotel, Spokane, Wash. Annual, 

Jan. 15-17, 1924—Northwestern Lumbermen’s Associa- 
tion, Minneapolis, Minn. Annual. Exhibits at West 
Hotel and meetings at Minneapolis Court House. 

Jan. 15-17, 1924—American Wood Preservers’ Associa- 
tion, Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 16-17, 1924—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 16-18, 1924—Ontario Retail Lumber Dealers’ Asso- 
ciation, King Edward Hotel, Toronto, Ont. Annual. 

Jan. 17-18, 1924—National Association of Railroad Tie 
Producers, Muehlebach Hotel, Kansas City, Mo. An- 
nual. 

Jan. 17-19, 1924—Mountain States Lumber Dealers’ As- 
sociation, Albany Hotel, Denver, Colo. Annual. 
Jan. 18, 1924—Indiana Hardwood Lumbermen’s As- 
a. Hotel Severin, Indianapolis, Ind. An- 

nual. 

Jan. 18, 1924—Pacific Coast Shippers’ Association, Henry 
Building, Seattle, Wash. Annual. 

Jan. 18, 1924—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. Annual. 

Jan. 19, 1924—San Joaquin Valley Lumbermen’s Olub, 
Hughes Hotel, Fresno, Calif. Annual. 

Jan. 21, 1924.—Lumbermen’s Association of Chicago. 
Annual. 

Jan. 22, 1924—Northern Pine Manufacturers’ Associa- 
tion, Hotel Radisson, Minneapolis, Minn. Annual. 

Jan. 22-25, 1924—Union Association of Lumber & Sash 
& Door Salesmen, Gibson Hotel, Cincinnati, 0. 
Annual. 

Jan. 23-24, 1924—Kentucky Retail Lumber Dealers’ 
Association, Brown Hotel, Louisville, Ky. Annual. 

Jan. 23-24, 1924—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual, 

Jan. 23-25, 1924—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan. 23-25, 1924—Western Retail Lumbermen’s Asso- 
ciation (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 23-25, 1924—Ohio Association of Retail Lumber 
Dealers, Gibson Hotel, Cincinnati, O. Annual. 

Jan. 24-25, 1924—Southern Illinois Retail Lumber Deal- 
ers’ Association, Benwood Hotel, Effingham, Il. 
Annual. 

Jan. 28-30, 1924—Southern Forestry Congress, Atlanta, 
Ga. Annual. 

Jan. 30-31, 1924—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Huntington, W. Va. 
Annual. 

Jan. 30-31, 1924—National Lumber Exporters’ Associa- 
sociation, Hotel Sinton, Cincinnati, Ohio. An- 
rual. 

Jan. 30-31, 1924—Canadian Lumbermen’s Association, 
Statler Hotel, Buffalo, N. Y. Annual. 

Jan. 30-31, 1924—Southeastern Iowa Retail Lumbermen’s 
Association, Hotel Blackhawk, Davenport, Ia. An- 
nual, 

Feb. 5-7, 1924—Northeastern Retail Lumbermen’s Asso- 
ciation, Hotel Pennsylvania, New York City. An- 
nual. ; 

Feb. 6-7, 1924—Southwestern Iowa Retail Lumber- 
men’s Association, lowana Hotel, Creston, Iowa. 
Annual. 

Feb. 6-8, 1924—Michigan Retail Lumber Dealers’ Asso- 
ciation, Pantlind Hotel, Grand Rapids, Mich. An- 
nual, 

Feb. 12-18, 1924—Central & Northeastern Iowa 
Lumber Association, Montrose Hotel, Cedar 
Rapids, Iowa. Annual. 

Feb. 12-14, 1924—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. 

Feb. 13-15, 1924—Nebraska Lumber Dealers’ Associa- 
tion, Rome Hotel, Omaha, Nebr. Annual. 

Feb. 18-23, 1924—Western Retail Lumbermen’s Associa- 
tion (U. S.), Biltmore Hotel, Los Angeles, Calif. 
Annual, 

Feb. 19-21, 1924—Illinois Lumber Merchants’ Associa- 
tion, Congress Hotel, Chicago. Annual. 

Feb. 20-21, 1924—Northwest Iowa Lumbermen’s As- 
sociation, Wahkonsa Hotel, Fort Dodge, Iowa. 
Annual. 

Feb. 27-29, 1924—Retail Lumber Dealers’ Association 
of Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

March 19-20, 1924—National-American Wholesale Lum- 
ber Association, Cincinnati, Annual. 

April 8-10, 1924—Lumbermen’s Association of Texas, El 
Paso, Tex. Annual. 


New Jersians to Set Date 


Newark, N. J., Dec. 11—The council of 
directors of the New Jersey Lumbermen’s As- 
sociation has decided to hold the next annual 
meeting in Atlantic City in the middle or latter 
part of February. The exact date will be an- 
nounced as soon as the committee has had an 
Opportunity to arrange hotel accommodations 
and other necessary details. 

‘ The Jersey association is well represented this 


week at the standardization meeting in Wash- 
ington, a delegation having left for the capitol 
Sunday. Besides President Edward Hamilton 
and Secretary George E. DeNike, the Jersey 
representatives include Frank Wallace, J. D. 
Loizeaux, H. W. Smock and Edward Kernahan. 


("SERS a: 


Ohio District Retailers’ Annual 


CoLtumBus, OunI0, Dec. 11.—Thirty-two mem- 
bers of District No. 8 of the Ohio Association of 
Retail Lumber Dealers attended the annual 
meeting at the Chittenden Hotel, Dec. 10. Fol- 
lowing a dinner, officers were reélected for the 
coming year as follows: A. C. Davis, chairman; 
C. R. Trevitt, vice chairman; R. M. Lucas, see- 
retary, and Frank H. Lumbert, jr., treasurer. 

In his annual report Chairman A. C. Davis 
called attention to the progress made by the 
district during the last year. Secretary Lucas 
made a short talk on the legal aspects of the 
Ohio lien law which was interesting to the mem- 
bers, many of whom were not familiar with the 
recent amendments. The question of standardi- 
zation was also discussed, and A. C. Davis, rep- 
resentative from the Ohio association, made his 
report on the progress made by the Central Com- 
mittee. 

All members report a good summer and fall 
business, altho trade is tapering off to a large 
extent at this time owing to the near approach 
of winter. 


Exchange Committees Report Progress 


PHILADELPHIA, Pa., Dec. 10.—The Lumber- 
men’s Exchange of Philadelphia held a meet- 
ing on Thursday, Dee. 6, in Griffith Hall in the 
Crozer Building, this city, and after an excel- 
lent luncheon President Wilson H. Lear re- 
quested John H. Lank, secretary, to read a part 
of the minutes of the last meeting concerning 
the proposed honorary membership of Charles 
M. Strickler, on which favorable action was 
then taken. 

Thos. B. Hammer, chairman of the senior 
council, reported that everything was running 
smoothly. Chairman Amos Y. Lesher, of the 
legislative committee, also had a similar report. 
President Lear praised the work of the enter- 
tainment committee, which was followed by a 
few words from the chairman, Thomas Marshall, 
in which he stated that a big get-together 
smoker would be held Dec. 31, with a program 
consisting of vaudeville stars to round out the 
year. The membership committee reported one 
new member secured at the meeting. 

After brief reports by several of the other 
committees, Robert Hilles proposed endorse- 
ment of the Mellon surtax cut, copy of which 
will be sent to the two Pennsylvania senators. 


Discuss Sales Tax and Trade Ethics 


ToRONTO, ONT., Dec. 10.—A meeting of the 
Toronto and district branch of the Ontario Re- 
tail Lumber Dealers’ Association was held to- 
night at the King Edward Hotel, Toronto. It 
was the largest meeting of Toronto retailers 
ever held, over forty being present. This was 
the second meeting of the recently reorganized 
Toronto district branch, and special arrange- 
ments had been made for providing a good 
program. The two chief events of the meeting 
were addresses by K. M. Brown, A. E. Gordon 
Lumber Co. (Ltd.), Toronto, on ‘‘ Business 
Conditions and Trade Ethics,’’ and R. N. Me- 
Cormick, assistant tariff manager Canadian 
Manufacturers’ Association, on the application 
of the new sales tax to the lumber business. 

Mr. Brown outlined business conditions that 
had prevailed during 1923, expressing the opin- 
ion that the retailers, by their policy of con- 
servative buying, had been a most important 
factor in steadying the market. The situation 
today appeared to Mr. Brown to be sound and 
safe. He expected to see conditions improve 
gradually but not rapidly. He believed that 
the draft upon British Columbia and west 





Tough White Ash 


N old friend of ours cutting lardwood 

lumber, had a policy of sawing thickness, 

etc., that nobody wanted at the time, on the 

theory that when his product was dry, it would 

be in demand. He was simply observing the law 

of demand vs. supply and never had many old 
stacks of lumber in his yard. 

Values may often be determined by compari- 
son. RIGHT NOW thick Michigan Maple is 
selling for more than thick white ash. It is 
evident that either one is too high or the other 
too low. 

We believe that Thick White Ash is too low, 
and suggest that buyers cover their next six 
months’ requirements RIGHT NOW. 


Wire our expense for prices, any quantity, delivered anywhere. = 


E. BARTHOLOMEW Hardwood Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


Yards: — Chicago, Ill., and Nashville, Tenn. 
12-15-23 

















Profits for Yeu in 


perrect GARAGE DOOR 


A substantially constructed, economical 
garage door that every retail lumberman 
can sell profitably. Sales have quadrupled 
in last three years. Present capacity, 500 
doors every 24 hours. 


Write for sales facts without obligation. 


The Rowe & Giles 
Lumber Co. 


CHAGRIN FALLS, OHIO 


Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels, doors, sash, blinds, door and window 
frames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (412 x 6%4”’) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. } 












































ON’T waste time ae board and surface 
measure. Get “The umber Estimator’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00 
Send for special circular. 
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Over 


Two Hundred 
Million Dollars 


The Lumbermen’s Indemnity 
Exchange has a treaty contract 
with eighteen re-insurance com- 
panies. It has had practically the 
same contract for the past four- 
teen years. 


The combined assets of these 
eighteen companies total two 
hundred ten million one hundred 
thirty-seven thousand seven hun- 
dred eighty-six dollars and fifty 
cents ($210,137,786.50). 


When you buy a Lumbermen’s 
Indemnity Exchange fire insur- 
ance policy, each of these com- 
panies takes a share of the lia- 
bility, in proportion to their 
assets. That is the reason the 
Lumbermen’s Indemnity Ex- 
change has operated for the past 
twenty years so successfully. 


This arrangement makes a 
Lumbermen’s Indemnity Ex- 
change policy the strongest in 
America. It eliminates. prac- 
tically all liability to the lumber- 
men. Therefore, it does not boast 
of dividends, but just good serv- 
ice and the soundest indemnity 
obtainable by the lumbermen. 


The Lumbermen’s Indemnity 
Exchange is managed by the 
DeVeuve-Burns Underwriting 
Company, Douglas Building, 
Seattle, Wash., with a main East- 
ern Branch at 166 West Jackson 
Blvd., Chicago, IIl. 


Coast lumber for the Japanese market would 
be an important factor in the eastern trade 
during the coming year and would assist in 
keeping prices firm. 


Mr. McCormick outlined the application of 
the new sales tax so far as it could be under- 
stood from the act as passed by Parliament and 
the regulations as issued by the Department of 
Customs. As a result of the discussion that 
followed Mr. McCormick’s address, it was de- 
cided that the Ontario association send a depu- 
tation to Ottawa at once, in order to urge 
upon the minister of customs that the product 
of a planing mill, with the exception of sash, 
doors, assembled millwork etc., should be classi- 
fied along with rough lumber. This would mean 
that no tax would be collected upon the sale 
of ordinary planing mill products but that the 
raw material from which they are made would 
be taxed in the same manner as rough lumber 
for a retail yard when purchased by the re- 
tailer. 


Standing of Lumber Bowling Teams 


INDIANAPOLIS, IND., Dec. 11.—Of the ten 
teams composing the Lumber Bowling League 
in Indianapolis, the Adams-Rogers Co., the 
Burnett-Binford Lumber Co., and the O. D. Has- 
kett Lumber Co., appeared to be the best, with 
the season about one-fourth completed. At the 
last compilation of reports, these three were 
tied for the league leadership, each having won 
twenty-three games and lost seven, for a per- 
centage of .767. 





PorTSMOUTH, VA., Dee. 10.—The employees 
of the D. H. Gowing Veneer Co., of this city, 
have a bowling team which now stands third 
in the Norfolk-Portsmouth industrial bowling 
league, composed of eight teams from various 
industrial plants. 


HOO-HOO DOINGS 


Club to Meet Twice a Month 


Sr. Louis, Mo., Dee. 12.—The first luncheon 
meeting of Hoo-Hoo Club No. 6 since the elec- 
tion of Hal C. Ball as president was held at 
noon today at the American Hotel. It was de- 
cided to hold luncheon meetings the first and 
third Wednesdays, instead of monthly as here- 
tofore. John James, R. M. Morriss Lumber Co., 
was elected chairman of the luncheon committee 
to arrange for the meetings. Charles W. Spiess, 
a director of the Julius Seidel Lumber Co., was 
elected chairman of the attendance committee. 
A ways and means committee to outline plans 
for intensifying the work of the club was elect- 
ed, composed of J. H. Allen, president Sterling 
Lumber Co., chairman; H. M. Willhite, president 
Willhite Lumber Co., J. P. Larson, Planing Mill 
Listing Bureau, and R. M. Morriss, R. M. Mor- 
riss Lumber Co. 


Headquarters Offices to Be Moved 


Sr. Louis, Mo., Dec. 11.—Offices of the na- 
tional headquarters of Hoo-Hoo will be moved 
after Dec. 15 from suite 1174 Arcade Building 
to suite 1268 of the same building. The new 
offices will give the organization much needed 
space for the handling of many increased ac- 
tivities, Secretary-treasurer Isherwood said. 


Among the concatenations planned are: 


St. Paul, Minn., Jan. 7, at the Ryan Hotel, in 
charge of Vicegerent J. L. Villaume, 

Creston, Ia., Feb. 6, after the session on the 
second day of the Southwestern Iowa Retail Lum- 
bermen’s Association. 


The following appointments were announced 
today at Hoo-Hoo headquarters: 

F. W. Naylor, formerly Vicegerent Snark in the 
New York district, was unanimously nominated 
State Counsellor for New York, at a concatenation 
held at the McAlpin Hotel, Dec. 5. 

Tom A. Jenkins, jr., connected with Arthur E. 
Lane & Co., New York City, was elected Vice- 
gerent Snark. 














New Wholesale Concern Organized 


LauREL, Miss., Dec. 10.—A recent addition 
to the growing lumber fraternity is the Rich- 
ardson-Gardiner Lumber Co., a new wholesale 
lumber concern which has been organized with 
an authorized capital of $50,000, $38,000 of 
which is cash paid in. A charter has been 
applied for, and just as soon as this is received 
the new company will begin business. Its 
offices will be located in the First National 
Bank Building, of this city. At the head of the 
organization is Lyon Gardiner, son of Philip S. 
Gardiner, secretary of Eastman, Gardiner & Co., 
and former president of the Southern Pine Asso- 
ciation. 

Associated with Lyon Gardiner are A. W. 
Richardson, formerly of Helena, Ark., who has 
had twenty years’ experience in the hard- 
wood business, and Frederick G. Cox, B. A. 
Schneider, Philip A. Rogers, Walter S. Welch 
and Fred Smallwood, all of Laurel. 


In the “Big Car Shippers’’ Class 


REMLIG, TEX., Dec. 10.—Instances of large 
ears of lumber shipped by various concerns, 
and reported from time to time in the AMERICAN 
LUMBERMAN, have, to a certain extent, encour- 
aged other big car shippers to see whether they 
could not equal or surpass the records ‘‘hung 
up’’ by a number of prominent firms. A case 
in point is that of the Alex’r Gilmer Lumber 
Co., of this city, which advises that on Nov. 28 
it shipped to the Martin Lumber Co., of Port 
Arthur, Tex., 54,444 feet of 1x12 No. 3 south- 
ern pine in Pennsylvania car No. 317,158, and 
two days later, the Gilmer company shipped the 
same concern C., M. & St. P. car No. 70,387, 
containing 47,456 feet of siding. In comment- 
ing on the first shipment, R. R. Cahal, sales 
manager of the Alex’r Gilmer Lumber Co., 
says: ‘‘The car containing the 54,444 feet of 
1x12 No. 3 should put us at the head of the 
class, or at least very close to the head.’’ 


Saw Firm Stages Athletic Meet 


INDIANAPOLIS, IND., Dec. 10.—More than fif- 
teen hundred employees of E. C. Atkins & Co. 
attended the ‘‘E. C. Atkins Factory Night’’ 
celebration on Thursday night, Dec. 6, at the 
Y. M. C. A. gymnasium, where an athletic meet 
and circus was staged. A concert was provided 
at 7 o’clock in the lobby by the Shortridge 
High School Band, directed by L. R. Street. 
The guests were welcomed by Y. M. C. A. offi- 
cials. 

Contests were held to determine the most 
popular girls of the factory, results of the vot- 
ing being that Mae Hancock, Pauline Smock, 
Ruth Davidson, Lillian Beck, Sophie McMuller 
and Susie Whitaker were selected from the 
various departments for such honors. Flowers, 
distributed as prizes, were donated by Viewegh 
& Kiefer. 

Exhibitions of bar drills, fencing, tumbling, 
juggling, girls’ relay racing, men’s relay rac- 
ing, volley ball, association football, wrestling 
and basket ball were given in the gymnasium. 
Edward Nevada presented a juggling act. Wade 
Fowler gave a musical hand-saw solo. <A tug- 
of-war was staged between the band saw and 
hack saw departments. 

The girls’ basket ball team from the handle 
department defeated the girls’ basket ball team 
from the hand saw department. Members of 
the handle department team were Dessie 
Thomas, May Luke, Georgia Jefferies, Lucille 
Sapp, Bessie Barr, Hazel Kinney and June Nei- 
kirck. The hand saw department team was 
made up of Ruth Davidson, Mary Johnson, 
Lottie Holland, Goldie Wand, Brynaden Smith, 
Lida Perrod and Nellie Morgan. 


« 


‘<THE AMERICAN PEOPLE are spending $2 for 
automobiles for every $3 of outlay for new 
building,’’ says the Cleveland (Ohio) Trust Co. 
During the last four years motor expenditures 
have amounted to about $6,600,000,000 and 
those for new building about $10,000,000,000, 
according to the above bank’s computations. 
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Club Discusses Tax Assessments 

[Special telegram to AMERICAN LUMBERMAN] 

NEw ORLEANS, La., Dec. 12.—A discussion 
of tax assessments in Louisiana featured the 
monthly meeting of the Southwestern Hard- 
wood Manufacturers’ Club, held here today. 
W. J. Stebbins, first vice president, presided, 
and T. R. Thames of the Natalbany Lumber 
Co., chairman of the club’s committee on taxa- 
tion, led the discussion. Louisiana’s State tax 
commission will begin the preparation of its 
instructions to assessors early in January, and 
already has suggested a conference on lumber 
on the yard valuations. Mr. Thames suggested 
that Secretary Schaad be instructed to send to 
all members questionnaires such as were dis- 
tributed last year, in order that the club’s com- 
mittee may have the information necessary to 
negotiations with the tax commission. He 
urged also that these questionnaires be filled 
out and returned to the secretary as soon after 
Jan. 1 as practicable. It was so ordered, and 


on motion of Mr. Deblieux, Messrs. Thames,- 


Lurry, C. H. Sherrill, and Harry Brenner were 
elected a tax committee to represent the club. 

Roundtable reports on stocks indicated their 
volume little changed as compared with thirty 
days ago. Some mills reported slight decreases 
and others slight increases, but there appeared 
to be a decrease in volume of dry stocks unsold. 
Rains were also reported in several hardwood 
districts, with the probability that their continu- 
ance would halt logging operations. Current 
demand as classed as fair. The usual luncheon 
as served in advance of the business session. 


Nominations for Club Offices 

MEMPHIS, TENN., Dec. 11.—F. T. Dooley, 
Dooley Lumber Co., and J. H. Townshend, 
secretary-manager Southern Hardwood Traffic 
Association and president of the American 
Overseas Forwarding Co., will fight it out for 
the presidency of the Lumbermen’s Club of 
Memphis for the ensuing year. 

They were placed in nomination at the regu- 
lar semimonthly meeting of this organization at 
the Hotel Gayoso, Saturday afternoon, Dec. 8, 
and the election will be held Dee. 15. 

Other candidates placed in nomination at the 
same time are given herewith: 

Red Ticket: For first vice president, James E. 
Stark, jr., James E. Stark & Co. (Inc.); second vice 
president, A: L. Demonteourt, E. L. Bruce Co.; 
seeretary-treasurer, S. A. Godman, Walter N. Kelly 
Co.; directors—J. R. McFadden, Chicago Mill & 
Lumber Co.; Herman Katz, Thompson-Katz Lum- 
ber Co.; F. W. Dugan, Dugan Lumber Co. 

Blue Ticket: For first vice president, Paul 
Rush, Rush Lumber Co.; second vice president, 
J. T. Kendal, present secretary-treasurer; secre- 
tary-treasurer, S. A. Godman, Walter N. Kelly Co. ; 
directors—C. W. Parham, Turner-Farber-Love Co. : 
R. J. Welsh, Memphis Hardwood Lumber Co.; 
J. H. Maassen, J. H. Maassen Lumber Co. 

F. E. Stonebraker, George C. Ehemann, W. 8. 
Darnell, J. W. McClure and S. C. Major, who 
have served as judges for many years, will 
officiate in that capacity. A buffet luncheon 
will be served during the evening, from 7 to 9 
0’clock, while the votes are being cast. 

Aside from the nomination of candidates, the 
outstanding feature of the meeting was a bril- 
liant appeal, on the part of Sir Harry Lauder, 
for such leadership by the United States and 
the British Empire as will bring about more 
friendly relations among the nations of the 
earth and as will put a stop to the jealousies 
and animosities which led to the World War and 
which, in his opinion, may lead to others. He 
pleaded for a ‘‘ prevailing of the simple truths 
of life’? and declared that business would not 
be good again, in the broad sense of that word, 
until suspicions which each nation, with one or 
two exceptions, entertains toward all the rest, 
are entirely removed. 

He told some of his inimitable stories and 
sang some of his own songs with that wonder- 
ful Scottish accent on which he seems to have 
a complete monopoly, and, when he had finished, 











he received round after round of applause. He 
was the guest of honor and the club thoroly en- 
joyed his presence, his sound philosophy, his 
humor and his songs and expressed the hope 
that he would always come as a ‘‘special’’ 
guest whenever his tours brought him this way. 

The club, by unanimous rising vote, elected 
Col. S. B. Anderson, a former president, an 
honorary member for life. 

L. E. Green, secretary-treasurer of the Hard- 
wood Lumber Co., and Thomas J. White, one 
of the officials of the Bayou Land & Lumber 
Co., were chosen active members. 


Toledo Club Dinner Party 


ToLEDO, OHI0, Dec. 10.—Announcement is be- 
ing sent out by the Toledo Lumbermen’s Club, 
of the last dinner party for the year 1923, 
which will be held at the Commerce Club ban- 
quet room on Dec. 22, at 6 p.m. A feature of 
the program to be carried out will be an ad- 
dress on ‘‘Palship with the Boy,’’ by E. R. 
Kelsey, Boy Scout executive. Those intending 
to go are requested to make their reservations 
early. 


(PRR BEBAB: 


Fifty Members Added to Club Roll 


NEw Or.EANS, La., Dee. 11—The new mem- 
bers of the Lumbermen’s Club of New Orleans 
were introduced to their fellow clubmen at a 
special luncheon in the clubrooms today. Presi- 
dent M. L. Rhodes presided and called upon the 
members of the ‘‘ Freshman’? class to stand and 
identify themselves. The ‘‘Frosh’’ retaliated 
by asking the Seniors, Juniors and Sophs do 
likewise. With the ice thus broken, the presi- 
dent shut off the speech making and the getting- 
acquainted process proceeded informally and 
hilariously. The attendance of new and old 
members taxed the capacity of the club dining 
rooms, and probably established a new high 
record for luncheon turnouts. 

During the membership drive conducted by 
two rival teams thru November, fifty new mem- 
bers were added to the club rolls. 


Saeaeaeeaaaaaas 


Knot Golfers Postpone Annual 


New York, Dec. 11.—The annual meeting of 
the Knot Golfers, scheduled for last Thursday 
at the New York Athletic Club, was postponed 
due to a conflict of dates. No date has been 
set for the meeting. 


Co-Operation Topic at Club Meeting 


JACKSON, Miss., Dee. 10.—At the weekly 
meeting of the Jackson Lumbermen’s Club last 
Thursday there were about fifty-five or sixty 
present, the club having as guests the visiting 
retail dealers who were instrumental in form- 
ing a State association. A. D. Wicks, Fink- 
bine Lumber Co., acted as toastmaster. Local 
talent furnished music for the occasion. 

The principal address was delivered by 
Adolph Pfund, of Chicago, who praised the 
spirit of codperation and friendliness so evi- 
dent among Jackson lumbermen and the good 
being accomplished by the club in having 
members from every branch of the industry 
meet and rub shoulders every week. He said 
the Jackson Lumbermen’s Club was well and 
favorably known all over the United States 
and that he had heard many wonderful things 
about it. He praised the retailers for the cour- 
age they had shown in taking the step they 
had and was well pleased with the way the or- 
ganization was handled. 

Mr. Pfund’s talk was along association 
lines, saying the retailer thru his association 
could help the man from whom he buys; help 
his competitor; and help himself. He said it 
must not work a hardship on the other fellow, 
but that it should be founded on the Golden 
Rule. He told what the association retailer 
could do for his competitor, saying the prin- 
cipal thing was the establishment of a spirit of 








Opportunity for you 
in our lower grades 


How would you like to sell 
lower grades that offer as definite 
sales winning and trade building 


qualities as any uppers you ever 
sold? 


That’s what our Yellow Cypress 
lower grades offer. Their dura- 
bility, resistance to shrinking and 
swelling, their easy working quali- 
ties and noticeable freedom of peck 
and shake present a sales appeal 
that upper grades in many woods 
can not measure up to, not to men- 
tion lower grades. To fight com- 
petition these lower grades are the 
best kind of a weapon. Right now 
we are featuring unusual values 
in No. 1 and 2 common, 6”, 8”, 10” 
and 12”, practically all 14’ and 16’. 


MISSOURI 


Yellow Cypress 


Preferred for its 
SOFT TEXTURE 


100,000’ 1” Sel. & Btr., R. W., 6 mo. 8” 80% 
35,000’ Ix 6” Sel &. Btr., 10 mo. 65% 
100,000’ 1x 8” Sel. & Btr., 10 mo. 80% 
100,000’ 1x10” Sel. & Btr., 10 mo. 85% 
20,000’ 114x6” Sel. & Btr., 4 mo. 60% 
25,000’ 114.8” Sel. & Btr., 3 mo, 80% 
50,000’ 144” Sel. & B., R. W., 3 mo. 8” 15% 
5,000’ 114”x12” Sel. & Btr., 8 mo 
100,000’ 14%” SeL&B., R. W., 8 mo 8” 5% 
75,000’ 2” Sel. & Btr., R. W., 8 mo. 8” 85% 
75,000’ 1” No. 1 Shop 4mo. 8” 80% 
45,000’ 114” No. 1 Shop. 6mo. 8” 15% 
30,000’ 14%” No. 1 Shop 4 mo. 8” 
100,000’ 1x8” No. 1 Com, 4 mo. 80% 
100,000’ 1x10” No. 1 Com., 4 mo. 80% 
80,000’ 1%4x 8” No.1Com., 4 mo 90% 
2,000’ 14x12” No. 1 Com., 4 mo. 90% 
100,000’ 144x10” No.1 Com., 8 mo, 90% 
30,000’ 144x12” No.1 Com., 8 mo. 85% 
75,000’ 2x 8” No. 1 Com., 6 mo 80% 
25,000’ 2x12” No. 1 Com., 6 mo. 80% 
50,000’ 1x6” No. 2 Com., 3 mo. 80% 
25,000’ 1x8” No. 2 Com., 3 mo 80% 


After each item you will notice 
first the number of months on 
sticks; second, the approximate 
average width; third, the percent- 
age of 14- and 16-foot lengths. 


Can surface or resaw as desired. 


Wisconsin 
Lumber 


Company 


Sales Office: CHICAGO, ILL. 
Band Mill at Deering, Mo. 


Also Plain Oak, Gum, Cottonwood, Soft 
Maple, Soft Elm and Ash. 
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Come on Home!- 


A lumberman could not find a Christ- 
mas gift more appropriate and appre- 
ciated, by man or woman, lumberman 
or not, than this delightful new book 
by Douglas Malloch, “the lumberman 
poet,” ComME ON HoME. 


For the home-folks: It will tighten 
home ties with its sentiment and hu- 
mor, bring them back to a love and 
understanding of home and home 
things. Come oN Home! 


For the absent: It will come like a 
real Christmas message from you and 
yours, reminding them of the home 
and hearth with poems all America 
has laughed and cried over. CoME 
on Home! 


For employes and associates: De- 
lighting them with its fun and inspir- 
ing them with its helpful and hopeful 
philosophy, it will give them a new 
idea of. the daily relations of business 
life. ComE on Home! 


Beautifully bound in cheerful blue 
cloth; 222 pages. Come on Home 
will be sent to any address you say, 
and as many as you say, for $2 per 
copy postpaid. An easy solution, and 
the best, of your Christmas gift prob- 
lem. Address: 


American Lumberman 
431 South Dearborn Street 
Chicago, Ill. 








codperation, without which nothing could be 
accomplished. 

Toastmaster Wicks gave a short history of 
the activities of the Lumbermen’s club and 
the good things it had accomplished for all. 


The meeting closed with a talk by Carl Faust, 
of the Faust Bros. Lumber Co., Jackson, Miss., 
on ‘‘Codperation.’? He said an employer’s 
first duty was to his employees, second to his 
competitor, and third to the public. ‘‘We are 
all striving for happiness and contentment,’’ 
remarked Mr. Faust, ‘‘and it has been said 
that this could not be obtained without three 
things: Love and respect of fellow man, own 
self-respect, and money properly handled. This 
can only be brought about by true service to 
our fellow man, consisting of delivery of the 
quantity you promised to deliver and the qual- 
ity you promised to deliver. However, if you 
do not treat your customers with tact, courtesy 
and go out of your way to serve them you are 
going to fail.’’ He said health, education and 
love of the good and beautiful things of life 
provide this mode of contact and that education 
meant understanding of one’s business. He said 
fifty men gathered together were fifty times 
as strong as the strongest one present, and that 
the newly formed organization should not misuse 
its strength. 


Plans for Nylta’s Christmas Party 


New York, Dec. 11.—The Christmas party of 
the Nylta Club will be held Saturday night, be- 
ginning at 6:30, at the Commodore Hotel, a 
shift of scene having been necessitated by in- 
ability to secure the ballroom of another big 
hotel on that date. Secretary H. B. Coho said 
today the attendance will be around 500 and 
the function will outstrip anything Nylta has 
ever attempted. 


Rev. 8. Parkes Cadman, noted Brooklyn 
clergyman and orator, will be the principal 
speaker and others to make addresses include 
President Murphy, of the New York Lumber 
Trade Association, and Fred Bruce, president of 
the Nylta Club. Mr. Coho said there would be 
a number of surprise features. 


Buys Hardwood Timber in Arkansas 


MEMPHIS, TENN., Dec. 12.—The F. T. Dooley 
Lumber Co., with offices here and band mill at 
Brinkley, Ark., has. just acquired between 6,000 
and 7,000 acres of lands in Phillips and Arkan- 
sas counties, in southeastern Arkansas, esti- 
mated to have about 40,000,000 feet of oak, 
ash, gum and other varieties of hardwood tim- 
ber thereon. The purchase price was $250,000, 
but the name of the seller is not. disclosed. 

The company proposes to handle the timber 
via the White River to Clarendon, Ark., and 
thence to Brinkley, the site of its mill, by rail. 

It will, after Jan. 1, have its general offices 
at Brinkley instead of Memphis. These are now 
located in the Randolph Building. 





Engineers to Urge Reforestation 


New York, Dec. 11.—The forest products 
division of the American Society of Mechanical 
Engineers, the largest single organization of 
professional engineers in the country, will urge 
the adoption by Congress and by the legislatures 
of the various States of a ‘‘ definite, constructive 
program for maintaining the productivity of 
our forests and forest lands under Government 
auspices and at public expense.’’ 


The division, according to an announcement 
made by Chairman Thomas D. Perry, of Grand 
Rapids, Mich., at the society’s national head- 
quarters here, will recommend that this society 
place its resources at the command of the Fed- 
erated American Engineering Societies for 
arousing the interest of the nation’s engineers 
in timber conservation and reforestation ‘‘as 
absolutely necessary to continue our timber sup- 
ply and to perpetuate our water power and 
inland navigation.’’ 

The Federated American Engineering Soci- 
eties, of which Dean Mortimer E. Cooley, of 


the University of Michigan is president, has a 
reforestation committee actively at work in co- 
operation with the Forest Service and State 
agencies under the chairmanship of Charles E, 
MacDowell, of Chicago. 

Reforestation will be a chief topic of discus- 
sion at the annual meeting of the American 
Engineering Council of the Federated American 
Engineering Societies in Washington, D. C., 
Jan. 10-11, preceding which a national public 
works conference will be held. 


Smallest Business Structure in Chicago 


A structure that is not so very much larger 
than some of the model buildings of which so 
many have been illustrated in the AMERICAN 
LUMBERMAN, is a ‘‘sure-enough’’ business 
building, situated on the triangular space made 
by the intersection of Elston, Belmont and Cal- 
ifornia avenues, on the northwest side of Chi- 
cago. This smallest business building follows 
the lines of the space on which it is built and 
is triangular, 1714x181%4x25% feet, and has a 
total floor area of 130 square feet. There are 
street-car tracks on each of the three avenues, 
so this is a transfer point, and the proprietor 
of the cigar and confectionery shop that occu- 

















This is Chicago’s tiniest business structure 


pies the tiny building says, ‘‘ Business is good. 
I have been here ever since the building was 
erected several years ago.’’ Chicago has 
many vast business blocks, both as to height 
and ground space covered, but this smallest 
building has advantages in that it has plenty 
of light and air on all sides. 


To Move Headquarters to Savannah 


SAVANNAH, GaA., Dec. 10.—The Work & Ham- 
ilton Lumber Co., formerly of Sparta, Ga., will 
move its headquarters Dec. 14 to 703-4-5 Lib- 
erty Bank Building, this city. The company 
is one of the leading shortleaf roofer manufac- 
turers of the South, specializing in the manu- 
facturing of 2-inch dimension stock running 
from 2x3 to 2x12, 10 to 20-foot, this stock all 
grading No. 2 common and better. 

The Work & Hamilton Lumber Co. plans to 
start operations at three new locations the 
beginning of the year and expects to be in 
better shape than ever before to supply the 
longleaf and shortleaf lumber wants of its 
wholesale trade. Mr. Work has been at Savan- 
nah for the last sixty days getting a new mill 
at that place ready to operate and will start 
the engine some time around the first of the 
year. The company, in addition to its short- 
leaf roofers and 2-inch stock, will be in a. 
position to handle orders for longleaf timbers 
and all the better grades of longleaf lumber. 
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The Christmas Shopper 


Christmas creeping nearer, and lots of things 
to do; 

Streets are crammed and crowded, stores are 
full of you, 

Full of other fellows like you are yourself, 

Pawing over counters, gazing over shelf, 

Shoved by total strangers, bumped and rubbed 
and jarred, 

Start to buy a bathrobe, come out with a 
card— 

Christmas coming nearer, only just a week, 

Almost Merry Christmas, merry so to speak. 


Christmas creeping nearer; here’s a lucky guy; 
Nary Christmas shopping, not a thing to buy; 
Ties marked up a dollar, watches up a ten, 
Never do annoy him, happiest of men; 
He just got a shotgun, killed the janitor, 
Twenty-seven cousins, nephews eighty-four; 
True they have him stymied, locked up in a cell, 
But he has no shopping to do, so what’s the 
difference? 


We See B’ the Papers 


Let us hope that Gov. Pinchot has better 
luck delivering delegates than he has had de- 
livering coal. 


After all, a Christmas present ought to be 
like an investment: not for a day, but for the 
days to be. And that’s where a book comes in. 

They say Col. George Harvey is going to 
manage the Coolidge campaign; and who will 
manage the colonel, please? 


Some folks may wonder what the Mexican 
revolution is about? Nothing, except about due. 

Those Mexicans certainly have a queer idea of 
what to give their president for Christmas. 


These Huertas are always starting revolutions, 
but none of them ever seems to get Huerta. 


Of course we realize that the ‘‘H’’ is pro- 
nounced as in England, and with the accent on 
the ‘‘w.’’ 


But what do you think of a man, anyway, 
who can’t even pronounce his own name; that 
is, not right? 

A lot of people will condemn that New York 
Central engineer, who run past their own doc- 
tor’s danger signals every day. 

Princess Mary has hired a plain cook, and if 
you have ever seen an English cook you know 
how plain that is. 


The kaiser has been warned by the Dutch 
that he must not leave Holland; as if he 
would. 


If anybody had told the kaiser five years ago 
he would be safe in Holland today it would have 
taken a great load off his mind. 

One way out might be for the House of Com- 
mons and Congress to swap minorities. 

We may have our ‘‘progressives’’ at Wash- 
ington, but we don’t see where England gets a 
chance to laugh. 

President Coolidge’s message may have 
‘‘leaked’’ as some claim, but it didn’t drip, 
as some had hoped. 

President Coolidge’s message inspired con- 
fidence, but Andy Mellon’s message created a 
whoop. 

One reason why a Congressman hesitates to 
stand up for what is right is because if he 
does someone is likely to grab his seat. 

You can now buy a trillion marks for twenty 
cents; that is, if you can get away from your 
keeper long enough. 

The cabbage farmers of western New York 
have formed a codperative marketing associa- 
tion; putting their heads together, as it were. 

Well, the only thing to be done now is for 
the Empire State Potato Growers’ Codéperative 
Association to keep their eyes on them, so to 
speak. 


Maybe we have been having a mild winter, 





or maybe we have just been hotter than usual 
at the miner owners and the Pennsylvania ex- 
port duty on coal. 

They say New York is full of unreliable egg 
dealers. Yes, and we have met some of their 
unreliable eggs. 


Tracks of prehistoric animals have recently 
been seen in Kentucky; or perhaps someone 
got hold of some prehistoric stuff. 


Mexico has a three-cornered revolution on 
its hands; but look what Mr. Coolidge has 
on his hands. 


Since the war 5,280 families have settled on 
Wisconsin farms; and that isn’t all that has 
settled on Wisconsin. 

What is troubling the country is not only a 
shortage of homes but a shortage of people at 
home. 

England is paying us another $92,000,000 on 
account this week. In fact everybody seems to 
be paying the war debt except the fellow who 
owes it. 

This Mexican revolution may not be a bluff; 
she doesn’t owe France anything. 

We paid our debt to France by sending a 
million soldiers over there; and Germany would 
probably like to pay hers the same way. 

As we say, we can think of nothing better than 
a book; but what book modesty forbids us to 
mention. 

One of the nicest things about Christmas is 
that you don’t know what you are going to 
get. 

As a time-saver a nice gift to some girls might 
be a kalsomine brush. 

The Diamond Match Co.’s business has been 
the largest in years. This also ought to help 
the American Woolen Co. 





Between Trains 


LANsiInG, Micu.—A. J. Hager, F. A. Bene- 
dict, L. F. Burgess and Merlin Long, while 
they are not all Lions, were all at the Lions 
Club meeting today, and no doubt there were 
other lumbermen at the Buyers’ Club dinner 
tonight, because lumbermen both buy and sell, 
and, we might add, not always at a profit. We 
thank the lumbermen of Lansing for their sup- 
port, and promise if elected to fulfill the duties 
of the office to the best of our ability. Not 
that we are running for any office, but that is 
what they always say around here. 





Boston, Mass,—A middlewesterner always 
feels a good deal like a small boy in the house 
of rich relatives when he comes to Boston. He 
feels that they do not approye all he says and 
does. There are so many people here who wear 
frock coats and take themselves seriously that 
it is depressing to a man from a locality where 
sometimes they wear no coat at all and where 
they never take anybody seriously. Boston 
people, for example, are musical. And they 
read the Atlantic Monthly. There are thou- 
sands of people here who have never seen the 
Saturday Evening Post, just as there are trav- 
eling salesmen in the middle West who have 
never seen anything else. 

Remember that down here you are in a city 
whose newspapers publish editorials taking 
sides in the English elections, whereas west of 
Albany nobody knows that England is having 
an election. New England was the first part 
of America to revolt against the mother coun- 
try and is the last to secede. There are more 
people here who have seen London than have 
seen Pittsburgh. And they weren’t born in 
London, but a night’s ride from Pittsburgh, at 
that. 

Yet they have one redeeming frivolity. 
Football. Pages of it. They take their foot- 
ball as seriously as Wisconsin does. It really 
matters. In the middle West we imagine the 
1923 season is over. In the East the 1924 sea- 
son has begun. 








PEARSON GrRapy & Co: 


Timber Estimating 
Reliable Work 


1106 SPALDING BUILDING, 
PORTLAND, OREGON 














EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
’ Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P. VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building, SEATTLE, WASH. 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 











GILBERT NELSON & CO. 


Public Accountants 
600-60! LuMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelied facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 





a. Special Department handling Export Lumber Shipments 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 


Ind. 





Fire Insurance 


Service 


Through the Department 


Inspections and Surveys 


Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 


Write for Details 
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Secretary Forecasts Forestry Policy 


WasuincTon, D. C., Dec. 10.—Secretary of 
Agriculture Wallace in his annual report, made 
public tonight, urges the importance of a con- 
structive forestry policy. He finds that the 
difficulties against which the farmers are strug- 
gling today are dovetailed with the need for a 
constructive program to increase the production 
of timber. 

The secretary says further: 


& 

The relative requirements of the country for farm 
and forest products call for maintaining a forest 
area approximately equal to the present total, in- 
cluding second-growth, burned and cut-over land 
and abandoned farms in timber-growing belts. The 
cost of forest products, already oppressive, is 
mounting. Our present supplies of merchantable 
timber are fast diminishing. Our stock of young 
timber is wholly inadequate to supply our needs 
when the grown timber is gone. The forest prod- 
ucts obtainable from our entire area of 470,000,000 
acres of actual or potential forest land, were it all 
producing timber at maximum capacity, would only 
bring production into an approximate balance with 
present use. At best there will be a long and acute 
delay before new timber crops equal to our re- 
quirements can be matured. And while there is 
much room for economy in the use of wood and 
considerable room for use of substitutes, these two 
palliatives taken together will probably no more 
than offset the increased consumption which 
growth in population will demand. We should 
therefore press forward with all possible speed to 
bring about the full use of all suitable timber- 
growing land. 

This is a matter of particular importance to 
agriculture. Farmers are our leading class of wood 
consumers. Because of the present high cost of 
lumber the construction, repair and replacement of 
farm buildings is seriously in arrears, handicapping 
production and lowering standards of living. In 
addition to their consumption of lumber, farmers 
require very large quantities of wood for fencing, 
fuel and the like. Furthermore, the migration of 
forest industries from many former locations, lead- 
ing to decreased assessable property values, decad- 
ence of rural economic and social life, and reduced 
opportunities for profitable employment, are con- 
seugences of forest destruction that weigh heavily 
on many farmers.” 


Mr. Wallace proceeds to point out that the 
farmer is by no means the only sufferer from 
forest depletion. Outside of the South and 
West, he declares, the entire country is suffering. 


Whole Community Affected by Depletion 


‘*Unfortunately,’’ adds Mr. Wallace, ‘‘the 
average citizen does not see clearly these effects, 
because he pays for most of his share of the 
country’s consumption of wood indirectly; it is 
hidden in the price of nearly everything that he 
eats, wears and buys. Except when he under- 
takes to build a home, he does not realize how 
much he is paying because of national improvi- 
dence in the use of our forests. : 

‘*No simple remedy that will cure the idle- 
ness of land and shortage of timber ean be 
prescribed. The problem must be attacked 
concertedly from all sides.’’ 

Continuing Secretary Wallace says: 


Urges Authority to Acquire More Lands 


One line of attack will certainly have to be an 
increase of publicly owned forests. In order to pro- 
vide reasonably for the extension of the national 
forests by purchase on areas where the public in- 
terests will be best served by this form of owner- 
ship, including denuded lands whose restoration to 
timber growth will otherwise be exceedingly re- 
mote if not impossible, not less than $2,000,000 
should be provided annually for forest purchases, 
and the Congress should authorize the National 
Forest Reservation Commission to make sucn pur- 
chases at any points within the watersheds of 
navigable streams where in its judgment the public 
interest in the protection of stream mow or the pro- 
duction of timber will be promoted thereby. 

Private and public forestry go hand in hand in 
every European country where stable timber pro- 
duction has come about. Both are necessary in 
the United States, and both are feasible. The 
pressure of high timber values has already brought 
about a substantial degree of private reforestation 
in parts of the Northeast. The commercial use of 
land for growing wood is slowly but surely spread- 
ing thru the Atlantic States, in the more favorable 
portions of the South, and even on the Pacific 
coast. The outstanding fact in our national prog- 
ress in forestry during the last ten years is the 
extent to which timber growing as a private com- 
mercial enterprise has come about and the much 
greater extent to which it will be carried if rea- 
sonable forms of public assistance are rendered. 
With fires kept out, many of our cut-over forests 
will restock themselves with valuable trees. But 
where devastation has been severe (usually thru 


repeated fires), tree planting is essential. Various 
States now maintain tree nurseries and sell trees 
at or sometimes below the cost of growing and 
shipping them. Forest planting on a commercial 
scale is not possible without cheap plants, and the 
present demand for small trees is far in excess of 
the capacity of the State nurseries to supply them. 
This form of public assistance to the private tim- 
ber grower should be largely extended. 


Tax Method Must Be Remodeled 


The time is opportune for anther forward step 
in national forestry policy, whose specific aim 
should be to give the freest possible play to the 
economic forces already tending to make timber 
a staple crop on private land, so that the movement 
toward reforestation as a commercial enterprise 
— attain all the momentum of which it is ca- 
pable. 


Four Ways to Promote Private Forestry 


National assistance in private timber growing 
can be extended most effectively in four ways, 
which might well form the major planks in a new 
Federal law. These are: 

(1) Provision for nation-wide codperation with 
the States and private land owners in the protec- 
tion of forest lands from fire, under an equitable 
distribution of the financial burdens entailed. 
Such coéperation should not be limited to the 
watersheds of navigable streams, but based squarely 
on the national benefits of reforestation, including 
the conservation of water sources. he maximum 
Federal expenditure authorized for this purpose 
should be not less than $2,500,000 per annum. 

(2) Provision for Federal coéperation with the 
States in investigating the effects of prevailing 
methods of taxing forest lands, and in devising 
forms of taxation which will promote reforestation 
without inequity to other taxpayers. Tax legisla- 
tion necessarily rests with the States concerned ; 
but nation-wide study and leadership in this mat- 
ter will be of the utmost benefit. 

(3) Provision for Federal coéperation with the 
States in growing and distributing forest-planting 
material at cost or such other reasonable rates as 
will promote forest planting by private land owners 
on a large scale. he need for this form of public 
assistance is now imperative. It is possible thereby 
to multiply by several fold the present rate at 
which denuded lands are being replanted. 

(4) Provision for Federal coéjperation with the 
States in extendsion work to teach and demon- 
strate timber-growing methods, with special refer- 
ence to timber growing on farms and other small 
holdings. Here also a tremendous opportunity 
exists for rapidly increasing the current rate of 
wood production in the United States. 

With these developments in the national forestry 
policy, and to a large degree underlying and sup- 
porting all of them, must go more comprehensive 
research in timber growing and in economy in the 
use of timber. The research facilities with these 
objects in view already existing in the Department 
of Agriculture have made notable progress, but 
should be expanded to meet the growing need for 
sound technical data on which the whole forestry 
movement depends. 


Commerce Secretary Reviews Work 


Secretary of Commerce Hoover is not at all 
disturbed over the fact that American exports 
and imports during the last fiscal year were 
much closer together in volume than has been 
the rule since wartime abnormalities have held 
sway. In his annual report, made public Dec. 
10, Mr. Hoover states that both the export and 
import trade were in a healthy condition during 
the fiscal year ending June 30. 

‘*The year marked a closer balance between 
merchandise exports and imports,’’ says Mr. 
Hoover, ‘‘a balance more in keeping with our 
international position than any year since 1896. 
Compared with the foreign trade of other coun- 
tries, that of the United States is in a very 
favorable position. ’’ 

Continuing the secretary says: 

The huge export balances of the last few years 
were a war abnormality, and were to be expected 
to disappear. Thru these balances, however, we 
have shifted from a debtor to a creditor nation, 
and the theory is now more or less generally ac- 
cepted that our hitherto normal excess of exports 
over imports must ultimately shift to an excess 


of imports, as we have large balances to receive 
in payment of interest. 


Need of Statistical Data Emphasized 


Mr. Hoover discusses in an interesting way 
the report of the special committee appointed by 
the President’s unemployment conference to 
study the effect of the business cycle upon 
employment. He says in part: 

Broadly, the business cycle is a constant recur- 


rence of irrgularly separated booms and slumps. 
The general conclusion of the committee is that 
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as the slumps are in the main due to the wastes, 
extravagance, speculation, inflation, overexpansion, 
and inefficiency in production developed during 
the booms, the strategic point of attack is the 
reduction of these evils, mainly thru the pro- 
vision for such current economic information as 
will show the signs of danger and thru its more 
general understanding and use by producers, dis- 
tributors, and banks, inducing more constructive 
and safer policies. Furthermore, the committee 
has developed some constructive suggestions as to 
the deferment of public work and construction 
work of large public-service corporations until 
periods of depression and unemployment. 

The report does not suggest panaceas or eco- 
nomic revolution, but seeks to drive home the facts 
that the enlargement of judgment in individual 
business men as to the trend of business and the 
consequent widened vision as to approaching dan- 
gers will greatly contribute to stability, and that 
the necessary information upon which such judg- 
ment can be based must be systematically recruited 
and distributed. The whole problem belongs to a 
vast category of issues which we must as a nation 
confront in the elimination of waste if we are to 
maintain and increase our high standards of living. 
No waste is greater than unemployment, no suffer- 
ing is keener or more freighted with despair than 
that due to the inability to get jobs of those who 
wish to work. 


Lengthening the Building Season 


Under the caption ‘‘Seasonal Operation in 
the Construction Industries,’’? Mr. Hoover says: 

The department undertook toward the close of 
the fiscal year a survey of seasonal operation in 
the construction industries, in codperation with a 
strong committee from the industry, for the pur- 
pose of determining how nearly it is possible to 
eliminate the dull seasons which are characteristic 
of construction activities. 

Previous surveys indicate that most construction 
activities are concentrated in 7 to 10 months of 
the year, and that contractors’ organizations and 
equipment men, architects, engineers, building ma- 
terial producers, and others connected with ‘con- 
struction must usually remain idle for similar pe- 
riods. This idle time represents waste and direct 
losses to the construction industries, the workers, 
and the public. The construction industries affect 
practically all other industries and all classes of 
our population. 

The survey includes an examination of success- 
ful devices for lengthening the construction season, 
in the hope that thru an examination of \the 
facts and proposed remedies it will be possible to 
suggest sound solutions and obtain general co- 
operation in carrying them out. 

Great Interest in Housing Work 

In connection with building and housing and 
the work of the division dealing with these 
subjects, Mr. Hoover says in part: 

Increased interest has centered during the year 
on statistics of activity, production of building ma- 
terials, and the building cost indexes that the 
department has been distributing, but the inade- 
quacy of the data available has been evident. 
The department has been unable, on account of 
lack of funds, to meet the demands on it for in- 
formation that have come from many of the most 
important business groups. 

Secretary Hoover thinks that the ‘‘urgent 
importance of the early consummation of con- 
solidation’’ of railroads warrants consideration 
of methods to expedite it. Under the present 
provisions for wholly voluntary action he fears 
many consolidations are likely to be long de- 
layed. He thinks many of the difficulties in- 
volved would find a measure of solution if 
Federal incorporation were allowed for consoli- 
dated systems and if after the lapse of an 
appropriate period for voluntary consolidation 
‘“the Interstate Commerce Commission were 
given authority to create definite organization 
committees for each system including repre- 
sentation from the public and from the compo- 
nent roads.’’ He is confident such committees 
could work out plans of consolidation directly 
with the security holders. 


Enjoins Collecting of Statistics 


Serious concern is expressed by Government 
officials, officers of trade associations and others 
actively and earnestly interested in the promo- 
tion of legitimate activities by trade and busi- 
ness associations in the final decree entered by 
Federal Judge John E. Sater in the United 
States court for the southern district of Ohio 
in Equity Docket No. 201—United States vs. 
Tile Manufacturers’ Credit Association, et al. 
This is a ‘‘consent’’ decree and as such be- 
comes the law. While binding only upon the 
defendants immediately affected in the tile in- 
dustry, the precedent set is recognized as a 
menace to trade associations, especially those 
engaged in statistical activities generally ac- 
cepted as coming clearly within the limitations 
of the antitrust law. 


In point of fact, some of those who have read 
this decree are so pessimistic they frankly be- 
lieve that were the Federal Government to en- 
force the same rule generally it would ruin 
business. The decree was entered Nov. 26, and 
printed copies are now available. 

Under the decree the defendants are enjoined 
absolutely from engaging in the collection and 
distribution of statistics. The exception is that 
they may collect and submit statistics to the 
Government at its request but distribute them in 
no other manner whatsoever, except that once a 
year they may compile sales statistics for the 
purpose of levying membership assessments. 


Trade Conditions Here and Abroad 


The business situation at home and abroad 
is summarized by the Department of Commerce 
as follows: 


DomESTIC—Reports on October business received 
during the week ending Dec. 4 by the bureau of the 
census, Department of Commerce, show production 
of gasoline at 659,061,000 gallons, against 623,733,- 
000 gallons in September and 566,279,000 in Octo- 
ber, 1923. Stocks of gasoline at the end of October 
were 946,873,000 gallons, compared with 972,695,- 
000 gallons in September and 723,584,000 in Octo- 
ber, 1922. Production of fuel and lubricating oils 
increased over September this year and October 
of last year. Stocks of fuel oil declined and 
stocks of lubricating oil increased. Production of 
pneumatic rubber tires increased and stocks de- 
clined. Shipments of tires were greater than in 
September this year and October a year ago. 

November sales of two large mail order houses 
at $34,528,000 compare with $37,743,000 the pre- 
vious month and $31,201,000 in November, 1922. 
Defaulted liabilities in November were $50,292,000. 
compared with $79,302,000 the previous month and 
$40,265,000 in November, 1922. October tax col- 
lections on theater admissions, indicating Septem- 
ber patronage, were $7,000,000, against $4,933,000 
the previous month and $5,396,000 in October, 
1922. Collections from conveyances and transfers 
and stock issues increased over the previous month 
and October, 1922, as did tax collections on jewelry 
sales. Exports of domestic merchandise increased 
over October of last year and imports decreased. 


ForrIGN—European cables to the Department of 
Commerce show continued improvement in British 
industry, recovery in a number of Czechoslovakian 
industries excluding iron, steel and lumber, depres- 
sion in the Italian iron and steel industry, and 
continued excess of Swedish imports over exports. 
An important encouraging factor in Great Britain 
is the end of the seven months’ boiler makers’ 
strike and its favorable effect on shipbuilding and 
allied industries. Unemployment in Great Britain 
has decreased. Increased Italian inquiry for Amer- 
ican machinery has followed the rise in German 
prices. Italian government finances continue to 
improve, the deficit for the year being now esti- 
mated at 1,260,000,000 lire, less than half the pre- 
vious estimate. Cabled advices from South Africa 
report gold production for October the largest since 
March, 1916. An important diamond find in South 
Africa is reported, the wool market is strong and 
demand for almost all lines of imported com- 
modities, especially for automobiles, is good. Con- 
tinued improvement in India is indicated by Cal- 
cutta cables. The unfavorable trade balance of 
recent months has been reduced, retail trade is 
picking up and more optimism is apparent than 
at any time this year. 
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Logging on Mississippi Bottomlands 

McGrecor, IowA, Dec. 11.—Considerable log- 
ging is going on in the bottomlands and on 
the islands ef the Mississippi in Clayton and 
Allamakee counties, Iowa, at present. The Dia- 
mond Match Go., which has had crews at work 
in Clayton County for two years, is now taking 
out timber along Buck Creek and other wooded 
areas of the Mississippi near the town of Clay- 
ton, and hauling to that point for shipment to 
its factories. 

Above Harper’s Ferry, Iowa, twenty-five men 
with half a dozen teams have been employed 
logging on the islands all summer and fall. 
A part of the logs were rafted down to Har- 
per’s Ferry. The rest will be hauled down on 
bob sleds as soon as the river freezes. 


The Brennan brothers, James and Jean, are 
doing the logging and sawing in their mill at 
Harper’s Ferry for James MacDonald, of 
Waucoma, Iowa, who has the contract to fur- 
nish lumber to Webster Bros., box manufac- 
turers at Mason City, Iowa. 

The Brennans have had about 350,000 feet 
of lumber drying at Harper’s Ferry this sum- 
mer and have shipped recently fifteen cars. 
About 200,000 feet of logs are cut on the islands 
and will be hauled in this winter. 











Merry Christmas! 


The United States Na- 
tional Bank of Port- 
land wishes you a very 
merry Christmas and 
a happy New Year. 


“One of the Northwest’s 
great banks.” 


Ghe UNITED STATES 
NATIONAL BANK 
(PORTLAND, OREGON 

















Stop Those 
. 

Credit Losses 
> which result 
= from extending 
> credit without 
7 first having reli- 
able, up-to-date 
credit informa- 
tion. Clancy’s 


RED BOOK 


Service of Semi- 
Weekly Revised 
Ratings and Special 
Reports will help 
you immeasurably. | 


Write for Subscrip- 
tion rates and | 
Pamphlet 49-S. | 


LUMBERMEN’S Crepit AssociATION 
Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 





























Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
| at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

‘hus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 
OF NEW YORK 

511 Locust St. 104SIll. Mer.Bank Bld. 80 Maiden Lane 

| St. Louis, Mo. Chicago, [iL New York, N. Y. 
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West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 























White Pine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B.W.Cross Lumber Co. 


301 Oliver Building 
Pittsburgh, o = Re 


White Pine, Yellow Pine, Hemlock & Fir 


MICHIGAN 


PTT LITT ee, 




















Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. é 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho 














17 17 
VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
* | 17 
HARDWOOD Epettadlitig FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 








Rates on Coast Points to Chicago 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 13.—In a formal 
decision in Investigation and Suspension Docket 
No. 1,888, Division 3 of the Interstate Com- 
merce Commission finds that the railroads have 
not justified the proposed cancelation of the 
so called Kelly rule for the construction of com- 
bination rates in its application to lumber and 
other forest products from the north Pacific 
coast and Inland Empire points to destinations 
east of and includng Chicago. 

The suspended schedules are ordered can- 
celed and the proceeding discontinued. 


Suspends Southern Thru Tariff 


WASHINGTON, D. C., Dec. 10.—The Interstate 
Commerce Commission has suspended until 
April 10 the operation of schedules published 
in Supplement No. 1 to Nashville, Chattanooga 
& St. Louis Railway tariff I. C. C. No. 2,897-A, 
which propose to establish thru rates on lum- 
ber and other forest products in carloads from 
points on the Nashville & Atlantic railroad to 
Buffalo, N. Y., Youngstown, Ohio, eastern and 
Virginia cities and related points which are in 
excess of the combination of local rates. The 
present rate from typical points to Boston 
would be increased from 5814 cents to 60 cents 
a hundred pounds, and to Buffalo from 49 to 
50 cents. 


Denies Rehearing of Western Cases 


WASHINGTON, D. C., Dec. 10.—The Interstate 
Commerce Commission has denied petitions for 
reargument or reconsideration of Investigation 
& Suspension Docket No. 1,545—Lumber from 
San Francisco Bay Points when from Beyond 
—and Docket No. 13,786—Hammond Lumber 
Co. et al., vs. Atchison, Topeka & Santa Fe 
Railway Co. et al. 


New Texas Export Rates 


Austin, TEex., Dec. 10.—Order of the State 
railroad commission to readjust the entire 
schedule of freight rates on lumber from mill 
points to Texas ports, was entered Dee. 8. 
Hearings were held on the proposed revision 
of rates in March, and in September. The 
case has been one of the most involved before 
the commission. 

The railroad commission, in general has 
placed lumber shipments upon a graduated mile- 
age basis, but the mileage schedule is governed 
by a number of special considerations. The 
old rates, comprising conflicting and indiscrimi- 
nate special rates from mills to water points, 
were abolished. The new tariff schedule will 
go into effect on or before Feb. 1, 1924. 

The railroads, in asking the readjustment, 
offered reductions from points where little 
timber is produced. In several instances, rates 
from the larger mill centers were raised by 
being put back on the mileage scale, after 
special privilege rates had been in effect for 
years. The proposed schedule offered by rail- 
roads were adopted in many cases by the com- 
mission, but were modified in numerous in- 
stances. 

‘*Much evidence was introduced at the hear- 
ings in favor of and in protest against the 
equalization of Beaumont, Orange and Port 
Arthur,’’ the commission declared, ‘‘and in 
equalization of Houston and Galveston.’’ 
With reference to the former it has been con- 
sidered equitable to equalize these cities as con- 
suming points from mills generally distant 
more than 30 miles beyond Beaumont and in 
the case of Houston and Galveston, at 70 miles. 
from Houston. Between Orange and Port 
Arthur, in order to permit of a rail haul, it has 
been deemed advisable to recognize water com- 
petition. 

Except in specified instances, the low rates 
to ports do not apply in the reverse direction. 

In the case of the Waco, Beaumont, Trinity 








& Sabine railway, it was pointed out, the two 
branches of this line have been included in 
practically the same groups, since it was con- 
sidered unreasonable to apply from the Trinity 
& Sabine branch materially higher figures than 
are now applicable, or to apply figures higher 
than these from the present main line points. 

For taplines, the general plan was to allow 
them 1% cents higher rates than the junctions, 
the rate order declared. 

‘¢The influences and actions responsible for 
the present chaotic lumber rate situation in 
southeast Texas, making it necessary to effect 
some harmonious readjustment of the same, 
were the opportunities, existing in the past and 
now, to ship lumber by water from the large 
sawmill points to the larger consuming points 
in the Gulf Coast region, and the attempt then 
and now to place mills back from the water- 
front on a par with the mills having water 
transportation facilities,’’ the commission de- 
clared. 

The entire matter is being held open on the 
commission docket for supplementary and ad- 
ditional orders necessary to complete the read- 
justment. 

Rates, as an illustration, from points'on the 
Santa Fe north of Center to Tenaha, are 12 
cents to Galveston, Houston, Beaumont, Port 
Arthur, Sabine and Echo; while rates on the 
same line from points north of Silsbee to Kirby- 
ville and Call are 10 cents for Galveston and 
Houston,*7144 cents for Beaumont, Orange and 
Echo and 8 cents to Port Arthur and Sabine. 


Date Set for California Case 


WASHINGTON, D. C., Dec. 10.—The Interstate 
Commerce Commission has assigned for hearing 
Jan. 21 in the rooms of the California Rail- 
road Commission, Los Angeles, Docket No. 
15,303—Los Angeles Lumber Co. vs. Southern 
Pacific Co. Examiner Jewell will preside. 


Hearing on Carolina-Interstate Rates 


ATLANTA, GA., Dec. 10.—Announcement is 
made by Charles Barham, chairman of the South- 
ern Freight Association, this city, that hearing 
on Submittal No. 11,870—Rates on Forest Prod- 
ucts in Carloads between Points in Carolina 
Territory, Interstate—originally set for hear- 
ing Dec. 11, has been postponed until Jan. 15, 
1924, at 10 a. m., Room 1,207, 101 Marietta St., 
Atlanta. Particulars regarding this hearing 
were given in the AMERICAN LUMBERMAN of 
Nov. 17, page 64. 


Lumbermen Should Promote Dairying 


Thruout the critical period in American agri- 
culture since the war the farmers who milked 
good cows have been the best off, and if it is 
the duty of the land owner to preserve the soil’s 
fertility, certainly the dairy farmer is best per- 
forming that duty. The following observa- 
tions of J. L. Erwin, of Callaway County, Mis- 
souri, an 86-year old farmer, reflect the senti- 
ments of those who know the intimate relations 
between stock raising and permanent agricul- 
ture: 

I believe it a religious duty to care for the 
soil. The same God that made heaven made this 
world, and we are sure that if you had a tolerably 
fair house and you let a man live in it and he did 
not care for it, you would not let him in a better 
one. I have always said I would be ashamed to 
die and have a piece of ground I had charge of 
in poorer shape than I found it. Churches, schools, 
and life itself depend upon the upkeep of the soil. 
I know of no better way than dairying to keep up 
the fertility of the soil. 

The fact can not be too often emphasized that 
only rural communities whose farmers prosper 
can themselves be prosperous; and that dairy- 
ing is a sure road to permanent soil fertility 
and prosperous agriculture. Hence lumbermen 
ought to spread the gospel of stockraising, in- 
cluding dairying. 
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National Declares Principles Harmony on Standards 
and Forestry Proves Industry Is Able to Govern Itself 


(Continued from Page 41) 


made by two of the regional associations. The 
proposed meeting might grow into lumber trade 
extension conferences of considerable importance. 
They might greatly aid, and in turn be greatly 
aided by the continued progress in lumber stand- 
ardization. 

If such conferences, regularly held in conjunction 
with National directors’ meetings, should disclose 
important respects in which the trade development 
activities of the National association can to ad- 
vantage be changed, intelligent recommendation 
based on definitely ascertained facts could then 
be made to you for desirable changes. 


Recommendations on Statistical Data 


We have repeatedly recommended and, where it 
was within the apparent bounds of propriety, have 
urged the lumber associations now conducting sta- 
tistical and current trade information exchanges, 
to conduct them in a manner conformable to two 
specific principles fully explained fifteen or eighteen 
months ago, as follows: 

First—The avoidance, in statistical compilations 
and reports, of the disclosure of the identities of 
individual competitors’ facts regarding such mat- 
ters as his production, orders, stocks, prices and 
costs. Second—The publication of such compila- 


tions and reports. 

As you have been informed, the Department of 
Commerce has been for nearly a year and a half 
offering to trade associations its codperation in 
securing the publication of trade statistics. To this 
end it has entered into written understandings 
with numerous trade associations stipulating the 


OMaaau 
EDWARD HINES, 
Chicago 


J. J. DONOVAN, 
Bellingham, Wash. 


conditions and terms of such codperation. Ob- 
viously, the secretary of commerce acting under the 
advice of his statutory adviser, the attorney gen- 
eral, is to be presumed as conducting the activities 
of his department in accordance with the law. He 
can not lawfully coédperate in the furtherance of an 
unlawful activity. The point, therefore, is clear. 
* * 

May I suggest as a final comment on this point 
that now is a good time for the lumber industry 
to stay out of litigation and its inevitable conse- 
quent notoriety; that forestry legislation and gov- 
ernmental action fundamentally important to the 
permanent welfare of the industry are pending; 
that further litigation and notoriety now or in the 
near future will be particularly untimely and dis- 
advantageous; and that unless certain associa- 
tions in the lumber industry take action which they 
have so far not taken, such litigation and notoriety 
are not likely to be avoided. 

This is neither the time nor the place for par- 
ticulars. It may, however, be the time for plain 
thinking. If the regional associations expect help- 
ful results from the activities which in their behalf 
are conducted by the National association, they 
must codperate in maintaining within the industry 
such conditions as will make such results possible 
of accomplishment. 


Concerning Forestry Legislation 


The forestry committee, pursuant to your request 
last July, has considered the matters submitted to 
it and has made a unanimous report of findings and 
recommendations. Copy of this has been furnished 
to each director and each subscribing associaticn. 


\ 








Mr. Blodgett, who has submitted it to the Special 
Senate Committee on Reforestation, will, no doubt, 
discuss it here. It is noteworthy that two suc- 
cessive presidential messages to Congress have 
urged conservative but prompt Federal forestry 
legislation. Those who have read President Cool- 
idge’s recent message in full will have noted his 
recommendation that “reforestation should con- 
tinue to have the interest and support of the Gov- 
ernment” and that “reforestation has an impor- 
tance far above the attention it usually secures. 
A special committee of the Senate is investigating 
this need, and I shall welcome a constructive policy 
based on their report.” 


Public and Governmental Relations 


Governmental activities are not self-initiated. 
They represent a certain measure of public senti- 
ment. That sentiment has resulted largely from 
disarrangements in purchasing power, which is the 
reflex of the socalled high cost of living; not the 
result directly of any condition of the prices or sup- 
ply of lumber individually, but of generally high 
prices. Public men, well informed, have correctly 
said that in some instances, some industries and 
some commodities, prevailing high prices have been 
brought about artificially by conditions either in 
organized business or organized labor, which 
whether they are lawful or unlawful, are at least 
injurious to the public good. But that is not all. 
For there are also demagogues, uninformed or mis- 
informed, who have gone up and down the land, 
discoursing thru the papers, crying that all of the 
alleged oppressive high prices are due to unlawful 
combines in business and industry and that these 
should be destroyed and responsible malefactors 
punished. The trouble is they generalize too much 
like the man, who with an excess of moisture con- 
tent offered to lick any man in the United States, 
and who after picking himself up, wisely con- 
cluded that he had taken in too much territory. 
But in the meantime the average citizen is often 
a helpless and easy prey to organized irresponsi- 
ble propaganda of this sort. 

This condition of fretfulness, discontent and 
complaint inevitably causes industrial and commer- 
cial turmoil. Men are accordingly apt to be dis- 
couraged. But the advocacy of eternal watchful- 
ness, of 100 percent resistance to unnecessary and 
unwarranted criticism and attack upon the bases 
of industry and commerce, does not necessitate 
pessimism as to the eventual outcome. 


Country Fundamentally Sound 

Four or five times in the history of the United 
States there have been periods of from five to ten 
years’ duration when there has been organized and 
often nation-wide clamor of much the same kind 
as witnessed in this country during the last sev- 
eral years. But we have always recovered. When 
a sound-thinking, conservative and courageous man 
as the President of the United States can make to 
the Congress such direct recommendations of pub- 
lic policy as President Coolidge made last week and 
receive such applause and approbation of members 
of Congress of all parties as he received, there is 
little fundamentally unsound. To those of us who 
believe that that which has happened before is 
likely under similar circumstances to happen again, 
it may be of interest to be reminded of Daniel Web- 
ster’s address in 1833, which might, for all that, 
have been said with full appropriateness ninety 
years thereafter: 

“There are persons who constantly clamor. 
They complain of oppression, speculation and 
pernicious iffluence of accumulated wealth. 
They cry out loudly against all banks and cor- 
porations and all means by which small capital- 
ists become united in order to produce important 
and beneficial results. 
tility against all established institutions. They 
would choke the fountain of industry and choke 
all streams. In a country of unbounded liberty, 
they clamor against oppression. In a country of 
perfect equality, they would move heaven and 
earth against privilege and monopoly. In a 
country where property is more evenly divided 
than anywhere else, they rend the air shouting 
agrarian doctrines. In a country where wages 
of labor are high beyond parallel, they would 
teach the laborer that he is but an oppressed 
slave.” 

In the present day’s melee of conflicting opinions, 
interests and tendencies, no industry is acting un- 
wisely which takes deliberate inventory of its 
position with relation to economic and political 
developments. The lumber industry can probably 
do so to as great advantage as any other. A new 
political party based on radical and experimental 
economic principles is seeking its place in the sun. 
A cardinal feature of its program is nationalization 





They carry on mad hos-. 


That Make and 
Sell a Home 


Maple, and its kindred woods, Birch 
and Beech, are increasing in popularity 
every day. Why? Because builders 
know that these woods, when selected 
for flooring, make homes more beauti- 
ful, more sanitary, and add selling value 
because of their extreme durability. 


_ Lumber merchandisers are ‘‘cashing 
in’ on this demand by selling 





We have manufactured more Maple, 
Birch and Beech flooring than any 
other manufacturer, in fact, we have 
furnished probably 20% or better of 
this flooring sold. This fact is evidence 
of the superiority of our products and 
of their salability for dealers. 


Learn more about our “‘ Old Relia- 
ble”’ flooring and how it will make 
sales for you. 


Is Your Name on Our 
Mailing List ? 


If not, just fill out and mail the cou- 
pon below and we will see that you re- 
ceive all of our stock lists and special 
offerings as they are issued from time 
to time. 


WILLIAM HORNER 


Grand Rapids Trust Company 
eceivers 


Sales Offices: 
~N REED CITY MICH. 
Ss Plant: 
> Newberry, Mich, 


~ 
~N MAIL 

William Horner, “S COUPON 

Reed City, Mich, =~ ~ TODAY 
Gentlemen:— Please send me 
your latest stock list of Hardwood 
Flooring, also see that my name is put “% 
on your regular mailing list. Thisdoes not § 
obligate me in any way. 
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DRY 
STOCK! 


2 cars 5/4” No. 2 Com. & Btr. 
Ash 






2 cars 5/4” No 3 Com. Ash 

{car 8/4” No. | Com. & Btr. 
Soft Elm 

2 cars 4/4” Ist & 2nds Birch 

3 cars 4/4” No. | Com. & Sel. 
Birch 

3 cars 4/4” No. 2 Com. Birch 

ft car 5/4” Ist & 2nds Birch 


‘ 2 cars 5/4” No. 2 Com. Birch 
Jean LaRue Says: We can ship Mixed Cars 
of Birch in 4/4”, 5/4”, 


**She’s dam’ good | 6/4”, and 8/4” No. 1 Com. 
mans to deal wid! & Btr. 


The Adams-Thom 
wausl. Lumber Co. 











Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 














White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


Ail our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory 
Selects are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND., WISCONSIN 














We Can 
SHIP 


Straight Cars— Mixed Cars or L. C, L. 
of the following woods: — 


ASH - BASSWOOD 
BIRCH - SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
[Js | WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, = [umber Co. 







of national resources. No man who is interested in 
the lumber industry because he wishes to stay ‘in 
it, not because he is trying to get out, can sensibly 
disclaim direct concern in such a program and the 
conditions which have permitted it to secure a sub- 
stantial following in this country. 

Large industries, particularly those involving 
basic natural resources, are in my judgment con- 
fronted with the necessity either of demonstrating 
their ability to govern themselves on a high level 
of efficiency and commercial ethics or else meet a 
constant fight for public regulation and control, or 
even nationalization, with a good prospect of losing 
in the end. * * * 

There are three points of particular public inter- 
est in the lumber industry. 


{Note: The three points enumerated by Mr. 
Compton appear in bold face elsewhere in the re- 
port of the directors’ meeting.—EDITOR.] 

The radical program of nationalization of 
natural resources and the proportionately less 
radical and less drastic forms of governmental 
control or regulation are, so far as lumber is con- 
cerned, founded upon the assumed necessities of 
conservation and reforestation; on the alleged 
waste in the manufacture and use of timber in 
private enterprise, and a fundemental socialistic 
principle that basic raw materials and natural 
resources of their very nature ought to be publicly 
owned and publicly operated for public use. 


Lawful Aids to Government of Lumber Industry 


The lumber industry, without assuming the 
responsibility for a performance which is_ pri- 
marily a public responsibility, can nevertheless aid 
to a sound and prompt solution of the so called 
forest problem. 

Again, if the lumber dealers and consumers 
will codperate with us we can develop a system of 
basic national lumber size and grading standards 
which will go a long way toward enabling the 
lumber industry to demonstrate its ability to 
govern itself, without regulation by public author- 
ity. Other lawful and effective aids to the govern- 
ment of the lumber industry by itself as against 
eventual public regulation are the publication of 
statistical and reliable current trade information 
made available at the same time to buyers and 
sellers alike; also credit rating and collection serv- 
ice as a discouragement to dishonest and sharp 
practices; arbitration, or the settlement of dis- 
putes within the industry itself without resort 
to the compulsion of governmental or judicial 
authority ; research, and the practical application 
of its results; and publicity, to let the facts be 
everywhere known. 


Furthermore, the lumber industry can prevent 
any general involuntary interruption of operations. 
With the help of efficiently operated railroads, 
themselves given a decent chance to develop satis- 
factory service at reasonable rates, the lumber in- 
dustry can prevent the occurrence, ever, of any 
such general shortage of, and consequent wild 
prices for, lumber in the consuming centers as 
have resulted from the recurrent socalled “coal 
famines,’’ which in turn have invited the imminent 
threat of regulation which has plunged much of 
the coal industry into its present uncertain, un- 
stable and unsatisfactory condition. 


If the industry accomplishes these three things 
involving, first, conservation and _ reforestation ; 
second, standardization in its broad meaning of 
self-government, and, third, continuity of lumber- 
ing operations and uninterrupted supply of lumber 
to consuming centers; and if the facts are made 
publicly known, then legislative and governmental 
control, let alone the more extreme scheme for 
nationalization, will have permanently no leg to 
stand on, unless meanwhile the majority of Ameri- 
can citizens have become socialists, real ones. I 
mean, not the conversational variety. And—as 
for this—it is a bridge which we may hope this 
country will never have to cross. 


Methods of Governmental Relations 


A final word, if you please, on the methods of 
handling governmental relations. There are two 
points of view which apparently have adherents 
in the lumber industry. One is to fight—fight 
everyone and everything governmental which we 
do not like. The other is the method of peaceful 
persuasion including sincere coéperation with what 
is good, and firm opposition to what is not good. 


I say to you frankly that this activity has been 
conducted on the principle and with the definite 
thought of exhausting the possibilities of cour- 
teous and peaceful persuasion. For many years 
I have seen these things from inside the Govern- 
ment, and then from outside. I earnestly submit 
for your consideration this final thought regarding 
the governmental relations of the lumber industry, 
namely, that a fighting policy might be all right if 
the lumber industry were able to run the United 
States Government; but that the lumber industry 
will be fortunate if it can keep the United States 
Government from running it. 


Suggests Partial Refunding of Assessments 


What Mr. Compton said about returning 
$30,000 was received with every evidence of 
approval, and not a little surprise by members 
of the board and others present. It was a new 
thing in association activity to hand back to 
subscribing members a part of the paid-in as- 
sessments. Later in the meeting Mr. Compton 
suggested that a formal motion be made author- 
izing the treasurer to return $30,000 to sub- 
seribing associations in proportion to their 
assessments. He explained that the National 
association started out to accumulate a safety 
fund or reserve of $100,000, and this fund 
now aggregates approximately $132,000. 

President Blodgett commended Mr. Compton 
in this connection, commenting upon his faculty 
for laying aside a dollar as opportunity pre- 
sents itself. 

Mr. Compton said that numerous calls are 
made upon the association and that it would 
be possible for it to spend a million dollars 
a year, possibly to advantage. But since it 
has no such amount to spend and will not have, 
he thought it would be well to return the excess 
of the reserve fund partly to encourage sub- 
scribing associations to pay up current obliga- 
tions promptly. 

When assessments are met promptly, Presi- 
dent Blodgett pointed out, it is possible to carry 
on the current business without drawing upon 
the reserve. 


Approve Publicity Report 


Edgar P. Allen, director of publicity, read his 
report, which like that of Mr. Compton was 
later accepted and approved. Mr. Allen pointed 
out the extent of the advertising campaign 
now underway in newspapers thruout the coun- 
try and went into all phases of the work of 
his department, showing that the National as- 
sociation is seeking to work in close harmony 
with all regional associations in publicity mat- 
ters, assisting in getting out both local and na- 
tional matters of interest to the reading public. 

In order that any uncertainty be removed 
from the National association officers concerning 
the advertising program and publicity work 
in general, President Blodgett asked for action 
on the report, which was forthcoming immedi- 
ately and without any expressed opposition. 
Among other things, Mr. Allen stated that it 
was the judgment of his department that the 
size of the ‘‘copy’’ now being run in the news- 
papers should be about doubled, but that a con- 
servative program had been adopted with a view 
to expansion later on. Those present apparently 
agreed with him that it is wiser not to over-reach 
now, but rather to underplay the advertising 
this winter and next spring with a view to ex- 
pansion in the fall of 1924, when, indications 
are, a larger fund will be available. 


Forestry Committee Report Adopted 


The board of directors cleaned up the matter 
of the forestry committee’s report, which Presi- 
dent Blodgett presented to the Senate Com- 
mittee on Forestry last month. Mr. Blodgett 
called attention to the correspondence with Col. 
William B. Greeley, chief of the Forest Service, 
on the subject of paragraph No. 11 of the ‘‘ Dee- 
laration of Principles’’ on this question, which 
eame before the board at its San Francisco 
meeting. The board at that time voted unani- 
mously to refer the resolution, with Col. Gree- 
ley’s letter to the forestry committee, with the 
request that the committee consider both and 
recommend any changes in the forestry resolu- 
tion formulated by the committee in March of 
this year. Col. Greeley expressed a fear for 
paragraph eleven, which seemed to leave to 
the States the right to determine what they 
considered effective measures and to imply 
that Federal financial aid should be more or 
less automatically extended. Senator McNary, 
chairman of the forestry committee of the Sen- 
ate, Col. Greeley pointed out, took strong excep- 
tion to this proposal in the ‘‘ Declaration of 
Principles. ’’ 

The report of the forestry committee as finally 
drafted, Mr. Blodgett stated, met with the ap- 
proval of the Senate committee and appeared to 
offer a satisfactory solution of a problem which 
had caused the senators no little concern. As 
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presented to the Senate committee, and pub- 
lished in the AMERICAN LUMBERMAN at the time, 
the National association’s committee report 
would have the Federal and State governments 
codperate in drafting regulations governing 
effective measures of protection ete. as the 
basis of financial aid from the United States 
Treasury, instead of leaving the matter solely 
in the hands of the Federal authorities or the 
States. 

On formal motion, the report of the associa- 
tion forestry committee was adopted and ap- 
proved. 


Kirby Railroad Resolution Adopted 


One matter left over from the San Francisco 
meeting of the board of directors was a reso- 
lution expressing the attitude of the National 
association on the railroad question. The text 
of the proposed resolution is short. John Henry 
Kirby, apparently overlooking for the moment 
the fact that a railroad resolution was lying on 
the table, offered an original resolution of his 
own, which goes into the matter in greater 
detail from the point of view of the lumber 
industry. There was some discussion of both 
resolutions, after which the Chair appointed 
Mr. Kirby and A. C. Dixon, of Eugene, Ore., 
president of the West Coast Lumbermen’s As- 
sociation, and A. L. Osborn, of Oshkosh, Wis., 
of the Northern Hardwood & Hemlock Manufae- 
turers’ Association, to consolidate the two reso- 














J... KIRBY, A. L. OSBORN, 
Houston, Tex. Oshkosh, Wis. 


lutions into one and report back to the board. 
This was done, but a later motion to adopt the 
Kirby resolution as a substitute carried. 

The text of the Kirby, resolution without the 
whereases follows: 


Lumber, even more than agricultural products, 
is manfactured at points far distant from principal 
consuming points. The average lumber haul is 
nearly 800 miles and is constantly increasing. 
Ninety percent of lumber is shipped by rail. 

The lumber industry, therefore, as much as other 
products, has been specially burdened by increases 
in freight rates. 

As the standing timber supply declines and 
sources of lumber production become more remote, 
the uninterrupted operation of the industry is 
necessary to maintain thruout the country a lum- 
ber supply adequate to public needs. This can not 
be accomplished without regular and dependable 
car supply. 

Government operation of railroads failed to give 
the country efficient service. Restrictive railroad 
legislation has resulted not in better service or 
lower rates, but in financial and physical impover- 
ishment of railway transportation. 

During the last year, the railroads, operating 
under the present law, have furnished ‘the lumber 
industry with the most satisfactory transportation 
service in its history. This has resulted from the 
improved physical and financial condition of the 
railroads. 

The lumber industry is opposed to further legis- 
lative experimentation with the railroad service. 
It is opposed to any action that will unnecessarily 
impair the credit ‘of the railroads or that will 
hinder or discourage the effort of the railroads to 
develop for all American commerce prompt and 
reliable transportation at reasonable rates. 


Commend Tax Reduction Program 


The board of directors likewise adopted a 
resolution strongly commending the tax reduc- 


tion program recommended by Secretary of the 
Treasury Mellon. There were no party lines in 
the board. The vote was unanimous, and when 
the resolution was laid before the meeting it 
was received with vigorous applause. In the dis- 
cussion Messrs. Kirby and Hines and J. J. 
Donovan, of Bellingham, Wash., paid the highest 
tributes to Mr. Mellon. Mr. Donovan declared 
that he is the greatest secretary of the treasury 
since Alexander Hamilton, the father of Federal 
finance. He especially commended the masterly 
manner in which Mr. Mellon handled the very 
large refunding required during the last year, 
involving approximately $7,500,000,000 of 
Treasury certificates and short-term bonds. It 
was Mr. Mellon’s handling of this enormous 
refunding task that continued the American 
dollar as the standard for the whole world, de- 
clared Mr. Donovan, who added that the pros- 
perity of our people is in very large measure due 
to the same fundamental cause. 

The National Transportation Institute was 
endorsed and the board voted $1,000 for mem- 
bership in that body, after listening to a brief 
outline of its work by Representative Sidney 
Anderson of Minnesota, who is vice president of 
the research council of the institute. Mr. An- 
derson said it is proposed to ascertain the rela- 
tive efficiency of transportation as compared 
with manufacturing and agriculture. So far as 
the work has gone, he added, it indicates that 
during the last twenty years transportation and 
manufacturing have advanced on a parity, but 
that agriculture has progressed two and a half 
times as much as the other groups in its produc- 
tivity per labor unit. 

A vote was taken on a motion authorizing the 
president and secretary-manager to go along 
with the National Manufacturers’ Association 
and the Association of Association Executives 
in all matters that are related to business and 
industry in general, instead of the National 
association just paddling its own canoe on mat- 
ters of broad national policy. 

The selection of the place for holding the 
annual meeting and the date were left to the 
decision of the executive committee. 

A motion was carried by unanimous vote com- 
mending President Blodgett, Secretary Compton, 
Mr. Allen and other officers and employees of 
the National association generally for the ex- 
cellent work they are doing. 

There was some discussion covering lumber 
statistics, the improvement of the weekly barom- 
eter etc. Likewise codperation of lumber asso- 
ciations in trade development work came in for 
discussion. 

Following the meeting the directors of the 
National Lumber Manufacturers’ Credit Corpo- 
ration got together to consider recommenda- 
tions of the special committee on ways and 
means of improving and extending the service 
and increasing the patronage of the corporation. 

A meeting of the advisory committee to the 
National Lumber Manufacturers’ Inter-Insur- 
ance Exchange will meet Thursday morning. 

Members of the board of directors and others 
present included: 

oO. O. Axley, Warren, Ark.; C. A. Bigelow, Bay 

City, Mich. W. Blodgett, Grand Rapids, Mich. ; 
Junius H. Browne, New York City; Guy I. Buell, 
ne Hope, N. C.; R. E. ——_ Camino, Calif. ; 
A, Dixon, Eugene, Ore. ; Ernest Dolge, Tacoma, 
Wash. J. J. Donovan, Bellingham, Wash.; I. H. 
Fetty, Savannah, Ga.; R. B. Goodman, Marinette, 
Wis.; H. B. Hewes, Jeanerette, La. ; Edward Hines, 
Chicago; F. B. Hubbard, Centralia, Wash.; John 
H. Kirby, Houston. Tex.; F. C. Knapp, Portland, 
Ore.; A. L. Osborn, Oshkosh, Wis.; W. M. Ritter, 
Columbus, Ohio; W. L. Saunders, Cadillac, Mich. ; 
W. C. Sherman, Millville, Fla. ; C. H. Sherrill, New 
Orleans; Huntington Taylor, Couer d’ Ale ene, Idaho; 
R. W. Vinnedge, North Bend, Wash.; J. E. Jones, 
New Orleans; H. C. Berckes, New Orleans ; Charles 
Hill, New York City; R. B. Allen, Seattle, Wash. ; 
A. W. Cooper, Portland, Ore.; Ralph J. Hines, Chi- 
cago; J. M. Pritchard, Chicago; Frederick Weyer- 
hacuser, St. Paul, Minn., ard F. S. Spruill, Rocky 
Mount, N. C 


SOBER BAAEAA: 


PLANT EXPLORERS searching in the far places 
of the earth, have brought to the American 
farmer Durum wheat, worth fifty million dol- 
lars annually; Japanese rices, worth twenty- 
one million dollars annually; Egyptian cotton, 
worth twenty million dollars ‘annually ; and Su- 
dan grass, worth ten million dollars annually, 
to mention only a few. 
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Specials: 


300M’ 4/4” No. | Com. & Btr. Basswood 
50M’ 4/4” No. 2 Common Basswood 
30M’ 5/4” Selects Basswood 

50M’ 5/4” No. | Com. & Btr. Basswood 
40M’ 6/4” No. | Com. & Btr. Basswood 
150M’ 4/4” Sel. & Btr. Birch 

40M’ 5/4” Sel. & Btr. Birch 

40M’ 6/4” Sel. & Btr. Birch 

15M’ 8/4” Sel. & Btr. Birch 

200M’ 4/4” No. 1, 2, 3-A Com. H. Maple 
100M’ 4/4” No. | Com. & Btr. Maple 
25M’ 5/4” Sel. & Btr. Soft Elm 

40M’ 4/4” No. 2 Common Rock Elm 
15M’ 4/4” Sel. & Btr. Wis. Oak 

13M’ 5/4” No. 2 Com. & Btr. Wis. Oak 
18M’ 6/4” No. 2 Com. & Btr. Wis. Oak 


KILN DRYING FACILITIES 


Let us have your inquiries when in 
the market for Northern Hardwoods 
or Softwoods. 
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Tough WHITE ASH specialist 


We have established the confidence we 
enjoy with the trade largely for two reasons: 


(1) Quality Stock 
(2) Prompt Service 
Our distributing yard at Fort Wayne 

Indiana, with splendid railroad facilities 
and through transit rates, is stocked with 
selected TOUGH WHITE ASH, Gum, 
Cypress, Maple and Elm. Also, direct 
mill shipments. 

















Give us a chance to deliver the goods. 






“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 






















Established 1857. 


A. Leschen & Sons Rope Co. 
ST. LOUIS 
New York Chicago Denver Saa fraacisco 
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Pamphlet on West Coast Box Shook 


SEATTLE, WASH., Dec. 8.—An important ad- 
dition to lumber classics has just come from 
the press in the shape of a handsomely printed 
and illustrated pamphlet entitled, ‘‘The Why 
of the West Coast Box Shook.’’ The book was 
written by C. J. Moore, secretary, and has 
been put forth by the box department of the 
West Coast Lumbermen’s Association. Its pur- 
pose is to explain the origin, processes of manu- 
facture and distinctive qualities of west Coast 
box shook, and to show how their strength, ap- 
pearance and lightness make them the most 
serviceable and economical for many purposes 
that can be secured. There is a chapter on 
‘<The Land of Giant Trees,’’ with a discussion 
of west Coast hemlock as a material of ex- 
ceptional value for box shook; another chapter 
tells ‘‘How West Coast Box Shook are Make’’; 
and yet another discusses ‘‘Typical West 
Coast Boxes.’’ A list of shook includes more 
than two score entries; among them butter, 
cheese, powder, coffee, spice, macaroni, candy, 
chemical, hot lard, trunk, poultry, export oil, 
varnish, pineapple, cereal, dried fruit, condensed 
milk, cracker, meat export, leather and shoe, 
aleohol, honey, domestic oil, salmon, cannery, 
domestic meat, paint, soap, egg, fish, oyster, 
candle, apple, pear, peach, prunes, celery, cab- 
bage, cantaloupe, lettuce, artichoke, asparagus, 
cauliflower, berry, banana, cocoanut, corn, 
staves, washboard ete. 

Shipments are made to South America, Mexi- 
eco, Hawaii, Australia, New Zealand, Europe, 
North Africa and the Orient. In the domestic 
trade west Coast shook go to the western States 
and to central points as far east as the Missis- 








PACIFIC COAST 


( SHOP PLANK >» 
Western White Pine 


Have splendid stocks of 
54, 6%4 and 84 thick- 
nesses, all grades, both 
kiln-dried and air dried. 














Let Us Quote You! 


Pine Zone Lumber Co. 








Me SPOKANE, WASHINGTON 








LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 
Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 
Now is a good time to try our Mixed. Car 

Service in anything you require in 
FIR — HEMLOCK — CEDAR 


John D. Collins white Building. 

















SEATTLE, WASH. Lumber Co. 











LONGFIRJOISTS — 
»oBIG TIMBERS & 


Falls, 
Wash. 
ASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


YARDS: 
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sippi River, usually by rail; while the Atlantic 
seaboard and the Gulf are served by water 
shipment thru the Panama canal. The book 
contains this paragraph: 

The low manufacturing cost of west Coast box 
shook and the exceptional transportation facilities 
of this district make it possible to lay these shook 
down in almost any part of the United States at 
oe price than any other shook—dquality con- 
sidered. 


Will Fittingly Observe Christmas 


BELLINGHAM, WASH., Dec. 8.—Christmas will 
be observed this year by the officers and em- 
ployees of the Bloedel Donovan Lumber Mills 
in one of the city’s largest halls on Christmas 
Eve. There will be a program of music and a 
tree stretching from floor to ceiling. Toys and 
candies will be given to every child and after 
the distribution of gifts there will be dancing. 
C. W. Mason, the company’s purchasing agent, 
will play the part of Santa Claus and he is now 
searching the market for a set of long, silken 
whiskers. President J. H. Bloedel and Vice 
President J. J. Donovan will be present. 


Buys British Columbia Timber 


VANCOUVER, B. C., Dec. 8.—One of the most 
important timber transactions of recent years 
in this province was the purchase by Thurston- 
Flavelle (Ltd.), Port Moody, B. C., of probably 
the largest body of high grade cedar and fir 
timber in the province left in the hands of 
private operators. 

The purchase was made from the Rat Portage 
Lumber Co., of Vancouver. The tract contained 
between one billion and one billion and a half 
feet. The purchase also included a complete 
one-side railroad logging camp and equipment, 
including four miles of railroad, a Willamette 
Duplex unit on a steel frame car, a 70-ton Cli- 
max locomotive and eighteen skeleton trucks, 
all new equipment, in fine condition. It also 
included a stern-wheel oil-burning tug for use 
on Lake Harrison. 

A considerable part of this timber is located 
on the Chehalis River, and this tract runs from 
40 to 50 percent cedar and 40 percent large, 
old-growth yellow fir. The timber of the en- 
tire purchase lies chiefly in the Chehalis River 
valley, and on Suicide Creek and Harrison 
Lake. The purchaser has already let the con- 
tract for engineering work for a new railroad 
in the Chehalis Valley, starting from Big Tim- 
ber. There are approximately seventy thousand 
acres in this purchase. 

Thurston-Flavelle (Ltd.), which is one of 
the largest and most important manufacturers 
of cedar siding in Canada, operates a large, 
modern sawmill and shingle mill plant at Port 
Moody. Thru its subsidiary companies this 
concern is at the present time logging just 
above the head of Burrard Inlet, near Port 
Moody. The company is also heavily interested 
in other logging and timber operations. It 
has been one of the most rapid growing of any 
of the British Columbia operating companies. 

The president of this company is Robert 8. 
Thurston, and the vice president, secretary and 
treasurer is Aird Flavelle. The general and 
sales offices are in Port Moody, B. C. 


Data on Forest Protective Work 


OLYMPIA, WASH., Dec. 8.—Fred E. Pape, 
State supervisor of forestry, has assembled com- 
plete figures prepared by the division of for- 
estry, covering the activities of all forest pro- 
tective agencies for the season of 1923, except 
the United States Forest Service. There were 
811 fires, representing a burned-over area of 
65,980 acres, and causing a fire-fighting ex- 
penditure of $258,501.84. The State employed 
121 fire wardens and patrolmen; associations 
and other protective agencies, 171, and logging 
camps, 139 fire wardens. For violations of 
forest laws the State secured twenty-four con- 
victions, and collected $402.90 in fines and 
costs; and the Federal service made thirty- 
seven arrests, and collected $245.70 in fines and 
costs. 


Compaty Scatters Christmas Cheer 


SUSANMHLLE, CALIF., Dec. 10.—The Lassen 
Lumber: Box Co. is preparing for its usual 
Christmas celebration, which is a red letter 
event with the employees, and particularly their 
children, for whom special provision is made in 
the way of a Christmas tree loaded with candy, 
fruit, and other presents. In this distribution 
not only are all children of employees, under 
the age of fourteen, remembered with presents, 
but the company also invites all children within 
the above age limit whose parents live within a 
certain area adjoining its mills, and they receive 
presents identical with those bestowed upon 
the children of the company’s own employees. 
No distinction of creed or color is made in the 
distribution of gifts. 

The older folks attending the celebration with 
the children receive fruit and candy. In addi- 
tion, all of the company’s force, the heads of 
each department in the organization, and a cer- 
tain number of specially faithful and reliable 
employees, receive checks of from $25 to $100 
each as Christmas gifts. 

While the employees of the Lassen organiza- 
tion number over 700 during the busy summer 
months, the number dwindles to from 200 to 
225 at the Christmas season. Inasmuch as the 
mills close down for the season each year about 
Nov. 1, many of the company’s reliable em- 
ployees leave before the holidays, with the in- 
tention of returning to work the following 
spring, but if the addresses of these absentees 
are known their presents are mailed to them. 
Last Christmas the company paid out $2,800 in 
cash presents, and about $600 was expended for 
presents for the children’s Christmas tree. 


Fir Stockholders and Trustees Meet 


SEATTLE, WASH., Dec. 8.—The largest and 
most harmonious gathering in the history of 
the Douglas Fir Exploitation & Export Co. was 
held in this city yesterday afternoon, there 
having been first a meeting of the stockholders 
of the organization and.secondly a meeting 
of the trustees. 

At the stockholders’ meeting the bylaws 
were amended so that the number of trustees 
was increased from twenty-three to twenty-four. 

At the trustees’ meeting, the board received 
and accepted the resignation of S. M. Haupt- 
man as first vice president. The board like- 
wise elected A. A. Baxter a trustee to fill the 
position created by the action of the stock- 
holders, and also elected Mr. Baxter first vice 
president to fill the position made vacant by 
resignation. 

‘The trustees were officially notified of the 
arrival in Japan Nov. 22 of Maj. E. G. Griggs, 
president of the Douglas Fir Exploitation & 
Export Co. 

Mr. Baxter, first vice president, states that 
his official duties will require him to spend a 
great deal of his time in Seattle. 


("SEG eaeaeaaaa. 


TROUBLE AND LITIGATION 


TACOMA, WASH., Dec. 8.—An involuntary peti- 
tion in bankruptcy was filed in the Federal court 
of Tacoma against Mathison & Warr, logging firm 
of the Willapa Harbor district. The petition was 
filed by the Skinner & Eddy Corporation and ‘the 
Mill & Mine Supply Co., of Seattle and by Doupe 
Bros., of Ilwaco. It is alleged by the petitioners 
that the defendant committed an act of bankruptcy 
by assigning certain assets to other creditors while 
in an insolvent condition. 





SHREVEPORT, LA., Dec. 10.—A voluntary peti- 
tion in bankruptcy has been filed in the Federal 
court here by A. O. Davis, local lumberman, whose 
liabilities are listed at $29,426 and assets $21,339. 


THE MONTEREY pine grows in a very re- 
stricted region in California, along the coast 
and only a few, small, stunted trees remain, 
chiefly of interest because so few, and of only 
artistic value, but seeds of this tree planted in 
New Zealand have exceeded all other trees in 
rapidity of growth and there produces an 
amount of valuable lumber that is quite with- 
out precedent, so that it is called the ‘‘ Wonder- 
ful Tree.’’ This change of environment has 


thus had a most extraordinary effect. 
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Business Changes 


ARIZONA. Superior—Superior Lumber Co. sold to 
Kelvin Lumber & Supply Co. 


ARKANSAS. Hardy—D. J. Landers Lumber Co. suc- 
ceeded by Hardy Lumber Co. 


FLORIDA. Orlando—Orlando Building Co. changing 
name to Johnson-Patterson-Barr Co. 


ILLINOIS. Marengo—The Shurtleff & Peters Co. has 
been dissolved as a corporation and a new company, 
The Shurtleff Co., a trust estate, has been formed 
and has taken over the three branches, operating with 
practically the same personnel. 


INDIANA. Bloomfield—The Fawcett-Van Meter Chair 
Co. has changed its name to Van Meter Chair Co. 


IOWA. Fort Dodge—Townsend-Wheeler Lumber Co. 
purchased by Fullerton Lumber Co., of Minneapolis. 
Reported that Fort Dodge is to be headquarters for the 
Fullerton Lumber Co. which has 23 yards. E. H. Town- 
send will continue as manager of local yard. 

Hardy—Rosenburg-Wicks Lumber Co. succeeded by 
Fullerton Lumber Co. 

Little Sioux, Logan and Woodbine—H. A. Quinn Lum- 
ber Co.’s yards sold to S. H. Bowman Lumber Co., of 
St. Paul. 

Livermore—Rosenberg-Wicks Lumber Co. succeeded by 
Northland Yard (Inc.); headquarters, Albert Lea, Minn, 

Manson—Manson Lumber Co. succeeded by Fullerton 
Lumber Co. 


MICHIGAN. Rosebush—Clark Moyes & Co. succeeded 
by Rosebush Lumber Co. 


MINNESOTA. Albert Lea—Rosenberg-Wicks Lumber 
Co. succeeded by Northland Yards (Inc.). 

Arlington, New Ulm and Searles—Geib-Carl Lumber 
Co. succeeded by Geib-Janni Lumber Co. 

Minneapolis—Thompson Yards (Inc.) sold branch yard 
to Henry Simons Lumber Co. and it will be operated 
as Simons Lumber Yard. The purchaser has operated 
a sash and door plant in Minneapolis for some time. 


MISSOURI. Houston—Houston Lumber Co. succeeded 
by Grant-Davis Lumber Co. 

Richland—D. J. Landers Lumber Co. sold to Richland 
Lumber Co. 


NEBRASKA. Gretna—H. L. Gearhart sold to Gretna 
Lumber Co. 

Gurley—Gurley Lumber Co. has taken over the Dietz 
Lumber Co., better known as Farmers’ Lumber & Sup- 
ply Co., and has consolidated the two yards under 
name of Gurley Lumber Co. 

Kenesaw—Independent Lumber Co. changing name to 
Schlueter Lumber Co.; no change in ownership or man- 
agement. 

Lincoln—Critchfield-Oberlies Lumber Yard sold to Citi- 
zens’ Lumber Co., of Campbell; Ed. Erickson, formerly 
manager of Franklin yard, will become manager of 
the Lincoln yard. 

P Wolbach—Hays Lumber Co. sold to S. EB. Smith & 
Sons. 

NEW YORK. Binghamton—Hoffman Builders’ Supply 
(Inc.), formerly in business at Somerville, N. J., has 
sold out at that place to Gunzelman & Cramer and has 
purchased the lumber business of the Brown-Jackson 
Lumber Co. at Binghamton. The latter business will be 


- continued under the name of Brown-Jackson Lumber 


Co. (Inc.). 

NORTH CAROLINA, Shelby—J. L. Taylor Lumber 
Co. succeeded by Arrowood-Howell Lumber Co. 

OHIO, Strasburg—Charles Kanaer has sold his in- 
terest in the Garber Lumber Co. to H. M. Taylor of 
Dover and the latter has become assistant manager. 
John H. Garber, president of the company, purchased 
the interest of Russell Huffman who has also retired. 

OKLAHOMA. Bowring—Bowring Lumber Co. suc- 
ceeded by Roy Hoffman Lumber Co. 

PENNSYLVANIA. Altoona—J. B. Fluke & Son suc- 
ceeded by Fluke Co. (Inc.). 

TEXAS. Marlin—Phipps Lumber Co. succeeded by 
Kelsey Lumber Co. 

BRITISH NORTH AMERICA 


MANITOBA. Winnipeg—R. J. Crawford succeeded by 
Crawford Lockhart Lumber Co. 


Incorporations 


ALABAMA. Mobile—Campbell Hardwood Co., incor- 
porated; capital, $10,000. 

Tuscaloosa—Kraft Kabinet Kompany, of Pell City, 
has moved here and consolidated with Oak City Fur- 
niture Co., which has incorporated; capital, $25,000. 

ARKANSAS. Benton—Benton Lumber Co., incorpo- 
rated; capital, $25,000. 

CALIFORNIA. Long Beach—Twin Harbor Lumber 
Co., incorporated. 

Riverside—Blinn Lumber Co., incorporated; capital, 
$150,000 

DELAWARE. Dover—Burton Lumber Co., incorpo- 
rated; capital, $110,000. 

FLORIDA. Watertown—Marsh Bros. Stave & Head- 
ing Co., incorporated; capital, $40,000. 

GEORGIA. Savannah—Waclico Lumber Co., incor- 
porated; capital, $5,000. 

ILLINOIS. Cee ee Stave & Heading Co., 
incorporated; capital, $450, 

Highland Park—Harbaugh  Taiee Co., incorporated. 

INDIANA. South Bend—Wade Sawyer Furniture Co., 
incorporated, 

KENTUCKY. Lothair—Lothair Lumber & Supply Co., 
incorporated; capital, $25,000. 

LOUISIANA. New Orleans—Muller Furniture Manu- 
facturing Co., increasing capital from $50,000 to 

Shreveport—Interstate Lumber Co., incorporated; cap- 
ital, $20,000. 

MAINE. Waterville—W. B. Arnold & Co., incorpo- 
— capital, $150,000; hardwood and building ma- 
erials. 


MISSISSIPPI. Brookhaven—Brookhaven Box Co., in- 
corporated; capital, $10,000. 

MISSOURI. Kansas City—National Lumber & Creo- 
soting Co., incorporated; capital, $383,272. 

Poplar Bluff—Hargrove & Ruth Lumber Co., increas- 
ing capital from $10,000 to $45,000. 

St. Louis—Maul Cabinet Co., incorporated. 


NEW YORK. Eb Eb r Lumber & Coal 
Co., incorporated; capital, $100,000. 


NORTH CAROLINA, Mi uuu Lumber Co., 
incorporated; capital, $100 

Waynesville—Sterling a Co., incor- 
porated; capital, $50,000. 

OHIO. Cincinnati—New River Lumber Co., reducing 

capital from $2,500,000 to $1,850,000. 

Cleveland— Republic Box Co., increasing capital from 
$35,000 to $150,00 

Cuyahoga Pelle Hardwood Manufacturing Co., in- 
creasing capital from $5,000 to $30,000. 

Rocky River—Jordan Lumber Co., incorporated; cap- 
ital, $50,000. 


OREGON. Portland—Gold Medal Shingle Co., incor- 
porated; capital, 0, 

Portland—Maginnis Co.. , incorporated; capital, $10,000. 

PENNSYLVANIA. Philadelphia—Burton Lumber Co., 
incorporated; wholesale. 


TENNESSEE. Chattanooga—Blair Lumber Co., in- 
creasing capital from $50,000 to $400,000. 

TEXAS. Houston—Gulf Lumber & Building Co., in- 
corporated. 

Lubbock—Whaley Lumber Co., incorporated; capital, 
$75,000. 


UTAH. MHolliday—Holliday Lumber & Hardware Co., 
incorporated; capital, $25,000. 

WASHINGTON. Raymond—foster-Isaacson Co., in- 
corporated; capital, $50,000; sawmill supplies. 

Seattle—Puget Sound Shingle Manufacturers’ Associa- 
tion, incorporated. 

fe me gy Cedar Pole Preservers, increasing 
capital to $100,000. 

Winlock— Washington Fir Lumber Co., incorporated; 
capital, $25,000 

WISCONSIN, Janesville—Bower City Millwork Co., 
increasing capital from $75,000 to $100,000. 

Sheboygan—Badger Furniture Co., incorporated; cap- 
ital, $50,000. 


New Mills and Equipment 


ALABAMA. Birmingham—Hood & Wheeler Furni- 
ture Co. purchased site and will erect a warehouse. 

ARIZONA. Nogales—Roy & Titcomb (Inc.) build- 
ing a hardwood mill of 30,000 feet daily capacity in 
the State of Nayarit, Mexico. San Blas is the nearest 
town. 

CALIFORNIA. Los Angeles—Wheat Cabinet Co. mak- 
ing alterations and improvements; cost, $5,000. 

Los Angeles—Herzog Sash & Door has begun 
erection of a 30x44 ft. lumber shed; cost; $1,200. 

Los Angeles—Frank H. Crawford is beginning erec- 
tion of a three-room lumber shed; cost, $3,000. 


FLORIDA. Carrabelle—Graves Bros. Co., of Hosford, 
Fla., building a single band mill with planing mill 
and dry kilns on the Georgia, Florida & Alabama Rail- 
road to cut 60,000 feet daily. 

Jacksonville—Gress Manufacturing Co. planning to 
erect small mill on Florida East Coast Railway between 
Jacksonville and St. Augustine to manufacture cypress 
lumber. 

Tallahassee—Tallahassee Lumber Co. building sawmill 
near here. 

IDAHO. Paris—Price Lumber Co. will erect a one- 
story building, 60x25 feet. 

ILLINOIS. Edwardsville—Edwardsville Wood Works 
arene and installing additional machinery, electric 
drive. 

West Chicago—West Chicago Lumber Co. will build 
an addition to its east side office. 

KANSAS. Arkansas City—Fullerton-Stuart Lumber 
Co. will erect new lumber yard; cost, $10,270. 

MAINE. Auburn—Chalmers Lumber Co. will ~- erect 
one-story building; cost, $10,000. 

MARYLAND. Baltimore—Lafayette Mill & Lumber 
Co. will erect mill, power house and lumber dryers; 
cost, $75,000. 

Baltimore—Oriole Wood Works will erect a _ three- 
story building; cost, $18, 

NEBRASKA, Seneca—John M. Turner building lum- 
ber yard to replace one destroyed by fire. 

OREGON. Marcola—T. T. Parker Lumber Co. build- 
ing sawmill. 

St. Helens—Turpenola Products Corporation, incor- 
porated for $50,000, to erect a plant to be in operation 
by Feb. 1; will manufacture turpentine and other 
wood products from slabwood, sawdust, lumber refuse, 


ete. 

TENNESSEE. Memphis—J. L. and W. E. White 
will develop a subdivision on Poplar Ave. and will in- 
stall sawmill in Louisiana, shipping lumber here for 
building. 

WASHINGTON. Bellingham—Morrison Mill Co. will 
rebuild box factory and planing mill destroyed by fire 
recently. 

Longview—Coast Cabinet Co. Las begun manufacturing 
business here. 

Tumwater—Fir Tree Lumber Co. will rebuild sawmill 
recently destroyed by fire. 

WEST VIRGINIA. Weston—Hope Lumber Co. will 
erect addition to plant and install machinery. 

WISCONSIN. Kewaunee—Jos. Swoboda, furniture 
manufacturer, has postponed building his proposed new 
$15,000 factory until spring. 

Oshkosh—Morgan Sash & Door Co.’s plant will be re- 
built at once. The wholesale storage and retail ware- 
house were burned but other buildings were not dam- 


aged. 
MEXICO 


NAYARIT. San Blas—Roy & Titcomb (Inc.), # 
Nogales, Ariz., is building a hardwood mill of 30,000 f 
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PacificSt 
aciticStates Lumber(o. | 
TACOMA, . . WASHINGTON 
Pick out your assortment— 
Mixed car orders with service our 
specialty:— 
, Dimension 
Boards 
Timbers 


Fir and | 3=>=: 
Hemlock } Stor Siaing 


Finish 
Lath 








\ Mouldings 


Lumber 
Timbers 
Shingles 
Lath 


Cedar 


AGENTS: 


S.B.Marvin, - 518 Peoples Gas Bldg., Chicago 
G. A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - - P. O. Box 774, Omaha 
Frank Probst, -  P. se Box 1187, Fargo, N. D. 
O. G. Valentine, - - Denver, Colo. 















know the advantage 
of selling plainly 
branded products. 
That’s why they're 
strong for our 


FERRY-BAKER LU! LUMBER co. 


Vertical Grain and Flat Grain 


FIR FLOORING 


Vertical Grain FIR STEPPING in any quantity 


The same uniform quality, millwork —_ 
ades will be found in our Fir Lum 


emlock Boards and Shiplap. 
Write for prices on straight or mixed cars. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 
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Polleys Lumber Co. 


Manufacturers of 


Western White Pine 


Dry Shop 


Shi nts via 
N. P. an 
Milwaukee Rys. 











General Offices and Mills 
MISSOULA, MONT. 
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COOS BAY 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 


LOS ANGELES OFFICE: 
806 Central Building 
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Fir (Pik 
Three-Ply 1 


Manufactured from Soft 
Textured, old growth timber 


Two Sides Good 
One Side Good 
Drawer Bottoms 


Dimension 


Trunk Stock 


We can make Prompt Ship- 
ment of Quality Panels at 
attractive prices. 


Let us quote on your 
next specification. 


J. E. HIGGINS 


LUMBER CO. 
San Francisco, Calif. 











MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 











daily capacity about 12 miles from the coast, San Blas 
being the nearest town. 


New Ventures 


CALIFORNIA. Branscomb—Chas. 
cently began; saw and planing mill. 

Monrovia—Independent Lumber Co., recently began. 

COLORADO. Fort Collins—Mawson Lumber Co. will 
open early in the new year. 

CONNECTICUT. Willimantic—Weatherbee & Eaton 
will open in lumber business about the first of the 
year. 

DISTRICT OF COLUMBIA. 
ferson opening 
Ds. We 

Washington—F. A. Douglas opening lumber business 
at 1528 Eleventh St., N. W. 

INDIANA. Fisher—Hamilton Lumber Co., 
cern, 

Indianapolis—Thiesing Veneer Co. opening plant at 
Harding St. and Belt Ry 

KANSAS. Abilene—H. A. Anderson recently began 
retail lumber business. 

MICHIGAN. Detroit—Sibley Lumber Co. opening new 
yard on West Warren Ave. 

MINNESOTA. Champlin—Champlin Lumber & Lath 
Co., recently rig 

Iron River—C. 8S. Johnson Lumber Co., recently began. 

MISSISSIPPI. gto — Richardson-Gardiner Lumber 
Co. opening in First National Bank Building; capital, 
$50,000. 

Meridian—J. L. Hart Lumber Co. extending business 
to include builders’ supplies of all kinds; constructing 


Hansen & Co., re- 


Washington—Harris Jef- 
lumber business at 1827 Seventh St., 


new con- 


buildings and will be ready for business Jan. 1. Frank 
Ruffin will have charge of retail department. 
Smithville—Gilmore Puckett Lumber Co., recently 


began. 
MISSOURI, 
new concern, 


Boonville—Heying & Sons Lumber Co., 


Bynumville—John Beavin Lumber Co. will open early 
in the new year. 

NEW YORK. Jamestown—H. W. Alling, recently be- 
gan; wholesale hardwood. 
New York—Albert F. 

at 1 Madison Ave. 
OKLAHOMA. Oklahoma 

Lumber Co., recently began. 
Wewoka—Riecker-Sherritt Lumber Co., recently began. 


Hall opening wholesale office 


City—Spears Blankenship 


PENNSYLVANIA, Philadelphia—Charles A. Nickel, 
recently began. 
TENNESSEE. Maryville—W. B. < one Co. will 


open lumber business (R. F. D. No 
Maryville—Leonard Everett Co. will, open building 
supply business. 


WASHINGTON. PBellinghum—Ford-Copperdahl Co., 
recently began; sawmill. 
WISCONSIN. Milwaukee—F. R. B. Manufacturing 


Co. completed organization and will manufacture and 
sell storm sash, window screens, blinds and similar 
articles. 

Sheboygan—Badger Furniture Co., recently organized, 
is occupying the building formerly used by the Na- 
tional Box & Specialty Co. and has begun the manufac- 
ture of. parlor, living room and overstuffed furniture. 


Casualties 


ALABAMA. Athens—Johnson Chambers & Co., 
by fire. 

OREGON. Marshfield—The re-saw shed and equip- 
ment of the Western White Cedar Co. were destroyed 
by fire; loss, $10,000, partly covered by insurance. 

WASHINGTON. Republic—O. S. Patterson and 
Patrick Boerner, sawmill operators, sustained a fire loss 
of $20,000, with no insurance. 

WISCONSIN. Milwaukee—Matthews Bros. Manufac- 
turing Co., furniture and cabinet maker, loss by fire, 
30,000. Fire followed an explosion in the boiler room. 


loss 





Plants producing sash, doors and millwork thru- 
out the country are busy, most of them having suffi- 


cient orders on file to keep them running to 
capacity for at least six weeks. On account of the 
large amount of business on hand, most manufac- 
turers are planning to shorten the annual shut- 
down as much as possible, closing down only long 
enough to make such repairs as are absolutely 
necessary. The taking of inventories, at the same 
period, also will be speeded up as much as possible, 
so that production may be resumed at the earliest 
moment possible. It has been a long time since the 
mills have been as busy at this season of the year 
as they are at this time, and the immense volume 
of building now under way gives promise of a very 
considerable volume of new business during the 
winter months. With the certainty of the launch- 
ing of an huge amount of new construction early 
in the spring, producers and distributers of mill- 
work have every reason for optimism, and are 
looking forward to a very busy season. Prices in 
general remain about steady since the reduction of 
approximately 20 percent announced by manufac- 
turers about 30 days ago, effective thru Decem- 
ber, January, February and March. It is the con- 
sensus that the bottom has now been reached, and 
manufacturers predict a stiffening in prices when 
the spring building movement gets into full swing. 


Reports from Duluth, Minn., are to the effect 
that the sash, door and millwork plants of that 
city have sufficient orders booked to maintain full 
time production well into the new year at least. 
The volume of specifications coming into the plants 
for estimating has shown a considerable increase 
of late. Prices are holding firm all around. 


The Minneapolis, Minn., manufacturers and 
distributers report a lull in demand for storm 
sash, which has been of very large proportions for 
some weeks past. Prices thruout the sash, door 
and millwork list are somewhat shaky. Local 
dealers are talking of announcing new discounts. 
City trade is on a smaller scale than recently, and 
the rural demand also is slack. 


Open weather, continuing to a much later date 
than usual, has greatly benefitted the Buffalo, 
N. Y., trade, which is of quite satisfactory pro- 
portions. Manufacturers are expecting business to 
continue good for an indefinite period. 

The manufacturers and distributers of Columbus, 
Ohio, are reported busy, many of the plants hav- 
ing orders on their books sufficient to consume their 
output for some time to come, The activity is 
most pronounced with regard to special work, altho 
there also is a fairly steady demand for sash, doors 
and other stock items. Prices show no change 
from those prevailing recently. With indications 
of an early opening of the spring building season, 
mill men are looking forward to a good trade. 

Reports from Baltimore, Md., indicate that sash 
and door trade of that city is in very satisfactory 
condition, with orders being received in exceptional 
volume for this time of the year, and with prices 
better sustained than some at least of the local 
sash and door men had expected. The outlook 


seems very promising, with much construction work 
under way and in prospect, and weather conditions 
exceptionally favorable thus far. 


Issue New Sash and Door List 

For a number of reasons, it has been felt for 
some time past that the issuance of a new sash and 
door list would be advisable, and this action was 
authorized at the semi-annual meeting of the 
Wholesale Sash & Door Association, recently held 
in Chicago. Among the reasons which led up to 
this action were certain variations caused by 
changes in some of the glass brackets affecting the 
glazed sash list, and necessitating a revision of that 
part of the list. In line with the standardization 
movement, the elimination of certain sizes also was 
deemed desirable. 

After a thoro consideration of the matter by the 
committee in charge, a revised list was worked out 
by the Wholesale Sash & Door Association, and at 
the recent meeting it was voted to recommend its 
adoption and use by manuafacturers and distrib- 
uters thruout the millwork industry. 

The new list, which supersedes the list of May 
1, 1919, is now in the hands of the printers. It 
will be ready for distribution, to those desiring to 
purchase copies, about: Dec. 15. The new list. be- 
comes effective Jan. 1, 1924. It is being issued in 
booklet form, vest pocket size, and practically uni- 
form in makeup and appearance with the previous 
issue. 


Ask 114-Inch Scale Details 


ATLANTA, GA., Dec. 10.—Commenting upon the 
resolution adopted at the recent annual conven- 
tion of the Southern Sash, Door & Millwork Man- 
ufacturers’ Association, C. B. Harman, secretary 
of the association, says: 

“Our plants are unable to serve best unless they 
are provided with unmistakable plans and drawings 
before making prices as well as afterward. For 
quick and best service, detail drawings should al- 
ways be full size and never less than 14-inch 
scale, to indicate clearly what is required when the 
factories are presumed to make the full size draw- 
ings. 

“The making of full size details by our factories 
is a very burdensome item of expense, and when 
the building is large the cost to producers of mill- 
work runs up to a considerable sum. We therefore 
request and urge the codperation of architects 
with us along these lines.”’ 

The resolution referred to reads as follows: 


Whereas the members of. the Southern Sash, 
Door & Millwork Manufacturers’ Association feel 
that it is essential in order intelligently to estimate 
on special millwork plans, that sufficient details 
accompany the plans submitted for estimate. 

Be it resolved, that the Southern Sash, Door & 
Millwork Manufacturers’ Association in meeting 
assembled in Atlanta, Ga., do hereby request all 
architects submitting plans for estimate to assist 
us by furnishing 114-inch scale details, in order 
that we may more intelligently estimate on plans 
submitted. 
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Makes Trucks Traveling Advertisement 


A fleet of bright and neat looking trucks makes 
an attractive traveling advertisement for any up- 
todate concern, and one of those realizing this 
fact is the Sloan Lumber Co., of Ft. Worth, Tex., 
which keeps all its trucks clean and paints them 
as often as needed. The name of the concern 
is painted on the side of the truck on signboards, 
about 36x30 inches, attached to the front stakes, 
also on back of cab, each cab being housed in with 
windows and equipped with wind shields for the 
comfort of the driver. All this adds to the ap- 
pearance of the truck and makes an attractive 
advertisement going all over town and out into 
the country every day. “We figure we would have 
to pay more than $300 a month for newspaper 
space alone in order to realize as much as we do 
from the advertising on our trucks,’ said W. B. 
Sloan, president of the company. ‘Many dealers 
overlook a big opportunity when they fail to take 
advantage of the possibilities of ‘advertising by 
truck.’ ”’ 

The Sloan Lumber Co. also takes considerable 
pride in giving good service. On the subject of 
its delivery equipment, Mr. Sloan says: 

“We have nine motor delivery trucks and one 
2-horse team. We use two regular 34-inch nar- 
row tread lumber yard wagons, with one team, 


erage less than $300 a month for the entire 
fleet, including our mechanic’s wages. We keep 
our own filling tank underground at our yard; buy 
our gas at wholesale and charge each truck with 
gas and oil and motor parts used on the particular 
truck on which either of the items mentioned is 
supplied ; but we do not try to pro-rate mechanic’s 
time or material, such as repainting or repairs to 
a truck from accidental or natural wear on body, 
or other parts, except motor and tires.” 


Bear Tractor for Snow Removal 

The November issue of “Bear Facts,’ a 4-page 
bulletin published periodically by Bear Tractors 
(Inc.), 538 Park Place, New York City, is devoted 
to an illustrated and descriptive article on the 
Bear tractor for snow removal, in which it is 
stated that the time to prepare for snow is before 
the storm arrives. “Snow removing equipment is 
like fire insurance—when the need of it arises, it 
is too late to buy for that emergency,” states the 
bulletin. “The Bear tractor equipped with snow 
plow is analogous to fire insurance also in its pro- 
tective feature.” 

Specifications covering the Bear tractor are given 
on page 4 of the bulletin, and include: Engine, 
four cylinder, valves in the head. Bore and 
stroke, 43%,x64-inch. Valves, silchrome steel, 2%4- 














Tractors are being used quite extensively in the Pacific Northwest in connection 
with logging operations as they are easily able to negotiate badly broken 
ground or hilly country. This illustration shows a Bear tractor—‘The 
Tractor That Delivers Its Power to the Drawbar’—engaged in logging work 
in Oregon and performing good service under difficult conditions 





in order to keep from having the team idle while 
loading and unloading. As a rule we have enough 
yard help to do our own unloading from cars, but 
when our deliveries require all our yard force to 
handle them, we hire extra help to do unloading 
from cars at an agreed price per thousand feet, 
or per thousand pounds, depending on the ma- 
terial to be handled. Our regular working force 
never varies from one month to another. 

“We have one 314-ton, four 2-ton, and four 1-ton 
trucks. Our trucks are all single chassis, and 
without trailers. We build our bodies 7 feet wide 
with 14-inch space between cab and front stand- 
ards, permitting long stuff to be loaded on either 
side and projecting forward to divide the weight 
in a balanced measure. The large trucks, 2-ton 
and over, have long wheel base and will take a 
body 15 feet long behind the cab. ‘The smaller 
trucks are short wheel base and take bodies 12 
feet behind cab. 

“We have our own mechanic and keep him busy 
looking after .any trouble that develops with the 
trucks. Our mechanic is a man we picked up for 
a truck driver and trained. He happened to have 
a knack for the work and, of course, such men 
usually make better mechanics ‘by accident’ then 
professional mechanics make ‘on purpose.’ 

“We have handled our business with the trucks 
we operate on what we consider a very economical 
basis; the nine trucks, including oil and gasoline, 
upkeep, painting, tires and other expense, will av- 


inch diameter opening. Crank shaft, chrome 
nickel steel, 2%-inch bearing diameters. Lubrica- 
tion, force feed to all engine bearings, except fan 
and water pump shafts; 15 pounds pressure at 
normal speed. .Ignition, Bosch magneto with im- 
pulse breaker coupling. Carburetor, 1%-inch 
Schebier. Governor, Duplex. Fuel tank, welded 
seams, 40-gallon capacity. Air clarifier, Vortox 
oil type. Engine clutch, Merchant & Evans multi- 
ple disk, dry plate; 5 plates. Cooling, Spirex sec- 
tional radiator; force pump with capacity of 60 
gallons of water a minute; 24-inch fan, silent 
chain drive, running in oil. ‘Transmission, spur 
gear selective type; three speeds forward and one 
reverse; direct drive on second and geared up on 
high; all shafts and gears are of chrome-nickel 
steel. Steering clutches, Bear design multiple disk, 
dry plate; 5 plates. Bearings. 35 annular ball 
bearings. Lubrication, oil reservoirs where pos- 
sible ; Alemite system at other minor places. Track, 
shoe is a stamping heat-treated in oil; links are 
manganese alloy forgings carburized and hardened ; 
no lubrication is necessary. ‘Tread, length 64 
inches (center to center of tread wheels), width 
12 inches. Weight of tractor, 6,500 pounds net, 
7,000 pounds with fuel, oil and water. Turning 
radius, 6 feet. Horsepower rating, 25 at drawbar, 
35 at power pulley. Speed, low 2.35 miles an 
hour; direct, 3.80; high, 6.15; reverse, 1,98. Steer- 
ing, each tread controlled by a multiple disk clutch 
operated by steering wheel. 





Cilifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
see Harrison 1295" CHICAGO, ILL. 
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: AND THE COLUMBIA VALLEY 
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WILLAPA LUMBER COMPANY 
OLD GROWTH 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 





Mills: - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 











Now’s the Time to Try 


H.J. Anderson | 
Lumber Co. 


OUR SPECIALTIES: 

Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 

Main Office: 
No. 1106-1107 Northwestern Bank Building, 
PORTLAND, ORE. 


Mail Address, Cable Address, 
L P. O. Box 1058 HJAND 























7. “a 
Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


1400-1-2-3 Yeon Building, 
a PORTLAND, OREGON 
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MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves telis how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Eeei'é Overlook 
Our Lumber 


Next time you want fine Short- 
leaf finish, give us an opportu- 
nity:‘to quote you. You'll find 
our stock hard to beat for soft, 
velvety texture, light weight and 
accurate manufacture. 


Shortleaf Pine 


We specialize in 4-4, 5-4, 6-4 and 
8-4 finish; 3-and 4-inch flat 
grain flooring; No. 117 drop 
siding, boards. Our: mill is 
equipped with two bands and 
90% of our output is kiln dried. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis, Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager DEEMER, MISS. 



































Manufacturers 
Bs 


Poplar andGum 


Trim - Moulding - Lumber 


Hardwood Dimension and 
Factory Specials 
POPLAR BEVEL SIDING 


Kiln Drying and Dressing in Transit— 
A Modern Well Equipped Plant. 


Laurel Hardwood 
Lumber Co. 


LAUREL, MISS. 









JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office : 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Oak and Gum 
' MOULDINGS 


From the Heart of the 
Hardwood Country. 


_.York Lumber & Mfg. Co. 


MEMPHIS, TENN. 























Dec. 10.—Demand for hardwoods is fair, but 
orders are coming irregularly, and are not large. 
Demand for inch ash, as the refrigerator manu- 
facturers have been buying, is improving a little, 
but thick ash, which is consumed by the auto- 
motive trades, has not been as active. Sap gum 
has been moving well in all grades. Poplar is 
good in the low grades, but slow in top grades. 
Oak is moving principally in low grades and the 
same is true of red gum. Walnut has been quite 
good in all grades, but especially in common and 
selects. There is a scattered movement to general 
consumers and woodworking plants, with a little 
railroad, box, flooring and interior trim business, 
and some furniture and automobile trade. Closed 
car demand is resulting in steady increase in lum- 
ber consumption. Quotations, show inch: Quar- 
tered oak, FAS, $130 and $80. Plain oak, $90 and 
$60. Poplar, $105; saps and selects, $85; com- 
mon, $60. Quartered or plain red gum, $90 and 
$50; sap, $52 and $42. Walnut, FAS, $215; 
selects, $155; common, $115. Ash, $100 and $60. 
Chestnut, $110 and $65. Inch ash is up a little, 
while other items are holding their own, but gen- 
erally firmer. It is believed that after inventories 
and holidays the movement will be better than at 
any time in the last six months or more. 


MILWAUKEE, WIS. 


Dee. 11.—Building even now continues with 
unprecedented activity. Smaller orders of all kinds 
continue to come in from all quarters. Retail 
yards, while trying to keep their stocks down to a 
minimum until after inventory, are buying oc- 
casional lots with a view to evening out their 
stocks. Northern hardwoods continue to be or- 
dered as fast as they can be supplied, while 
southern pine is strengthening. Western pine ap- 
pears to be somewhat less in demand. With the 
present demand well abreast of the supply and 
with substantially increased demand looked for- 
ward to within a few weeks, without a correspond- 
ing increase in supply, prices have been holding 
firm, with a marked tendency toward a higher 
level apparent. It is expected that the present 
hand to mouth buying policy will be abandoned 
shortly. Further preparations for enlarged logging 
operations indicate that there will be no serious 
shortage of lumber supplies during the next year. 


MERRILL, WIS. 


Dec, 10.—Wholesale carload prices for northern 
pine, 8- to 16-foot lengths, in average widths of 
4 inches and wider, and 1l-inch thickness, are as 
follows: No. 1 common, $65; No. 2 common, $45, 
and No. 3 common, $34., Wholesale carload prices 
for 5/4 and 6/4 shop are: B&better, $180; C, $170; 
D, $110; No. 1, $100; No. 2, $85; No. 3, $50. 
Norway pine, 2x4- and 2x12-inch, is selling at $35 
a thousand. 

The sawmill of the Schroeder Lumber Co., at 
Ashland, Wis., which has been closed for repairs 
during the last three weeks, has reopened. About 
150 men have been added to the payroll recently. 


BUFFALO, N. Y. 


Dec. 10.—Building permits for last week num- 
bered 123, with costs of $417,100. In the list of 
permits was one to Flierl-Middleton, (Inc.), build- 
ing contractor, for a new planing mill. 

A dinner in honor of Councilman A. W. Krein- 
heder was given by the Buffalo Yacht Club on 
Dec. 6 at its clubhouse. O. E. Yeager and F. T. 
Sullivan were lumbermen present. A handsome 
silver humidor was presented to the councilman. 

William L. Henrich is in Washington this week 
in attendance at a conference with Secretary 
Hoover in relation to standardization of sizes and 
sorts of lumber. Mr. Henrich represents the 
Buffalo Lumber Dealers’ Association. Two others 
of a committee appointed to be present, Harring- 
ton Flierl and Ray H. Bennett, were unable to go. 
Mr. Flierl attended a conference of lumbermen in 
New York, who published a statement setting forth 
their ideas on standardization. 

Frank T. Sullivan and A. J. Chestnut have been 
on the jury during the last week. The latter was 
excused long enough to make a flying trip to 
Memphis to look after his lumber yard interests. 

More than $50,000 has been subscribed by the 
citizens of Attica, N. Y., to a building corporation 
now being formed by the advertising club of that 
village. The Seneca Falls (N. Y.) business men’s 
association is arranging to look after and solve 
the housing shortage. 

The Buffalo Lumber Dealers’ Association will 
hold a Christmas dinner at the Hotel Statler on 


Dec. 19. It is hoped to surpass the fine dinner 
that the association held at Thanksgiving. 

Elmer J. Sturm is spending a week in the South, 
buying lumber for Miller, Sturm & Miller. 

Burton H. Hurd, of Hurd Bros., and his wife 
will sail on a conducted trip from New York on 
Feb. 9 around the Mediterranean and will be 
gone until the middle of April. 


INDIANAPOLIS, IND. 


Dec. 10.—Little change is noticeable in the hard- 
wood situation here. There are certain lines that 
continue to move rather actively, but takings of 
others have slowed down almost to the vanishing 
point. It is pretty certain that the furniture 
factories will not be in the market to any great 
extent until after the midwinter shows. As it is 
they are cutting down slightly in their produc- 
tion and are ordering only such stocks as they de- 
sire shipped immediately. Indiana automobile 
manufacturers have had one of the best fall de- 
mands they ever have known; tho it is falling off 
somewhat now, there continues to be a fair call 
for hardwood from this source. Flooring manu- 
facturers are becoming cautious in their orders. 
The same thing is true of interior finish mills. 
Box factories also are curtailing their orders to 
some extent. Utilities also continue to buy spar- 
ingly, tho demand for car stocks is fairly heavy. 

After ten years of service as manager of the R. 
D. Voorhees Lumber Co., of Frankfort, Ind., Her- 
man W. McMurtry has resigned. Prior to the 
purchase of the plant in 1917 by Mr. Voorhees, 
Mr. McMurtry managed the plant for the Garrott- 
McKinsey Lumber Co. Before going to Frankfort, 
Mr. McMurtry was in the lumber business at 
Sheridan. 

Roy Metzger, of the Metzger Lumber & Coal Co., 
Lebanon, Ind., recently visited Laurel, Miss. ‘“‘Lum- 
ber prices are now at rock bottom,” he said. “Like 
corn and wheat, timber is a product of the soil and 
is now selling at a similar low price. But a new 
crop of corn and wheat can be grown every year, 
while it takes several generations to grow a crop 
of timber. This crop of timber is fast disappear- 
ing and the source of supply constantly becoming 
farther away, making the freight and other costs 
constantly higher. On this trip I visited many big 
and little sawmills in Mississippi and Louisiana, 
and found that a great many of them are shutting 
down until prices advance.” 


DETROIT, MICH. 


Dec. 10.—The wholesale market shows a steadi- 
ness which it is believed will continue for the 
remainder of the year, due to the fact that stocks 
are low in both city and country yards. Retail 
business has dropped off quite markedly. Figures 
of the Detroit Builders’ Exchange indicate that 
volume of construction work in 1923 surpassed the 
previous high record of last year by at least 30 
percent and will show a total volume of about 
$125,000,000. 

George H. Howenstein, secretary of the Detroit 
Retail Lumber Dealers’ Association, has been se- 
lected as a member of the executive committee of 
the Detroit Amateur Athletic Union. 

The Ford interests at L’Anse have begun build- 
ing a large dock, 1,500 feet along the shore and 
extending 700 feet into Keweenaw Bay. When 
it is finished the largest vessels on the lakes will 
be able to nose their way alongside. One unit 
of this mill is now working three shifts a day, 
with an average daily cut of about 90,000 feet 
of lumber. There are about 30,000,0000 feet of 
lumber on the present docks waiting for the com- 
ing of spring and the boats. ‘ 


MARINETTE, WIS. 


Dec. 10.—Domestic demand for lumber is normal, 
says M. J. Fox, Iron Mountain, general manager 
The von Platen-Fox Lumber Co. During the pres- 
ent year the company cut 25,000,000 feet of lum- 
ber, operating continuously with a day and night 
crew. It operates four logging camps, three in 
Wisconsin and one in the Upper Peninsula of 
Michigan. 

Lumberjacks are reported as being more con- 
tented in the woods than formerly. Ordinary 
workers are receiving $60 to $70 a month with 
bed and board, while some piece workers get $200 
a month. 

The Duluth, South Shore & Atlantic Railroad, 
Marquette, is preparing for an extremely heavy 
output of logs this winter in the Upper Peninsula 
of Michigan. In nearly all the lumbering districts 
woods operations are being carried forward on an 
unusually large scale, and loggers are making 
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definite preparations to move huge quantities of 
timber as soon as there is snow enough. Already 
the South Shore has been notified that one hun- 
dred cars of logs will be moved daily for the Ford 
Motor Co.’s mills in Pequaming and L’Anse. The 
Holt Lumber Co., of Oconto, Wis., operating in 
Ontonagon County, Michigan, will cut approxi- 
mately 8,000,000 feet of timber this winter and 
move it to Saxon. 

Work has started on the building of a 60x120 
foot 2-story addition to the plant of the Algoma 
Woods Products Co., of Algoma, Wis. 

H. P. Christ, Wausaukee, Marinette County, has 
started logging operations at Armstrong Creek. 
He has a force of forty men at work now, and 
will increase to sixty shortly. He has let several 
contracts to jobbers. 


MEMPHIS, TENN. 


Dec. 11.—Business in hardwood lumber is hold- 
ing up remarkably well. Current buying is in 
sufficient volume to keep manufacturing and ship- 
ping departments well engaged. A number are re- 
ceiving considerably more than an average amount 
of orders, and some are doing more business than 
they have ever done at this season. The principal 
domestic consuming groups are in the market in 
a substantial way, while there is also a fair mis- 
cellaneous demand. Foreign buying is compar- 
atively limited. Automobile manufacturers and 
makers of flooring, interior trim, wood containers 
and furniture are most active. There is good ab- 
sorption of cross and switch ties. Miscellaneous 
consumers are placing orders in very satisfactory 
volume. Comparatively little change in prices is 


noted. 
CINCINNATI, OHIO 


Dec. 11.—W. S. Sterrett, who conducted a whole- 
sale lumber and exporting business under his own 
name here, has gone out of business. He has bought 
an orange grove near Clearwater, Fla., and plans 
to enjoy life as a gentleman fruit grower. He was 
at one time secretary of the Cincinnati Lumber- 
men’s Club. 

W. H. Flinn, of the Thoman Flinn Lumber Co., 
left the city yesterday for a visit among the mills 
of Tennessee and further south. 

W. F. Gammage, secretary Cincinnati Lumber- 


men’s Club, is back on the job after an illness of 
two or three weeks. Mr. Gammage suffered from 
tonsilitis. 

William Lockwood, formerly with the Heyser 
Lumber Co. has been appointed general manager 
of the Crane Fuel Co., a subsidiary of the Crane 
Lumber Co. 

Hartley Akin, general manager Cherry Lumber 
Co., has taken over the wholesale business of this 
concern. He will remain as general manager of 
the Cherry company, which will devote itself to 
the manufacture and sale of soft texture hardwood 
specialties, principally backings for electrotypes 
etc. The Cherry Lumber Co. recently was incor- 
porated, authorized capital $140,000. Mr. Robert 
Hampton, of Titusville, Pa., is president. 


COLUMBUS, OHIO 


Dec. 10.—The hardwood trade is showing con- 
siderable strength. Dealers and factories are buy- 
ing for immediate needs. Concerns making auto- 
mobiles, boxes and furniture are the best customers 
while railroads are also buying considerable stock. 
Prices are generally well maintained. L. C. Bonner, 
sales manager American Column & Lumber Co., 
reports a fairly good trade. F. B. Pryor, sales 
manager W. M. Ritter Lumber Co., says trade is 
good for the time of year. Mr. Pryor spent a few 
days in Chicago last week. 

In southern pine there is a fair volume of 
business. Dry stocks are only moderate. The A, C. 
Davis Lumber Co. reports a fair demand for 
southern pine and prices are fairly well maintained. 
T. A. Jones, general manager Doddington Co., 
which operates four retail yards and mills reports 
a fairly busy time at all of the plants when the 
lateness of the season is taken into consideration. 
This is especially true of the mills. F. M. Koons, 
general manager North Columbus Lumber Co., a 
retail concern which operates a mill, reports a 
rather busy winter so far. 

The J. BE. McNally Lumber Co., retailer, is ar- 
ranging to build an office and additional sheds 
which will be ready for use about Feb. 1. 

W. A. Mathews, head of the Mathews Lumber & 
Manufacturing Co., has purchased additional land 
for the erection of a shed to increase facilities, 
and provide a new siding from the Baltimore & 
Ohio. 


Conference Unanimous in Adopting Lumber Standards 


(Continued from page 39) 
satisfaction over the results so far accomplished, 
which he said opened the way clearly for further 
progress, which he was sure would come step by 
step, to the everlasting credit of the industry, 





CARLILE P. WINSLOW; 
Madison, Wis. 


to its benefit and the great benefit of the 
public. 

Mr. Winslow spoke briefly, expressing his 
appreciation for the courtesy, consideration and 
cooperation received by the laboratory and by 
himself and his associates. 

J. J. Donovan declared that a better under- 
standing had been arrived at among the dif- 
ferent groups than ever before in the history 
of the lumber industry. He had attended many 


important meetings at various times to consider 
different problems, but none approached this 
conference in importance, the result of which 
he described as very great, setting a stake for 
the first time along standardization lines from 
which the industry can go forward. 

This view was expressed by others and the 
conference broke up in complete harmony, with 
everybody all smiles and sunshine. 


Hoover’s Opinion on Business Outlook 


After congratulating the conference upon 
the greatest step ever taken in shaping the 
lumber industry and trade for public service, 
Mr. Hoover was asked to give his opinion on 
the general business outlook, and he said: 


The present is the platform for the future, and 
that platform has never been sounder than at this 
moment. There is more employment at higher real 
wages, more buying power than in a decade. There 
is a larger demand for homes and a great buying 
of building materials. Agriculture is behind in 
some respects, but has shown distinct improvement 
during the year. Aside from that we have never 
had a clearer situation than at present. There 
is an absence of speculation. Goods move swiftly 
from the producer to the consumer. There is 
nothing in the credit situation making for a col- 
lapse. There can be no slump without a boom. 
There is no boom-and, therefore, there will be no 
slump. Caution combined with activity has 
created the present favorable situation. ‘The situa- 
tion in Europe is not encouraging, but with con- 
tinued caution we will not be precipitated into a 
boom and if we do not have a boom there will be 
no collapse. 


"aa e@eaeaaaaaaaaaas 


A LIFE-SIZE woop statue of Tut-Ankh-Amen, 
one of two that have stood on guard for 3,270 
years, was removed Thanksgiving Day with 
much ceremony from the mortuary chapel to 
King Seti’s tomb, where Howard Carter, Ameri- 
ean archeologist, has his workshop. The strik- 
ingly lifelike effigy was there prepared for 
shipment to the Egyptian Government’s muse- 
um at Cairo. This statue and other wood relics 
from the tomb of King ‘‘Tut’’ were described, 
accompanied with six illustrations, on pages 
34-5 of the AMERICAN LUMBERMAN, for March 
3, 1923, this being one of the first publications 
to print these photographs. 


IRUL aE 
Bruce Beech Flooring 
for the Heavy Duty Floor 


Bruce beech flooring is manufac- 


tured from Southern beech with 
the same care and precision that 
characterize the nationally known 
Bruce oak flooring. Owing to the 
fact that the southern variety has 
a texture superior to the northern 
grown, it will finish better and 
hold the finish longer. 

It is an excellent floor for gymnasiums, 
skating rinks, schools, offices, and other 
types of buildings subject to exception- 
ally heavy service. It has color and 
life, and is much used in kitchens, and 
similar rooms in residences. 


We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 


Write for prices. 


E. L. BRUCE COMPANY 


Manufacturers 


Memphis, Tennessee 
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SOFT TEXTURED 


“Knox Brand” 
OAK FLOORING 
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Tenn. Lumber & Mfg. Co. 
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Weaver Brothers 


SHREVEPORT, LOUISIANA 
Manufacturers of 


LONG AND SHORT LEAF 
Yellow Pine and 
Hardwood Lumber 


Mills at: Flora,La. Couchwood,La. Alden 
Bridize, La. Neches, Texas. Boyd, Florida 











MANUFACTURERS OF 


P owel LONG LEAF 
LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills a Barham, La., and 


ee esville, La. 
Louisiana Capacity, 300,000 feet daily. 
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TACOMA, WASH. 


Lumber 


Department Dec. 8.—-The annual election of trustees will be that, so far as the lumber industry is concerned, for 
held by the Tacoma Lumbermen’s Club next it will be a harmless one. This is taken to mean shor 

Store Wednesday at the regular meeting. ‘The officers that the clause which arbitrarily provided, in the ing 
of the club are elected by the trustees at the first draft of the bill, that no employee of tim- busi 

, : f first meeting of the new board. There was no ber industries should work more than eight hours orde 

The big variety o business done at the meeting. The absence of a day has been eliminated, and that a new one feet 
stock we can ship in many of the lumbermen from the city was re- providing for the payment of overtime has been oo 
mixed carswill prove sponsible. W. Yale Henry discussed the export _ inserted. ; the 
of untold value to market, and J. G. Newbegin, the Atlantic coast Survey parties are now engaged ia plotting the ae 
you in cutting stock and California situation. Most of the lumbermen course of the railroad to be built by the Canadian 7,06 
investment and in- seemed to expect an improvement in the rail market Puget Sound Lumber & Timber Co., of Victoria. an 
creasing turnover. and a resumption of California buying as soon as The company owns extensive timber in the Port dew 
the present surplus of transit lumber is absorbed. Renfrew section in the west coast district and jae 

Longleaf Pine, La Lumber carriers at the Tacoma dock during the proposes to develop these holdings on a large scale. meet 
9 oor present week included the following: For Europe, Plans include utilization of the old tracks formerly so 
Red Cypress, Sitka Dinteldjyk, at Port dock. For the Orient, Tyn- used by the company in reaching tidewater at - 
Spruce, Douglas Fir, darcus, Kiso Maru, Ibukisan Maru, Mary Horlock Sooke Harbor. The new line, which will probably 
Washington Red Ce- and Somodono Maru, at Port dock, and Yehime be about thirty miles long, will run west along ve 
dar, Tenn.Red Cedar Maru, at Puget Sound mill and Port dock. For the coast to Jordan River. The Port Renfrew me 
4 ey zi the Atlantic coast, Charles R. McCormick, at section is rapidly gaining prominence as a timber > 
California White and Terminal dock; Mount Clinton, Melville Dollar, area and it is probable that within the next five re 
SugarPine,Redwood, Stecl Ranger, Lewis Luckenbach, Sutorpco and years it will become the center of the Island’s ™ 
Oak, Maple, Beech Wilhilo, at Port dock, and California, at Baker logging activity. Another large sawmill was es- : 
os Fic : dock. For California, Stanwood, at Dempsey mill, tablished there during the last few months by T 
and Birch Flooring. and Donna Lane, at Port dock. For South America, C. J. V. Spratt, at Port Alberni; a large area tic 
Orders shipped same Providencia, at Port dock. of timber in the Cameron Lake valley was bought op 


day received, 


SEIDEA-ST. LOUIS SPELLS SERVICE 
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M. C. Rumley 


Lumber Co., Inc. 


Building in Tacoma for the first eleven months 
of 1923 was $5,157,627, $1,000,000 greater than 
for the entire year of 1922. For November 310 
new permits were issued, value $333,241, an in- 
crease of 60 percent over November of last year. 

Plans for the “Own Your Own Home” campaign, 
proposed by John Dower, president John Dower 
Lumber Co., and approved by representatives of 
other local industries, were discussed last Monday 
at the first meeting of the special committee named 
to prepare a feasible plan. The committee has 
four lumbermen as members. They are John Dower, 
general chairman; W. C. Deering, representing the 
retail lumbermen; James G. Newbegin, represent- 
ing the wholesalers, and Clark W. Thompson, for 
the millwork manufacturers. A subcommittee on 
advertising was appointed. 

The new mill of the Tacoma Harbor Lumber 
Co. started operations last Monday. The plant will 
be operating at capacity by Dec. 15. The mill has 
a capacity of 75,000 to, 100,000 feet a day. 

A. A. Baxter, who has recently resumed the 
management of the Douglas Fir Exploitation & 
Export Co., attended its weekly meeting here last 
Wednesday. Mr. Baxter outlined his policy and 
discussed the conditions arising out of the present 
Japanese demand. He reported that the last 
week was the heaviest in the history of the com- 
pany, more than 27,000,000 feet of lumber being 
booked, whereas the average weekly bookings are 


by American interests, and there have been other 
developments. An American concern, Cathels & 
Sorenson, backed to some extent by Victoria cap- 
italists, now controls about twenty-five square 
miles of timber limits near Port San Juan, which 
is only a short distance from Port Renfrew. 
About $300,000 has been spent during the last few 
months in logging development in that region, 
which is soon to become easily accessible by rail- 
road. Duncan interests are now trying to link 
up this territory with Duncan and the main line 
of the Esquimalt & Nanaimo Railway, their con- 
tention being that much more satisfactory passage 
could be provided for the logs by way of the 
railway than by the water route down the west 
coast, which is frequently beset by rough weather. 
Should this project be carried out, the connection 
with the Esquimalt & Nanaimo Railway would be 
at Deerholme or Koksilah. The Cameron Lumber 
Co. has opened up a new camp at Mile 54 on the 
Sooke-Cowichan line of the Canadian National 
Railways. At this camp logs will be taken out of 
an area containing upward of 45,000,000 feet of 
timber, mostly fir and cedar. It already has a 
fully equipped logging camp at Mile 63, which has 
been shipping logs regularly. There are now four 
large logging camps on the Sooke-Cowichan line— 
the Channel Logging Co., the Scottish Logging 
Co. and the two Cameron company camps. In a 


few weeks the road will be carrying over thirty 

TUSCALOOSA, ALA. from 9,000,000 to 10,000,000 feet. J. E. Madison, catloads daily from these camps. All the logs are 
of Seattle, secretary of the company, also attended taken into Victoria, where they are sawn at the 

Formerly the meeting. Cameron mill or the Canadian Puget Sound Lum- 


Rumley-Allison Lumber Co. 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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For the first time in four years the Northwest 
lumbermen have an opportunity to do business with 
the east coast of South America. Local mills are 
figuring on an inquiry from the River Plate for 
12,000,000 feet and the present freight rates, 
which have dropped from the high levels prevailing 
for several years, are now low enough to give the 
mills a chance of obtaining the business. 

The growth of the logging industry in Mason 
County, of which Shelton is the county seat, is 
shown by statistics compiled recently by the princi- 
pal logging firms. The average log production dur- 
ing 1922 was 1,470,000 feet a day. re 

The lumbermen members of the Tacoma Kiwanis 
Club will have charge of the program at a weekly 
meeting next Tuesday. George S, Long and W. L. 
McCormick, of the Weyerhaeuser Timber Co., will 
be the principal speakers. The committee in charge 
of the program is headed by William Ferguson, 
of the Ship Lumber Mill Co. 


VICTORIA, B. C. 


Dec. 8.—“‘The situation would be satisfactory 
enough if only we could get transportation,” 
stated John D. Kissinger, manager of the Canadian 
Puget Sound Lumber & Timber Co. “Just at pres- 


ber & Timber Co.’s mill, while a few of the logs 
are taken by Leigh’s Mills, the Moore-Whittington 
Lumber Co. and other concerns. 


VANCOUVER, B. C. 


Dec. 8.—The British Columbia legislature dis- 
posed of the question of an export duty on logs by 
adopting an amendment proposed by Hon. T. D. 
Pattullo, minister of lands, that the Dominion 
Government be asked to enlarge the scope of the 
present Royal Commission now sitting in the ex- 
port pulpwood inquiry, to take evidence on the 
log export. One member pointed out that it 
was not in the power of the Provincial Government 
to place an export duty on logs. Hon. Mr. Pat- 
tullo said it would be suicidal to interfere with the 
present policy of restricted and carefully controlled 
export. At least one prominent lumberman, J. C. 
Cameron of Victoria, is opposed to prohibition of 
log exports. “The present arrangement,” said Mr. 
Cameron, “is an elastic one. It suits the lumber 
interests of the Province. It provides for a 
monthly meeting of a joint committee of manufac- 
turers, loggers and Government representatives. 
The members of this committee first make inquiry 
as to whether local mills can take surplus logs. 

















ber, there has been a total of fourteen or fifteen 


« WAAC O2O09O9UOU*G ~=sent there is plenty of business offering in the Should there be a surplus, a quantity is permitted 
¢ ‘i @ offshore markets, but we find it impossible to get to be exported.” Mr. Cameron also emphasized 
@ Transit Car Should take ad- 8 ships to handle the cargoes. We have just the the point that cutting of cedar logs has been 
$ vantage of our § reverse condition in respect to the rail trade. We | stopped very appreciably by dullness in the shingle 
$ BUYERS facilities. $ have an abundance of cars, but no orders to speak _ trade. 
e ; @ of. Personally, I think the rail business will be Estimated revenues to be collected from timber 
3 oo Quick Service in Transit Cars or mill g much re send the turn 4 the Fag but at oo British mori anyed yee A ve gy Mn 
# . s ¢ present it is disappointing.” ost of the offshore een announc y the minister of finance, totaling 
i $ prod Pia | Yellow P ine $ shipments are going to Japan, so far as Van- $3,500,000. ‘The chief items are licenses, $1,250,- 
| specialty. A ww, SMITH & CO $ couver Island mills are concerned. A few cargoes 000; royalties, $1,600,000; timber sales $500,000 ; 
} - becher ” @ are going to the Atlantic seaboard, and Australia timber leases, $100,000. 
f 4 Arcade Building, ST.LOUIS,MO. 9 has been buying in small lots. Indicating the present movement of export lum- 
t SSSR CUUUUWUUUVUUUUUUUUUUUVUGY The British Columbia Government will enact 
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vessels loading or despatched in British Columbia 
ports in the last week. Among them are the Chat- 
tanooga City, Atna and Orleans, for Atlantic ports ; 
Hembleton Range and Stcel Scientist, for United 
Kingdom; Yoshida, No. 1, Koki Maru, Oridono 
Maru, Cuprum, Boston Maru and Sticklestad, for 
the Orient; Culburra, lumber for San Francisco, 
and schooner H. W. Baxter, cedar poles for San 
Franicsco. A number of other vessels are fixed 
for loading or have been reported as arriving 
shortly. For the first three months of the incom- 
ing year the export mills have booked up all the 
business they can conveniently handle. Japan 
orders now firmly booked approximate 50,000,000 
feet, so that the 100,000,000 feet said to have been 
pooked with American mills a few weeks ago, to 
the exclusion of bids from British Columbia ex- 
porters, worked no lasting hardship. Add another 
7,000,000 or 8,000,000 feet booked for the Austral- 
jan trade, possibly as much for the United King- 
dom, and then consider that December cargoes 
due to go out total not much less than 125,000,000 
feet, and the export situation may be said to be 
extremely satisfactory. The rate of despatch of 
lumber cargoes has resumed normal, tho there is 
no end of’the longshoremen’s strike in sight. 

Rail trade has not picked up yet, tho there has 
been a little renewed activity in shingles, with 
about three-quarters of the shingle machines run- 
ning again. 

Logging camps are accumulating a fair surplus. 
This in spite of the activity of all Coast mills, par- 
ticularly those in the export trade. Excellent 
open weather, more favorable than known in years 


Charles E. Perkins, a Minnesota lumberman, is 
visiting Los Angeles. 

F. A. Van Leer has opened an office in the San 
Fernando Building for the Cadwallader-Gibson Co., 
wholesale hardwood dealer and importer. 

The Hart Wood Lumber Co. has appointed Joe 
Silva resident agent at San Pedro to look after 
its interests at the harbor. 

A. O. Nelson has resigned as local representa- 
tive for the Santa Fe Lumber Co. 

Whether the lumber industry of Redondo Beach, 
at present the second largest receiving port in 
southern California, will continue, will be decided 
at a municipal election to be held Dec. 20. The 
industry is dependent upon the handling facilities 
of the Pacific Electric Railway Co., whose fran- 
chise expires in February of next year. Some 
time ago the board of trustees of Redondo, failing 
to reach an agreement with it for franchise exten- 
sion, ordered the pier wrecked. A petition asking 
that the matter be placed before the people was 
successful. 


BELLINGHAM, WASH. 


Dec. 8.—With the exception of the Puget Sound 
Sawmills & Shingle Co.’s plant, all of Bellingham 
Bay’s shingle mills are silent and will remain so 
until after Christmas. The Bloedel Donovan Lum- 
ber Mills states that its Old Colony plant will close 
about Dec. 15, and its sawmill B, at Larson, its 
Skykomish plant and its cargo plant, on Dec. 22. 
Sawmill A has been closed for a brief time. None 
of the mills will be idle more than a fortnight, if 
that long. Meanwhile the company will load several 

cargoes for offshore and 











domestic ports. The 
Whatcom Falls Mill Co. 
has closed for the instal- 
lation of a band resaw 
and plans to resume op- 
erations about Jan. 1. 

A spurt in log receipts 
was a feature of the 
week, but high winds cut 
production before the 
week ended and made 
towing impossible or 
dangerous. The Milwau- 
kee received eighty-five 
cars one day, due to the 
beginning of operations 
at the Kulshan camp of 
Boone & Co. The re- 
ceipts on all roads that 
day was 155 cars. The 
total will be increased by 
or before Jan. 1. 

The Columbia Valley 
Logging Co. has nearly 
finished logging in the 
fire killed tract it has 
been stripping for the 
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© Underwood & Underwood. 


A log from a log train rounding a curve at terriffic speed was hurled entirely of 
thru @ large tree growing near the track, and the train was wrecked “ 


last year, and early next 
year will begin the re 
moval of 60,000,000 feet 
virgin timber, says 
President H. W. Hunter. 
He adds that the com- 





at this season, has played into the hands of the 
woods operators all over the Province. 

Log exports overseas, as distinct from exports 
to mills in Washington State, have increased 50 
percent in the last two weeks. At that they are 
firm in price and no sign of weakening. Japan 
is one of the big log buyers, taking principally 
cedar and hemlock. This in spite of the huge 
orders for sawn lumber also placed by Japan. 
Owing to the special sizes and short lengths re- 
quired for the Oriental trade, not a very large 
percentage of the logs cut on this Coast can be 
exported to Japan. Contrary to this, the regular 
“camp run” logs can be shipped across the line and 
sold to mills on Puget Sound. Logs of suitable 
specifications are in keen demand in Japan. 


LOS ANGELES, CALIF. 


Dec. 8.—Ten lumber carriers that have operated 
in the trade from the North Pacific to Los Angeles 
harbor are now reported tied up, and fifteen more 
ships are expected to be temporarily withdrawn 
from service. With a lessening inbound movement 
and the approaching annual shutdown, it is ex- 
pected that the local cargo market will show im- 
provement in the next few weeks. Last week wit- 
nessed a continugtion of the depression in the cargo 
market. 

Figures announced today by the Harbor Com- 
Mission show 7,497,221 feet of lumber, 422,400 
lath and 450,000 shingles were imported from 
Canada at Los Angeles harbor during September; 
24,258 feet from Guatemala and 447,644 feet from 
the Philippine Islands. A total of 126,600 feet 
came around thru the canal from the Atlantic 
coast and 14,331 feet were exported to Mexico. 





pany has bought an 80- 
ton Climax locomotive for the camp to be opened 
near Cultus Lake, B. C. All the fir will be shipped 
thru Bellingham to the Campbell River Lumber 
Co.’s mill at White Rock, B. C. The latter company 
has recently completed the construction of a new 
burner. 

Hoff & Pinkey, Hoveland & Hagen and the Im- 
perial Fir Co., all operating small inland sawmills, 
are cutting Japanese squares and expect to be 
engaged in this work for a year or two. 

Bellingham’s cargo mills shipped about 13,000,- 
000 feet in November, and 2,000,000 feet of British 
Columbia lumber was transshipped here for 
Japan. The shipments by destinations were: Cali- 
fornia, 7,919,000 feet; Japan, 4,762,000 feet; At- 
lantic coast, 1,700,000 feet; Hawaii, 500,000 feet. 
The E. K. Wood Lumber Co. shipped 5,550,000 
feet; the Bloedel Donovan Lumber Mills, 4,019,000 
feet, and the Puget Sound Sawmills & Shingle Co., 
2,950,000 feet. December’s movement will be as 
large or larger. 


CENTRALIA, WASH. 


Dec. 8.—This district has been visited by one of 
the worst storms of the year, which has curtailed 
logging operations by at least 25 percent. The 
sawmills have been able to continue operation, and 
production is about normal, but shipments have 
fallen off about 25 percent. The usual season slump 
of buying is being felt by the rail mills. Cargo 
mills report plenty of orders. Reports from the 
railroads indicate a very heavy demand for car 
material during the coming year. Prospects for 
large local trade are also good, especially in south- 
west Washington. 

At Winlock the Veness interests have purchased 








American Legion Headquarters, Helena, Arkansas 


This log built ‘‘Hut”’ is floored with ‘Superior 
Brand”’ and visitors all remark on the excep- 
tional beauty of this floor. 


Superior Brand 
Oak Flooring 


Manufactured with the idea of elimi- 
nating “cupping,” “buckling,” and 
scraping. 


By special attention to selection of 
lumber and careful and scientific 
sawing and seasoning, flooring is 
produced which is practically per- 
fect, saving fully two-thirds of the 
time usually required for scraping 
and sanding. 


All thin flooring lumber is sawed 
to size while GREEN, giving uni- 
form moisture content, both sides. 
This, together with the care used 
in seasoning, drying, selection and 
grading, insures perfect floors. 


Uniform Color and Texture 


Lumber cut from St. Francis Val- 
ley Oak is world famed for its 
beauty and uniformity of color 
and texture and this firm uses 
nothing but selected lumber from 
this territory. 


This flooring is known as 
“Superior 


Brand” 


and the manufacturer will gladly 
send samples and discuss stocks 
with any interested dealer. 


Superior Oak Flooring Co. 


HELENA, ARKANSAS 
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\ A TE have both hard- 
wood and pine 
mills in operation at the 
same place. This may 
prove attractive to you, 
especially when you 
consider that we cut 
practically all items. 
Mills are located on 
four trunk lines. 


Send us 
your inquiries 
now. 


SOUTHERN 
PINE LUMBER 
COMPANY 


TEXARKANA, 
TEXAS 


Daily Capacity 
750,000 Feet. 









Two-in-One 
Service 


















BIG 
MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 
Dried Timbers 
upto 12K12-24 
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SOUTHERN 
PINE 
HARDWOODS 


HE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
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BEAUMONT, TEXAS 
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the Black Diamond plant from the Menefee Lum- 
ber Co. and expect to increase their output. Sprague 
Bros. are putting in a 50,000-foot capacity mill 
at Winlock and will cut the M. T. O’Connell tim- 
ber. The Chehalis Mill Co., near Salkum, plans 
to extend its logging road to the Cowlitz River; 
its new mill is now operating. 

In Centralia a home _ builders’ 
been formed. The intention is to help in the 
building of homes for working men. B. H. Thomp- 
son, of the Lincoln Creek Lumber Co., is president, 
and Albert Smith, of the First Guaranty Bank, is 
treasurer. 


SPOKANE, WASH. 


Dec. 8.—Demand continues slack and the mar- 
ket is erratic on some items, according to the stocks 
at individual mills. In the main, prices are 
steady and there is a strong undercurrent of 
strength and confidence. While some mills will 
quote attractive prices on some particular items 
of dry and shed stock on which they happen to be 
long, in general they are content to wait a better 
market. There is some shopping about by eastern 
wholesalers for speculative purposes. Most mills 
report about thirty days’ orders on hand, while a 
fortunate few are booked ahead for sixty days. 
Mild weather, unusual so late in the sesaon, at least 
for the last several years, has permitted mills in 
some sections to operate much later than usual. 
These have, nevertheless, been closing down gradu- 
ally for the last month. 

A strike has been called by the ‘“‘wobblies’’ in 
the eight logging camps of Henry Good, Kalispell 
logging contractor, who operates for the Somers 
Lumber Co. in the upper Stillwater River country 
near Kalispell. Mr. Good usually logs 20,000,000 
to 30,000,000 feet a year. 


SAN FRANCISCO, CALIF. 


Dec. 8.—Lumber dealers in San Francisco find 
retail business holding up well for this time of 
year, with fine weather enabling building opera- 
tions to be pushed. Moderate stocks are carried 
and the yards will not do much buying until after 
annual inventories. Good deliveries have been 
made here by water and rail, but a number of 
steam schooners will tie up for a time, owing 
to the recent congestion of Douglas fir shipments 
at San Pedro. 

The export situation is somewhat quieter, with 
Japanese buyers holding off temporarily after hav- 
ing placed a lot of orders. The Douglas Fir Ex- 
ploitation & Export Co. sold 14,000,000 feet dur- 
ing the week and has sold about 175,000,000 feet 
to Japan since Sept. 1. The export mills are pretty 
well supplied with orders. Freight rates to the 
Orient have dropped after an advance during the 
last week. Australia is quiet just now, but will 
require additional redwood. The Redwood Export 
Co. has a lot of clear on the books to go to Aus- 
tralia during the next few months, and the mills 
are busy. Some parcel shipment orders have been 
placed. 

C. R. Johnson, president Union Lumber Co., and 
other prominent redwood men are interested in the 
efforts made to protect the shingle interests. R. F. 
Hammatt, secretary-manager California Redwood 
Association, is using its facilities to assist in the 
initiative campaign that is being started in Ber- 
keley to have revoked the antishingle ordinance 
that was passed after the recent conflagration. 

The Lassen Lumber & Box Co., this city, has its 
mills at Susanville closed down for the winter, but 
the box factory is busy. The outlook for. shook 
business this winter is considered favorable. 

Chas. R. McCormick & Co., this city, have done 
a fair volume of business on Douglas fir during 
the last month and are still making shipments to 
southern California ports, but are operating fewer 
steam schooners, A number of the large operators 
will curtail California shipments for a time, owing 
to the congestion, but a renewed demand is ex- 
pected after the first of the year when the inven- 
tories are completed. There are continued in- 
quiries from the Atlantic coast. 

The Pacific Lumber Co. continues to make a 
large output of redwood, with both of the mills at 
Scotia operating with one shift at the rate of about 
11,000,000 feet a month. Good eastern shipménts 
have been made during the year, and the California 
demand is about normal. Dry stocks are none too 
large for requirements, and there is a general 
shortage of clears. Siding and moldings are in 
good demand. 

The Red River Lumber Co. has made some large 
sales during the week. Prices are showing a firmer 
tendency, and the situation on shop has improved. 
No. 1 shop is very scarce and there is a shortage 
of 8/4 in all grades. With continued fine weather, 
production is being maintained at about 600,000 
feet a day with two shifts, and good shipments are 
being made from Westwood. 

Thomas A. McCann, general manager of the lum- 
ber business of the Shevlin-Carpenter interests, is 
here from Minneapolis. He is accompanied by 
Albert Lakin, who has general charge of logging 


company has 








operations for the mills, and by E. H. Dea, who is 
geenral superintendent of all the mill operations 
of the same interests. They will pay a visit o the 
McCloud River Lumber Co.’s California white pine 
mill at McCloud. 

John D. Elliott, of the John D. Elliott Lumber 
Co., of Detroit, is here looking over the situation 
in California white and sugar pine. 

R. F. Pray, of the Lumbermen’s Exchange, this 
city, reports business starting off well, with in- 
creased inquiries for California white and sugar 


dine. 
EVERETT, WASH. 


Dec. 8.—Owing to the shutdown of the shingle 
mills, there is a considerable accumulation of 
cedar logs, with the result that the shingle cedar 
market is off $2. The market is now on the $18 
base, with an increase of 25 cents for each 1 
percent of lumber logs in a raft. The output of 
logs during the fall has been practically 100 per- 
cent. The weather has been exceptionally favor- 
able to logging operations. The camps are making 
ready for the annual shutdown, which will become 
effective about Dec. 15 and will continue thirty 
to sixty days. 

T. B. Sumner, president of the Sumner Iron 
Works, left for California early in the week, on a 
business trip of about three weeks. 

Lumber carriers in the harbor are: Charles R. 
McCormick, for San Pedro; Parana, Australia; 
Vinita, Pacific coast ports ; Ibukisan Maru, Japan; 
Mary Horlock, foreign; War Horse, Shanghai. 


PORTLAND, ORE. 


Dec. 8.—On the whole, the lumber business here 
last week was up to expectations, with a slight 
easing up in the foreign demand, which, however, 
is regarded of no significance, and everybody feels 
confident the year 1924 is to be an active one in 
lumber. A feature of the week’s export business 
was the departure of the Balto for the Orient 
with 5,300,000 feet of lumber, one of the largest 
cargoes ever set afloat. It was shipped by the 
Pacific Export Lumber Co. It is understood the 
vessel will return for another similar cargo im- 
mediately after having delivered the one now on 
board. 

There is not going to be any oversupply of saw 
logs in the Columbia River district, notwithstand- 
ing the very active operations thruout the year in 
the camps. The drain from the mills has been ex- 
ceptionally heavy this year, and the loggers are 
going into the winter with a supply said to be be- 
low normal. Until this week the weather has 
been very favorable for operations in the woods, 
but a storm is now sweeping the entire: Pacific 
Northwest, with snow in the higher altitudes so 
that some camps have closed down, with little 
probability of resuming operations until after the 
holidays. 

The Brighton Mills Co.’s mill in the Tillamook 
country closed down Dec. 5 for a period of about 
ten days because of a change in the logging opera- 
tions. All the equipment of camp 4 is being 
shifted to Rector into a new body of timber. Camp 
4 was known as the model logging camp in the 
Pacific Northwest, and the new one at Rector 
will be still more uptodate. Included in the equip- 
ment is a new special lowering device to work on 
the incline of the railroad, and also a Willamette 
skidder. 

The Shanghai Building Co., for forty years en- 
gaged in the lumber and other business in China, 
has extended its operations to Portland with the 
establishment here of a Pacific coast branch in 
charge of C. J. Pape, organizer of the company, 
with temporary offices at Broadway and Yamhill 
streets. Permanent offices will be in the new 
Ungar Building. The company has arranged to 
operate its own chartered line of steamers between 
Portland and Shanghai and the vessels will carry 
general cargo eastbound and lumber westbound. 
To insure itself a steady supply of lumber, the com- 
pany has also purchased the sawmill operations 
at Devitt, Ore., of the Bade Lumber Co., with a 
daily capacity of 80,000 feet. The greater part 
of the output of the mill will be shipped to Port- 
land over the Southern Pacific line for shipment to 
Shanghai, where the company has remanufacturing 
plants and also does a large building business. 


JACKSONVILLE, FLA. 


Dec. 10.—The outstanding feature of southern 
pine is the demand from railroads for switch ties. 
One large mill accented an order for over 1,000,000 
feet of 7x9-inch prime switch ties, and one for 
500,000 feet of 7x9-inch prime standard grade. 
This lot, for an eastern trunk line, will be shipped 
by schooner from Port St. Joe, Fla., one cargo in 
90, the other in 120 days. Several other large tie 
orders have been booked by local wholesalers, and 
placed. with Florida mills in lots of fifteen to 
twenty cars, to be shipped thru Jacksonville. The 
average price for rough prime switch ties, 7x9-inch, 
9-foot to 15-foot 6-inch, is $31.50 mill basis. The 
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ear companies are coming into the market for 
considerable car decking, framing and lining. Most 
of this business is being placed with southern 
Georgia and Alabama mills. The demand for 2- 
inch stock is not as heavy. Shed stock orders 
were mostly for mixed cars, altho novelty siding 
moved well in straight cars. Georgia shortleaf 
kiln dried finish is in demand by southern Florida 
yards. Mill stocks are not up to normal, and re- 
tail stocks are broken. The weather is very favor- 
able, so mills have no logging trouble. Car supply 
is good. 

Roofer prices are much more firm, and $18.50 for 
the 6-inch and $19.50 for the 8-, 10- and 12-inch 
are about market. Inquiries are coming to the 
roofer mills from all sources, especially from the 
railroads, and in fact are nearly double what they 
were a week ago. 

The cypress market has strengthened consider- 
ably, inquiries coming in much more freely. There 
is an especially strong demand for box and factory 
grades. However, most business comes from At- 
lantic coast States and the middle West. Shorts 
are not in as good demand, and have been reduced 
$2 to $3. 

Conditions in the hardwood market are espe- 
cially good. Cottonwood is in very strong demand, 
with stocks short. Prices of uppers have ad- 
vanced $2 to $3. Sap and red gum are in good de- 
mand by the furniture trade, especially quartered 
red. Poplar is among the leaders. 

A. D. Holley, vice president Aycock-Holley Lum- 
ber Co., returned Dec. 7 from a two weeks’ trip. 
Washington, New York, Philadelphia, Cleveland 
and Cincinnati were among the cities he visited. 


HOUSTON, TEX 


Dec, 10.—Until the last few days orders have 
been coming in briskly for deliveries after New 
Year. Logging operations, if not mill operations 
also, will be seriously handicapped for some time 
as the result of eastern Texas floods. Indications 
at present are that shipments also will be inter- 
fered with materially. 

A. C. Havens, manager hardwood sales depart- 
ment South Texas Lumber Co., is just back from 
St. Louis and other points, and reports the busi- 
ness outlook fine for 1924. 

R. W. Wier, president R. W. Wier Lumber Co. 
and the Wier Long Leaf Lumber Co., of Wiergate ; 
B. F. Bonner, retiring executive vice president 
Kirby Lumber Co.; Martin J. Ragley, of the W. G. 
Ragley Lumber Co., of Ragley, La., and Robert 
M. Hollowell, president Industrial Lumber Co., of 
Elizabeth, La., are to spend Dec. 19 and 20 on a 
hunting trip in eastern Louisiana. 


NEW ORLEANS, LA. 


Dec. 10.—Last week recorded no featurable 
change in the market situation as viewed from this 
end. Southern pine bookings maintained the vol- 
ume scored by the preceding week, running neck 
and neck with production. Several additional 
items were added to the list of those in scarce 
supply. Mill assortments rather evidently are 
badly broken. Prices are said to be climbing. 
Cypress bookings registered a small gain by some 
accounts and by others maintained the preceding 
week’s volume, with prices unchanged and firm. 
The hardwood market underwent no market change, 
tho one or two observers commented upon an ap- 
parent softening in the quotations on sap gum 
FAS. That buyers are taking thought of next 
year’s needs is indicated at last by a growth in 
the proportion of offered business for January ship- 
ment or delivery. Some of these may be “feelers.” 
With southern pine mill stocks broken and prices 
apparently tending upward, it is predicted in some 
quarters that there will be no mad rush to load up 
order files with orders for next year’s delivery on 
the basis of present prices. 

Col. C. A. Goodyear, president of the Great 
Southern Lumber Co., says that construction of a 
paper plant at New Orleans will begin in about 
thirty days. It will cost about $1,000,000. It will 
manufacture about seventy-five tons a day of chip- 
board. 

The Southern Builders’ Supply Association, for- 
merly the Southeastern Builders’ Supply Associa- 
tion, closed its annual convention here last Wednes- 
day, after a two days’ session. Walter F. Jahncke, 
secretary-treasurer of Jahncke Service (Inc.), of 
New Orleans, was unanimously elected president 
for the ensuing year, and other officers were chosen. 

C. H. Sherrill, of the Sherrill Hardwood Lumber 
Co., personally. conducted a party of visiting 
friends on a three days’ duck hunt on the great 
hunting preserve near the mouth of the Missis- 
sippi River last week. Mr. Sherrill’s guests in- 
cluded J. C. Utterback, Richard Rudy, Dr. Frank 
Boyd, Dr. W. G. Reynolds, Dr. Titsworth and 
James P. Smith, of Paducah, Ky.; E. B. Norman, 
of Louisville, Ky., and L. J. Karcher, of Battle 
Creek, Mich. 

The cornerstone of a Jewish synagogue at Boga- 


lusa, La., was laid with appropriate ceremonies yes- 
terday, on a site donated by the Great Southern 
Lumber Co. The function was preceded by a lunch- 
eon at which Mayor W. H. Sullivan, general man- 
ager Great Southern Lumber Co., presided. 


LAUREL, MISS. 


Dec. 10.—Local mills report considerable im- 
provement in volume of business accepted. In no 
sections of consuming territory do retailers have 
large stocks, and they appear to be interested in 
purchasing both for prompt and January delivery. 
Mill stocks in this immediate section are generally 
low and rather badly broken. A number of the 
larger mills will shut down for two or three weeks 
this month for overhauling. Excessive rains for 
the last two weeks have interfered materially 
with logging. The industrial and railroad demand 
is considerably more active now than four weeks 
ago. Export demand from South America and the 
West Indies is especially good. 

L. D. Halsted, of Richey, Halsted & Quick Co., 
Cincinnati and Detroit, spent several days in Laurel 
last week. 

Mr. Binford, of the A. P. Conklin Lumber Co., 
Indianapolis, and E. H. Ward, of the Dwight Hinck- 
ley Lumber Co., Cincinnati, were Laurel visitors 
last week. 

J. P. Gray, of the Houghton Lumber Co., of the In- 
dianapolis is in Laurel today. 

J. W. Smith, jr., salesmanager Wausau-Southern 
Lumber Co., Laurel, is making a trip thru the 
North calling on its salesmen. 


TUSCALOOSA, ALA. 


Dec. 10.—The tone of the market continues to 
show improvement altho the gains are gradual. 
The rainy season has set in, so there will be very 
little production at the small mills for the next 
ninety days. Stocks are extremely low and or- 
dinary items are becoming very scarce. This short- 
age will become more acute during the bad weather. 
The scarcity of stocks at small mills is more 
pronounced than at any time during the last ten 
years. If the large mills do not take advantage 
of the present situation during the next few 
months, it will be because they are not human 
or because there is no demand. The situation is 
now largely in strong hands. Labor supply is 
sufficient in most cases as is also car supply. The 
weather is bad. 


LUFKIN, TEX. 


Dec. 10.—Both hardwood and pine markets are 
rather quiet. Sap gum continues to be the leading 
item and its price holds steady. The higher 
grades of thick oak, such as 5/4, 6/4 and 8/4 
are also active. There seems to be a good demand 
for hardwood for shipment in January and Febru- 
ary, but orders placed for immediate shipment 
are considerably lighter than a month ago. All 
indications point to increased demand after Jan. 
1 and, as dry lumber is scarce, especially hard- 
wood, a material increase in prices is expected. 


MACON, GA. 


Dec. 12.—Stock is not so easy to get, and small 
premiums are paid for prompt shipments of certain 
items. Because of recent rains, the roads are bad 
and it has become impossible for the mills to run 
full time. The wholesalers seem to realize that 
the market has about reached bottom and are be- 
ginning to offer orders for shipment one car a week 
for the next ninety to one hundred and twenty 
days, but the mills feel that they should not book 
that far ahead. Roofers, 6-inch have become a 
little stronger and several mills report an advance 
of 50 cents. The 10-inch are more active than 8- 
or 12-inch. The ‘8-inch are a close second. The 
4-inch strips are being purchased readily as soon 
as offered. Prices of 2-inch have not strengthened 
to the same extent as have roofers. Some orders 
call for random lengths, about 60 percent or more 
of 16-foot and equal proportions of the other 
lengths, but most orders are for a little bit of 
everything, and are hard to fill because of badly 
broken yard stocks and bad roads. Finish, both 
air and kiln dried, is moving freely but many mills 
are either storing their B&better until the market 
will justify selling, or are not going to the bother 
of selecting it. 

Prices average about as follows: 


Roofers— Dimensi 
ES ecauaenne $14.00 2x 6—10/16" . .$17.00 
BOG sceennane 18.00 ee <awaas 8.50 
Tee kacuniwns 19.50 peat 19.50 
i> |) (le ener 19.50 2x — 18.00 
SRE | fb wala awa 100’ 200i‘ SS RR ewccwe 19.00 
Dimension— 26 Peer 20.50 
2x — 18.00 2x10—10/16" --- 18.00 
wuletevata 19.50 | oa - 18.50 
20 1.00 We ade wai 21.00 
2x 4—10/18" 18.50 —— 4 18.50 
, 7 eves Soe =—CSti(‘éi«xR I hc wc 20.00 
Bee kéuwua 19.50 30° Py ee 21.50 
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Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
© right and our quality 
a unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


300% 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 














NET 
S UNTER 


SWIFT- HUNTER LUMBER Co. 


ATMORE, ALABAMA 


Longle Shed Stock 


Dimension 
Framing, Sills 
Rough and Dressed Small Timbers 
Swift Lumber Company 
WARNERTON, LA. 


Shortleaf DIMENSION 


SHED STOCK 























Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers—Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 
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' LOUISIANA ‘RED CYPRESS } 
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T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 


Manufacturers and Wholesale Dealers in 


Yellow Pine and 
Hardwood Lumber 








PINE MILLS: 
Dubach, - ~- La. 
La 


Cheniere, - - La. 





Koran, - - La. E 
= ind, rt OUR SPECIALTIES: | 
South Mansfield, La. Yard Stock and 
Cumberland, Miss. Timbers 
HARDWOOD Shortleaf Steam 

MILLS: Dried Finish ' 
Dubach, - ~- La. Oak and Pine ; 
Dunn, - -_ La. 


Rig Timbers 
Annual Shipments 120 Million Feet. 
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Kilburn Moore, Vice-Pres. G. W. Law, Sec. & Treas. 








Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 














RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
GANDY, LA. 






Office, 
RUSTON, La. 
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Poitevent & Favre 


Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
“* Poitevent’’ Mandeville. La, 























Manufacturers 


Short Leaf Pine and Hardwoods 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 481 S. Dearborn St., Chicago, Il. 


JACKSON, MISS. 


Dec. 10.—The demand for southern pine con- 
tinues strong. All manufacturers and wholesalers 
in this section report heavy sales. A great deal 
of the buying seemed to be for immediate con- 
sumption, as prompt shipment was specified and 
some buying for shipment after Jan. 1 was also 
noticed. Prices are firm and advances are being 
obtained on practically all low grade lumber. 
No. 2 boards are much stronger, and dry stock 
not covered by orders is hard to find. Car and 
railroad material also figured quite extensively in 
new business, as several orders for decking and 
sills were distributed. Production was somewhat 
lighter last week on account of heavy rains and 
cold weather. Small mills are practically out of 
business. Some mills are already shutting down 
for the usual holiday repair work. 

Hardwood prices have remained firm. The 
market is unusually strong for this season, all 
groups of buyers being actively in the market, 
except possibly furniture factories. Bad weather 
has slowed up production somewhat. The auto- 
mobile factories are buying all available thick ash, 
elm and maple. Sap gum is in exceptionally good 
demand. Red gum is a little more active than 
heretofore, but there is a lot of room for improve- 
ment on this item. There is no change in the 
export situation. 

L. D. Halsted, of Detroit, Mich., representing 
the Richey, Halsted & Quick Co., wholesaler, of 
Detroit and Cincinnati, was in Jackson today. 


ELKINS, W. VA. 


Dec. 10.—Hardwood business is not quite as 
brisk as it was a few weeks ago. Prices are com- 
paratively firm. Maple, basswood and poplar are 
in better demand than other hardwoods. Many 
lumber producers expect a fairly active demand 
after the first of the year. General reports are 
to the effect that it is easy to find a market for 
telephone poles, ties and similar specialties. 


LAKE CHARLES, LA. 


Dec. 11.—There has been a steady improvement 
in demand for southern pine. The demand for com- 
mon grades has gained strength, and most items 
on the building list are fairly strong. ‘The rail- 
roads, too, are buying a little more freely, and 
timbers are also in fair demand. Production is 
being maintained by the larger mills. Reports 
from a few smaller plants indicate shutdowns 
both on account of bad weather and unsatisfactory 
marketing conditions. There has been a steadying 
of prices noted recently, and a few slight advances. 
Some buyers are still attempting to bear down 
prices and round out their stocks at figures under 
the market, but there is enough demand at list 
quotations to keep prices steady. Rainy weather 
for the last two weeks has materially interfered 
with logging operations. 


NORFOLK, VA. 


Dec. 10.—Sales of kiln dried North Carolina pine 
were slightly larger. If there should be an un- 
expected demand for lumber in the near future, it 
would catch the yards unprepared and also find 
the mills with not very large stocks. There is a 
strong disposition to hammer down prices, orders 
being offered at 50 cents to $1 under last. lists. 
Many mills return these orders. Air dried lumber 
offerings are still having a bad effect on demand 
for kiln dried low grade stock, tho little bright 
air dried is coming on the market. The weather 
recently ‘has been bad. 

Sales of 4/4 edge No. 2 and better, both band 
and circular sawn, were a little heavier. Com- 
petition is keen for business. Edge 4/4 No. 3 
has shown more life recently with price remaining 
the same. No. 2 and better 4/4 stock widths 
have again become active, being wanted mostly 
in small lots in mixed cars, altho 4-, 41%4-, 5- and 
6-inch widths are sold in solid carlots. Prices 
show less variation. No. 3 4/4 stock widths are 
in good demand and bring good prices; the 8-inch 
are a little sluggish but the surplus carried is not 
burdensome. No. 3 accumulate slowly. No. 2 
and better edge, 5/4 and thicker, is far from ac- 
tive; 5/4x10- and 12-inch, also 6/4 and 8/4 in 
same widths, are active and bring very good prices. 
Nos. 1 and 2 bark strips, rough, continue very quiet, 
but bark strip partition has been in better demand. 
No. 2 and better 4/4 miscuts are also showing 
more life. 

Sales of 4/4 edge No. 1 box were a little 
larger but their total remains small. <A few milis 
are now able to take on further business, but many 
refuse to quote. The price is firm. During the 
first part of the week, 4/4 edge and 2 box was 
rather quiet, but within the last two or three 
days inquiries have been more numerous. No. 1 
4/4 stock box, resawn or dressed, has sold more 
freely and 12-inch box rough has shown more 


life. There isa disposition to buy 12-inch for 
delivery the latter part of this month and 
before the middle of January at prevailing prices, 
No. 2 4/4 stock box, in mixed cars of 6-, 8-, 10 
and 12-inch widths is popular, with 6- and 8-inch 
scarce. The 8-inch is also more popular in solid 
carlots, rough and dressed. The 5/4 and 6/4 
edge box are rather quiet. Demand for 4/4 box 
bark strips, rough and dressed, is becoming more 
active. 

Sales of flooring have been lighter, but demand 
for 7/16-inch ceiling, 3/4- and 13/16-inch parti- 
tion, and bark strip partition compares very well 
with the week previous. Prices obtained for 
7/16-inch ceiling and bark strip partition are 
slightly lower. Prices on flooring and partition 
appear to be well maintained. Demand for kiln 
dried roofers is far from active. Kiln dried are 
so much out of line when compared with air dried 
that the latter are bought. It would appear that 
air dried prices have at last hit bottom. Rough 
and dressed framing and sizes have been quiet 
for quick shipment, but several large inquiries 
for stock to be delivered during 1924 are now 
being circulated. Lath continue very quiet and 
prices are a little weaker. 


WARREN, ARK. 


Dec. 10.—The market this week has been only 
fairly active, and prices have been weak in spots, 
During the latter part of the week the market 
was a little more active, there being some orders 




















The accompanying illustration shows one type of 
safety house used by a cement company, at 
Speed, Ind., to protect its quarrymen during a 
blast. Not only do these shelters spell safety, 
but they also trim down operating costs. They 
save the money which in other quarries is paid 
out for time that can not be utilized in produc- 
tion but is used up in a long tramp to and 
from some distant place of safety before and 
after the blasts. V-shape houses of timber con- 
struction can be readily built at any operation 
and soon pay for themselves in the time saved 
and the safety afforded 





from dealers for straight carloads. Most of the 
orders placed by dealers have been for mixed 
tars. Industrial buying has been light. Altho as 
a result of rains the woods are getting quite 


soggy, production has not been retarded. Ship- 
ments keep up with production, so mill stocks 
are somewhat broken. There is now a_ smal 


surplus of labor. 
quate, 

Hardwood has been fairly quiet, demand being 
somewhat less and prices softening on several 
items. Production has been practically normal 
in this vicinity, but some of the bottom mills 
have had to shut down because of water. 


HATTIESBURG, MISS. 


Dec. 10.—Orders are coming in better volume, 
and on some items prices are stronger. Special 
cutting orders picked up, and demand for shed 
and yard stock shows an improvement. Inquiries 
are much heavier, many asking for delivery after 
the first of the year. Production has been de- 
layed to some extent because of rain, which has 
affected the little mills especially. Considering 
the stocks on hand and the amount of orders on 
file it is very likely that prices will show a sub- 
stantial increase within the next few weeks, pro- 
vided the usual percentage of inquiries develop 
into orders. Many of the little mills in operation 
a year ago, cutting principally to small, short 
timbers and air dried yard stock, have cut out and, 


The car supply has been ade- 
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as small tracts of timber are becoming very scarce, 
a good percentage of them will have to go to 
other sections or remain idle. There is no surplus 
of labor. 

E. S. Davison, representing the Homochitto Lum- 
ber Co. and the J. J. Newman Lumber Co., Brook- 
haven, Miss., has moved his headquarters from 
Charlotte, N. C., to the O’Henry Hotel, Greensboro, 


N.C. 
SHREVEPORT, LA. 


Dec. 10.—The trend of prices is unquestionably 
upward. Shipments, especially from the smaller 
mills, have slowed up considerably on account of 
rainy weather, and because shippers of transit 
cars have found prices not high enough. The big 
mills have been booking a large amount of business, 
as they had allowed their files to run rather low. 
Lately, too, buyers have been revising upward their 
ideas of prices. Mills stocks are comparatively 
low, for shipments have been moving well all fall. 
The mills have begun to ask better prices, and 
these are generally accepted by the buyers. A 
great many inquiries are appearing, most of them 
for large quantities. Demand is surprisingly good 
for the season and millmen and wholesalers feel 
very optimistic, believing that it will increase. 
Hardwoods are in good demand and prices are 


steady. : 
ELIZABETH, LA. 


Dec. 10.—A large volume of inquiries has been 
coming in lately from practically all sources. 
Yard stock seems in demand and prices are advanc- 
ing slightly. The railroads are still sending in quite 
a few inquiries, but export trade is a trifle slow. 
The mills in this territory are running steadily 
but wet weather has stopped planer production 
and slowed up shipments. The Christmas holidays 
will undoubtedly mean a temporary shutdown. 


MINNEAPOLIS, MINN. 


Dec. 11.—Conditions in the Northwest lumber 
market give promise of a sharp price increase in 
the near future. A great many of the lumber 
orders now being received call for spring delivery, 
demand being mostly for shorter lengths. The 
hardwood demand is light, there being little out of 
town buying. The prospects are good for a plenti- 
ful cut of hardwoods in the northern districts. The 
retailers are booking orders at prices lower than 
prevailed during summer. There has been shown 
a slight increase in rail shipments. Northern white 
cedar posts are now being cut on a small scale; 
most of the northern camps are ready for the 
winter’s work but can not find enough workers. 


DULUTH, MINN. 


Dec. 11.—Volume of lumber trade is exceeding 
the recent expectations of dealers, altho individual 
shipments are small on the average. That is 
ascribed to retail yards finding it necessary to sort 
up more frequently. Continued mild weather en- 
ables contractors to proceed with building projects. 
During November 242 building permits were issued 
in Duluth for new projects estimated to cost $691,- 
156. The great bulk of the work undertaken was 
moderate-priced house construction. Encouraging 
advices have been received by the lumber companies 
from retail yards in towns over northern Minne- 
sota. In view of the carrying on of active pro- 
grams of winter mining and development at the 
mines some of those companies are undertaking 
new housing projects. The various mining com- 
panies have also been coming into the market 
lately for mine timbers and they have placed sub- 
stantial contracts with contractors. All classes 
of northern pine lumber are firm at the current 
price lists. 

Lumbering and sawmill operations are beginning 
to get into their stride for the season over the 
Northwest and early opinions of authorities in the 
industry are that outputs will be heavy this win- 
ter, provided weather is normal. The sawmills of 
the Northern Lumber Co. and the Johnson-Went- 
worth Co. at Cloquet, Minn., have resumed opera- 
tions, sufficient logs having been rushed from the 
camps by rail to assure steady operations. Both 
mills will be run day and night until the season’s 
log cut has been worked up. Officials of the Vir- 
ginia & Rainy Lake Co. have announced that the 
smaller of its two mills will resume about Jan. 1. 
The company’s large mill, known as No. 3, has 
been in continuous operation during the year on 
day and night shifts. 

Importers of fence posts have filed protests 
against the imposition of a 10-cent duty on posts 
imported from Canada. They are relying upon a 
clause in the Jaw providing for free entry of tele- 
graph poles and unfinished timber which is as- 
sumed to include fence posts. Customs officials 
claim that another paragraph imposes a duty on 
fence posts. It is thought that a case will be 
taken to the courts in order to obtain an interpre- 
tation of the law. 

A decided easing up has come about in the woods 
labor situation. Plenty of men can be had, and 


the scale for general labor has been cut $10 to $40 
a month and board. 

P. M. Shaw, jr., Duluth lumber jobber, is away 
upon a business trip to the eastern markets. 


KANSAS CITY, MO. 


Dec. 11.—There doesn’t seem to be much reason 
to doubt that the lumber market is on the boom. 
A heavy volume of business is being placed with 
the southern pine mills, and orders in other lines 
are beginning to increase in size and volume. While 
the improvement in the other woods still is scatter- 
ing, there is no doubt among lumbermen here that it 
will continue steadily. Prices on the whole are 
firmer and the feeling on all sides is decidedly bull- 
ish. If some of the orders already placed are to 
be taken as an indication, requirements in both 
retail and industrial lines are going to be large. 
Lumbermen here are confident that the building 
program next year will be fully as large as this, 
possibly larger if Congress eases the tax burden so 
as to encourage investment in property instead of 
tax-free bonds. The proportion of straight car 
orders is growing steadily and mixed car orders 
do not include such wide assortments as has been 
the custom up to this time. While the revival of 
demand has been strongest in the East, the middle 
West and the Southwest are increasing the volume 
of new business offered, tho the middle West is 
not coming in as rapidly as it should. This is 
due to the line yards not placing orders yet for 
much beyond their immediate requirements. Of 
the larger markets, St. Louis is the only one which 
has not increased its demands. Chicago and its 
suburban towns are heavily represented in the late 
orders and New York also is a good buyer. The 
local demand is reported to be very good. 

Fred H. Dierks, of Dierks & Sons Lumber Co., 
has bought a site for a new home in the Mission 
Hills district, paying $15,000 for the lot. 

Building permits issued in Kansas City, Mo., 
last month numbered 400 for a total of $1,241,350, 
an unusually high figure for November, as there 
were few large buildings in the lot. In Kansas 
City, Kan., permits numbered 134 for a total of 


$250,000. 
NEW YORK, N. Y. 


Dec. 10.—December has been marked by an en- 
couraging comeback in southern pine. Increases 
averaging $1 occurred in items all down the line. 
A turn for the better in North Carolina items also 
was noted and, in fact, the tone of the market in 
all pines took on a better aspect. Roofers were 
slightly stronger last week. In the last month, 
sales have dropped as low at $26.50, but roofers 
are now selling at $28 to $29, with good demand 
and inquiry. Retailers are adding to their stocks 
unwillingly. Accordingly, west Coast woods in 
the yards are beginning to dwindle to a consider- 
able degree. Fir and hemlock are both easing at 
the moment. There is a determination among 
dealers in eastern spruce and white pine to stabil- 
ize their products in this market, and to refuse to 
sell under any circumstances at a substantial re- 
duction. It is said that the prices in both these 
woods are at rock bottom. Rail arrivals of east- 
ern spruce, cargoes having practically ceased for 
the winter, have not been unusually hea-y. Large 
eastern railroads have bought car materials of 
spruce and fir very recently in quite large quan- 
tities. 

The mild early winter has permitted building 
to continue unabated and this is reflected in a 
general improvement in the demand for all floor- 
ing. North Carolina pine flooring has advanced 
$2. No. 2 and better North Carolina flooring is 
selling for $64 and southern pine flooring, B&bet- 
ter, is-selling at the same price. Special lots of 
oak flooring are being offered at lower prices. There 
is not much clear white oak flooring on the mar- 
ket, 24-inch face selling between $100 and $102. 
Select white oak flooring 24-inch face, sells at 
$86 to $90, with a tendency to take a little less. 
This item is rather plentiful at the moment. No. 
1 common mixed red and white oak flooring is 
bringing $70. No. 2 clear and better fir flooring, 
1x4-inch, is sold to the retail trade at $70.50, New 
York. 

H. S. Perkins, of Calgary, Alta., head of the H. 
S. Perkins Lumber Co., was a visitor in New York 
last week. As a result of his trip, Mr. Perkins will 
market a great part of his British Columbia soft 
spruce thru the Duquesne Lumber Co. The last 
cargo of eastern spruce for the season for the 
Duquesne Lumber Co., is now being unloaded. 

William H. Champlin, of Rochester, N. H., 
opened an office this fall in the Grand Central 
Terminal, with George Thompson as manager. Mr. 
Champlin has been selling lumber in this market 
for the last fourteen years, specializing in box 
material. He also specializes in eastern white pine. 

Capt. M. W. Haney, in charge of the New York 
office of William Schuette & Co., has returned 


-from an extensive trip to the white pine mills in 


the West, having visited several States. He said 
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SHORTLEAF PINE 


It’s well manufactured on a 
modern band mill. Straight 
or mixed cars. Nothing 
over 16 feet. 


Prompt Service. 


The 


Sumter Lumber Co. 
ELECTRIC MILLS, MISS. 
E.E.HALL, - - - Sales Manager. 
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Y sow Band Sawed, 


Steam Kiln Dried 
and Soda Dipped. 


We invite your future inquiries and 
orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 


LUMBER COMPANY 
COLUMBUS, MISSISSIPPI 
7 D. F. McCullough, Vice-President and Manager 7 



















4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
Flooring, No. 116 Siding, 
Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 


/ POPLARVILLE, MISSISSIPPI 


— sa 











THE WOODS Contains the best work 1s are 


man Poet.’’ including 
By Doug!ias Malloch row America’ most widely quoted poem. 
No lumberman’s library is complete without one 

Price potspaid, $1.25 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 








AMERICAN LUMBERMAN 


DECEMBER 15, 1923 











N.C. PINE 














N.C. FPENE, 


meets dealers demands for a 
universal wood and you'll find 
ours runs true to reputation. 


Camp 


Manufacturing Co. 
FERANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Megr., Phone ¥82 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg.t 

E. D. WOOD, Manager 
sinicheemetann val’ 


Oliver Building, GEORGE 
CA 


MP, Manager 


DAILY Y CAPACITY 
a ea. 400,000 feet 
Sa ren ee 600,000 feet 


Franklin, Va. Arringdale, Va. 
Wallace, N. C. 

















Mills at Suffolk, Va. 


GEO. C. FAIRCHILD, : : 
SHORT & WALLS LUMBER R CO., - 
PICKETT, HYDE & LANGGANS CO., 


Spring Hope, N.C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 














Sales Representatives: 


L. C. LITCHFIELD, _82 Vanderbilt Ave., N. Y. 
- attsburg, N. Y. 

Middletown, Del. 
Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 


Middlesex, N. C. 


Kiln Dried N.C. Pine 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guide to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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the mills have been getting out their product at 
less than cost. He concluded: “It cannot be too 
definitely stated that quotations today are at rock 
bottom and that from now on the trend will be 
upward.” 


BE. J. Hartman has recently opened an office 
in the Grand Central Terminal as sales manager 
for the Philip Lanier Co., distributing Oregon 
white pine. 


Julian A, Rice, of Rice & Lockwood Lumber Co., 
reports improvement in the southern pine market, 
with eastern spruce standing very firm. He said 
higher grades are moving better than the lower 
ones. 


H. S. Stronach, manager of the industrial de- 
partment of the West Coast Forest Products Bu- 
reau, will arrive in New York today. L. P. Keith, 
manager of the structural department will return 
to New York Jan. 1. 


Wilbur Crannell, of F. F. Crannell, Albany, N. 
Y., was visiting the trade in New York last week. 


M. C. Shepherd, of the W. L. Shepherd Lumber 
Co., is going to Montgomery, Ala., to spend the 
Christmas holidays. He visits the mills. 


D. F. Rickard, New York manager M. B. Farrin 
Lumber Co., has been with the concern four years. 
Previous to that he was with the Cherry River 
Boom & Lumber Co., covering New England and 
sections around New York. At one time he was 
with the Palmer Semans Lumber Co., of Union- 
town, Pa. H. J. Pfiester, of the Farrin company, 
was here about a week ago, looking over the field 
and purchasing new machinery for the Cincinnati 
plant. Grover E. Jones is with the New York 
office as salesman. 


Further to enlarge its holdings in Ely Avenue, 
at the Bridge Plaza, Long Island City, the Donner 
Lumber Co, has purchased a lot that will make its 
entire holdings about 25,000 square feet. The 
company plans to improve the site with a 6- or 8- 
story building. 


BOSTON, MASS. 


Dec. 11.—Taken as a whole the New England 
market for lumber is about steady, with business 
somewhat restricted. Eastern spruce is quiet but 
fairly strong. Southern roofers are a_ shade 
stronger than in November. Shingles are dull and 
prices somewhat soggy. Douglas fir shows soft- 
ness in spots. Most lumber lines, however, are 
about holding their own and there are satisfactory 
prospects of improved business after the first of 
the year. Building operations continue active for 
the time of year. The State Department of Labor 
and Industries reports permits granted during 
October in thirty-five Massachusetts cities for con- 
struction costing $13,714,452, which is 33.4 percent 
greater than the aggregate for September, and 
19.5 percent greater than the aggregate for October 
of last year. The October construction for which 
permits were granted included $6,767,197 for 
residences. 


Imports of forest products at Boston in Septem- 
ber are valued at $781,867, of which $634,156 was 
woodpulp from Norway, Sweden, Germany, Fin- 
land and Czecho-Slovakia. Lumber imports were 
valued at $130,789, mostly softwoods from the 
Maritime Provinces. Manufactured wood aggre- 
gated $16,922. 


Lumber arrivals by water: Schooner 2. May- 
field, Port Greville, N. S., 84,227 feet plank and 
scantling, Morse & Buffum Co. Elwvenes, South 
Africa, 2,032 mahogany logs, Palmer & Parker Co. 


PHILADELPHIA, PA. 


Dec. 10.—Buying is still active and there are 
indications of increased business, for splendid 
weather continues. Philadelphia yards are moving 
great quantities of stock and are actively in the 
market. Suburban yards find business good. Dur- 
ing recent weeks many suburban and southern New 
Jersey yards have been forced to buy more lumber 
than they had expected to. Prices are firm and 
transits are selling at market prices. There are 
plenty of inquiries for shipment after the first of 
the year, but these are not meeting with approval, 
as recent bad weather makes the mills hesitate 
about accepting additional business. The con- 
sensus is that for several months dry lumber will 
be hard to secure. 


Southern pine is very active, transits being 
bought freely. Roofers are now doing better than 
in the last few weeks, selling to the yards as fol- 
lows: 1x4-inch, $24; 1x6-inch, $27; 1x8-inch, $28; 
1x10-inch, $28.50, and 1x12-inch, $29.50, worked 
3/4x1/2-inch scant. Framing, D4S 1/4-inch scant, 
10- to 16-foot, is quoted: 2x3- 2x4- and 2x10-inch, 
$30; 2x6-inch, $28.50; 2x8-inch, $29.50, and 2x12- 
inch, $31. Long lengths are in better demand and 
are about $1.50 to $2 over above prices. Flooring 
is quoted: Bé&better, Ix3-inch (214-inch face), 
$66; No. 1 common, $55; No. 2 common, $28, and 


No. 8 common, $21. Fencing, partition, ceiling and 
sidings are all in steady demand, prices being 
practically unchanged. 


BALTIMORE, MD. 


Dec. 10.—The statement of exports is as follows: 





Feet Price 
Logs and round timbers....... 65,000 $ 8, one 
UME. 5,5 5.6 9)» Saree ee 21,000 733 
Boards— 
WEI WINE 6.6.05 0000s saws 7,000 460 
PICO: bk iipee's oeens eee ai eee 31,000 2,984 
RP faire sesigi aye gabe: os bue ww eee 245,000 14,345 
PE 55 Si6ai0ss oo io ee eae 6 Oe 43,000 4,649 
NIN fecal: bv Uo: BPS 6m 40,000 4,617 
Other hardwoods .......00. 80,000 10,417 
Hardwood flooring ......66++. 163,000 17,240 
Other manufactures of wood... ...... 50,303 
ROGHIS: sve eee dS ROE See $114,233 


Mill Wins Safety First Flag 


HATTIESBURG, Miss., Dec. 10.—‘‘Old Man 
Carelessness’’ has been hard hit ever since last 
April at the mills of the J. J. Newman Lumber 
Co. of this city, as has been recorded in the 
AMERICAN LUMBERMAN a number of times re- 
cently. A new turn of the thrashing being giv- 
en here to that destructive old gent was a con- 
test for November as to whether the Sumrall or 
Hattiesburg mill could make the best safety 
record for that month. The victor was to re- 
ceive a flag and the superintendent of the los- 
ing mill would have to raise the flag. 


The Hattiesburg mill won the flag which was 
raised Saturday afternoon by J. W. Reed, super- 
intendent of the Sumrall mill. The Hattiesburg 
mill won with only eleven accidents for the 
month just gone by. 


There was also a program which included 
talks by Dr. G. S. Harmon, editor of the Hat- 
tiesburg American; J. M. Gandy, industrial sec- 
retary of the local Y. M. C. A.; and J. I. 
Thompson, assistant general manager of the 
local mill. There were excellently rendered 
folk songs by colored employees of the mill, 
and the meeting was presided over by A. B. 
Welsh, general superintendent. 


The flag is worded ‘‘Safety First Cham- 
pions,’’ and if the Sumrall mill wins it for 
December, the flag will be transferred to its 
flag pole with appropriate ceremonies. 


The management of the lumber company is 
confident that the safety first campaign has so 
far prevented many accidents, and that the best 
way to accomplish safety for its employees is to 
get the men themselves wholeheartedly inter- 
ested. There is no better means to do that than 
a contest. 


To Test Winter Hauling Machine 


PIERCEFIELD, N. Y., Dec. 11.—A field test of 
an unusual machine for hauling wood and 
lumber in the depth of winter will be made at 
Piercefield and Tupper Lake late in December 
or early in January, dependent on the fall of 
sufficient snow to give the new device a thoro 
tryout. 


The woodlands section of the American Paper 
& Pulp Association, in an effort to help the 
woods men in the paper industry economize on 
the cost of winter log hauling, has been plan- 
ning a tractor or similar demonstration, but 
finally decided to make a special test of what is 
known as a snow motor, consisting of egg- 
shaped drums, with screw threads which pack 
the snow and then give unusual tractive 
strength. The test for the, paper industry fol- 
lows extensive experiments in northern Wiscon- 
sin and Michigan last winter when at Iron- 
wood and at the Connor camp at Long Lake, 
Wis., the motor was used on 10-foot snow banks, 
without previous road making. 


The New York demonstration will be made 
thru the courtesy of Col. W. E. Haskell, vice- 
president of the International Paper Co., and 
will involve the hauling of 4,500 cords of pulp- 
wood up some steep grades near Piercefield, 
and also at Tupper Lake. 

If the claims of the manufacturers are borne 
out, this machine will revolutionize winter log- 
ging. , 
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GEORGE A. HOAGLAND, president and foun- 
der of the George A. Hoagland Lumber Co., of 
Omaha, Neb., and one of the leading lumber- 
men of the West, died at three o’clock in the 
morning, Dec. 6 at his home, following a stroke 
of apoplexy which he suffered the previous eve- 


ning. Mr. Hoagland was said to be the only 
man in Omaha who had been in business there 
since 1861. Until two weeks ago when he was 
taken ill, he had been actively engaged in the 
operation of the large concern which bears his 
name. He is the sixth prominent lumberman 
who has died within the last twelve months, 
the others being: J. S. White, president of the 
Cady Lumber Co.; Arthur Guiou, president of the 
Guiou Lumber Co.; C. H. Walrath, of the Walrath 
& Sherwood Lumber Co.; D. C. Bradford, president 
of the Bradford-Kennedy Lumber Co., and C. C. 
Van Kuran, president of the Boyer-Van Kuran 
Lumber Co. Four of these died within the last 
four weeks. Mr. Hoagland is survived by three 
children: W. W. Hoagland, who has been as- 
sociated with him in business; Mrs. J. E, Sum- 
mers, Omaha, and Mrs. David L. Stone, wife of 
Col. Stone, U. S. A. 

George A. Hoagland was born in Boonville, 
Mo., May 20, 1843, being the son of George T 
Hoagland, one of the leading citizens of Mis- 
souri in the early days. In 1852 the family 
moved to St. Joseph, Mo., and in 1861 went to 
Omaha, where the father, with George Bebbing- 
ton, organized the George T. Hoagland Lumber 
Co. In 1861, after finishing his education at 
Liberty, Mo., George A. Hoagland arrived in 
Omaha and entered the employ of the company. 
In 1865 the Hoaglands obtained control of the 
lumber company, and George A. Hoagland was 
made manager, the father returning to St. 
Joseph. At that time the Union Pacific was 
in the process of construction, and Mr. Hoagland 
was called upon to supply large quantities of 
lumber used in railroad building. The lumber 
was taken to Omaha by steamboats operating 
on the Missouri River, and delivered by team 
and wagon. In 1871 he made Omaha a distribut- 
ing center for lumber, and thus opened the 
first wholesale lumber business in that section 
of the country north of St. Joseph. In 1874 he 
bought out his father, who retired. The firm 
was then known as the George A. Hoagland 
Lumber Co., retaining that name until 1914, 
when the son, William W. Hoagland entered 
the firm and the name was changed to its pres- 
ent form. During the big flood of 1881 the 
business suffered a hard blow. Mr. Hoagland 
saw at that time $20,000 worth of his lumber 
stock floated away by the waters. An inveterate 
hunter and fisherman, he was considered one 
of the best authorities in the country on the 
habits of game fish, and he was the tireless 
enemy of the ‘“‘game hog,” the sportsman who 
seeks to kill more game than -he can use. At 
one time he was the best shot in Nebraska, 
- held the Nebraska trap-shooting champion- 
ship. 





HARRY LYTLE, 21 years old, son of E. E. 
Lytle, principal owner of the Lytle-Inch Log- 
ging Co, of Tacoma and Portland, was instantly 
killed on Dec. 3 in a collision between a rail- 
road speeder and two runaway cars. The acci- 
dent occurred near Morton, Wash., on the 
Tacoma Eastern Railway. Harry Ashby, head 
saw filer of the Lytle-Inch camp, was with 
young Lytle on the speeder and suffered injuries 
from which he died shortly afterwards. Lytle 
and Ashby left the camp, which is situated on 
the East fork of the Tilton River, on a gasoline 
speeder. They were bound for Morton to get 
the camp mail. On the way to Morton they 
met a train going up to the camp with machin- 
ery and supplies. They let the train go by 
and resumed their journey. But the last two 
cars of the train broke loose shortly afterwards 
and started back down the hill. The noise of 
the speeder’s motor prevented Lytle and Ashby 
from hearing the approaching runaway. The 
runaway cars rounded a sharp curve suddenly 
and the two men had no time to jump before 
the cars crashed into their speeder. Members 
of the train crew soon reached the scene and 
found that Lytle had been instantly killed. 
Ashby was rushed to the hospital at Eatonville 
and died there shortly afterwards. E. E. Lytle, 
who is in personal charge of the camp, moved 
to Tacoma from Portland several months ago 
when his company purchased the holdings of 
the West Fork Logging Vo. on the Tilton River. 
Harry Lytle accompanied his father and was 
in charge of the camp office. 





GEORGE P. LUCE, treasurer of the Lord 
Lumber Co., of La Grange, Ill., and well known 
in the trade of the Chicago region, died very 
Suddenly on Monday afternoon, Dec. 10, from 
an attack of -acute indigestion. Mr. Luce was 
out driving when the fatal attack came on and 
he hurried to the home of his brother-in-law 
where he died in a few moments. The report 
of his death came as a great shock to his many 
friends in the Chicago lumber world as he was 
held in high esteem among them. Mr. Luce 
was born at Pillston, Pa., Aug. 26, 1860. He 
moved to La Grange in 1890 to enter the lum- 
ber business with his brother-in-law, P. A. 

ord. He afterward managed the yard of the 


Lord Lumber Co. at Downer’s Grove, IIL, re- 
turning to La Grange in 1894 and has since then 
been actively engaged in the business at that 
point. He was at one time president of the 
Lord Lumber Co., but at the time of his death 
was treasurer. A widow, who is the sister of 
P. A. Lord, two sons, and three daughters sur- 
vive him. He was a member of the La Grange 
Lodge No. 770 A. F. A. M., and La Grange 
Chapter 207 R. A. M. Mr. Luce had been a 
prominent member of the Methodist Church of 
La Grange during his residence there. Funeral 
services will be held on Saturday, Dec. 15 at 
the Bronswood Cemetery chapel, Hinsdale, Ill. 
The other members of the family were in Cal- 
ifornia at the time of his death and the funeral 
was postponed to permit their return and at- 
tendance. 


DR. R. N. JACKSON, company physician for 
the A. C. White Lumber Co. at Dover, Idaho, 
and a nurse, Mrs. Fred Walters, wife of the 





company superintendent, were drowned in the ] 


Pende Oreille River at Laclede, Idaho, on Thurs- 
day afternoon, Dec. 6, when the car driven by 
the doctor ran off the ferry into sixty feet of 
water. Dr. Jackson was returning from a call 
on which Mrs. Walters had gone as nurse. It 
was late in the afternoon and darkness had 
fallen. The ferryman dropped the guard chain 
across the end of the boat when about 100 feet 
from shore and the doctor apparently thinking 
the landing was reached, drove off the end of 
the boat. The bodies were recovered the fol- 
lowing day by a diver. Dr. Jackson was 67 
year old. 


DeROO WEBER, vice president and general 
manager of the Abeles & Taussig Lumber & 
Tie Co., of St. Louis, Mo., died in Mullanphy 
Hospital in that city on Dec. 5 following an ill- 
ness of four weeks of typhoid fever. Mr. Weber 
was born in Portland, Ore., 42 years ago. He 
went to St. Louis as a boy and was educated 
in the public schools there. At the age of 16 
he was employed as office boy by Abeles & 
Taussig. He rose from that position to that of 
manager and in 1919 when the company was in- 
corporated as the Abeles & Taussig Lumber & 





Tie Co., he was made vice president and gen- 
eral manager. 
WILLIAM J. KRAMER, age 81, a widely 


known business man of Richmond, Ind., died 
last night at his home after an illness of three 
weeks. Mr. Kramer had been engaged in the 
hardwood lumber business for more than half 
a century. He had continued active in the 
business until a few months ago. Mr. Kramer 
was a native son of Germany and came to the 
United States sixty-four years ago. He was a 
member of Grace Methodist church, of Rich- 
mond, and also was identified with the Travel- 
ers’ Protective Association. Clarence Kramer 
and Horace Kramer, both of Richmond, are his 
sons. 


NICHOLAS NIEDERPRUEM, a _ prominent 
contractor for many years at Buffalo, N. Y., 
died at his home there on Dec. 9 at the age of 
63. Mr. Niederpruem erected some of the prin- 
cipal buildings of the city, including the La- 
fayette Hotel. He operated a planing mill in 
Buffalo for a number of years. He was a mem- 
ber of the Knights of St. John and the Boreal 
Club and served the city as an alderman and 
civil service commissioner. Surviving are four 
sons and two daughters. 


FREDERICK BROADBENT, principal .owner 
of the Lake Creek Lumber & Shingle Co., and 
a prominent lumberman of Lewis county, Wash- 
ington, died at a hospital at Morton, Wash., 
near Tacoma, Dec. Mr. Broadbent was 55 
years old. He had been in poor health for some 
time and planned to retire from active business 
in January and spend the remainder of the 
winter in California. He was one of the 
pioneers in the Lewis County lumber industry 
and an active worker for the town of Morton, 
which he made his headquarters. He is sur- 
vived by his widow. 


DR. GEORGE E. TITCOMB, father of F. Rod- 
man Titcomb, general manager of the Snoqual- 
mie Falls Lumber Co., Snoqualmie Falls, Wash., 
died at his home in Concord, Mass., recently. 
The indirect cause of his death was an accident 
ten years ago:in which Dr. Titcomb’s back 
was broken. For more than forty years he had 
been one of the most prominent physicians of 
the Boston district. Two sons and one daughter 
survive. 


D. FRANK HEDDLES, a former lumberman 
of Evansville, Wis., died in Phoenix, Ariz., where 
he had gone in quest of better health. Mr. 
Heddles was 52 years old and was a brother of 
the late Willard Heddles, who was president of 
the Heddles Lumber Co., which operated several 
yards in southern Wisconsin. 


EDWARD B. WARD, for 35 years connected 
with the Dierks & Sons Lumber Co., of Kansas 
City, Mo., died at his home in that city last 
week at the age of 54. Mr. Ward had been ill 
——, a year. He leaves a widow and three 
sisters. 
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WE want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 








North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman- Blades Lumber Co. 
ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C.PINE. bur Spectiy 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 








Major & Loomis Company 
HERTFORD, N. C, 








We're On the Job, 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourself by trying us on 


N. C. PINE 
Ficccinn, Collins, Berflaes = 
, Shortleaf en Pine, rough or » Rene 
—_—— 

Car and Cargo Shipments. 


Ellington & Guy, Inc.,"Ricumonn. va. 


QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 


Rowland Lumber Co.,*°¢2!:.;.. 


Operating John L. Roper Lumber Co. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
LYON PINE COMPANY, 
dessa, Fla. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 
SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











HAND MADE ] 
CYPRESS _ eeitire™ 
facture 
them in all 


SHINGLES %&;" 


Stock 
Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 























Cummer Gypress Go. 






Mills: Jacksonville and Sumner, Fla. 


LUMBER 
GY PISS Rough and Dressed 


| Shingles and Lath — 
Sales Office, 280 Madison Ave., New York City | 


%” and %” CEILING. 
%” and %*” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 


h 
ier PINE 
Finish, Boards, Dineen 
Flooring and Drop S$ 
Poplar, Oak, lien 
Mixed cars if you desire. 
LATHROP 
Lumber pg ergy 


“™ LATHROP, ALA 
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Phil P. Philippi, associated with W. C. Landon, 
of Wausau, Wis., spent a few days of this week 
looking over this market. 


Hubert Norman, of the Southern Pine Associa- 
tion, stationed at Laurel, Miss., spent a few days 
of this week in Chicago on business. 


Lafe L. Clore, treasurer of the Big Four Lumber 
Co., with offices in the Conway Building, returned 
this week from a southern business trip, during 
which he visited a number of the principal hard- 
wood operations. 


C. C. Sheppard, president of the Forest Lumber 
Co., Oakdale, La., passed thru Chicago during the 
early part of the week, en route to Washington, 
D. C., where he was going to attend the standard- 
ization conference. 


Edward M, Dollarhide, of the Dollarhide Lumber 
Co., went South this week to visit his manufactur- 
ing connections in Arkansas and elsewhere. He 
also stopped at St. Louis, Mo., to make a canvass 
of the situation there. 


H. J. Southwood, of the Chicago office of the 
Deer Park Lumber Co., Deer Park, Wash., spent 
this week in Detroit, Mich., calling on the trade 
there and looking into current and prospective 
business conditions. 


Roy Smith, prominent wholesaler in this city, 
made a recent business visit to Wausau and other 
Wisconsin lumber centers. He found small stocks 
at all of the mills, and stated that the market 
is in strong position. 


Elmer E. Todd, of White & Todd, Aurora, II1., 
in Chicago on a business visit this week, stated 
that good trade has been enjoyed thruout the fall 
by lumbermen of his city, and that the outlook 
for Kane County is most reassuring. 


James N. Woodbury, Chicago representative for 
the Case-Fowler Lumber Co., of Macon, Ga., left 
this week for an inspection trip to the company’s 
operations at Macon. The Case-Fowler concern is 
a large factor in the poplar trade, and is reputed 
to own the largest poplar mill in the world. 


P. E. Gilbert, vice president and general manager 
of the Wisconsin Lumber Co., has been spending 
some time at Memphis, Tenn., and New Orleans, 
La., on business matters, and is now at Deering, 
Mo., where the company operates on a large scale, 
manufacturing hardwoods and yellow cypress. He 
is inspecting stocks and looking into conditions 
generally. 


Harry B. Clark, manager and attorney in fact 
of the National Lumber Manufacturers’ Inter-In- 
surance Exchange, left Chicago early this week for 
Washington, D. C., to attend the meeting of the 
board of directors of the National Lumber Manu- 
facturers’ Association and the standardization con- 
ference, held at the national capital during the last 
few days. 

Charles W. Fish, of the Charles W. Fish Lumber 
Co., Elcho, Wis., was in Chicago this week, con- 
ferring with V. J. Euler, the company’s repre- 
sentative in this territory. Frank Handeyside, 
sales manager of the same concern, also stopped 
off in this city for a short time this week, while 
returning to Elcho from a business trip to Toronto, 
Ont., and other Canadian points. 


L. C. Paulson, president of the Cedar River Lum- 
ber Co., Minneapolis, Minn., spent several days of 
this week calling on the trade in this market. He 
felt much encouraged over the outlook, stating 
that lumbermen generally have had a good year 
but from all present indications will have an even 
better one during 1924, if something unlooked for 
does not develop to postpone the enormous volume 
of building now contemplated. 


Charles J. Kinzel, of the Kinzel Lumber Co., 
Merrill, Wis., was a Chicago visitor during the 
early part of the week. Mr. Kinzel reports in- 
tense activity in the logging regions, manufacturers 
taking advantage of the unusually mild weather 
to prepare for a large input of logs. He reports 
an active demand for the products of his com- 
pany, and altogether is feeling quite optimistic 
as to the outlook for the coming year. 


W. E. Thompson, of the Flambeau River Lumber 
Co., Ladysmith, Wis., called on the local trade last 
Tuesday. He reported a recent notable increase 
in the movement of lower grades of northern hard- 
woods, especially to box manufacturers, but also 
to automobile and furniture interests for packing 
purposes. Lower grades have been in very fair 
demand for some time, and are on that account 


in low supply, and prices are advancing. Upper 
grades are not so active, due to seasonal influences, 
but are firm in price. Automobile body items are 
in largest demand, and are very scarce. 


Ralph W. McGrath, of James E. McGrath & Sons, 
Stillwater, Minn., while in the city this week re- 
ported that the market for northern lath, of which 
his company is a large manufacturer, is in excel- 
lent condition, stocks being low everywhere and 
demand unusually strong for this late in the sea- 
son. He looked forward to a voluminous call next 
year, in view of the excellent prospects for build- 
ing. 

M. B. Cooper, vice president of the Carrier Lum- 
ber & Manufacturing Co., Sardis, Miss., was in 
Chicago this week, calling on the trade, and from 
here went to Detroit and other Michigan trade cen- 
ters in order to gather first hand information re- 
garding conditions and prospects. Mr. Cooper re- 
ported that trade is picking up, and that the lum- 
ber market is fundamentally strong, with stocks 
low and a world of business in prospect. 


A. 8. and E. H. Badger, after having had their 
offices in the Marquette Building ever since the 
roof was put on that structure, twenty-eight years 
ago, have now moved into Suite 601 of the London 
Guarantee and Accident Building, 360 North Mich- 
igan Avenue. In a letter to the AMERICAN LUM- 
BERMAN, A. S. Badger comments in connection with 
their new location that “while there are some of 
the old land marks still in evidence, notably the 
best part of the Chicago River, this is like living 
in a new and beautiful city.” 


Cc. D. M. Houghton, manager of the Chicago 
office of the Peavy-Byrnes Lumber Co., Shreveport, 
La., returned this week from a general business 
trip thru Ohio. He found Cincinnati still build- 
ing heavily, furnishing a lot of business for the 
local retail yards; but trade had slowed down in 
most other Ohio cities, due to the lateness of the 
season and the near approach of the holidays. 
However, prospects everywhere were excellent, and 
the trade is looking forward te a busy year in 
1924. 


Irving C. Swan, sales manager of the foster 
Creek Lumber & Manufacturing Co., of Stephen 
son, Miss., and the Wisconsin-Alabama Lumber Co., 
Sylacauga, Ala., was in Chicago this week, con- 
ferring with the Charles L. Baxter Lumber Co., 
which represents both these concerns exclusively 
in the local territory. Mr. Swan afterward pro- 
ceeded to Madison, Wis., where he expected to meet 
E. J. Young, president of the Foster Creek and 
Wisconsin-Alabama interests. He expressed him- 
self very enthusiastically regarding prospects in 
the southern pine market, believing that the in- 
dustry is facing a big year. 


H. W. Maffett, for some time salesmanager of 
the James R. Andrews Co., Escanaba, Mich., an- 
nounces that he will sever this connection on Dec. 
31, in order to devote his entire time to the busi- 
ness of the Maffett-Graef Lumber Co., Appleton, 
Wis. A reorganization and expansion of this con- 
cern which was originally established some years 
ago, is contemplated. D. G. Graef, Mr. Maffett’s 
associate in the enterprise, has sold his interests 
in the Graef Manufacturing Co., at Appleton, and 
will hereafter be in general charge of the office 
of the Maffett-Graef company, while Mr. Maffett 
will represent it among the trade. This will give 
added strength to the concern, as Mr. Maffett here- 
tofore has shouldered practically all its work. 


James Smith, sales manager for the Wausau- 
Southern Lumber Co., at Laurel, Miss., called on 
the local trade this week. With him was Mr. 
Keller, who represents the company in central and 
southern Illinois, with headquarters at Peoria. 
Another southern lumberman who transacted busi- 
ness here during the last few days was Mr. Neil, 
of the Alcorn Lumber Co., of Corinth, Miss., manu- 
facturer specializing on oak flooring and short 2x4- 
inch southern pine dimension. Distributers at 
present find difficulty in supplying their needs for 
short dimension from northern Mississippi. Mr. 
Neil explained that while there are fair stocks of 
this item available at the mills, there have been 
heavy rains in that section lately, which has in- 
terfered with making shipments. 


O. C. Censky, sales manager of the Roddis 
Veneer & Lumber Co., Park Falls, Wis., while in 
Chicago this week reported that the outlook looks 
very good to the northern lumbermen, Demand is 
excellent for this time of year. Most of it is com- 
ing from manufacturers of automobile bodies, who 
are constantly on the market for material suitable 
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to their needs. The principal demand is for 5/4, 
6/4 and 8/4 maple, which is very scarce and strong 
in price. All northern hardwoods in dry condition, 
in fact, are in low supply, and little new lumber 
will reach a marketable state before next May. 
Trade with the furniture industry is rather slow, 
its takings being confined to a hand-to-mouth basis 
until after the January furniture shows. After 
these shows, at which the manufacturers will learn 
what styles of furniture will be in demand, Mr. 
Censky looks for a big increase in business from 
this source. 

N. M. Crawford, secretary-treasurer of the Dick- 
son Planing Mill Co., Dickson, Tenn., was in Chi- 
cago this week, in attendance at a meeting of the 
Oak Flooring Manufacturers’ Association, held at 
the Congress Hotel on Thursday. Mr. Crawford, 
whose company is a large manufacturer of oak floor- 
ing, was very optimistic. He believed that 1924 
would bring a great volume of building, and con- 
sequently much business to the flooring makers. 
He also believed that, in view of the low stocks 
of manufactured products now on hand or possible 
to accumulate within the near future, much higher 
prices would prevail on oak flooring after the first 
of the year. The same convictions were voiced by 
Allen Harris, president of the Harris Manufactur- 
ing Co., Johnson City, Tenn., and Mr. Evans, of 
the McMinnville Manufacturing Co., McMinnville, 
Tenn., who also attended the meeting. 


Big Shipment of African Mahogany 


The C. L. Willey Co., manufacturer and dealer 
in foreign and fancy lumber and veneers, this week 
received a shipment of 300,000 feet of highly fig- 
ured mahogany veneer logs from Africa. While 
large receipts of mahogany from Central America 
are fairly frequent occurrences here, this is said to 
have been ome of the largest shipments of African 
mahogany ever received in this city. 

The plant of the C. L. Willey Co. is now running 
at capacity, an indication of the increased activity 
in the market for veneers. The company is now 
operating two slicers, three rotaries and four saws, 
and its production totals over 200,000 feet of 
veneers daily. 

According to this company, the market for both 
walnut and mahogany lumber and veneers is un- 
usually active for this late season. Demand is 
coming from practically all consuming industries, 
notably from phonograph, piano and other musical 
instrument interests, and also from radio interests 
and makers of interior trim. It is pointed out 
that the success of the radio has opened up a new 
field for the exploitation of veneers of fine woods, 
as well as for thin lumber. 

There is only a meager supply of walnut, good 
logs being scarce owing to bad roads in many sec- 
tions making it impossible for the farmers to haul 
them to market. Prices on all grades and sizes 
show an upward tendency, and this is being re- 
flected by firmness in the veneer market. Walnut 
butts are scarce and in big demand, because of the 
popularity of this highly figured material in the 
wood-using industries. 

The Willey concern reported that the demand 
for foreign fancy woods, such as ebony, satinwood 
and rosewood and others used in inlay work is 
fairly good, but that deliveries are poor and only 
of small quantities. 


A House Organ Full of Interest 


“Rogers Once a Month” is the name of a thor- 
oly live, peppy house organ that was received thru 
the mail by the AMERICAN LUMBERMAN this week. 

It is published by the Rogers Lumber Yards 
(Ltd.) of Moose Jaw, Sask., and, as it is announced, 
is ‘thrown together’ by Bob Marshall. The organ 
is referred to as a trigger of sincerity that “has 
been pulled that you might have a few bullets of 
truth—because ‘you need to know.’ ” And a pe- 
rusal of its twenty 414x6 pages convinces one of its 
sincerity, it being in no way propaganda except for 
cheerfulness, activity in business and originality 
in ideas. Swapping ideas is one thing that the 
editor believes in, and ‘Rogers Once a Month” is 
an excellent medium for just that sort of thing. 

The organ’s purpose is to be helpful to the com- 
pany’s customers, and therefore contains a good 
deal of interest to the farmers. The leading arti- 
cle discusses “Corn Growing,” written by G. H. 
Hoffman, the “western corn king’ who won the 
Bank of Commerce silver trophy and 
the Ogilvie Flour Mills trophy with his exhibit 
of corn at the first provincial corn show at Maple 
Creek, Sask., Nov. 14. Further on is a picture of 
the office of the Rogers yard at Aylesbury, almost 
completely hidden by a big patch of ten-foot sun- 
flowers, making a very attractive exterior for a 
lumber yard. The house organ, however, warns 
Pete Windh, the manager, that “unless he cuts 
out farming in front of his lumber yard he is go- 
ing to have the agriculturists in his district so 
blamed jealous they won’t go near him.” More 


seriously, it is admitted that this sort of farming 
improves the appearance of a place of business 
about 90 percecnt; and that if one looks ‘inside 
Pete Windh’s yard, one would find that it looked 
just as neat as the outside. 

Besides many pertinent hints on this and that 
subject, the organ gives a good deal of space to 
chatty community items which is bound to make 
it a favorite piece of reading matter with cus- 
tomers. 


Chicago Association’s Directors Meet 


At a meeting of the board of directors of the 
Lumbermen’s Association of Chicago on Friday of 
last week, it was decided that the next annual 
meeting and banquet of the association shall be 
held on Monday, Jan. 21. The meeting place 
was not determined upon, but the entertainment 
committee instructed to arrange for a _ suitable 
location. The entertainment committee is com- 
posed of L. J. Pomeroy, chairman; F. M. Baker; 
A. J. Barker; E. W. Dierssen; J. H. Dion; J. Don- 
ner; H. W. Maxwell; S. R. Taxey; William E. 
Trainer, and F. L. Williams. 

The following nomination committee, composed 
of the chairmen of the various divisions, was also 
named, to draw up the slate of next year’s officers: 
J. J. Chalmers, of Division A (pine yards) ; Walter 
W. O’Brien, of Division B (hardwood yards) ; 
Clarence Boyle, jr., of Division C (hardwood whole- 
salers) ; A. Fletcher Marsh, of Division D (pine 
and fir wholesalers) ; Robert Cousin, of Division E 
(manufacturers) ; E. M. Dollarhide, of Division F 
(commission salesmen); R. H. Streeper, of Divi- 
sion G (millmen) ; John C. Stunkel, of Division H 
(box manufacturers) ; W. O. Johnson, of Division I 
(coopers), and J. A. Strack, of Division J. (manu- 
facturers of southern hardwoods). 

The directors also received a report from treas- 
urer Percy S. Fletcher, of the D. S. Pate Lumber 
Co., which report was stated to be the most satis- 
factory rendered on the association’s finances for 
many a year. 

The following resolution on the recént death of 
William C. Schreiber was unanimously adopted: 

WHEREAS, The board of directors of the Lumber- 
men’s Association of Chicago has learned with 
deep regret of the death on Thursday, Nov. 29, 
of William C. Schreiber, president of the William 
C. Schreiber Lumber Co.; and 

WHEREAS, Mr. Schreiber having been prominently 
identified with the lumber trade of Chicago for a 
great many years, we have lost a staunch friend 
and valued associate whose loyalty, affability and 
business integrity have endeared him to. all his 
fellow members; therefore be it 

Resolved, That we tender his sorrowing family 
and business associates our heartfelt sympathy in 
their great affliction ; and be it further 

Resolved, That these resolutions be spread upon 
the records of the association and copies be sent 
to the family of the deceased, his business firm and 
to the lumber press. 


Salesmen in Annual Meeting 


HAMMOND, LA., Dec. 10.—The annual meeting 
of the sales department of the Natalbany Lumber 
Co. was held at the headquarters in this city last 
week, with all the company’s sales representatives 
in attendance, as well as several customers, who 
were present as visitors. The meeting opened on 
Monday, Dec. 3, and this and the following day 
were spent at the Hammond offices in conference on 
current trade conditions and prospects for the new 
year. Wednesday, Thursday and Friday were spent 
in inspecting the company’s southern pine opera- 
tions at Natalbany, La.; Norfield and Pelahatchie, 
Miss., and also the hardwood plant at Canton, Miss. 
On Saturday, Dec. -8, the final conference was held 
at Hammond, between the sales representatives 
and the heads of the manufacturing and shipping 
departments at the various mills. In the afternoon 
of the same day, V. A. Stibolt, assistant general 
manager of the company, in charge of sales, who 
presid.d during the meetings, gave a party for 
the staff and visitors at the Hammond Country 
Club, after which the representatives departed for 
their respective territories, filled with optimism 
and enthusiasm. 

The meetings were permeated with a spirit of 
optimism regarding the future, the consensus being 
that 1924 would be the biggest year the lumber 
trade has had since the war. Prices might not be 
so high as they have been during periods of late 
years, it was pointed out, but it was believed that 
both prices and demand would be more steady, re- 
sulting in more satisfactory conditions all around 
and in bigger returns in the long run. Building 
permits recently issued, among other factors, were 
carefully analyzed, and the conclusion drawn that 
the carry-over of permits taken out this year will 
be sufficient to keep building operations at a high 
rate of activity during the first four months of 
1924. Stocks at the Natalbany company’s mills 
were found to be low and badly broken, while 


orders are being received in very satisfactory vol- 
ume from all sections of consuming territory, keep- 
ing both manufacturing and shipping departments 
busy at capacity. Mr. Stibolt, who is an analyst 
and statistician of no mean abilities, closed the 
sessions on Saturday with a remarkable paper on 
business conditions and prospects, which contained 
ample proof of the soundness of fundamental condi- 
tions. 

A particularly interesting feature of the mill 
inspection trip was a grading contest held at each 
of the mills, in which each of the salesmen graded 
a selected number of pieces of various grades and 
items of southern pine. Many of these pieces were 
“trick”? boards, in grading which even an official 
inspector might be excused for error. Nevertheless, 
the Natalbany sales staff as a whole graded 60 
percent perfect—an especially fine showing, evi- 
dencing the thoro knowledge it possesses of the 
association grades. 

Those participating in this meeting were F. W. 
Reimers, general manager of the company; V. A. 
Stibolt, assistant general manager and director of 
sales; O. S. Limbaugh, assistant sales manager; 
Jesse Stamps and Gene Box, of the Hammond office ; 
W. E. Snider, of the Chicago office; G. H. Fordham, 
of Cleveland; F. H. Campbell, of Wilkinsburg, Pa. ; 
W. C. Ballard, of Louisville, Ky.; H. H. Graves, of 
Champaign, Ill.; W. T. Morris, of Memphis, Tenn. ; 
Charles H. Ketcham, of New Orleans, La.; C. L. 
Brewster, of Centralia, Ill.; Walter Kaehler, of 
Indianapolis, Ind.; Charles H. Stewart, of Detroit, 
Mich., and F. H. Smith, of Hopkinsville, Ky. 

Among the visitors were Hale Knight, of the C. 
W. Restrick Co., Detroit, Mich.; Harry Bir, of the 
Louis Bir Lumber & Manufacturing Co., New Al 
bany, Ind., and Mr. Stevens, of the Wilson Lumber 
Co., Portland, Me. It is interesting to note that 
these visitors took part in the grading contests, and 
proved themselves to rank among the best. 


In Newer, Bigger and Better Quarters 

Wistar, Underhill & Nixon, of Philadelphia, Pa., 
the well known wholesalers of cypress, pine, hard- 
woods and lumber products, and originators of 
“Wunixee Service,” announce that, effective Dec. 
10, their office will be located in the City Center 
Building, 121 North Broad Street, Philadelphia, 
where newer, bigger and better quarters will enable 
the “Wunixee Service’ people to give their numer- 
ous customers the same careful attention as in the 
past and enable them to take care of the needs of 
new friends with promptness and dispatch. 


HYMENEAL 


BILLION—DOWNMAN. The marriage of 
Miss Sadie Downman, daughter of Mr. and Mrs. 
R. H. Downman, of New Orleans, to Oliver Ar- 
mand Billion, of Paris, France, was celebrated 
last Tuesday afternoon, Dec. 11, at the home 
of the bride’s parents in St. Charles Avenue, 
New Orleans. The wedding, which was one of 
the notable social events of the New Orleans 
season, was attended by many out-of-town 
guests and was staged in a beautifully decorated 
marquee built for the occasion on the spacious 
side lawn of the Downman home. The bride 
had as her only attendant her sister, Miss Vir- 
ginia Downman, and was given away by her 
father. Generes Dufour, of New Orleans, ac- 
companied the groom as best man. Rev. Father 
3iever officiated. Following the ceremony a 
wedding dinner was served to members of the 
bridal party and their close friends. Mr. and 
Mrs. Billion’s honeymoon trip will include visits 
to Havana, Palm Beach and New York. From 
the latter point they will sail later in the winter 
for Paris, their future home. Miss Downman 
has been a social favorite and leader in the 
younger set in New Orleans since her debut sev- 
eral years ago, and reigned for a season as queen 
of the New Orleans Carnival. During the world 
war she served abroad with the American relief 
service. Mr. Billion met her during a visit to 
New Orleans two or three years ago. R. H. 
Downman, father of the bride, is a lumberman 
of national reputation, with extensive interests 
in the South and the far West. Thruout a long 
residence in New Orleans the family has been 
socially prominent and Mr. Downman years ago 
attained one of the city’s highest social honors, 
that of serving as king of the Carnival. 








TIMBER LAND SALES 


3ELLINGHAM, WASH., Dec. 8.—The MeNeill- 
O’Hearne Logging Co. in the Skagit Valley has 
added to its holdings 1,600 acres of timber in the 
upper Skagit, bought from the Van Horn Shingle 
Co. for $37,500. Another camp is planned in 
Whatcom County by the purchase of 1,685 acres 
of timber in the Nooksack Valley by Edward D. 
Brande, of Grinnell, Iowa, for $22,000. The tim- 
ber was owned by the Whatcom Timber Co. 


Yazoo Curry, MIss., Dec. 10.—Two tracts of 
timberland sold here last Monday under foreclos- 
ure of the Indiana Saw Mill Co., and were pur- 
chased, after spirited bidding, by the McGraw-Cur- 
ran Lumber Co., which paid $34,100 for one tract, 
and by George B. Young, who paid $24,400 for the 
other. 
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Latest Reports on Lumber Prices 








MICHIGAN HARDWOODS 


There has been a strengthening in prices on hard maple, and in practically all items of No. 1 and better. 
shortage of stocks have affected the values of this wood. Orders are beingplaced quite freely on a basis of the following prices f.o.b. 


FAS Selects No. 1 com. No.2com. No.3 com, 
Bass woop— 
4/4 $ 75.00@ 80. ro $ 60.00@ 65.00 $ 50.00@ 55.00 $30. ° 33.00 $26.00@28.00 
5/4 80.00@ 85. 65.00@ 70.00 655.00@ 60.00 32.00@35.00 28.00@30.00 
6/4 85.00@ 90. oo 70.00@ 75.00 60.00@ 65.00 35. 00 38.00 28.00@30.00 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 ..... jae 
10/4 105.00@110.00  90.00@ 95.00  80.00@ 85.00 45.00@50.00 alate 
BEECH— 
5/8 No. 2 common and better $35.00@40.00 $12.00@14.00 
4/4 $ 70.00 1.00 $ 60.00@ 65.00 $ 45.00@ 50.00 30.00@33.00 16.00@18.00 
5/4 75.00@ 80.00 65.00@ 70.00 650.00@ 65.00 32.00@35.00 18.00@20.00 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 35.00@38.00 18.00@20.00 
8/4 85.00@ 90.00 75.00@ 80.00  60.00@ 65.00 40.00@45.00 18.00@20.00 
Birc 
4/4 9120. 00@125.00 $100.00@105.00 $ 55.00@ 60.00 $32.00@35.00 $16.00@18.0 
5/4 125,00@130.00 105.00@110.00  60.00@ 65.00 35.00@38.00 18.00@20.00 
6/4 130.00@135.00 110.00@115.00 70.00@ 75.00 40.00@45.00 - m: ri 00 
8/4 130.00@135.00 110.00@115.00 80.0 85.00 45.00@50.00 ios 
10/4 135.00@140.00 115.00@120.00  95.00@100.00 50.00@55.00 ‘ 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 50.00@55.00 
Sorr Ex.mM— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $30.00@32.00 $20.00@22.00 
5/4 atts 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 22.00@24.00 
6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 37.00@40.00 22.00@24.00 
8/4 100.00@105.00  85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... 





The insistent demand and increasing 
Michigan mills; 


FAS Selects No. 1 com. No.2com. No. 3 com, 

Sorr ELM— ‘ 
10/4 110.00@115.00 95.00@100.00 > = 85.00 45.00@50.00 .... ‘.- séeg 
12/4 115.00@120.00 100.00@105.00 90.00 50.00@55.00 .....@...., 
16/4 135.00@140.00 120.00@125.00 105. $0 110.00 55.00@60.00 .....@...., 
HARD MAPLE— 

4/4 $ 90.00@100.00 $ 80.00@ 85.00 $ 65.00@ Ly ro} $30. pa oe pe ry ped des 00 

5/4 105.00@115.00 95.00@100.00 80.00@ 8 35. 00@18.00 
6/4 110.00@120.00 100.00@105.00 85.00 $0.00 40. 00 45. 00 i¢. (00@18. 00 
8/4 115.00@125.00 105.00@110.00 90.00@ 95.00 45.00@50.00 18.00@20.00 
10/4 120.00@130.00 110.00@115.00 95.00@100.00 50.00@55.00 20.00@22.00 
12/4 1380.00@140.00 120.00@125.00 105.00@110.00 50.00@55.00 20.00@22.00 
14/4 140.00@150.00 130.00@135.00 115.00@120.00 55.00@60.00 .....@...., 
16/4 150.00@160.00 140.00@145.00 125.00@130.00 55.00@60.00 .....@...., 
Sorr MAPLE— 

4/4 $ 85.00@ 90.00 $ 70.00@ by 4 $ 50.00@ 55.00 $30.00@33.00 $16.00@18.00 

5/4 90.00@ 95.00 75.00 55.00@ 60.00 32.00@35.00 18.00@20.00 

6/4 95.00@100.00 80.00 3, 00 60.00@ 65.00 35.00@38.00 18.00@20.00 

8/4 100.00@105.00 85.00@ 90.00  65.00@ 70:00 40.00@45.00 18.00@20.00 
END DRIED WHITE MAPLE— 

4/4 $130.00@145.00 ...... Cr ere $105.00@120.00 be oh eee te 
5/4 185.00@150. rd awreiswe g hesuns 110.00@125.00 .....@..... ee eee 

6/4 140.00@155.00 .....Q..ceee 115.00@130.00 coment ae c@ewexe 

8/4 145.00@160. 00 ae pee 120. GUDTSO00 ccsccQivces secceQPonces 





WISCONSIN HARDWOODS AND HEMLOCK 


A fair volume of business continues to be placed with Wisconsin producers, 
Quotations f.o.b. Wisconsin mills remain: 


predict a higher level of prices during the first part of 1924. 


eats FAS Selects No. 1 com. No.2com. No. 3com. 
sH— 
4/4 $100.00 ny ” $ ey 00 ey 00 $ bay 4 Ly » $32.00@35.00 $16.00@18.00 
5/4 115.00 0.00 00 35.00@40.00 18.00@20.00 
6/4 120.00 125, 00 on, 00 190. 00 9. 00 7. 00 38.00@42.00 18.00@20.00 
8/4  125.00@130.00 105.00@110.00  80.00@ 85.00 45.00@50.00 18.00@20.00 
Basswoop— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 48.00@ 50.00 $32.00@35.00 $25.00@27.00 
5/4 80.00@ 85.00 65.00@ 70.00 55.00@ 60.00 35.00@38.00 28.00@30.00 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 36.00@40.00 28.00@30.00 
8/4 90.00@ 95.00 75.00@ 80.00 65.00@ 70.00 40.00@42.00 28.00@30.00 
BIRCH— 
4/4 ey 125.00 $ 95.00@100.00 $ 55.00@ 60.00 $30.00@35.00 $14.00@16.00 
5/4 125.00 100.00@105.00 65.00@ 70.00 40.00@42.00 16.00@18.00 
6/4 135, 0 130.00 105.00@110.00 70.00@ 75.00 42.00@45.00 16.00@18.00 
8/4 130.00@135.00 110.00@115.00  80.00@ 85.00 48.00@52.00 16.00@18.00 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 60.00@65.00 .....@..... 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 65.00@70.00 ..... 
Sort ELm— 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $25.00@28.00 $18.00@20.00 
5/4 80.00@ 85.00 60.00@ 65.00 50.00@ 55.00 30.00@35.00 20.00@22.00 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@40.00 20.00@22.00 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 - an: 22.00 
10/4 110.00@115.00 95.00@100.00  85.00@ 90.00 55.00@55.00 .....@..... 
12/4 115.00@120.00 100.00@105.00 90.00@ 95.00 55.00@60.00 me ee 
Rock ELmM— 
4/4 $ 75.00@ 80.00 $ 45.00@ 50.00 $25.00@28.00 $15.00@17.00 
5/4 80.00@ 85.00 50.00@ 55.00 28.00@32.00 16.00@18.00 
6/4 85.00@ 90.00 55.00@ 60.00 28.00@32.00 16.00@18.00 
8/4 85.00@ 90.00 55.00@ 60.00 30.00@35.00 ™ — 00 
10/4 90.00@ 95.00 65,00@ 70.00 45.00@50.00 
12/4 95.00@100.00 70.00@ 75.00 45.00@50.00 @.. 





The market has 





wider, $17@19 


not changed during the week, but some euthertttis 


— Selects No. 1 com. No.2com. No. 3com, 
HARD MAPL 
4/4 $ 80. 0@ 90.00 $ 65.00@ 70.00 $ 50.00@ 60.00 $30.00 > 00 $12.00@14.00 
5/4 100.00@105.00 85.00@ 90.00 65.00@ 75.00 35.00 00 14.00@16.00 
6/4 105.00@110.00 90.00@ 95.00 75.00@ 85.00 40.00 a 00 16.00@18.00 
8/4 110.00@115.00 95.00@10000 80.00@ 90.00 45.00@50.00 16.00@18.00 
10/4 115.00@125.00 100.00@105.00 att 95.00 55.00@60.00 .....@..... 
12/4 120.00@130.00 105.00@110.00  95.00@100.00 60.00@65.00 .....@...., 
Sorr MAPLE— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@30.00 $14.00@16.00 
5/4 80.00@ 85.00  65.00@ 70.00 bony = 55.00 30.00@35.00 16.00@18.00 
6/4 ent 4 95.00 rN 000 75.00 65.00 40.00@45.00 16.00@18.00 
8/4 95.00@100.00  80.00@ 85.00 18. 000 80.00 45.00@50.00 16.00@18.00 
OaK— 
4/4 $115.00@120.00 $ . > Oe a100 95. +4 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 
5/4 120.00@125.00 65.00@ 70.00 37.00@40.00 17.00@19.00 
6/4 125.00@130.00 100, 00 On 00 70.00@ 75.00 37.00@40.00 17.00@19.00 
8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
HEMLOCK, No. 1, 81S1E— 

8’ 10-14’ 16’ 18-20’ 22-24’ 
2x 4” $33.00@35.00 $32.00@34.00 $33.00@35.00 $38.50@40.50 ey st on 50 
2x 6” 28.50@30.50 29.50@31.50 22.00@34.00  37.50@39.50 50@ 41,60 
2x 8” 32.00@34.00  31.00@33.00 32.50@34.50 37.50@39.50 39. 50@41.50 
2x10” 32.00@34.00 33.00@35.00 33.00@35.00 37.50@39.50  39.50@41.50 
2x12” 33.00@35.00 34.00@36.00  35.00@37.00  38.50@40.50  40.50@42.50 

From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
No. 1 HpemMiLock BOARDS, sis— 
8’ 0-14’ 6’ 18-20’ 8-16’ 
1x 4” $28.00@30.00 $29.00@31.00 . 00@33.00 $35.50@37.50 $30.00@32.00 
iz’ 6” 30.50@32.50  31.50@33.50 3.00@35.00 37.50@39.50  32.00@34.00 
ix 3” 32.50@34.50  33.50@35.50 35 00G37- 05 39.50@41.50  34.00@37.00 
1x10” 33.50@35.5 34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
1x12” 34.50@36.5 35.50@37.50  37.00@39.00  41.50@43.50  36.00@38.00 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. 

‘ vse -_ of No. 1 boards, for merchantable deduct $3 and for No. 2 
educ 
No. 3 a rough, 6’ and longer: 2x4” and wider, $16@18; 1x4” and 





SOUTHERN HARDWOODS 


St. Louis, Mo., Dec. 11.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


GumM— 


4/4 5/4@6/4 8/4 4/ 5/4@6/4 8/4 
Qtrd. red: QUARTERED RED OAK— 
Se $ 86@ 88 $ 9 3@ 98 $ 96@ 98 eee $110@115 $125@135 $135@145 
No. 1 com 48@ 50 55@ 57 62@ 64 No. 1 com..... 68@ 70 Tf4@TW T@ 78 
No. 2 com... 30@ 32 34@ 36 40@ 43 No; 2 COM. «+. 44 46 50@ 53 nO 60 
Qtrd. red, S.N.D.: PLAIN WHITE OAK— 
PER se $ 57@ 58 $ 60@ 62 $ 62@ 64 , 
ag siete 98 $ 60@ $ 62@ eas sees a 85@ 88 $118@120 $123@126 
Sel. ...... 47@ 48 50@ 52 52@ 54 Rolin 56@ 60 68@ 70 %5@ 77 
No. 2 com 29@ 30 30@ 32 32@ 34 No. 2 com..... sa 40 45@ 47 47@ 49 
oe No. 3 com..... 20@... 24@ 26 24@ 26 
OE git $ 80@ 83 $ 98@100 $ 98@100 Sound wormy.. 35@ 38 48@ 50 50@ 52 
9 : com... 45@ 48 55@ 57 62@ 64 PLAIN RED OaAK— 
EE ee ae ee cal 85@ 88 $115@118 $120@125 
PIAS $ 52@ 53 $ 55@ 57 $ 60@ 62 ” a 56@ 60 68@ 70 75@ 77 
No. 1 com... 41@ 42 44@ 45 50@ 51 _ Ne ae 
seg Jews 340 25 oT 4 me 28 No. 2 com..... 88@ 40 45@ 47 47@ 49 
ce ieee a. $108@110 $115@118 $125@130 
‘MER es 54@ 55 $ 58@ 60 ...@... se eeeeeee 
No, 1 com... anu’ aes ee Saps and sel.. 1G 78 B29 Be 379 89 
No. 2 com..... 35@ 37 39@ 41 em No. 1 com..... 56@ 58 64@ 66 68@ 70 
No. 2 com. A.. 385@ 37 388@ 40 39@ 41 
st Name WHITE oo me saeenie No. 2 com. B.. 28 32@ 34 33@ 34 
oer eneveeee 5 5 5 
No. 1 com — @ $ iSO S500 B85 Sorr MAarPLE— 
“Rap it Hore 75@ 78 80@ 85 95@100 Log run .......$47 $60 $65 





MAPLE FLOORING 


Current prices on maple flooring f.o.b. mills 
are as follows: 


Face— Clear No. 1 Factory 
Sg a $60 $45 pe 
ae ree 80 68 $35 
1122, Wueanelsasleseare 85 75 40 
Be” kh keeonewewun 90 80 45 
$x344” = once ee 80 50 
TARA” acs99 5.6000 856 95 85 45 
THAAD” KU Noxnwenses 90 85 50 


The following are average wholesale prices, 
f.o.b. cars at mill, obtained for }$x2%4-inch face 
maple flooring during the week ended as shown, 
as reported by the Maple Flooring Manufac- 
turers’ Association: 

Clear Facto 
$91.95 $45.74 


BLACK WALNUT 


Cincinnati, Ohio, Dec. 11.—The following are 


No. 1 
$81.53 


ee eee eer ees eseeee 








today’s prices on American black walnut, f.0.D. 
Cincinnati: 
4/4 5/4 6/4 8/4 
AS eens 215 4 ber “eS 
Selects 150 155 170 
a .* - o@11s pois 125180 _ 
Se eee 
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CoMM 


No. 


No. 3 
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ARKANSAS SOFT PINE 
The following are current f.o.b. mill on Arkansas soft pine made during the week ended Dec. 7: 
Flooring Ceiling and Partition Dimension—S&E Fencing and Boards 
Edge grain— 1x3”) =A 6” ” add ” ” No. 1 No. 2 No.1 No.2 No.3 
a ee ** $76.50 che tc. Ge. pat. | 12,14, 10.18, ag ee $33.50 $18.50 $14.75 
Bé&better .........45 $84.00 74.25 B&btr. $40: 09 $42. 50 $52.50 $56.00 16 20 16 20 LE 6” ...ncccccce 35.00 20.50 16.00 
| ~~ © OEAUO We, Bec vcs 37.00 43.00 45.00 | $27.00 $29.25 2x 4” $24.50 $27.00 | 1x 8” .......... 33.75 22.25 16.75 
RO Giccsaveenneune se + * | No. : eae “2 21.00 *k 92.00 23.50 24.50 2x6” 19.50 22.25 | 1x10” .......... 35.00 21.75 17.00 
Flat grain— one == ates yp ROOM cdeaedaeua 48.00 23.50 18.50 
PUNOELOD che ccccccns 55.50 44.75 = : cE x10” i 5 
org geeteenerenen 45.00 40.75 aor pre nae —— 28.00 30.00 2x12" 26.00 27.25 wae 
7 9 5 etter . le 
i... | wagilealia de “nailer gc eS: $61.50 $52.00 S2S&CM—Shiplap %X1Y4—4" oes ee eee $3.80 $2.75 
_ 3 com, Casing and Base Oe SF Pee 63.50 55.00 No.1 No.2 No.3 Moldi 
B&better | 1x5, 10, 12”............ 69.50 61.50 | 1x 6” ......... $35. 50 $20. 75 $16.75 ne 
@.< 1x4, s BM cece e eee e ence ee eeees $74.75 | 1%, 1%, 2”x4 to 8”.... 72.50 ee EM wecadena 4.75 2.75 17.50 | 15” and under..21 percent discount 
+ Men 1 FARE 0 see rer Corr 79.50 | 114, 1%, 2”x5, 10, 12”.. 74.50 peeled 10> 1 | Sere 36. 00 39. 75 18.00 | 1%” and over...15 percent discount 
SO vices 
16.00 NORTH CAROLINA PINE 
118.09 Norfolk, Va., Dec. 10.—The following prices for —" Pose sie pine have been obtained f.o.b. Norfolk: 
1@18.00 
220.08 ary oe eon Dead $32 N04 34 00 $25. Gn@26. 00 oS SO@o1 5 wag deed cnsep 
) 22. 4/4 Oe ee oVU. . . ° ” ” 
oan 5/4 sheep vec 53.50@995.50 37.006 39.00 28. 50026. 50 ; oe eee ; Lath, a ‘ $ e+ By: 6. -? Roofers, ¢ ‘ pre ry bs D4S, ba <— e =. - 
Dercee 8/4 weerereenrees 5 ; ; ; vee eQeeees Tueseey, °yF* 97°0030.00 10". 31.09 28-60 10". 60:00@67.00 
@ssas Rough oa oe ee ao 60.00@63.00 43.00@45.00 o ccc e Devoe o cece Decne Sizes, 2”.... 21.00@24.00 12”. 28.00@29.00 12”. 66.00@73.00 
@18.00 Bet wanes Medes or eoees on nth Patty 2 eee 0 ap} te Finished widths— No. 2 & better No. 3 No .4 
. Ee Benes ‘ ; . : ; . Flooring, }$x21 * rift...... . ’ ae , 
20.0 Fo der cern 66.00@68.00  48.00@50.00  28.00@29.00  24.00@25.00 eceing, aa ee “te.s0@58.00 $4i5046.00  $34.00957'66 
, co Bark — partition, CO Ered cesue soscatwedasuete 34.50@36.00 27.00@ 28.50 16.50@17.50 
@20.0 Bark strips, a 1&2. 7 50@38.50 INGM:. EGE Biektncoenaes $42.50@ 45.00 : We adecddvdddcoucwaceaans 35.00@36.50 28.00@30.00 18.00@19.00 : 
rere 6.50@17.50 Cull red heart.......... 10.00@11.00 PEPEIGIOR, FEF io dictccccudscccagen GGeee 42.50@47.00 24.00@ 27.00 ; 
Qo NORTHERN PINE 
Cs ccts Duluth, Minn., Dec. 11.—Quotations on all classes of northern pine lumber are firmly held. Building contractors with work to be started later 
— are showing a disposition to cover their needs. Quotations f.o.b. Duluth follow: 
CoMMON Boarps, RougH— FENCING, RouGH— 
6’ 8’ 10° 12° 14&16’ 18’ 20° 6’ 8’ 10,12&14’ 16’ 18&20’ 
rit Ry Mts) HES ae: ca saree $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Oe NOE di ddeawevccnees $53.00 $56.00 $61.00 $63.00 $62.00 
es Pc cckitcaes 61.00 63.00 69.00 71.00 66.00 71.00 71.00 ING Ata dec dnwawcwedas 38.00 42.00 43.00 45.00 45.00 
Te ec eeecacnuce 65.00 68.00 75.00 75.00 70.00 75.00 75.00 INGO iececéécenddad ue 27.00 29.00 30.00 31.00 31.00 
3 com. MUN iy Oe Cine e ere cines 39.00 41.00 48.00 50.00 48.00 54.00 56.00 Og PIN Rdacndeccedcaddes 50.00 53.00 55.00 61.00 63.00 
De eae cas 42.00 44.00 51.00 51.00 48.00 54.00 56.00 INGe Buvsdchetdacnseaus 32.00 35.00 39.00 45.00 27.00 ' 
@14.00 ‘ ae aiwielel aiicus eas a My 4 apy by M4 bs ee sree seas INGs Rackccccscadssaua 28.00 28.00 30.00 31.00 30.00 \ 
B18.) NO Se som TIIITIILE 83380 34380 3850 «86.80 «86.60 «86:80 «36:50 No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $30. 
18.00 aR ae are 34.50 35.50 37.50 37.50 37.50 37.50 37.50 5” fencing same as 6”. f 
De. s%e For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. | 
D.wss No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. S1 or 2S, add 75 cerits; S1IS1E, add $1. ' 
16.00 For S1 or 2S, add 75 cents; S1S1H, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
@18.00 Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
ite Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
; No, 1 Piece Srurr, 8iS1E— SIDING, 4 AND 6”, 4 TO 20’— 
17.00 6’ + 10’ 12’ 14” 16’ 18’ 20° 4” 6” 4” 6” \ 
19.00 Cero $29.00 $31.00 $33.00 $33.00 $32.00 $34.00 $36.00 $36.00 B&b 51.00 51.00 i 
19.00 ff ax 6"... 29.00 30.00 32.00 32.00 31.00 33.00 35.00 35.00 seanndiaannensonny =. bry MO a we 6 
22.0 fox 8”...... 30.00 32.00 34.00 36.00 35.00 35.00 87.00 37.00 | GF vrrrrerreeerereeees as fa Norway, C&better:..°42.00 42.00 
Sa a Sa aa A 
. ae .00 36. : ; , 4 ‘ ¥ Siding tai t t d 2 c = ¥ ’ 
o8 e...--. 40.00 41.00 43.00 45.00 43.00 43.00 46.00 46.00 yc sie an sabe = mee wu = per 7 rs — ve ee 
' ing run to O. G., ousan ra; product o " 
D 41.50 No. 2 a stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M ad he , D ow oe ee 
D 41,50 or S4S, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
41,50 
) 42.50 
ot Hh. CALIFORNIA PINES WESTERN PINES 
Cu ' [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Dec. 10.—Quotations on west- 
0 San Francisco, Calif., Dec. 9.—The following : ern and Idaho pines and white fir are as follows: 
32.00 ee Portland, Ore., Dec. 12.—The following are 
D34.00 are average prices of California pines f.o.b. mill, | ¢,9.p. mill, and f.o.b. Chicago shop, prices: WESTERN WHIT® Pine, 16-Foot, INcH— 
037.00 : No.1 No.2 No.3 No.4 No.5 
a re Om common being for i-tnch stock only Beards, 658 ae $41.50 $31.00 $22.50 10... 0... 
os and including no other thicknesses: com. com. OY cea eee eee 42.00 32.00 24.50 
” ’ 29.50 $21.00 Se dedadcdaeas 41.50 27.00 24.50 
No. 2 1x 4", 10 to 16’ ee eeKuwes pikincntueus $29.50 $21. 10” 41.50 27.00 24.50 
California White Pine White Fir 1x 6", 10 to 16 ' ; 12” 122725555 45200 29.00 | pecans 
’ and eT. 4 piaianeenets “Ke : 5 4” & Sihie ee ee veces $20.00 $9.60 
Nos. 1 & 2 clr..$101.50 Clears .......... $ 54.55 | 1x12”, 10 to 16’ : vee 28, ; 
a a Ce ae 92.38 No. 3 and btr., 1x13” and wider, 10 to 16 : : WESTERN PINE SHop, S2S— 
BP SGIECE....:. 6000 76.10 COM. ccvicsuns 21.90 : : vuggers Com- 
0. 3 clear..... 68.60 No. 4 common.. 19.00 a 20.00 9.00 No.1 No.2 No.3 mon 
Inch shop ...... 35.10 No.1 dimen.... 20.55 | 1x4” and wider............s++seeeee $20.00 $ 9. 5/4 & 6/4.. $86 50 $41.50 $31.50 $21.50 ..... 
No. 1 shop...... 50.00 No. 2 dimen.... 22.70 Seneete 2s. | Papsipeaietanesae 76.50 61.50 41.50 21.50 
mills No. 2 shop cawnes 35.80 r &btr. “CO” pr | A/4 ceeeeeeeee ceeee + és seek ae 
0. 3 shop...... . 
Panel, %" 2... eo mae oe and 8", 10 to 20°......$79-00 $67.00 $53.00 | Ipano Wurrp PINE— 
ctory Nos. ee dan C&dtr. « peeesees $ 52. MY scsansetsmustnnsuneunkane 88.00 78.00 62.00 No.1 No.2 
- s com., 4/4 ...... > ai gee eReeemegenet aavecmans 94.00 89.00 72.00 $50.00 $40.00 
35 ere 98.35 Com., 5/4 & up. 28.00 ” der 99.00 94.00 77.00 
No. 3 clr.. stnd. 181. 50 ; 10 1x13” and wider............... : 51.00 41.00 
40 Sho eee > ieee 5/4, 6/4x4” and wdr., 10 to 20° 97.00 92.00 80.00 50.00 38.00 
5 P, stnd...... 8/4 and wider......... nave 99.00 94.00 82.00 eeenneas a pice eee 
50 Mixed Pines - 66.50 40.00 : anne 
4 Sugar Pine Cristie Shop S28, f. o. b. Chicago | No.3 | 1” & Widers++ sere seer cores $22.50 $9.50 
IT oO. 
Nos. 1 & 2 clr. $181. 49 wo i Pe rice? $ poy Hh OO Ol iiriies viwaddcnecoedss $57.00 $47.00 $37.00 | Waite Fir, 6- To 20-Foor, Inco— “ 
ices, C select ........ ee gt *** SR © GE onde eeiteiieeeunas ecksalel 68.00 58.00 39.00 10” 12 4" &war. 
face No. 3 aban er 03.55  epengne 21.00 "aioe prices are for shipments of No. 3 and | No. 2........ $27.00 $29.00 $30.00 $31.00 .... 
bom Inch shop ...... 47.05 | ae Sedapete 12.15 | better shop. For straight cars of specified | No.3 ........ 22.00 - - 25.00 26.00 
voy No. 1 shop..... 62.90 No. 1 dimen. 20.60 | grades, add $65. ING Didducccua eed oaewk: ‘nena 
No. : shop beens = Form stock .... - 21.00 
BNOP.« «0:0 e TMIDCFS acccccee ° 
to Nos. 1 Beveled siding— 
(5.4 Seie.,  “ nr ‘ WEST COAST LOGS 
No. 3 clear 62.80 e tte eeeeeeees Sap [Special telegram to AMERICAN LUMBERMAN] _Reavets, Wash., Dec. 8.—Log market quota- 
iS} op, stnd... 31.05 oeccccccccce . tions: 
: , a Portland, Ore., Dec. 12.—Present log quotations a. " g 
are — Cedar are: , ’ Fir: Steady. No. 1, $28; No. 2, $21; No. 8, 
: a 
a ee $ 25.05 Cedar: $16 to $20. Cedar: Weaker and lower. Rafts containing 
No. 1 mix. pine.$ 5.85 Box Yellow fir: $27.50@28, $21 and $15. shingle logs only, $18 base, 25 cents added for 
/ No. 2 mix. pine. 4.60 45, tines 4 14.9 2000 Red fir: $18 to $19. a Ae ge | of a a ‘2 Mo. 8, $14. 
” : x. pines, . : ‘ emloc tm. No 0. 
5146 82” mix. pine... 2.30 fix. pines, 6/4 Spruce: $32, $25 and $15. Spruce: Firm. No. i, $28; No. 2, $21; No. 3, 
No. 1 white fir.. 5.85 and €/4 ...0s. 22.60 Hemlock: $14 to $16. $15. 
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Jacksonville, Fla., Dec. 10.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Dec. 8: C 
Week ended- Dec. 8 Dec.1 | Week ended— Dec.8 Dec. 1 Week ended— Dec. 8 Dec.1 | Week ended— Dec. 8 Dec. 1 
Flooring . Ceiling Boards Boards QuAR 
1x4 B&btr. heart........... ge. | OP" ee fe 49.00 47-11 | B&better— No. 2 common— FA 
RGPRter §. 5o<cs0s00 $41.39 41.54 a. Soe 21.44 20.02 Bee STOMES 5 2 ss oscia'scclare noes 52.50 Oa oS eee 24.00 ses; No 
No. 1 com.......-: 38.22 39.55 a. fae ee SE csnains chante balan 53.75 ED as actcnes 21.25 22.98 No 
No. 2 com......... 17.97 18.06 | » x31, Bebetter ...... 37.00 38.93 PRODI EORE sicsicies oi sais 45.00 52.50 PCG ES cers eee wns 22.03 26.00 So 
No. 3 com......... 12.31 11.26 | % ao we 39°00 34.73 ES | eer 45.50 ..... 1x 8 Shiplap ....... 22.00 25.72 
1x3 B&btr. heart........... 65.00 No. 2 com...... 16.50 17.45 Jie [A tf. Oe ee 58.00 61.43 ER MS ace: 5:4 s/c, 018) y [SC ee QUAE 
Bé&better ......... 53.95 52.50 MG, SCOT» 66665 sgace 9.00 1x6 & -” Rough.... 47.75 ..... 1x12 D4S ........... 27.00 19.00 FA 
No. 1 com........- 41.33 47.64 | %x3% B&better ...... oreo oF | b/4E C6 DES ons ssiccsces 49.25 652.75 REO Co UD De. cc sies. scenes 23.65 No 
PM Rcaxivence sane 24.40 No. 1 com...... 23.50 27.26 | 5/4x10 « 2 Rough.... ..... 58.00 Na 
vn ® un ‘ 2’ nC 6/4x 6 D4S 52.25 No. 3 common— 
5/4x3 B&better ....... 52.00 ..... No. 2 com...... 12.00 13.09 | > Gee a NAF RE>  aesinisis 1x 6 D4S 15.03 15.73 
5/4x4 Bé&better ....... eee Siding No. 1 common— ot Gaba vie | Pua 
No. 1 com....... ee Novelty, 1x6”— et 5 Hil alee dia tale 22 nos | ee Fi 
1x6 No. 2 com......... 22.55 22.85 B&better .....-.ee+e wae, , 45.97 fe ry an 1x 6 to 12 D4S...... 13.00... Se 
NO. 3 COM. ccccccce ccces 15.94 DVO: ECORI oi9:9:00:00000 41.73 39.62 1x 6 D4S wees eeeeee 40.00 38.67 ee Ne 
Te No. 3 COM.....5000+: 22.80 25.08 1X 8 D4S .... sss esse eee 41.65 Roofers Nc 
Bevel— 1x10 D4S ...... se eee 50.00 ..... No 
Lath ee Tee 24.50 ..... 1x12 D4S .... eee eee 56.00 55.00 | 1x6 No. 2 com........ 21.20 25.00 Sd 
‘ ; , — in NG: 2 UR cai clouunessicees 9.50 | 5/4K 6 D4S5 oo... eee e ee ween 40.00 Bass 
No. 1 kiln dried sais ows 3.82 3.93 Square edge, %4x6”— No. 2 common— Partition ASS 
No. 1 air dried........ sees 3.27 SACDOUUED os <'0sa's.ci0.s Us rere EIS. 155 lo pisieicsase 2 ae Fi 
No. 1 green .........- B00 wes NO, LOM i s60ssseece 23.00 26.86 PGES MES: cacisevec name's 21.85 24.60 | 1x4 B@better ......... cece. 46.50 No 
NO, 2 BPGCN  ocksovcvse ee 2.75 DiG:. 2 OOURs. os seen 10.67 3.89 PANS. bob aeesos 21.11 18.94 INO. 2 COMM oc ccecass fa Ni 
CHE 
The following f.o.b. mill prices are taken from sales made during the week ended Dec. 8 in sections named: F. 
Bir- -Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- N 
Alex- ming- ties- sas Alex- ming- ties- sus Alex- ming- @ies- sas N 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, bury, City, Sc 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. » 
( 
Flooring Boards, SIS or 82S Longleaf Timbers 
1x3” EG B&better .... 78.45 75.81 ..... 16.94 | No. 1, 1x8”, 14 and 16’ 37.90 ..... 22... 82.17 No. 1 Sq.E&S S48, 20’ and under: ; 
ee eee Orr | ee Other lengths ssose 86:00 $8.18 Hid . os seeee ceoee 25.05 29,06 Bir 
Be chance kena ee se kame sao 1x10”, 14 and 16’ 38.00 ..... ..... 85.41 10” 32.00 38.36 ; 
(| eer ee 540s Bases weeee —e Other lengths. swans wikeate ceseere eae 12 39.29 37.94 sy 
No, 2.2... 0000+ ain chien sasne 1x12”, 14.and 16’ 48.75 ..... ..... 48.38 N 
7G B&be ee. 50.67 50.04 50.79 51.81 Other leneths..... cace. cs0sc .ncves) STBO : 
al, een een sues 42.62 | No. 2 (all 10 to 20°): eo eg eee 3.76 3.75 3.75 3.61 N 
NGS Dsvncsevesie eee | |) eee 1x6) to. 12” 565%... salts OO mat cen sil aceite No. 2, 36%, 4%. ....0000. Pecacn sce eee _ 
N ee 20.00 18:00 17.902 2... 1. yee ree 19.50 20.00 20.09 21.28 
1x4” EG B&better °* 75.00 72.00 78.79 78.35 Es (ae 20.51 20.92 21.03 21.24" Byrkit” Lath 
| gmroken eaeSine sasa> cvome BORO “SEO IETS. hciawcoves 2O28 2080 BO85 22:01 4 and 6 ...ccesccvese 1G00 ficccs sscee 1548 
tS © ecn dk chai tock UT okwes No. 3 (all lengths): a INP ele 8 ie: asec pier ess TGO0 ciwee veces Eee 
FG B&be tter ..... 42.82 42.51 41.87 42.48 ING 00: 12 osc cys ease cereale CY Micedatecs 2” GHG IONE? 6 's.06:06 v0: BOO cies soces SRG T 
BR u.jsavneanse mete Lissae. cavinn 1 eS nee 15.50 17.00 16.00 17.44 ; z 
ee anccuacaws Cie cees 1x10" TT! aa) 1756 ..... MOP | gen accanaars, obte 
a, gee 36.76 3787 3607 ..... a acessenis’s 18.28 17.50 18.50 16.73 - I Pac yl A 46.00 Dec 
a Seeeeore 20.51 17.87 17.75 24.29 | No. 4, all widths and Detter, © and 28’.. ..1.. sc. OO Ge fact 
No Siccts'> oaes coves SMES IAB. cos IONZths ...)6:0.5:0:5: Dewi MENOO: aeies, Sodas a pg ee ae Riad Same Renn ean bay 
1x6” No. 1, C. M...... Sasoee: SASS ERD: aisweus Ba Si ESL Cake Clr, 
No. BOS Bh ks con seeee 20.00 20.29 scan Roofers Car Sills Clr. 
No. 8, C. M...... wwe 18.50 14.47 ..... No. 2, 1x6” ............ veces 20,00 .ccce cece S48, sooner sia _— Sel 
ee Saas 21.22 ena < oO ze eecee etcce ° eeeee | Clr 
Ceiling ‘ ones BO Oe Ge es) esswe eases ee ade Cir 
%x4" B&better ....... rites eres teers 85,80 Shiplap up i 34 ba = etre ae A Seas Sel. 
No. 1 hese tise wie ts ronns atess seen ee No. 1, 1x8", 14 & 16’.. 83.04 ..... .... 32,96 Wpto 147, 84-to BO". cia sere (SERB asco: - 
4x4" B&better ....... 88.55 88.75 37.00 37.48 ener Senne... -0-. SOOS ..... Bee Car Framing No. 
“9 Ete 34.55 35.00 ..... 34.51 Pee teen te” cores cesee eens SOP | CO” @ under, 80° Mander 4... 05 S88 
No. 2............ inst 37.00: S098 Beek | 2. 5 ase ae Oe sets Se “nes 
4x4” B&better Lepage cee Sewew. water CMe Ras ee 1x i a) 7s i Stringers Cl 
ee ee 20.98 21.71 20.00 20.52-1 ono neart 7x14 & rs 
_— hs (ne ae tf 05 ee | Oo, 8 ee: , Sel 
Partition No. 3, ¢ all le neths) : : ° avs - BOAO BE acs cb 0s seiniss opera <tecee. CWARE lomee Sel 
1x4 & 6” B&better _..e. 44.57 45.25 44,82 1x 8” .... eee 16.88 16.58 17.00 16.46 Caps No. 
ee “""" 43°00... 48,50 1x10 Kahsereees ABBE ccees, sess 19004 Rough heart, 14”, 20’ wii No. 
M 2 7 OF ¢ » 
xo” Bebetter 0) TE In silde Dimension, S181E saopteiniemieuaninat icuiianaahimuuemane ce: a 
No. 1, 2x 4”, 10’ ..... 26.37 ..... 28.79 26,87 
Bevel Siding "eS ae 25.81 24.25 § 25, 
ir oo: Bee S488 3858 323 | DETROIT F. O. B. PRICES 
x6" Bé&better oosdeve ercee eoeee cece 30.00 18 & 20’ 298.45 lig OR OC on, 7 
BAe Biicikecnanne re eer wot an luce Detroit, Mich., Dec. 10.—The following whole- ¢ 
ox(6" 40°... 23.00 ....: 23:00 23'87 | Sale car prices on southern pine f.o.b. Detroit pri 
Drop Siding +H ok 22.25 22.25 22.438 23.46 were reported today: oa! 
1x4 or 6” B&better.... 45.71 44.00 41.21 48.78 16’ ...... 24.50 22.62 20.95 24.31 i i t 
ME, Ecsvacctanccs 41.00 43.75 35.96 40.39 18 & 20%; 26.00 24.16 24.26 27.12 | o.4n gp mmc or —o 28.00 ’ 
a tere 28.70 23.50 22.90 29.03 o. en 10% to 20’ 25.00 ..... 23.42 ..... al” pds : pedir” achielanaie ‘ 
Mi Bo rsccencsecs GUM: sacks rene 2x 8”, 10’ ...... 30.00 ..... 21.80 27:18 10” ..++++.2 30.00 IO) ese sesee SBM 
12’ Suess crocs 21.82 25.59 Be is ctaesacavestca 30.00 12 to 16’ Spe 29.00 Cl 
Finish eee 26.00 ..... 21°50 26.00 eer 35.00 18 to 20’.... 33.00 Sa 
B&better rough: AGG. BO". snes seece BEBO QSOs 16’ 35.00 2x10”, 10 to 14’... 30.00 S 
GOBER onecs cence ween 10” to°20’ 2858 2... Q695 2... a acl 36.00 BOO siecipviaies 31.00 e 
ma ens: ees SElO", 10......0 Cates. Sake aunee an bttatwens 18 to 20’... 35.00 
6635 5400 707! , eeeeer rss stuns Sh Se 20’... 6. eee 36.00 = 2412”, 10’......0. 34.00 Co 
coma. “athe at, = rt eeee cesses ceees 22,97 29.89 2x8”, 10 to 16’.... 30.00 12 to16’... 33.00 
saihagighaneinrk tisss teres 60.00 68.00 xia” Age et cts cess SE5O 80.18 18 to 20’.... 36.00 18 to 20’... 37.00 = 
1x4 eS csexsn ess sachs gies Macc Se ee Amey Pea reese geese 23,50 32.17 ' 
Rie Mi Ore 0h 32"... scars) dbeee onda eee he eee ms 29.25 23.50 29.63 Flooring, 1x4” 
6/4 & 8/4x8” eet Ae re 64.25 At THES: - Ps 36° ° 30. 50 30.25 24.84 31.71 B&btr., a $54.00 INO. 2 COM. ..660% 31.75 
NE I a ty ae A, «i 30.00 34.08 | No. 1 com....... 43.15 No. 3 com......- 24.00 
1X6, to 12.6... eee ssrag 2220 58-00 gitsg | NO 2 28 4% 1Or oo, eee « TY Boards and Shiplap, Random Lengths 
ME bbxuswenteues ved 53.80 54.25 ..... 54.20 ee 27.00 20.00 20.50 21.70 | 8 & 10”, B&btr..$68.00 8 & 10”, No. 2 - 
Rae okey: 52.72 O225 2.20. 53.38 Taos 29.88 20.23 22:61 ” 00 in 
54.33 64.25 ..... 54.61 ae. |... .: Bee eet B&btr. ..... 78.00 at ae a di 
1x5 and 10”.......... 63.72 64.25 55.00 65.50 10’ to 20° .-... 2222) g012 7 6”, "No. 2 com.... 30.00 6 to 10”, No. 3 
} ps areata: 64.63 64.25 55.00 65.78 2x 6”, 10’ ...... $185 ::::; a1.00 isan | 12> No 2 com... 33.00 See PURER SESS siaed " 
i 1%4x4 to 12"... sos O88 FERS ..... TES | abt 17.04 <2... 18:70 18.73 Boards: Roof 
1% and 2x4 to 12”... FOBO ..... sesso BIS BT ons eis BOE, “scas DART NT | ONOs <6 AORCi icc dase eaietiasaeitreawasecea eu $27.00 
t 18 & 20’. 24.42 20.00 20.00 20.42 
f is Casing and Base — +H tO 20" 2OUS ccces 16500)  oicscs 
F 3&better: x 8”, Sa eee cunaie, tees 
t BN Bes occ. anodes pseee! BBDO ..0..° BRO 12°... 17:86 ay Gees CROSS TIES | 
i : a ; eine 3 -soee 17.00 22.87 R 
OOOH 80". or ec cnss 66.82 63.50 |... 69.81 | SO 19.06 ..... 17.00 23.88 ' G 
i 18 & 20’. 19.50 ..... 22.50 22.89 St. Louis, Mo., Dec. 11.—The following cross P 
i Jambs 20’ to 20° 2036 ...,. 16:00 ..... tie prices prevail, f.o.b. St. Louis: E 
i ey i nies 2x10”, ~ ecRieustnrs rg St80% seen ee Untreated A 
f OU, eee Make. - eee week 5 i lB tines 19.30 17.00 ; 5 i 
d 1%, 1% & 2x4 @'6"22 TID IID INI aioe 16° 05.5. 2041... 1875 23°89 > . 
; ie , Siete laren 7 , ; 
Fencing, 818 10’ to 20° 38a 7°. Gop 22° | No. 5, 7x9”, 8’, 9-inch face.....$1.70 $1.45 
: 2x12”, 10’ ...... 2175 21! ig'o5 | No. 4, 7x8”, 8’, 8-inch face..... 1.50 1.25 N 
No. 1, 1x4”, 16’ ....... 20 22... os Se 1 Bee eB BE gg eee 1.07 Me 
Other lengths... ..... 41.50 11.2) 84.15 LI a3'g9 | No. 2, 6x7”, 8’, 7-inch face..... 1.30 97 b 
1x6”, 16"... RSTn uss-. uses EE 53°67 30.19 | No. 1, 6x6”, 8’, 6-inch face..... 1.20 87 
ther lengths... ..... 43.00 2...) 37.08 2000) cea: Red oak ‘eal heart cypress ties, 15 cents less 
No. 2 Sun, lengths): than white oak; sap cypress, 20 cents less than o 
D Pepasnase nnn 14.74 16.00 17.17 15.58 iii! | white oak, t! 
ix6 Re 18.62 20.51 20.16 19.09 eas Switch Bridge 
No. 3 (alt MN ase ke ee el ae fens seven Ties Plank Me 
Se een 18.51 14.00 ..... 11.27 POE EDR IS ee $51.00 $47.50 b 
“(2 RE Re ROR HS 14.30 17.00 14.50 14.85 Kioto “aipaiets, GLODEMEROMLS OBIE wo -oiscieiesisinice:s seeceeeeees 49.50 45.50 . 
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19.00 
23.65 


15.73 
17.41 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Dec. 10.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
CD | ere oe a i8e i se ase ies @t00 
MOIUELE Soren ces 105@110 
No. 1. com..... rs BS: 73 80 33 83 
No. 2 com..... 53@ 58 58@ 63 
Sound wormy.. 400 45 50@ 55 60@ 65 
QUARTERED RED OAK— 
Pe cian eee $110@115 vasa wnt Gees 
No. 1 com..... COGe Ge coc Giice «ee Qe 
No. 2 com..... CE Ge. vccEcas cac@boes 
PLAIN WHITE AND RED OAK— 
ea $100@110 $110@115 $115@120 
DOMGIe Sisswes 7@ 85 82 90 92@100 
No. 1 com..... iG 65 65@ 75 T0@ 75 
No. 2 COm..... 388@ 45 43@ 50 43@ 50 
No. S COM..<.«. 20@ 22 25@ 28 28@ 30 
Sd. wormy 46@ 48 57@ 60 57@ 60 
BASSwooD— 
OR ae remnwe Ke $ 75 80 $ se 95 $ 95@100 
Noe. | Com... 50@ 55 55 60 60@ 65 
No. 2 com..... 382@ 34 387@ 42 40@ 45 
CHESTNUT— 
Re Srclaweaes ars ig $120@130 $125@130 
mO; 2 COM... 65@ 7 75@ 80 75@ 80 
No. 3 com..... 18@ 20 20@ 21 20@ 21 
Sd. wormy and 
No. 2 com. 26@ 28 380@ 32 31@ 33 
-, ey and 
oO. 
and cae 383@ 35 35@ 37 38@ 40 
BiIrRcH— 
 nceweews $115@120 $120@125 $130@135 
No. 1 com. and 
er 70@ 75 75@ 80 75@ 80 
No. 2 com..... 338@ 388 388@ 43 40@ 45 


MAPLE— 4/4 5/4&6/4 8/4 10&12/4 Re A 
ME, cikeckivndeccwcekeawateedeads $ 78 $ 95@100 $95@100 $110@115 
RU BI COM ere: did clnateenwaeweesee cee 55@ 60 65@ 70 70@ 75 80@ 85 
DU SI OUME ad cddaded Kab auadgwaneees 35@ 38 38 48 50 55 
WHITE ASH— 
ME Mawhine web nunecnsnoned banca $ 90@ 95 $105@115 $115@120 $125@130 03 
ING 2 (COM GIMME COR icccccceeweswces 55 60 7@ 75 75 80 95@100 
IO RCC dens Kh bemeeccctnnenaas 50@ 55 60@ 65 70@ 75 90@ 95 100 
Oe | ee re re 0 35 35@ 40 40 45 = 50 
Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 sos 
1 | ere ee $ 95@105 $ 95@105 WA ecedeaeus $ 70 e $ 150 0 9% 
No. 3 coil... wee @ii ac 65@ 70 65 70 No. 1 com..... 45 
No. 2 com..... @ 35@ 40 35@ 40 No. 2 com..... 28 33 33 38 





—_— 


VALLEY HARDWOODS 


Cincinnati, 


GumM— 4/4 5/4&6/4 8/4 
Qtrd. red: 
i / |. Aes $ 80@ 90 $ 95@100 $ 95@100 
No. 1 com. 50@ 55 60@ 65 65@ 70 
bay red, sap N. D.: 
wnenue’ 55 62 68 
Ne. 1 com... 43 45 52 
Plain red: 
Lf! a 85@ 90 95@100 100@110 
No. 1 com... 45@ 50 60G 5 70 75 
Sap 
Pikes, 13-17” @ 60 
Pin. FAS, 6” 
& wider. aa 48@ 50 50 52 53@ 55 
No. 1 com... 38@ 40 40 42 43@ 45 
No. 2com... 22@ 25 25@ 27 26@ 28 
~— N 
Spot worms N. 
BB, log run..$ 45 $ 55 $ 62 
Sorr ELM— 4/4 5/4 6/4 8/4 
|. aes 7 $80 $85 $85@90 
No. 1 com... 55 6 0 70@75 
No. 2 com... 26 28 30 30@32 





Dec. 10.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


CoTTon woop— 4/4 5/4&6/4 8/4 
FAS, 6” & wdr.$ = 58 $ 60@ 63 ...@... 
No. 1 com..... 47 48@ 53 oa@nwee 
No. 2 com..... 330 38 38@ 40 «e@ees 

QUARTERED WHITE OAK— 

Lc ere eee ar bed $130@135 “— 140 
Selects ....... 5@100 100@105 05 @110 
Ow és %0 0G 75 80 
No. 2 com..... 42@ 47 47@ 52 52@ 57 

QUARTERED RED OAK— 

WM aecaweaea “es anQ@Qese .<xa@rec 
No. 1 com..... Oe sec@eeae -waaQees 
No. 2 com..... 38 SB swe@iicé «vcG@haes 
PLAIN WHITE AND RED OAK— 
WM cavadeees $ seatee $100 110 $110@115 
ee 70@ 75 75@ 85 
NG 2 COM sc cs 48@ 53 55@ 60 55@ 60 
No. 2 ecom..... 388@ 40 43@ 45 438@ 45 
No. 3 com..... 20@ 22 22@ 25 25@ 28 
Sound wormy.. 36@ 38 40@ 45 45@ 50 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Dec. 1, as reported by the Oak Flooring Manu- 
facturers’ Association : 





x1” 182% " $%x1¥e” %x2” 

Cr be: WRti. cece GERD BG sence 8 38 sees 
Cir, GG. Fred... cece O48 tcene cane 
Bel. Qtd. WEF... «ss 91.20 $73.08 aa 
Clr. pln. wht. .$77.91 90.23 71.58 $68.35 
Clr. pln. red.. 78.11 86.58 59.84 57.73 
Sel. pln. wht.. 63.88 77.82 59.01 58.22 
Sel. pln. red.. 66.11 75.92 53.05 53.20 
No. 1 common. 47.32 56.28 37.25 31.56 
No. 2 common. 25.45 WGO.  <s0e0  ssoace 
WYx1Y¥%y"X Y%x2"” fF x1¥%y” = fyx2” 

Clr. pln. wht. .$86.17 SO66L <.ac0e $84.89 
Sel. pln. wht.. 73.82 CF 2a 71.04 
Bel, DIM. PEO... cvce GE.GG 39s swess 70.00 
No. 1 common. 51.70 Co a nr cor 
No. 2 common. .... pL ns ee ene 
Chicago, Dec. 10.—The following are carload 


prices, f.o.b. Chicago on };x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





—-White—— Red 
Qtrd. Plain Qrtd. Plain 
AD oricocb 0s 64.8 $134.50 $83.50 $109.50 $75.50 
Bap Clear occ AGO ccacc 08} €6eekee cower 
Bagel” @ oc csscces 98.50 75.50 93.50 67.50 
No. 1 
WOMINE Co ccoedecn neds ce maneniawakendnees $48.50 





HARDWOOD LOGS 


Memphis, Tenn., Dec. 10.—Following are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average 
dimensions, 14-inch and up in diameter, and 12- 
to 16-foot in length: 


F.o.b. cars 
Delivered Memphis 

Memphis territory 

Variety— Per M Per M 
Fl and white oak......... $35 to $40 $25 to $30 
PARE WE ee eee awa aeeiats 25 to 35 22 to 25 
Tooker CEE CCRIGURE OR RRC e Mt 40 to 45 30 to 40 
ee eee 30 22 to 25 
ye ae) ee 50 to 60 40 to 50 

Hickory (12” and up)...... 42.50 30 


Logs are oo by buyers here roughly as 
Nos. 1 and 2, and the foregoing price range is 
— to cover the average prices paid for 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
hearby points. 





Factory, Rough 


Factory 
FAS Selects Shop Box 


FAS _ Selects 


CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 
New Grades 


Tank Peck 
4/4....$118.50 $108.50 $ 76.50 $51.50 $33.50 $27.50 
5/4.... 123.50 113.50 86.50 63.50 35.50 29.50 
ie 126.50 116.50 89.50 66.50 35.50 29.50 
8/4.... 185.25 124.25 97.25 74.50 34.25 30.25 
30/4.... 345.25 FORSS FORZG SEAR cccue, savcc 
13/4.... 144.26 180.26 103.26 SO.25 ccc. secce 
16/4.... 146.25 136.25 108.25 85.25 ..... 42.50 

Boards, Rough 
No.1 No.2 No.3 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.50 
Finish, S2S, Random Lengths 
Clr.heart A B © D 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 
1x2 to 11”, 
spec.wdths. 109.00 104.00 94.00 84.00 74.00 
FREE accuse 116.00 112.00 102.00 93.00 81.00 
For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘‘D” grade, 
add $3; for 8/4, add $6 
Bevel Siding 
A B ¢ D 
1%4"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 
A B Cé&btr. 
144x8”, from 1” stock........ $57.75 $48.75 $47.25 
%x8”, from 1%” stock...... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 
No.1 No. 2 
WME tic seacdcervavosnetecneawuad $9.40 $8.90 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 


Shop common common 
40. 


4/4....$105.00 $90.00 $ 55.00 = 00 00 
5/4.... 110.00 95.00 70.00 50.00 40.00 
6/4 . 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 185.00 120.00 THO avcke . ceeea 
16/4 - 145.00 pp ae 0 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
on4.- 6; § & 10°: 2205. $55.00 5.00 8 8 se ees 
ied a ata, 65.00 (Ss Po 
i FRMGOEE sdciadans eeense 8 <iawn $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop com com. 
Ck Serer $ 90.00 $70.00 $44. 00 $38.00 $34.00 
TL re 100.00 76.00 59.00 41.00 36.00 
LL eee 100.00 76.00 59.00 41.00 36.00 
7 ne 105.00 82.00 68.00 44.00 37.00 
Boards, Rough 
Selects No. 1 aan No. 2 com. Peck 
CG. awecmwelaa $75.00 $43 ‘= = o> <uhwes 
EEE, caslcwewas 75.00 43. | errr 
BU kcceddiaad 76.00 44. 00 38.00 wawaa 
EE akan wes 85.00 54.00 SQGe séuwa 
RO \ERROUeeeatese,  .caten  ) Tonea $29.00 





Cincinnati, Ohio, Dec. 10.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
BI Sib ncdeddeawesiwadaawteraawad $74.25 $49.25 
PEs a kadetataenresdeunsencecedw 84.25 61.25 
Cie dudadade dow dsdedecnauccaades 87.25 64.25 
DFE vr cddeteuddaucctsntedacacuacawe 95.00 72.00 
anes Rough— No. 1 com. No. 2 com 
Secididedenstannueasedsswaws $51.25 $42.25 
iia $1S or $2S— 
Clear 
Heart A B Cc D 
D> eS ee $107.50 $103.50 $92.50 $87.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No.1 Rand. widths 
FAS Sel. shop No. 1 No. 2 
IC OCeee $85@ 95 $70@75 $40@45 $35 $30 
5&6/4 ..... 90@ 95 80@85 55@60 40 32 
Cf, eer 95@100 90@95 60@65 43 35 
Boards— No. 1 com. No. 2 com. 
ECG OMe 0 dwiewaceccacadans $40.00 $33.00 
BRIG QUOI «co icccccksccucades 47.00 38.00 
St. Louis, Mo., Dec. 11.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Sho Box 
I vsnadavieed $121.75 $73.75 $48.75 $30.75 
Die adacamaciedes 126.75 83.75 60.75 32.75 
LG scsduacunass 129.75 86.75 63.75 32.75 
1k See 137.75 94.50 71.50 31.50 
Me adenacwecue 142.75 104.75 77.25 oada 
DA avendadawe ds 142.75 104.75 77.25 
NOES acchecmaneny 47.75 ° 109.75 82.2 
OG THMGONE OI i vivisecicdziaviacecdacial $24.75 
Common, Rough— No. 1 No. 2 No. 3 
ERGO cece cdecancene xe $50.75 $41.75 $31.75 
EMEA nvetdevcncdnsanndans meee 46.75 31.75 


Add $2 for specified lengths on common grades. 


Finish, SiS or S2S— 
Clear 


Heart A B ¢ D 

1x4—10” ....$107.00 $102.00 $ 92.00 $ 82.00 $ 72.00 

cu) ae 114.00 110.00 110.00 90.00 79.00 

Be. teacees 127.00 122.00 112.00 104.00 eaten 

SR wacnkas 137.00 132.00 122.00 115.00 

nenaen Bevel Siding— A B Cé&btr. 

MIE svtexsetidsawaceseas 74.75 $65.75 $63.25 

1x10” Swbhdnddand cumebgkaded 79.95 70.75 68.25 

Bevel Siding— A B Cc D 

WEEE. étdizenadiasaw $48.50 $45.00 $41.00 $28.00 

YELLOW CYPRESS— 

Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
$ 80 $65 $42 $35 $28 

87 73 55 39 31 

87 72 55 39 31 

92 76 63 43 32 

110 82 74 adae 

No. 1com. No. 2. om. 1” random 
cueecnaaens $40.00 32.50 
aaina cee 41.00 33.00 
ie temenaw ae 49.00 - - 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Dec. 8.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended today: 


DOUGLAS FIR— 
Vertical ‘= Flooring 


No. 2 No. No. 2 No. 3 

Clr. &btr. Clr. %btr. Clr.&btr. Clr.&btr. 

ORB 5 eeean $55.50 $45.00 1144x3”....$58.50 $47.50 

gre | 45.00 1%x4”.... 55.60 47.50 

SU 5580 wt 54.50 47.00 14%x6”.... 57.50 47.50 

Slash Grain Flooring 

a yee ee $40.00 $37.00 1%x8”....$48.50 $37.50 

Oe — 40.00 37.00 1%4x4”.... 45.50 37.50 

<a 43.00 41.00 14%4x6”.... 47.50 37.50 
Vertical Grain Stepping 

146 266 GG BIO 32" . é000000%500000 $65.00 $55.00 

1%; ao nl 2 10 96". ccsceewneewees 67.00 57.00 


Finsh, No. 2 Clear and Better, S2S or S4S 


Re ir a abiowis Wawe ee ames See ee $54.00 $48.00 
nll ES SP nce Oe ey 55.00 49.00 
teh 8 tid 10" vice ocakoss0e<0sssse0s0 BOO Ue 
rrr Ts 58.00 52.00 
1% 2x5, G. ONE 22 oc asdswaeaasens 59.00 53.00 

Pe eT Per eT 58.00 52.00 
oy pr B54. 6 Oe 88 isis s<iws sss 66.00 60.00 


Se $39.00 $34.00 SE $42.50 $37.50 
CO ar 41.00 35.50 BEKG” o0.0.0: 44.50 39.00 
SE six pa 39.50 34.50 BED bos0% 43.00 38.00 
BEE soaen 43:00 SD:00 356" ccc. 45.50 42.50 
Drop Siding, Rustic 
re $30:00 $8600 128" i020: $43.00 $40.50 
<r 41.00 38.00 a 50.00 47.00 
Fir Battens 
6h! | eee ey a $0.70 | Nadal 50, ¢ Re $0.85 
Wr 9D, Sia ss05s50oes C!s ide i Se. SP eee 
Lath 
BiG, Mer THOUSAIG soos cc cs cicine es snsvcsices eves $4.25 
Common Boards and Shiplap 
No.1 No. 2 
com com. 
he RGR AES 666nbnseenaeseweee $20.00 $17.00 
Car x. Ce dhagh vos phe ene ee ev ereee 18.00 15.00 
ix6” etek Son cba k Sawa cule wee 18.50 15.50 
1x8, 1x10” (kdsntceseeoaesasesueeee 19.50 16.50 
SME. cus eseoeebse sss cGkee shee eee 20.00 17.00 
ie and SOY ci ncuakoeenee eben ueuss 21.50 18.50 
ieknhiessstabheheubeus eee 20.50 17.50 
i x8 OS AO a56 s4bs0ns ese eardes 21.50 18.50 
Common Planks and Small Timbers 
SRP EREE ls niche pees ods semouucnes on $22.00 $19.00 
ES eS See rT 21.50 18.50 
PAE AE RAR RES: 22.00 19.00 
3x10, BSI and 4512" ....0000 re 23.00 20.00 
Common Dimension, S1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com. com. com. com 
2x8, 2x4”. 3 50 $14.60 2x14”..... $20.00 $17.00 
2x6, x4”... 17.00 14.00 3x16%....- 21.00 18.00 
2x10"....-- 18. 00 -.15.50 2xi8”..... 23.00 20.00 
BER” i000 18.50 15.50 2x20”..... 25.00 22.00 
Common Dimension, 2x4”, SiS1E 
B assnaee at. = - ” a 5 ksseee $19.50 $16.50 
ae desevan _, Lr 20.50 17.50 
SD: doesaee is, 60 is. $9 Be oscsnse 22.50 19.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com. com. com. com. 
ox 'S".. hey % 00 $27.00 18x18”....$28.00 $31.00 
10x10”... 5.00 28.00 20x20”.... 29.50 32.50 
iS. | » 3B 50 28.50 22x22”.... 31.50 34.50 
16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 
Common Timbers 
34 to 40’..$26.00 $29.00 72to 80’. o 00 $54.00 
42 to 50’.. 30.00 33.00 82to 90’. 61.00 64.00 
52 to 60’.. 36.00 39.00 92to100’. 1 00 = 8=76.00 
62 to 70’.. 42.00 45.00 
Ties, Rough 
Si chssobansiaes $18.50 SD ans 300see0 sew $20.00 
BE bsdssseveess 19.50 PHOS. Sev nawesnees% 11.2 
HEMLOCK— 
Boards, SiS or Shiplap 
=. s = 3 2 No.1 No.2 
com. com 
1x2 & 3”. $204 00 sf. 06 1% & 1% 
ee. base ee x4” ....$20.00 $17.00 
| ere $0 if $0 x6” .... 20.50 17.50 
1x8 & 10”. 19. 50 816.50 x8 & 10” ~~ 50 18.50 
1x12” .... 20.00 17.00 x12” 00 19.00 
14%x2 & 3” 3 00 8619.00 
RED CEDAR— 
Common Boards and Shiplap 
1x4” .....$16.50 $11.50 1x10” ....$19.00 $14.00 
1x6” - 17.00 12.00 1x12” .... 20.00 15.00 
1x8” - 18.00 13.00 
Flume Stock 
1x6” .....$22.00 $17.00 1x10” ....$24.00 $19.00 
1x8” ...06 20/00 18.00 iIx12” .... 25.00 20.00 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Dec. 12.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
Sk? DIO. 2 CIGAP cssviens vcs $53.00 $51.00 $51.00 
UO D SaG ashes sienaawr 38.00 33.00 37.00 
Slash Grain Flooring 
1x4” 5 . 2 and better . 32.00 27.00 
Se SER acre rr 24.00 ae me 
1x6” No 2 and better 32.00 30.00 
iy. Riegepatiessi tata aine 27.00 24.00 
Stepping 
No. 2 clear — better..... 70.00 66.00 
Finish No. 2 and Better 
SRG OG NO 0 nonce 5555/08 60.00 46.00 
Casing and DABEC. .... 66.0600 67.00 65.00 
Ceiling 
5x4” ee » Solr. a dtr... eo: 00 26.00 28.00 
PRL nieabobuiun sion aie 50 19.50 ads 
1x4” ie. 2 Clr, @ dtr... 34, 00 27.00 
No. 3 clear .......-. 26.00 23.00 
Drop Siding 
1x6” No: 2 clr: & btr.......:: 31.00 29.00 31.00 
INO; F CICA? scsiveviecvc 31.50 25.50 oe 
No. 1 Common Boards and Shiplap 
PES ONG: 20" oiik vives cou dawe 19.50 17.50 17.50 
BES” Sabb s soop oe septa 20.00 18.00 asus 
Dimension, No. 1 Common S4S 
2x8”, 12) ORG 26? oe vciccveee 18.50 16.50 16.50 


Plank and Small Timbers, No. 1 Common 


20.50 


ixe” . 12 60 16" BAB. occ6s oe 22.50 20.50 

8x12”, 12 to 16” B48... 22.00 20.50 
Timbers, 32’ and Under, No. 1 Common 

oe: roe 25.00 pens apne 


[Special telegram to AMERICAN LUMBERMAN] 








Portland, Ore., Dec. 12.—Fir prices today, f.o.b. 
mills, are as follows: 
Vertical Grain Flooring 
EOP Bis SOON oe inv ake oie seesoo dese eenuee $57.00 
SE eee co ect pe 53.00 
DIDS iS OE ie 50 6405 6b bos dnes ene er ae 38.00 
1x3 and 14%x4” No. 2 clear and better...... 53.50 
DUO. DS CIO RE ios 5060000000000 43.00 
Slash Grain Flooring 
ixt” No. 2 clear and: DOLbEr....ccccccssvecs 31.00 
iO Bs chon 568 4b 44 9455605564058 008 28.00 
1x6° No, 2-Clear and: DOME? ....6660000 cece . 35.00 
iD. BE is s0 shock eeiees 6eeOR 32.00 
Vertical Graln Stepping 
1% and 1% No. 2 clear and better.......... 68.00 
Finish 
ING; 2 GICAL GHG DOIN 6osiiivco0s.500500 80000 57.00 
Ceiling 
54x4” No. 2 clear and better...........0.. 30.50 
NO. 8 ClOAP.<0000% kenewbas eee cnet ewes eee 
1x4” No. 2 clear and better.....cccece bawbes 31.00 
co a. i a a 
Drop Siding and Rustic 
1x6” No, 2 clear and better....... bGewasear 34.00 
NO. 3 CIOBP.cccceas 9:60.06 00 :0.0.0.0:0.6606.0005 CAIeU 
Boards 
PR: Sanco ewenkow ites eha newer ae Pore eres 
INO’ ©) aupccnseeseseneeeusas unan peeubenmeuaen $16.00 
" Dimension 
14-foot or shorter....... iSeasiniem Sais winners ro 
16- to 20-foot...... Se ereeeanece 
Se-FOOE ANG JOBBET occcccscccesoess 
oO. eeeeeeeeee eee eeeeeereaneeeee 
Timbers 
BU co ae a aeiee 00006000000 ese Ore 6 2/00 
CXC” ONG IONBO?. « 60.0s:0<00ens eevee List plus $ 2.00 
Miscellaneous Items 
California TANGOM ..ccccccsccese sae wawa sean $19.00 
Bir (Ath, ELV oes cvs Pees Wess eas senue $ 4.0 








REDWOOD 


The following are the prevailing redwood 


prices, f.o.b. Chicago (72-cent freight allow- 

ance): 
Bevel Siding, Ya-Inch, 81S1E 
ey a6 gery on 

P «i 0’ “a hd R’- 20’ 3’- ae’ 

Me 333. 25 $43. 25 $30.25 sé. 25 $29.25 

Se OO eee 84.25 44.26 82.25 2.25 384.25 

OS” capcenes -e. 38.25 43.25 81.25 i 25 33.25 

Bunagiow Siding, S1S1E 
r—Clear——_,, ‘A” 

3’-7’ 8'-20’ 8’-7’ 8-20’ 

XK 8” 1.200005 $55.25 $58.25 $53.25 56.25 

MIO” scccccccecs BRIER 62.25 57.25 60.25 

Roe sesccesecces SOCre 76.75 71.75 74.76 

See” sina sacuenae 75.75 18.75 73.75 76.75 

WORLD” sc5-0svicesice Ctsee 80.75 75.75 18.75 


Random Shop, Rough or S28, 5” and up, 8’ -20’ 


1% ” 1%” 2" 





2% 3 -6" 
$45. 50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish, Rough S2S or S4S 





Clear——, - —~ 
5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
$62.50 $88.50 $47.50 $57.50 $83.50 
50 62.50 94.50 47.50 67.50 89.50 
z 69.50 96.50 64.50 64.50 91.50 
4.50 64.50 94.50 49.50 59.50 89.50 
3 to 6” S200 G2.00 00:0 47.50 67.60 ..... 
a Mwawacee 4.50 74.50 94.50 69.50 69.50 89.50 
10” ....... 85.50 85.50 98.50 80.50 80.50 93.50 
ns -.- 87.50 87.50 98.50 82.50 82.50 93.60 
© 1038" 00 sve ce S0eso TO atees -- 89.50 
1% & 1%”"— 
Be sania --$59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
4” .--- 59.56 69.50 101.50 64.50 64.50 96.50 
5” ....--- 66.50 76.50 103.50 63.50 73.50 100.50 
S  ioswes 61.50 71.60 101.50 66.50 66.50 96.50 
3. to 6?... SB.BO GB.60 cccue S660 GEO0 .202. 
8” .......- 81.50 81.50 101.50 78.50 78.50 98.50 
ae isesacs 92.50 92.50 105.50 89.50 89.50 102.50 
| aoe -- 94.50 94.50 105.50 91.50 91.50 102.50 
SAO A i. cewe se mes TGELGO veces cocce Ste 
2-inch— 
3” = ...4+.-$57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
4” ......+. 57.50 67.50 99.50 62.50 62.50 94.50 
6” 4.4.22. 64.50 74.50 101.50 61.50 71.50 98.50 
ma -.- 59.50 69.50 99.50 54.50 64.50 94.50 
8 £00" occ BEBO CTS0 cscee 64.50 64.50 ..... 
8” ....... 79.50 79.50 99.50 76.50 76.50 96.50 
10” ....... 90.50 90.50 103.50 87.50 87.50 100.50 
Se aawisaw 92.50 92.50 103.50 89.50 89.60 100.60 
© AD OE vc.cases atecs BUG sees scceo Cee 


For 22’ and 24’, 
$14. 


add $6 to 8’-20’; 26’-32’, 


add 


Wide ae a ee or 82S, ae 8’ -20’ 


14”. 
16". 
“3 127°60 
> 132/50 
24”. || 
267... 1 
30”... ist, bo 


134. 50 
139.50 
144.50 
149.50 
154.50 
159.50 
164.50 


132. 80 
137.50 


162.50 


137. 00 
142.00 


1% 3” 5” 
$1 50 $134 4 v2, 50 be 5 po sai. ro $134.50 
122.50 129.5 139.50 


144.50 
149.50 
154.50 
159.50 
164.50 
169.50 


171.00 174.50 


Clear and Tank, Rough or S28, 8 to 20’ 


Width— 6” 8” .10% 12” 6-13" 
Thickness— 

Po Lawe swe eee pieceeee $112 $112 $113 $114 $112 
Py ae ciins cbc semen eas 117 118 119 117 


Add, for 22-26’, 


1 
$6; for 26-32’, $14. 





RED CEDAR SHINGLES 


Seattle, Wash., 


Dec. 8.—Eastern prices f.o.b. 


mill are: 
First Grades, Standard Stock 

Per Square Per M 

4 bunches 4 or 5 bunches 
tuetee Stare, 6/2. 60.6063 $1.79 $2.25 
wUxtre, Stare, 6/2. 0.6.00 1.95 
PIRUle: CIOBTS. ..cceccasves .20 2.75 
PP OITOCUB, B/S isccccicencs 2.65@2.77 3.30@3.45 
PRECEDE 6.6.6. 4ib 6 poe sone es 2.55@2.59 3.50@3.55 
PPOLICCUONE b.cccccwccces 2.96@3.04 4.00@4.10 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN ] 


First Grades, Rite-Grade Inspected i 





Portland, Ore., Dec. 
prices prevailing here today: 


FUNG, TEAS. 60006506 ° errr 
x4- and 2210...00000 seae 
Bevel siding, te semen aeeeesepmnes 


Coe eeteeseseseesesees 


12.—The following are 





Factory stocks, | Sab Sas 090-02 6616 6'6.010.b6.0:6:60-05) 
9S 60p'o0,5 00) 90000060006 ORIOD 

pe veyressenvahnenenpessoee 38.00 

a re rere, 

BN DO si50:065069 0006s seneee OO 

Common rough dimension..........cesese0+ 25.00 
De ee eee 
PIE GEOG cscivscewsetssws osecpe BEUO 








Sete: MOTs, GC/2. 6 ccc ces $1.87 $2.3 

PUREE: BEATS, O/B .0.6s0000 1.99@2.03 2. 502. 55 
PERCE, CIOBTS o.6cicccseve 2.36 2.9) 

POPE OPB OLS bcsasececees 2.73@2.85 $: 323. 55 
PND i o.56.en k:a.0ios aoe 2.63 @2.66 3.60@3.65 
POTICCUODE. sciecscciccced 3.04@3.11 4.10@4.20 

Second Grades, Standard Stock 
Common stars, 6/2...... $0.83 $1.05 
Common stars, 5/2...... 1.03@1.11 1.30@1.40 
Common clears ......... 1.44@1.48 1.80@1.85 
British Columbia Stock, Seattle Market 

x (Canadien) gkelarcicntccbe ie $3.20@3.35 
PE, Als By diegedens¢ $2.89@2.97 3.60@3.70 
BUR OUOE yis+6 6:50:09 ee a 20 4.30@4.40 
Perfections 3.32 - 

XX 6/2, (COUGBION). 6 coscscne 1.70 

ex 6/2, 16" CU. Bi)... 1.51@1.63 1.90@2.05 















+ ad 


5 ” 
6 ” 


mm = me oe oe eo a SS O 


1923 


lwood 
llow- 


0.b. 


hes 


3.45 
3.55 
4.10 
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CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Dec. 10.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 

Best Primes Economies 
 nvciewateckwuces ees $5.70 2. ace 
Oe er ree 6.70 4.85 $3.70 
ns sare et cioveig dtartata cave ae 6.95 5.45 4.80 
RO” Wiakeiienecuume wea we 6.95 5.45 4.80 

Lath, 4-Foot, 34x1/2-Inch 

Oe Divs rent ceiees SIO (NG. Descccctcucces $9.55 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Dec. 10.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 
: Serr rrr $60.00 $50.00 $30.00 $20.00 
Oe ee arieravac ace. aiare 60.00 50.00 30.00 20.00 
Oe cities eiiouwa sts 55.00 48.00 25.00 19.00 


Louisville, Ky., Dec. 10.—Demand for siding 
has picked up. Most of the lumber is for im- 


mediate use, in lots of a car or less. Quotations 
are steady: 

Clear Select No. 1 com. No. 2 com. 
Bee whale $62.00 $52.00 $34.00 $24.00 
Oe Gacaneieet 60.00 50.00 30.00 22.00 
are 50.00 47.00 27.00 18.00 





POPLAR 


Cincinnati, Ohio, Dec. 10.—The following are 
average prices, Cincinnati base, on ‘“‘soft tex- 
ture’ poplar, from Virginia, ‘Vest Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 4/4 5 /4&6/4 8/4 
De nis én neree's $105@110 $110@115 $115@120 
Saps & selects. 75 80 80 85 85 90 
INO. © COM. 6 «. 538@ 58 58 63 63@ 68 
No. 2 com. A.. 32 35 35 38 88@ 40 
No. 2 com. B.. 25 27 27 29 30 32 


Sorr TeExTUuRE— 

eer ecen $115@120 $120@125 $125@130 
90 90 95 95 
No. 1 COM... 65@ 70 70@ 75 T5@ 80 
No. 2 com. A.. 35 40 40@ 45 48@ 46 
No. 2 com. B.. 25@ 27 27 29 380@ 32 





For Editorial Review of Current Market Con- 
ditions See Page 37 


'(Qf22@2@2@020@@20@0: 


NORTHERN PINE 


Minneapolis, Minn., Dec. 11.—The long spell 
of open weather has caused a sharp demand for 
northern pine lumber. Many farmers have done 
considerable repair work that they had planned 
to leave to early spring. The local trade con- 
tinues in about the same volume with consumers 
demanding lower grades instead of first class 
material. Manufacturers and salesmen look for- 
ward to better conditions after the holiday 
season, 


Buffalo, N. Y., Dec. 10.—Northern pine trade 
is fair, but not much eagerness is shown to buy 
for immediate delivery. Prices are a little 
firmer, because of the stiffening in some other 
woods. Low grades are quite firm, altho the 
activity in the box business shows a seasonal 
falling off. 


Boston, Mass., Dec. 10.—Trade in northern 
Pine is quiet. Retailers and industrial con- 
sumers are rather busier than usual for this 
time of the year, and are forced to place some 
orders for moderate assortments to be shipped 
at once. Some orders are also being placed for 
shipment and invoicing after Jan. 1. Prices 
are held on a steady basis. 


EASTERN SPRUCE 


New York, Dec. 10.—Large distributers refuse 
to sell at concessions and as a consequence are 
not placing a great number of sizable orders. 
Rail shipments are not above the average and 
cargo arrivals have practically stopped, Cana- 
dian spruce 2x9, 10- to 13-foot sells at an aver- 
age of $56; 2x4, 10- to 16-foot, $41; 2x8, 10- to 
16-foot, $46; all delivered New York track in 
straight or mixed cars. 


Boston, Mass., Dec. 10.—Enough orders for 
eastern spruce are offered to test the tone of 
the market, which is firm. Retailers in and 
around Boston are buying only what they ac- 
tually must to take care of the requirements, 
but some of the larger producers and whole- 
Salers say they are booking some nice orders 
from New York yards. Board prices hold up 
very well despite the competition of lower cost 


southern roofers, and the slow demand, espe- 
cially for matched boards. Quotations: Dimen- 
sion, rail shipments, 8-inch and under, $48; 9- 
inch, $49; 10-inch, $50; 12-inch, $52. New Eng- 
land random, 2x3 to 2x7, $39 to $40; 2x8, $45; 
2x10, $46; 2x12, $48. Provincial random, 2x3 and 
2x4, $37 to $39; 2x6 and 2x7, $37 to $38; 2x8, 
$43 to $44; 2x10, $44 to $46. Covering boards, 
5-inch and up wide, 8-foot and up long, DIS, 
$38; matched, clipped, 10- to 16-foot, $38 to $42. 


HARDWOODS 


Chicago, Dec. 12.—The hardwood market re- 
mains firm, and more active than usually at this 
season of the year. The principal demand is still 
from automobile interests, but the frequent 
orders from other consumers aggregate into a 
quite handsome volume. Distributers say that 
prospects are bright. They not only expect the 
automobile demand to remain heavy, but also 
that furniture manufacturers will begin buying 
considerable lumber after the first of the year, 
and that flooring and interior trim makers will 
be on the market in a large way thruout the 
spring. Lower grades are moving very well, 
and have shown some advances. Prices gener- 
ally are firm. 


New Orleans, La., Dec. 10.—Local reports in- 
dicate demand a shade quieter for the week, with 
some softening in the price of FAS sap gum. 
Red gum also is quiet, and some items of upper 
grade oak, but Nos. 1 and 2 oak is in active 
request. Mill stocks are broken in assortment 
and of subnormal volume insofar as _ thoroly 
seasoned materials are concerned. Prices are 
firm. Car supply is adequate. 


St. Louis, Mo., Dec. 11.—Conditions in the 
hardwood market have not changed much dur- 
ing the week. Prices are practically the same. 
There continues to be a considerable volume 
of inquiries for delivery after the first of the 
year. Future orders are considerably smaller 
than a year ago. Manufacturing is being car- 
ried on at the mills at about the normal rate, 
but logging is being greatly retarded by heavy 
rains in the South. 


Buffalo, N. Y., Dec. 10.—Hardwood demand is 
confined largely to small lots, tho some orders 
are being placed for delivery after the opening 
of next year. Some wholesalers say that furni- 
ture factories claim to have been less busy 
than usual so far this month, and buying in this 
line is quite restricted. Hardwood flooring de- 
mand has been on a pretty good scale lately. 


Cincinnati, Ohio, Dec. 11.—There is little do- 
ing in the hardwood market at the moment. 
Business is moving slowly and dealers do not 
expect much now until after the holiday season. 
Prices are steady with practically no change 
in the existing levels. 


Houston, Tex., Dec. 11.—Hardwood business 
was unusually good until the usual slackening 
before the holiday season was felt. Replenish- 
ing of stocks during the ‘‘quiet period’ will 
be handicapped as the result of the terrific rains 
in east Texas early in the week. Sap gum and 
oak continue most in demand and red gum the 
least in request. Prices remain unchanged. 


Kansas City, Mo., Dec. 11.—Retailers are more 
numerous among hardwood buyers than for 
some time. Oak and maple flooring is in espe- 
cially good demand, and gum and oak finish 
is being bought in larger quantities. The fac- 
tory trade continues up to the preceding weeks, 
with the motor car builders taking large quan- 
tities of second grade stock and furniture and 
cabinet makers buying freely of the better 
grades, Prices on a good many items continue 
to show a wide variation, but the tendency ap- 
pears to be firmer. Buyers are getting good 
prices on box and crate stock and are placing 
orders more liberally. 


Columbus, Ohio, Dec. 10.—Hardwood trade is 
steady. Both dealers and manufacturing con- 
cerns are not inclined to accumulate stocks 
with the semiannual inventory period so near 
at hand. As a consequence all orders booked 
are for immediute shipment and are intended to 
fill in broken stocks. Favorable weather has 
aided building, Dry stocks are not plentiful. 
Prices of oak at the Ohio River: 


No.1 No.2 No.3 

FAS com. com. com. 

Quartered ........ $150 $80 $60 Pre 
OME cwidinetnwune 110 70 58 $20 


Baltimore, Md., Dec. 10.—Buyers are holding 
back with orders and provide only for their im- 
mediate wants. Stocks are not at all in ex- 
cessive supply, and conditions afford a ground 



































ORIGINATORS OF THE 


“Genuine” Hill Steam Nigger 
STANDARD THE WORLD OVER 
MADE IN EVERY TYPE AND SIZE 
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WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactic GRAND PRIZE 
eee ee 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Toois 
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eared Loco- 
motives have enjoyed 
immediate and wide ac- 
ceptance by leading 
operators on the Pacific 
Coast. It is another 


instance of Willamette lead- 
a in the Western logging 
eld. 


WILLAMETTE 





(IRON & STEEL WORKS | 


Manufacturers of 
LOGGING MACHINERY 
PORTLAND, OREGON 

U.S.A. 
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OTEEL COMPANY 


on resunen.on. 
CrenER @uiLoINd 

spectful at- CHICAGO 
tention. 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it 
the distinction of supreme quality. 

Ask fortab of specimens, detach the cards one by one and 
observe their clean-cut edges, and the protection afforded by their 
being oom in convenient book-form style. Samples free on 
request. 


The John B. Wiggins Company 


Established 1857 
Die Embossers 


Engravers Plate Makers 
1108 South Wabash Avenue CHICAGO 














A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 
sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
] wherever animals or tractors can work. 
Shipments direct from Chicago factory. 
Information and prices on request. 
ATHEY TRUSS WHEEL CO., 130 N. Wells St., Chicago, U.S.A. 
Cable Address ““‘Trasswheel Chicago” 
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for the hope that demand will attain larger 
proportions after the first of the year. Ex- 
porters are encouraged by the fact that values 
show considerable firmness, the narrow wants 
having been without a bearish effect upon the 
price lists. 


Boston, Mass., Dec. 10.—Hardwood trade 
shows a tendency to lag, both retailers and fac- 
tory users endeavoring to postpone further com- 
mitments until after their annual inventories. 
The feeling about prices is confident. A few 
manufacturers of oak flooring are now quoting 
$1 or $2 more than they were in November. 
Quotations, FAS, inch: Ash, white, $115 to $125. 
Basswood, $95 to $106. Beech, $80 to $90. Birch, 
red, $145 to $150; sap, $120 to $125. Gum, red, 
$95 to $100. Maple, $105 to $115. Oak, white, 
plain, $115 to $120; quartered, $150 to $160. Pop- 
lar, $125 to $130. Flooring, }#x2% clear: Beech, 
$88 to $90; Birch, $90; maple, $98 to $101.50; 
oak, white, plain, $100 and up. 


New York, Dec. 10.—The market is firm. Gum 
FAS has risen $2 in the last month. Poplar 
is very firm at present prices, altho there has 
been some uplift due to special causes. Thick 
maple, FAS, is very scarce, as is also No. 1 com- 
mon in selects hard maple, especially in stocks 
thicker than l-inch; good demand exists for 
these items. Lower grades of birch show some 
improvement. No. 1 common and birch selects 
are scarce while FAS are in fair supply . Beech 
sells fairly well at stationary prices; all grades 
are in fairly good supply. 


HEMLOCK 


Buffalo, N. Y., Dec. 10.—The hemlock market 
is fairly strong, tho the demand is not as brisk 
as a short time ago. It has been favored so far 
this month, however, by open weather. Penn- 
sylvania mills have been able to accumulate 
pretty good stocks, and some are now curtailing 
operations for a time. Prices are being sus- 
tained by strength in other woods. 


Boston, Mass., Dec. 10.—Wholesalers are book- 
ing a fair amount of orders, but most of them 
are for small assortments to take care of the 
immediate needs of the retail buyer, The mar- 
ket retains its easier tone for western hemlock, 
and eastern hemlock quotations now begin to 
show some tendency to soften altho stocks of 
eastern hemlock in first hands are light and 
broken. Sales of clipped boards, 10- to 16-foot, 
at $39 are reported this week, but most sellers 
still quote $40. Eastern and northern random 
boards are offered $2 to $3 less. 


New York, Dec. 10.—Hemlock is easing 
slightly. No. 1 common in 2x4, 16-foot lengths, 
sell at $37.50 to the retail trade, New York har- 
bor. Inquiries for western hemlock are less 
numerous since December opened. Stocks in 
retail yards are being allowed to dwindle. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Dec. 10.—Some items in North 
Carolina pine have advanced during the last 
week, while others show signs of increasing 
firmness. No. 2 six-inch roofers are up 50 cents 
and are now quoted at $29.50. The feeling 
among wholesalers is that the market will go 
higher soon, and some have been laying in quite 
an amount of stock in expectation of such a 
move. Retailers are not generally well supplied 
with stock. 


New York, Dec, 10.—North Carolina pine is 
experiencing an upward swing along with short- 
leaf, advances averaging between $1 and $2. 
This price improvement is causing great en- 
couragement to the trade. Shortleaf North 
Carolina pine dimension is not in very great de- 
mand. North Carolina pine 2x4 in 10- and 16- 
foot lengths sells at $31.50. 


Baltimore, Md., Dec. 10.—With the holidays 
now quite near it is hardly to be expected that 
the demand for North Carolina pine would under- 
go any decided expansion. As a matter of fact, 
the last week has been perhaps one of further 
contraction, with buyers generally limiting them- 
selves to immediate requirements. Prices are 
being well maintained. 


Boston, Mass., Dec. 10.—Business in North 
Carolina pine is quiet, restricted generally to 
small replacement orders to take care of pressing 
requirements. Shortleaf roofers are somewhat 
stronger and $29 is now seldom shaded for 6- 
inch. Rough edge, 4/4 under 12-inch, is quoted 
$58 to $62. Lower range of quotations of short- 
leaf flooring, 1x4: A rift, $90; B rift, $82.50; C 
rift, $68; B&better flat, $54. Partition, B&better, 
#-inch, $53. 


FIR, SPRUCE, CEDAR 


Chicago, Dec. 12.—Little business in Douglas 
fir is as yet transacted in this market, but inter- 
est is growing and inquiries are multiplying. 
Except in cases where mills have accumulated a 
surplus of some items, there are no particular 
efforts being made to sell fir here, manufacturers 
still being largely engrossed in water business. 
Distributers expect a big demand within the 
next thirty days, but are wondering how they 
shall manage to place the orders, in view of the 
poor stocks on the Coast. 


Seattle, Wash., Dec. 8.—With the seasonal 
shutdown of the fir mills on account of the holi- 
days, another element of strength has been 
projected into an already strong situation. The 
mills will remain closed only long enough to 
complete needed repairs, and will resume 
promptly after Christmas and New Year. The 
logging camps are due for a longer shutdown, 
with the supply of fir logs about equal to the 
demand. 


San Francisco, Calif., Dec. 8.—Altho there has 
been some falling off in the volume of Cali- 
fornia sales recently, owing to congestion caused 
by heavy shipments to San Pedro, and to the 
disposition to let yard stocks run down before 
taking inventories, commission men and mill 
agents here are expecting a revival in buying 
after the first of the year. San Francisco is 
using about a normal amount of lumber with 
a fair volume of building, and stocks are not 
large. Building holds up well in Los Angeles, 
and yards in southern California will resume 
buying when prices again show an advancing 
tendency. 





Buffalo, N, Y., Dec. 10.—The fir market is re- 
ported to be a little steadier and buying is 
somewhat better than two or three weeks ago. 
Increased strength is manifest in slash grain 
uppers. Common dimension is not in any heavy 
supply. Export demand is better and promises 
to relieve the market from any congestion of 
stock. Demand is largely for flooring in this 
section. 





New York, Dec. 10.—The market for Douglas 
fir is off $1 since the Thanksgiving holiday, 
which is probably accounted for by the low 
prices of North Carolina pine. Fir dimension 
is being offered in random widths and lengths 
for $33. Shipments are only fair and complaint 
is heard of delays. 


Kansas City, Mo., Dec. 11.—A slightly wider 
demand for fir was noted last week, tho the 
real buying movement has not yet reached the 
fir market, owing to lower prices in competing 
woods. Most of the demand from retailers is 
confined to mixed cars. There is some railroad 
buying and a fairly good call for long dimension 
and timbers. 


Boston, Mass., Dec. 10.—The market for Doug- 
las fir, western spruce and cedar is getting some- 
what soggy. Mills that are well supplied with 
orders are confidently quoting firm prices which, 
with freight and other charges added, including 
a fair margin of profit, mean a ship’s tackle 
Boston quotation of $40 to $41 for an ordinary 
schedule of dressed or rough fir. Well informea 
wholesalers, however, know of mills eager for 
business at rates permitting a pr: titable Boston 
figure of $37 to $38. Within a few days a large 
transaction here went thru at $35. 


CYPRESS 


Chicago, Dec. 12.—No new feature has devel- 
oped in the cypress market, trade still remaining 
restricted. Both retailers and factory consumers 
continue to buy sparingly and cautiously, tho 
their requirements are known to be considerable 
and will undoubtedly have to be satisfied soon. 
A spurt in trade soon after the close of the in- 
ventories is counted on. There have been no 
price changes reported. 





New Orleans, La., Dec. 10.—Demand registered 
a slight gain for the week, but is still compara- 
tively quiet. Prices are unchanged, but well 
held. Inquiry is improving. Production con- 
tinues steady in this territory and car supply 
satisfactory. 


Buffalo, N. Y., Dec. 10.—Cypress demand is on 
a rather light basis at present, with buying 
largely for immediate needs. Prices are not 
showing much change, but are expected to at 
least hold their own within the next few weeks. 


St. Louis, Mo., Dec. 11.—No changes in red 
cypress prices are reported. Demand continues 
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good. In the yellow cypress market, reductions 
of $5 are quoted on all items of FAS. There is 
considerable demand for No. 2 common, which 
is very scarce. Otherwise there is not much 
trading in yellow cypress. 





Cincinnati, Ohio, Dec. 11.—There is no change 
in the cypress situation. Business is dull and 
prices are steady and little improvement is 
looked for until the new year. 


New York, Dec. 10.—Cypress prices are fluc- 
tuating greatly, but there has been no uplift 
of any consequence since Thanksgiving. Busi- 
ness is only fair and is not expected to show 
substantial increase until after the turn of the 
year. 


Kansas City, Mo., Dec. 11.—Demand for cy- 
press does not yet indicate that buyers are 
ready to call for their requirements. There is 
usually so little movement in cypress prices 
that retailers feel they can put off buying in 
that line until they have to. Some mills are 
making low prices and are getting most of the 
business placed here. 


Baltimore, Md., December 10.—The inquiry 
for cypress continues fairly good. There are 
no extensive accumulations in this and other 
markets awaiting distribution, so that sellers 
find themselves able to maintain price lists 
without difficulty. 


Boston, Mass., Dec. 10.—The demand for 
cypress is seasonably quiet. Neither retail deai- 
ers nor factory consumers will buy at present 
except for immediate requirements, Quotations: 
FAS, 4/4, $98 to $105; 5/4 and 6/4, $103 to $110; 
8/4, $108 to $121; 12/4, $130 to $136. Selects, 4/4, 
$83 to $93; 5/4 and 6/4, $88 to $98; 8/4, $95 to 
$101. Shop, 4/4, $53 to $63; 5/4 and 6/4, $65 to 
$71; 8/4, $75 to $85. 


REDWOOD 


San Francisco, Calif., Dec. 8—The redwood 
market holds firm, despite the usual decrease in 
demand at the close of the year, and prices are 
being well maintained. Production is continu- 
ing without any attempt at curtailment. Ship- 
ments and orders have about kept pace with 
production for the year as a whole. 


New York, Dec. 10.—The market is slow and 
prices are just about where they have been for 
the last month. There is enough lumber on 
hand to supply all needs. Industrial consumers 
are buying only when they have to. 


Kansas City, Mo., Dec. 11.—A larger volume 
of inquiry leads to the expectation that orders 
will begin to show an increase very soon. 
Prices here are about steady now and, buying 
this fall having been light, industrial consumers 
will need to be laying in supplies. Yard demand 
is light at present and orders from that source 
call for well mixed cars. 


Boston, Mass., Dec. 10.—Demand for redwood 
is quiet and confined almost entirely to small 
assortments to carry the buyer over the end of 
the year. Prices are held about steady on the 
basis of the last adjustments, but important 
buyers with substantial orders to place find that 
the price situation is somewhat easier. 


WESTERN PINES 


* Chicago, Dec. 12.—The market for western 
Pines is showing greater activity, this being at- 
tributed by local distributers to larger takings 
by retail yards. They say that the demand for 
shop lumber is still quiet, tho they expect this 
to increase soon after the first of the year. Sup- 
Plies are plentiful in the most items, but the 
market is well maintained. 


New York, Dec. 10.—There seems to be no 
question in the minds of many of the larger 
western pine men that the prices of today are 
Tock bottom. There is a determination on the 
Part of wholesalers not to let prices go any 
lower. No. 3 common 1x6 to 1x12 sells from 
$40 to $41; in No. 2, same sizes, $45. The higher 
grades are at a standstill. There are fair sup- 
Plies on the market, with no apparent indica- 
tion that they will be increased. 


San Francisco, Calif., Dec. 8.—With continued 
inquiries for California white and sugar pine 
and an increased demand for shop, there is a 
better feeling among manufacturers. Some 
large orders have been placed with mills and 
Sales organizations during the week. Mill as- 


















Red Cedar Siding 


BRITISH COLUMBIA 























Order it by Name 


When you want reliable merchan- 
dise you call for it by name. The 
trade mark guarantees you better 
quality, workmanship and satisfac- 
tion. Do the same thing the next 
time you order Red Cedar Siding. 


Our name is stamped on our products for 








Order Direct 


or specify siding 
with our name 
on it to be ship- 
ped in mixed 
cars with cedar 
shingles 


From Your 
Favorite 'B. C. 


Shingle Mill now 
said. 








your protection. 


4” to 8” Clear “A” Bevel Siding 
8” to 12” Bungalow Siding 


We own some of, the finest Red Cedar tim- 
ber growing in British Columbia and well 
informed buyers say 


“That’s enough 


If you haven’t a stock of our siding in your 
yard, let us suggest a trial order. 


Thurston -Flavelle, Ltd. 


PORT MOODY, B. C. 























Tipler Lumber Co., HARDWOODS 


BIRCH 


30M 5/8” No. 1 and No. 2 Common 
25M 1” Select & Better 

30M 1” No. 1 Common 

15M 5/4” 1st & 2nd 

35 M 5/4” No. 2 Common 

28M 8/4” Select & Better 

26M 10/4” No. 1 Com. & Better 


END DRIED WHITE MAPLE 
30M 1” No. 1 Com. & Better 
20M 5/4” No. 1 Com. & Better 
2M 6/4” No. 1 Com, & Better 
12M 7/4” No. 1 Com. & Better 
2M 8/4” No. 1 Com. & Better 


Let us Quote on your requirements. 


TIPLER, WISCONSIN 


DRY 


BASSWOOD 
45M 1” No. 1 Com. & Better 
56M 6/4” No. 2 Com. & Better 
40M 1” No. 1 Common 

SOFT ELM 
60M 1” No. 2 Com. & Better 
18M 1” No. 3 Common 
50 M 6/4” No. 3 Common 
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sortments are broken. More than a dozen of 
the mills have closed down for the winter. 
Prices show a firmer tendency. 


Kansas City, Mo., Dec. 11.—Buying for fac- 
tory consumption is on the increase and a 
considerable improvement in the market is 
looked for before the end of the year. Prices 
still are weak on a good many items of factory 
stock, but it would not take much of an in- 
crease in demand to bring them to a level. 
Demand for yard stock is slow. 


Boston, Mass., Dec, 10.—Distributers of west- 
ern pines speak of a fairly substantial volume 
of inquiries this week, altho actual business is 
restricted to moderate assortments wanted for 
prompt delivery. Prices are held about steady 
at the last adjustments. There is a fairly good 
December business in Idaho white pine on the 
following basis: 

1x4 1x6 1x8 1x10 1x12 
No. 1 com....$66.50 $67.50 $66.50 $69.50 $83.00 
No. 2 com.... 56.50 57.50 55.00 55.00 


No. 3com.... 41.50 45.00 46.50 46.50 47.00 


SOUTHERN PINE 


Chicago, Dec. 12..-Demand has strengthened 
noticeably during the last week, and there is 
plenty of business in sight. Buyers, however, 
still hesitate to buy for stock, and orders are 
largely confined to immediate needs. Distribu- 
ters believe that as soon as the inventories are 
over and the holidays past, there will be a good 
deal of forward buying. Very few transit cars 
are now being offered. The market is firm, and 
higher than two weeks ago by 50 cents or $1. 
Manufacturers show no eagerness for business. 


St, Louis, Mo., Dec. 11.—Demand for south- 
ern pine is seasonable. There has not been any 
considerable advance, but the market in general 
is firmer, and a large volume of inquiries for 
shipment after Jan. 1 indicates that there will 
be a very fair amount of business after the first 
of the year. In the cars sold during the week, 
2x6 and 2x8 No. 2 common and better have been 
greatly in demand. There is a fair demand for 
1x4 No. 2 common worked S4S %-inch scant, 
and for straight cars of 8- and 10-inch stock, 
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UNCLE SAM’S CHOICE 


7 dlUCH has been said regarding the relative 
merits of Highland Oak as compared with 
Oak produced in the Mississippi Valley. 


The UnitedStatesDepartmentof Agricul- 
ture Forest Service, in their special letter of December 
7, 1923, settle for all time the question as to which 
region produces Oak most desirable for manufacture 
intoOakFlooring. Their statement in part is as follows: 

“,.-oak from the highland regions of Eastern Tennessee is 
of far better quality than that found growing in the lowland 
region along the Mississippi....in view of the comparative 


qualities of these two regional oaks, the upland oak would 
be more satisfactory for flooring than lowland oak.” 


We are the country’s largest producer of Oak Flooring 
manufactured exclusively from this Mountain Oak 


LONG( ox) 
FLOOR 


THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 
EIGHTH IN AN ADVERTISING SERIES PREPARED IN OUR OWN OFFICE 
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Based reports WestCoast Lumbermen's 
Association for about 140 mills 
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Fir Lumber Production and Sales Chart 









no 
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Published 
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EXPLANATION: Solid black above base line indi- 
cates excess sales over production per month. Black 
below line indicates sales less than production. 


FREE MONTHLY REPORT SENT ON REQUEST 
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You will profit by submitting your Fir requirementsfor wire quotation. 


WORTH LUMBER COMPANY 


Rail Shippers of Fir White Bldg., SEATTLE, WASH. 
Your Fir orders are handled as tho you were on the Coast giving them your personal attention. 











worked either S2S %-inch or S2S }%-inch. In 
general, smaller sizes of dimension seem to be 
in demand by the yards. 


New Orleans, La., Dec. 10.—Mill reports indi- 
cate that the week’s bookings maintained the 
high mark set by the preceding week, holding 
an approximate parity with production, and 
with shipments a close third. The buying rally 
has stiffened prices and active items are being 
notched up. Mill stocks are considerably broken 
in assortment, and it is difficult to place orders 
for some items of finish and dimension, for 
timbers, and for ten-inch shiplap. Car supply 
is satisfactory. 


Buffalo, N. Y., Dec. 10.—The southern pine 
market is firmer and mills are trying to get 
about $1 more in different grades. Retailers 
have shown more willingness to pay the ad- 
vance, it is said, than a week ago. Bad weather 
has reduced the amount of stock offered by 
mills and a fairly large amount of buying is 
said to have been going on during the last two 
weeks. 


Cincinnati, Ohio, Dec. 11.—The southern pine 
market is dull and featureless. Prices are about 
where they were last week as there is no busi- 
ness in sight that would warrant further cutting 
to stimulate business. The inventory season is 
at hand and until this is out of the way buying 
only of immediate necessities is looked for. , 





Houston, Tex., Dec, 11.—Orders for southern 
pine until the last few days were plentiful, with 
requests for delivery after Jan. 1. Terrific 
rains over east Texas early in the present week 
have greatly handicapped logging operations and 
probably will result in slowing up shipments for 
some time. Prices seem to be affected little, 
if any, thus far. 


New York, Dec. 10.—Prices of southern pine 
dimension and roofers are up an average of $1, 
Inquiries are coming in well and are on the 
increase. Rainy conditions in the South have 
delayed shipments to this territory to a slight 
degree. The rise has added some confidence 
in the market. Encouraging orders have been 
placed at the higher figures. Retailers are buy- 
ing only what necessity demands. 


Kansas City, Mo., Dec. 11.—The large south- 
ern pine mills are getting a steadily increasing 
volume of business and nearly all of them re- 
port that demand now is exceeding production. 
There still is a considerable volume of orders, 
mostly for mixed cars, that call for quick ship- 
ment to meet immediate requirements, but 
straight car buyers generally are not in a hurry. 
In fact, some of the mills have been offered a 
considerable line-yard business based on pres- 
ent prices, but not to be shipped until after the 
first of the year. This business has been de- 
clined. Prices are firm and the tendency is 
upward. The general level is from 5 to 10 
percent higher than a week ago. Numerous 
orders the last few days ranged from four to 
twenty cars, and one order placed Saturday calls 
for 500,000 feet of 4-inch No. 2 strips to go to 
New York hy water. 


Boston, Mass., Dec. 10.—Retailers continue 
fairly busy, as building construction is active, 
but wholesalers do not expect to book very sub- 
stantial orders until after annual inventories 
have been disposed of. Quotations are being 
fairly well maintained. Roofers look a shade 
stronger this week and price advances are 
being predicted by some distributers. The 
higher range of quotations on longleaf flooring, 
1x4: A rift, $100; B rift, $92.50; C rift, $87.50; 
B&better flat, $60. Partition, B&better, }4-inch, 


$60. 
SHINGLES AND LATH 


Houston, Tex., Dec. 11.—Shingles and lath re- 
main in practically the same status as in the 
last two weeks. Lath are taken up as available 
at the usual price of the last two or three weeks. 
Shingles continue on a slump. 


Seattle, Wash., Dec. 8.—For the moment the 
bulk of red cedar shingle business calls for 
quick delivery. There is a prospect of a heavy 
building program in 1924, particularly for small 
residences. The market appears to have struck 
bottom, and to be making ready for a response 
to greatly increased demand early in the year. 


New York, Dec. 10.—Lath have eased off 4 
little and yards have practically ceased to buy. 
Car lots of lath sell for $8.25, New York water- 
front, Probably 5,000,000 or 6,000,000 unsold lath 
are in storage here for higher prices. Eastern 
spruce lath are arriving in diminishing quanti- 
ties. There is little life in the west Coast shingle 
market. All brands of shingles are being quoted 
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at low prices and prompt mill shipments are 
being promised to encourage buyers. 


Minneapolis, Minn., Dec. 11.—The price quoted 
for red cedar shingles shows a slight increase. 
Clears sell for $2.75 and stars retail at $2.30. 
The mills that are operating are offering prices 
so low that they are making little profit; mills 
that are inactive will continue so thruout the 
winter. The demand from eastern concerns is 
small and no change is expected in the near 
future. 


New Orleans, La., Dec. 10.— The cypress 
shingle and lath markets are unchanged for the 
week, with prices firm, mill stocks none too 
heavy, shingle assortments more or less broken 
and acceptances limited as a general thing to 
mixed car orders. 


St. Louis, Mo., Dec, 11.—Prevailing shingle 
prices are $2.75 for clears and $2.30 for stars, 
Pacific coast base. The market is very quiet. 
There is likewise little activity in lath, which 
are quoted at $5.50 for No. 1 and $4.25 for No. 2, 
f.o. b. St. Louis. 





Buffalo, N. Y., Dec, 10.—The shingle market 
is not showing much activity, but prices are 
higher, because of reduced mill stocks. Extra 
clears are $4.56 and stars $3.86, the former be- 
ing up 15 cents. It is found very difficult to 
get any Perfection or Eureka shingles, owing 
to the closing down of many mills. British 
Columbia shingles are strong at $5.41. Lath 
trade is quiet, with no change in prices. 





Kansas City, Mo., Dec. 11.—There is not much 
life in the shingle market and prices still are 
weak. Prices run about $2.60 for clears and 
$2.26 for stars. There is only a light demand for 
siding, mostly in mixed cars. Lath demand also 
is slow. Southern pine prices are around $3.50 
for No. 1 and $2.25 for No, 2. Fir No. 1 are 
quoted at $4 and western pine around $6.50. 
There is no change noted in cypress lath. 

Columbus, Ohio, Dec. 10.—Shingle trade is 
rather quiet. Buying is limited strictly to pres- 
ent needs. A large part of the business booked 
is being placed by rural dealers. Open weather 
has favored outside work. Prices are steady 
with extra clears, red cedar stocks selling at 
$4.35 and extra stars at $3.90, Columbus, Other 
varieties are quiet. Lath trade is steady and 
prices are unchanged. 


Boston, Mass., Dec. 10..—Shingle market is dull 
and quotations reflect the efforts of manufac- 
turers to arouse interest. Some sellers are ask- 
ing—$5.40 for extras and $4.75 for clears, while 
others are trying to hold their fancy brands 
steady at $6 and $5.50, respectively. The best 
makes of British Columbia red cedars, XXXXX, 
are offered here now at $5.56 to $5.61. Sales of 
1%-inch spruce lath at $7.50 and of 1%-inch at 
$8.50 are reported, while some producers are 
quoting 50 cents more. Spruce furring is quiet 
and prices are steady at $38 to $40. Demand 
for spruce and pine clapboards is restricted but 
very light supplies in first hands aid sellers in 
holding prices steady at $120 for spruce extras 
and $115 for clears. 


MAHOGANY 


New York, Dec. 10.—The market is slow, espe- 
cially in the higher grades. There are good sup- 
plies of Philippine stock on hand, recent ship- 
ments having greatly augmented _ supplies. 
Prices hold firm. 


Boston, Mass., Dec. 10.—The well sustained 
demand for mahogany continues a feature of 
the market. Prices are firmly held. Recent 
sales of mill culls have been on the basis of $55. 
Thick lumber in No. 2 common is hard to get 
and when available sells readily at $145. Enough 
logs are on hand to take care of current require- 
Ments but there is no surplus. Quotations on 
air dried mahogany, f.o0. b. Boston: 

4/4,5/4,6/4&8/4 10/4&12/4 


Me he tae wucastdasaxea $210 $220@240 

Os: 2B COMMMON: <6</<.< 50:0 600 00s 180 190 

No. BP COMINOD. « ocivdes scene 120 145 

No. 3 common broken assortments only at $55 
BOXBOARDS 


Boston, Mass., Dec. 10.—Trade in boxing and 
Crating lumber holds up as well as or better 
than business in any other lumber line this 
month. Industrial activity thruout New England 
is brisk. Stocks of native boxboards are mod- 
erate and indications point to well sustained 
quotations right thru the winter, Really good 
white pine boxboards, inch, bring around $40, 








The Experiment 


Its Use and Abuse in Business Management 


Experiment is the re-creating life-blood of Prog- 
ress. It is necessary when confined to new and 
unsolved problems in business management and 
control. But too often Experimenting is only 
another word for ‘“‘Guessing”—blind striving 
after the right system or practice which already 
exists and which experience has established as 
exact knowledge. In such cases experiment is a 
costly and wasteful pastime. | 


Progressive Business is wisely guided today by 
the known results from a mass of individual ex- 
periments. Where the results of such experiments 
fit its needs, Progressive Business accepts them 
and, by putting them into practice, contributes to 
progress. 


The most practical and useful results of indi- 
vidual business methods and experience—all that 
is best in business management and control—are 
visualized thousands of times in the practice of 
Ernst & Ernst. 


Ernst & Ernst eliminate unnecessary experiment 
and contribute to better business today a service 
of exact knowledge based on long and practical 
experience. 


ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 


NEW YORK CLEVELAND DETROIT ST. PAUL LOS ANGELES 
BUFFALO CINCINNATI GRAND RAPIDS DAVENPORT ATLANTA 
ROCHESTER TOLEDO KALAMAZOO INDIANAPOLIS NEW ORLEANS 
BOSTON COLUMBUS PITTSBURGH sT. Louis DALLAS 
PROVIDENCE YOUNGSTOWN WHEELING KANSAS CITY HOUSTON 
PHILADELPHIA AKRON ERIE OMAHA FORT WORTH 
BALTIMORE CANTON CHICAGO DENVER SAN ANTONIO 
RICHMOND DAYTON MILWAUKEE SAN FRANCISCO WACO 
MINNEAPOLIS 


FEDERAL TAX OFFICE: 910 To 918 MUNSEY BLDG., WASHINGTON, D. C. 




















Sawing Daily about 80 M feet of 


Maple and Birch 


from very choice logs. 


Do you want something Special Quick ? 





Stack Lumber Company 


ESCANABA, MICH. 
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with $34 to $35 the low range for merchantable 
stock. Mixed lots of inch boxboards sell at $25 


to $30. 


Woodworking Machinery Bulletins 


Three new publications have been prepared for 
distribution by the P. B. Yates Machine Co., of 
Beloit, Wis., these being the new Yates moulder 
book, the new Yates endless bed sander bulletin, 
and Yates Quality magazine. The moulder book 
illustrates and describes five types of improved 
Yates machines, viz—No. 108 open side moulder, 
4 heads; No. 111 open side moulder, 5 heads; 
No. C 3A outside moulder, 4-inch machine; No. 
C 4A outside moulder, 8-inch machine; No. Cl 
heavy duty moulder, 6 heads. The endless bed 
sander bulletin contains a detailed description of 
the construction, fine workmanship and excellent 
materials which comprise types 412, 413, 431 
and 432 Yates sanders. Yates Quality is an inter- 
national magazine for woodworkers and timber- 
men, which sets forth in big display and catalog 
fashion more than one thousand different types 
of Yates machines. These new publications will 
prove of interest to everyone connected with the 
lumber industry. 








Big Increase in Lumber Exports 


WASHINGTON, D. C., Dec. 11.—The total Octo- 
ber exports of wood and manufactures thereof from 
the United States were valued at $10,340,863, 
compared with $8,271,513 for October, 1922, an 
increase of approximately 25 percent, according to 
the lumber division of the Department of Com- 


merce, For the ten months ended October, 1923, 
the total value of these exports amounted to $119,- 
652,815, compared with $81,350,155 for the cor- 
responding period last year or an approximate in- 
crease of 47 percent. 

Exports of logs and round timber in this month 
included 7,986,000 feet of cedar, 1,124,000 feet of 
Douglas fir, and 216,000 feet of southern pine. Ex- 
ports of hewn and sawn timber for the same month 
included 30,785,000 feet of Douglas fir, 11,247,000 
feet of southern pine, and 1,891,000 feet of cedar, 
Railroad ties numbering 204,769, composed of 











Miss 
Spokane 
Invites 
Lumbermen 


to visit THE HUB of 
the largest Idaho and 
Western White Pine 
producing district in 
the world. 


Served by five trans- 
continental railroads. 


For Inland Empire 
Stocks, write 


SPOKAN 





the PINE 
CENTER 








Frank D. Moon Co. 


Lumber 
639 Peyton Bldg. 





Wendorf & Rogers 
East 3801 Sprague Ave. 








Bock & Wooster Lbr. Co. 
1128 Old Nat’l Bk. Bldg. 





Bert R. West Lumber Co. 
720 Old Nat’l Bk. Bldg. 











Hagenbuch Lumber Co. 
723 Old Nat’l Bk. Bldg. 











Duffy-Hamacher Lbr. Co. 
810 Old Nat’l Bk. Bldg. 





























185,109 softwood and 19,660 hardwood, were also 
exported during this month. 

Lumber—boards, planks, and _ scantlings—ex- 
ported during the month under review amounted 
to 127,844,000 feet, Douglas fir being the largest 
species, with 43,971,000 feet. Southern pine was 
next in importance, having a total of 40,567,000 
feet, the principal markets for which were Cuba, 
7,319,000 feet. Other October shipments of soft- 
wood lumber included 13,074,000 feet western 
hemlock, 2,838,000 feet spruce, 2,098,000 feet red- 
wood, 2,095,000 white pine, 1,203,000 feet western 
yellow pine, and 536,000 feet cypress. 

Of the hardwood lumber exported in October, oak 
took first place with 11,074,000 feet. The other 
exports of hardwood lumber were, gum, 2,353,000 
feet; poplar, 1,970,000 feet; ash, 1,052,000 feet; 
chestnut, 802,000 feet ; and walnut, 330,000 feet. 

Cooperage exports included 7,452,243 staves, con- 


.Sisting of 677,684 tight and 6,774,559 slack; 3465,- 


183 sets heading, 30,692 sets tight shook, and 37,- 
3868 sets slack shooks, also 26,537 empty barrels, 
casks, and hogsheads. Box shook to the amount of 
5,443,409 feet were exported of which 1,142,853 
feet were southern pine. Plywood and veneer ex- 
ports amounted to 5,277,288 square feet. Lath 
numbering 4,054,000 and shingles numbering 2,484,- 
000 were also exported during October. Other 
items included 770,000 feet of hardwood flooring, 
1,937,820 pounds of doors, sash and blinds, and 
66,830 pounds of moldings and trim. 


Russian Forest Concession Reported 

WASHINGTON, D. C., Dec. 10.—In a report from 
Riga to the Department of Commerce, Minister 
Coleman states that the Moscow “Izvestia” an- 
nounces that the Soviet of Peoples’ Commissars 
has completed an agreement with the “Society for 
Economic Relations With the East’ (Berlin) for 
the completion of the Mga-Rybinsk railway and 
the exploitation of twenty-one forestries along 
that line with a total acreage of 2,700,000 acres. 
The concessionaire, according to the published re- 
port, is obliged to cut 18,800 acres of timber every 
year, to construct one or several sawmills in the 
course of two years, and to build tie treating works 
with a capacity of 1,000,000 ties a year. The con- 
cessionaire has the right to export raw timber 
only during the first three years of the agreement, 
not exceeding 25 percent of the total production. 
This concession is the first by which products are 
to be disposed of within the country. 


New Kind of Forest Industry 

WASHINGTON, D. C., Dec. 10.—Consul James G. 
Carter reports to the Department of Commerce 
from Tananarivo that considerable activity has 
been shown lately in the gathering and exportation 
of a product called “lokomoitsika,” a kind of gum 
or wax produced principally in the Province of 
Fort Dauphin in the southern part of Madagascar. 
This material is said to be formed on the branches 
of trees in the forests by a kind of an insect 
known as the “Gascardia Madagascariensis.” Its 
exportation has been confined recently to France, 
where it is used in connection with the manu- 
facture of varnish and possibly for other purposes. 
It is sometimes sold as gum lac. Previous to the 
war sample lots of this gum were sent to Germany 
by the German firms then doing business in Mada- 
gascar. The gathering season would appear to 
be from June to September, and the average quan- 
tity now being produced or taken is reported a8 
about 50 to 75 tons a year. 


Ocean Freight Market Reviewed 


The general conditions of the full cargo steamer 
show little or no change, and only a moderate 
amount of chartering was reported in the more 
active trades, say Lunham & Moore, ocean freight 
brokers, of New York City, in their bulletin for 
Dec. 8. Shippers in the transatlantic grain and 
coal trades are in the market for a few early 
boats, and a moderate demand prevails in the West 
India and South America trades, but the supply of 
suitable prompt boats is limited, and the ideas 
owners of same are somewhat above those of 
charterers as regards rates. Chartering continued 
active in the Pacific trades, with full rates paid for 
large size boats. 

The sailing vessel market shows no increase in 
either the demand for tonnage or the volume of 
business. Vessels are wanted, to a moderate ex- 
tent, in several of the coastwise trades, and there 
are a few West India orders; but little or no in- 
quiry in the South America or any of the long 
voyage trades. The supply of available tonnage is 
ample for current needs. 
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Advertisements will be. inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 
ht words of ordinary length make one 
ne. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. ; 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received idater will be placed. 
under heading Too Late to Classify. 








MILLWORK FACTORY—ATTENTION 
Salesman, honest, capable, moderate capital, will open 
small warehouse for distribution by truck small lots 
stock doors, sash, frames, to retail dealers near New 


York City. Sell direct cars and pool cars. Wants fac- 
tory connections; commission basis. I assume credit 
losses if any. ‘This offers factory wide market, highest 
prices, minimum credit risk. Field is great for this 
work. Present time most opportune. If interested, 
Address ““W. 15,’’ care American Lumberman. 


FOR SALE—IN ORANGE CITY, FLORIDA 

10 room furnished h®duse, bath, 2 closets, 4 car garage. 
Nearly 1 acre, corner location best residential section. 
largely Northern people. Best water and healthiest 
location in Florida. Excellent roads on Dixie Highway, 
5 miles from fine golf course. Good fishing near. 
Price $7,500. 

FRED S. MORSE, 58 Delancey Ave., Mamaroneck, N. Y. 





PRs ore 


lanton« 
anita 


Bx Benget 
iG EERE 





WANTED—SALES MANAGER 
Want ambitious young or middle aged man of high char- 
acter, thoroughly experienced in buying and selling 
lumber, to join me in opening office in or near Cin- 
cinnati to do a general wholesale business. Will fur- 
nish capital, good rating and divide profits on basis of 
60 and 40 percent. Submit full details regarding your- 
self, kinds of woods handled and to what class of trade. 
Address ““W. 46,’’ care American Lumberman. 


WANTED—A MILL SUPERINTENDENT 
Experienced in estimating and detailing. To take com- 





plete charge of mill in connection with lumber yard in 
city of 50,000, northwestern part of Ohio. 
Address ““W. 44,’’ care American Lumberman. 





AN A NO. 1 MAN 35 TO 45 YEARS 
Well qualified to handle hardwood and yellow pine for 
established wholesaler paying spot cash for all pur- 
chases. Must know the mills and consuming trade, 
especially in Ohio, Pennsylvania and East. Good salary 
and prospects to one who can make good. 
Address “Ww. 51,’’ care American Lumberman. 


IF YOU HAVE A SAWMILL 
And desire to change location, we have the place for 
you. Unlimited amount of timber. Ideal conditions. 
‘Address | ‘‘W. 53,’’ care American Lumberman. 


WANTED—YOUNG LADY STENOGRAPHER 
Familiar with lumber terms fer a downtown Chicago 
lumber office. Permanent position, pleasant surround- 
ings and good salary. 

Address “‘W. 29,’ care American Lumberman. 


WANTED—FIRST CLASS 
Planing mill helper, also moulderman. Must be a man 
of good character and capable. 
Address “W. 38,’’ care American Lumberman. 


WANTED—CAPABLE AND EXPERIENCED 
Man for assistant manager in one of the smaller retail 
yards located in Chicago. Must have salesmunship abil- 
ity and understand handling of millwork. Accurate in 
figures. State age, experience and salary expected. 

Address “W. 36,’’ care American Lumberman. 

WANTED—MILLWORK ESTIMATOR 
Prefer one who has had experience as salesman, and 
is capable of taking off plans. 

Address ‘*W. 23,’ care American Lumberman. 




















WANTED—A MANAGER 
By a large retail lumber yard in a western city. Must 


have ability and be a man of sterling qualities. Would 
prefer one who can invest up to $25,000. 
Address ‘‘WALDO,”’ care American Lumberman. 


WANTED—MANAGER 
To take charge of Retail Lumber and Millwork Dept. 
GENERAL LUMBER, COMPANY, Nashville, Tenn. 


FOREMEN 
Experienced, to take charge of lumber yard of large 
sash, door and trim factory, New York City. Write 
ROOM 1001, 165 Broadway, New York City. 
SHIPPING CLERK 
Experienced, for large sash, door and trim factory in 


New York City. Write ROOM 1001, 165 Broadway, New 
York City. 














WANTED—BOOKKEEPER 
With lumber experience to report immediately. 
MOLTZ LUMBER CO., Lake Toxaway, N. C 


WANTED—GOOD BOOKKEEPER 
References required. Experienced in lumber business if 
possible. Good salary. Opportunity for advaucement. 
North Shore, Chicago. 

Address “‘W. 12,’’ care American Lumberman. 
SUPERINTENDENT FOR PLANT 
Manufacturing sectional buildings, porch enclosures, 
screens, etc. Must be experienced in details, and a ca- 
pable executive. WRITE BOX NO. 15, Bloomfield, 

N. J. Give age, experience and salary. 
WANTED 
Two or three intelligent hardwood lumber inspectors 











for road and yard work. Prefer married men. Loca- 
tion New York State. 
Address “W. 3,’’ care American Lumberman. 





WANTED 
Thoroughly reliable and competent millwork estimator 
acquainted with architectural drawing and details for 
high-class millwork. Must be able to take measurements 
at the jobs, detail and bill same into shop in cases of 
emergency. Address WASHINGTON WOOD WORKING 
COMPANY, 200 12th St. N. W., Washington, D. C. 


WANTED—PLANING MILL FOREMAN 
For retail lumber yard in Illinois; reliable, experienced, 
accurate; employ 18 to 20 men; steady work; state all 
particulars in first letter. 
Address “T. 66,’’ care American Lumberman. 


WANTED EXPERIENCED LUMBER BUYER 
By large eastern whulesaler. One acquainted with In- 
land Empire mills to locate in Spokane. State age, ex- 
perience and salary expected. 

Address “T. 58,’’ care American Lumberman. 


DOES THIS APPEAL TO YOU? 
There is a young mun somewhere in the United States 
who wishes to locate in a good live mid-western city. 
This young man has a fair lumber, millwork and build- 
ing material experience, and can take his place at a 
busy order desk, with the confidence and ability to talk 
to people personally or on the ’phone. If you honestly 
believe you are this young man, you had better write 











WANTED—ASSISTANT SUPERINTENDENT 
For sash, door and general millwork factory in West- 
ern Pennsylvania. Must be thoroughly practical, a 
hustler, be able to handle men and get results. A good 
steady position for the right man. 

ddress “T. 70,’? care American Lumberman. 


WANTED—EXPERIENCED 
First-class Estimator, to use Cost Book ‘‘A,’’ for a mill, 
sales $120,000 to $150,000 per year; location good. 
Advise salary expected. 
Address BOX 42 ARCADB, Columbus, Ohio. 


A COMPETENT AND EXPERIENCED 
Planing mill man; necessary to take care of saws, 
knives and set up planing-mill machinery. Prefer a 
man who has had electrical motor experience, as all of 
pe — is motor-driven. We employ an assist- 
ant to help. 

B. HEINEMANN LUMBER COMPANY, Wausau, Wis. 


WANTED 
Experienced detailer and biller for sash and door fac- 
tory. Permanent position; splendid working conditions. 
References and salary first letter. 
KNOXVILLE LUMBER & MANUFACTURING CO., 
Knoxville, Tenn. 


MILL AND LOGGING CONTRACTOR WANTED 
Advertiser wants to get in touch with responsible and 
capable man to log and saw some six to eight million 
feet of hardwood in West Virginia. None but men of 
best character and ability considered. Will furnish mill 
and equipment to right party. 
Address “R. 24,’? care American Lumberman. 


WANTED—A YOUNG MAN 
Experienced in general millwork and cabinet work. One 
who can route, systematize and follow orders thru mill 
and expedite completion. Splendid opportunity for ad- 

















vancement. Permanent position. References must ac- 
company application, 
Address “Pp. 3,’? care American Lumberman. 





WANTED—EXPERIENCED FOREMAN 
To operate stock window frame factory in Western City. 
Plant and equipment modern. Please give references. 
HEDLUND BOX AND LUMBER COMPANY, 
Spokane, Wash. , 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best of prospects, 
situated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high school and churches. 





Give qualifications and references in first letter. 
. 12,” care Américan Lumberman., 


Address “— 






rat 


WANTED—ELECTRICIAN 
Five years’ experience desired; permanent position in 





the American Lumberman. woodworking factory with A. C. current. ILLINOIS 
Address “T, 57,’’ care American Lumberman. REFRIGERATOR COMPANY, Morrison, Ill. 
WANTED—ORDER CLERK WANTED 
Man having experience in Chicago retail trade; must be Two Veneer Cutting Machine Operators, men who 


able to take orders and sell on telephone; excellent 
stock to sell from; good salary and promotion for right 
man; state experience in first reply. 





Address “T, 24,’ care American Lumberman. 
WANTED—COMPETENT MAN 
For mill superintendent; give age, experience and 


Address 
AMBROSE LUMBER COMPANY, 
Santa Barbara, Calif. 


WANTED—SUPERINTENDENT 
For veneered door and hardwood interior trim factory. 
Must understand details, how to systematize, follow 
orders and expedite through mill to completion. Give 
reference, age and experience. Permanent position, but 
must be well qualified. 
Addreess “T. 6,’’ care American Lumberman. 


WANTED—GLUE ROOM FOREMAN OR 
Superintendent for veneer mill manufacturing heavy 
plywood. Good salary for right man. 

Address “T 4.’ care American Lumberman. 


WANTED—MANAGER OR SUPERINTENDENT 
For large rotary cutting department. Good salary for 
right man. 

Address 


references. 











“T. 3,’’ care American Lumberman. 


WANTED—YOUNG MAN 
Having practical experience in box or crating mill to 
take charge of crating end of factory. Must have fair 
knowledge of machinery, capable of initiating devices to 
decrease labor and produce crating in practical, econom- 
ical manner. Good position for right man. Married man 
preferred. Reply in detail, giving reference, experience, 
age, salary and when can report. 
Address “rT. 8.’ care American Lumberman, 








WANTED MANAGER 
Retail lumber yard. Age 30 to 35 years. Must be able 
to keep set of books. Location near a large city in 
central Illinois. Give references, salary expected and 
when can report. 
Address “W. 27,’ care American Lumberman. 


WANTED—RETAIL YARD FOREMAN 
must know white pine pattern lumber grades and be 
able to handle mem, Yard located 30 miles from 
Chicago. 
Address 





““W. 28,’’ care American Lumberman. 


WANTED—FIRST CLASS SAW MILL FOREMAN. 
Hardwood mill. Must be good mechanic, good handler 
of labor and get good results from a good mill. South- 
ern town with good schools. Long job for the right 
man. Send references and state salary expected and 
when can report. 

Address “T. 7,’? care American Lumberman. 


WANTED—LUMBER INSPECTOR 
For Wisconsin hardwoods and hemlock, must be compe- 


tent man; steady position. 
HIRT BROS. LUMBER CO., Deerbrook, Wis. 








WANTED—ONE SALESMAN AND COLLECTOR 
Also one Bookkeeper for small retail yard in the South. 
State age, experience, salary expected in first letter. 
Address ‘“‘W.18,’’ care American Lumberman. 
WANTED—ASSISTANT SALES MANAGER 
In Chicago office Northern Hardwoods, Hemlock, etc. 
State age, experience and salary wanted. 
Address “W.19,’’ care American Lumberman, 








WANTED—A COMPETENT ALL AROUND MAN 
To manage large hardwood job and 27 miles of narrow- 
gauge road. Give reference. Address THE LYCOMING 
TIMBER & LUMBER COMPANY, 205 Thompson Bidg., 
Pottsville, Pa. 


thoroughly understand their business. Good wages for 
the right men. 


Address “T. 16,’’ care American Lumberman. 
WANTED—COMPETENT STAIR BUILDER 


Permanent position. State salary and give references. 
KNOXVILLE LUMBER & MANUFACTURING CO., 
Knoxville, Tern. 


HEAD SAWYER WANTED 


have experience in manufacture of Wisconsin 








Must 


Hardwood and Pine. State qualifications and wages ex- 
pected in first letter, and when can start work. 
“R. 17,’’ care American Lumberman, 


Address 





WANTED—SOUTHERN HARDWOOD SALESMAN 
Chicago, Illinois, and adjoining states. A man with the 
ability to sell a lot of lumber and a desire to make more 
than just a salary. 

Address “T. 39,’"’ care American Lumberman. 


HIGH GRADE HARDWOOD SALESMAN WANTED 
For headquarters Detroit. Must know automobile trade 
thoroughly. We are wholesalers, also have four band 
mills. Liberal inducement to right man. Must furnish 
best references. 

Address “W. 45,’ care American Lumberman. 


WANTED—LUMBER SALESMAN 
For Chicago and vicinity. Preferably with own auto, 
by wholesaler with excellent mill connections. Pacific 
coast soft woods and southern hardwoods. Excellent 
opportunity for a salesman who can get results. 
Address “W. 52,’ care American Lumberman, 


WANTED—FOUR EXPERIENCED SALESMEN 
To sell both rough and dressed gulf red cypress and 
yellow pine. One for Atlanta district, one for Eastern 
Tennessee and North Carolina, one for Northern New 
Jersey and one for New England. Only high-class, ex- 
perienced salesmen thoroughly familiar with cypress 
and pine and who have established trade need apply. 
Address BOX 260, Jacksonville, Florida. 


WANTED—BY INDIANA WHOLESALER 
Experienced and capable hardwood salesman for office 
and road work. Prefer man with good knowledge of 
buying. Good place for right man. Furnish references, 
also state age and experience and salary and how soon 
can start to work. 

Address “W. 32,’’ care American Lumberman. 

















SEATTLE SAW MILL HAS POSITION 
For live retailer who can handle nominal investment in 
business. Address ‘‘S. 4,’’ care American Lumberman. 





WANTED—SASH AND DOOR SALESMAN 
Prefer one who can take off plans and figure lists. 
Address ““W. 22,’’ care American Lumberman, 
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WANTED—GOOD LIVE SALESMEN 
To represent a large company, wholesalers and manu- 
facturers of southern hardwoods and pine in the fol- 
luwing markets: Buffalo, Detroit, Cincinnati, Chicago. 
St. Louis, Cleveland, Indianapolis, Philadelphia, Pitts- 
burg and New York. Men to work on commission basis. 
Advantageous connection for good men. 


Address ““W. 20,’’ care American Lumberman. 


SALESMEN WANTED FOR CHICAGO 
One for Hardwood trade, 
One for Crating trade, 
Liberal commission arrangement to real 
1122 CAPITOL BLDG., Chicago. 


WANTED—FIRST CLASS SALESMAN 
For retail lumber and millwork. 
GENERAL LUMBER COMPANY, Nashville, Tenn. 


WANTED—LUMBER SALESMAN 
A reliable, well established wholesale concern wishes 
to connect up with a real salesman to work North and 
South Carolina. 
Address 





workers. 








“W. 6,’ care American Lumberman. 


WANTED—SALESMAN 
Experienced oak flooring salesman for Western New 
York state. One familiar with Appalachian and southern 
hardwoods. Only a very high grade man acquainted 
with territory will be considered. 
Address “T, 38, care American Lumberman. 


WANTED—SALESMAN 
To work Georgia and Alabama for a first-class southern 
yellow pine wholesaler. 
Address ““W. 7,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
Thoroughly familiar with the wholesale millwork busi- 
ness for part of Pennsylvania and South Jersey. 

Address “T. 35,’’ care American Lumberman. 


WANTED—LUMBER SALESMAN 
Good man for Chicago retail carpenter contractors and 
industrial trade; must have experience; good position for 
right man; unlimited stock to sell from both in Chicago 
and at mill; will pay good salary and expenses; state 
experience and salary wanted in first reply. 

Address “T, 25,’’ care American Lumberman. 
WANTED 

Experienced Sash and Door Salesman for Southwestern 
Iowa territory. Exceptional opening for right man. 
Prefer one acquainted with trade. Position open Janu- 


ary ist. 
HUTTIG MFG. CO., 
Muscatine, Iowa. 


WANTED—LIVE WIRE SALESMAN 
Pittsburgh and adjacent territory, by reliable Pittsburgh 




















wholesaler. Party having established yellow pine yard 
trade preferred. Advise full particulars and salary ex- 
pected. 

Address “T, 10,’ care American Lumberman. 





WANT—SALESMAN—GRADER—WHITE PINE 
Who can grade and sell white pine pattern, flask and 
shop lumber? Splendid opening for competent man. 
Give age, experience, reference and salary wanted. 

Address ‘‘CHICAGO,”’ care American Lumberman. 


EXPERIENCED LUMBER SALESMAN WANTED 
FOR DETROIT INDUSTRIAL TRADE. 
State age and experience. 
Address “S. 24,’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
To cover Northern Indiana and Southern Michigan, 
selling direct retail yards, by large Yellow Pine manu- 
facturer, cutting about fifty million annually. Give 
references and state salary expected in first letter. 
Address “M. 17,’’ ‘care American Lumberman. 


AN OLD ESTABLISHED, WELL RATED 
Wholesale company needs a salesman for Chicago and 
vicinity to call on industrial trade; specializing in box- 
ing, crating, pattern lumber, etc. This position is open 
to an experienced salesman, also bright young man with 
knowledge of western and northern softwoods who wants 
fine opportunity to break into selling game. 

Address ““M. 10,’’ care American Lumberman. 














ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS . 


With patented Zelco process save gasoline, oil, increases 
‘capacity, prevent cylinders from wearing out of round, 
lessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used in 
locomotives, boats, engines, compressors, ice machines, 
pumps, trucks, tractors, ete. A real opportunity. All 
or part time. EVER-TYTE, St. Louis. 





WANTED—SALESMEN 
To sell southern pine lumber on commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C 





16 YEARS IN THE SELLING END 
OF YELLOW PINE 


The last eight given almost exclusively to the railroad 
and timber business. I have sold on the road and held 
executive positions with both the manufacturer and the 
wholesaler. I can supervise your sales, or I can sell 
your stock direct to the trade. What have you to offer? 
BE. H. McGILL, P. O. Box 1447, Mobile, Ala. 





ASSISTANT MANAGER OR SALES MANAGER 
By young man having seven years of buying, selling 
and general operation experience with wholesale and 
retail line yard concern. 

Address 


‘WW. 26,’’ care American Lumberman. 











Just up from the Svuth, thoroughly competent and ex- 
perienced mill or wholesale lumber office man. First- 
class bookkeeper, correspondent, typist and experienced 
in sale of southern yellow pine and hardwoods and 
West Coast products. Employed in Chicago at present; 
good reasons for changing. Can furnish first-class refer- 
ences from former employers and can do as much work 
as anyone. Will consider only first-class proposition 
with a future, and compensation to start must be at 
least $300 per month, with advancement according to 
ability shown. 
Address “W. 35,’’ care American Lumberman. 


LUMBERMAN EXPERIENCED IN SELLING 
Estimating, phone orders, accounting and office detail 
in large city yard desires change. Want retail yard to 
manage or as salesman. Will consider anything with 
future. 

Address “‘W. 33,’’ care American Lumberman. 
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ATTENTION, FOREIGN OPERATORS 
Single man, age thirty, with ten years’ experience in 
logging and lumbering from stump to car on own ac- 
count, desires position with responsible concern logging 
or lumbering in Mexico, South or Central America, 
References. 
Address “T. 14,’’ care American Lumberman, 


BRITISH COLUMBIA LUMBER AND SHINGLE 
puaee with good connections, would represent Eastern 
rms. 
Address “T, 22,°° care American Lumberman. 


MAN WITH TWO YEARS’ ACQUAINTANCE 
With lumber trade in New York City and vicinity, wants 
connection with a reliable producer or wholesaler of 
hardwoods, or hardwoods and pine, as salesman in ter- 
ritory mentioned. Salary or commission. Can establish 
office in New York City. 

Address “T, 18,’ care American Lumberman., 











WANTED—BY THOROUGHLY EXPERIENCED 
Lumberman, position as manager of good retail yard. 
Ready Jan. 1. Best reference. 

Address ““W. 47,’ care American Lumberman. 


WANTED—POSITION AS ASSISTANT MANAGER 
Or city sales for Lumber Co. Graduate architect. Can 
bill from plans. Ten years contracting and manufac- 
turing mill work. _35 years old and married. 

Address ““W. 24,’’ care American Lumberman. 


WANT CONNECTION WITH GOOD 
Line yard concern as retail manager or assistant. 
but high-class position considered. A-1 reference. 
Address ““W. 48,’’ care American Lumberman. 


WHITE PINE 

Salesman and Buyer with five years’ mill experience 
in Idaho, Washington, Oregon and California. Also 
eight years’ selling experience Mississippi River, East 
to Atlantic coast with established factory, industrial 
and yard trade, using East Oregon, Inland Empire and 
California White and Sugar Pine, desires permanent 
connection with large wholesaler or mill by January 1. 
Also know all other West coast woods. Best of refer- 
ence. 

Address 








None 





‘W, 21,’’ care American Lumbermar. 


WANTED—POSITION AS 
Sash and door salesman by hustler. Best credentials. 
Address “‘W. 49,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Assistant or estimator. Age 23. Three years’ experi- 
ence in retail yard, Indiana. Good business education. 
Executive ability. Good habits. Now employed. Want 
change with opportunities for advancement. Best ref- 
erences. 

Address 








“*W. 16,’’ care American Lumberman. 


WANTED—POSITION WITH 
Large wholesale company as shipping clerk or general 
office work. A-1 reference. * 
Address “*W. 50,’’ care American Lumberman. 


SIX YEARS EXPERIENCE 
Wholesale and commission lumber. Handling corre- 
spondence, figuring quotations, invoices, buying and 
selling. Know how to meet people. Desire responsible 
position with reliable wholesaler, commission firm or 
sales office for mill as assistant manager. Must be 
worth while to be of interest. Now located in Central 
Illinois. 
Address ‘““W. 17,’’ care American Lumberman. 


WANTED—POSITION AS YARD MANAGER 
Or estimator. Twelve years’ experience. Best of ref- 
erence. 

Address ““W. 42,’’ care American Lumberman. 


WANTED—JANUARY 1ST POSITION AS SUPT. 
Of hardwood operation. Had twenty-five years’ experi- 
ence with largest concerns in W. Va. and Tenn. Thor- 
oughly familiar with all details from stump to market. 
Am now employed, but wish to change. A No. 1 ref- 
erences submitted. 

J. H. B., Box 72, Glen Ferris, W. Va. 


HARDWOOD SALES MANAGER 
At present employed, desires to make change first of 
year. A practical lumberman, widely experienced sales- 
man and thoroughly efficient office man with exceptional 
reference. Aged forty, unmarried. 
Address “W. 8,’’ care American Lumberman. 


MILLWORK ESTIMATOR AND SALESMAN 
Wants office or traveling position. Good general office 
man with wide practical mill and road experience, good 
record, and familiar with cost book. 

Address “TT, 59.’’ care American Lumberman. 


LOGGING SUPERINTENDENT AND SURVEYOR 
Wants permanent position with good company. College 
graduate. Experienced in swamp and upland, with rail- 
roads, skidder and team logging. { 

Address “T. 68,’’ care American Lumberman. 


POSITION WANTED BY YOUNG MAN 
Eight years experience in lumber position. General 
office, assistant bookkeeper. Best references. Can re- 
port for work in one week. 

Address “T. 69,’ care American Lumberman. 


POSITION AS MANAGER OR 
Superintendent. Experienced logger and understand 
marketing and manufacturing both pine and_ hard- 
woods. Address ‘‘P. 36,’’ care American Lumberman. 





























HARDWOOD SALESMAN. 
Well acquainted with factory trade interested in figur- 
ing on new position with good mill for first of year. 
Am good business getter. Good references. 
Address “TT, 33,’’ care American Lumberman. 


MILLWORK ESTIMATOR 
And superintendent. Would like to hear from party in 
need of a first-class millman. Have had the experience. 
Can handle any proposition in the millwork line. South- 
ern States preferred. 
Address “S$. 23,’’ care American Lumberman. 


HARDWOOD SALES MANAGER 
Open for change January 1st. Have good record for 
past results. Held position with both mill and whole- 
saler. Good personality, have wide acquaintance among 
consuming trade, wide awake, ambitious. 
Address “TT, 34,’’ care American Lumberman. 


POSITION GENERAL MANAGER 

Wanted by vigorous man of forty-three years of age, 
with practical experience in logging, manufacturing and 
selling, with confidence that knowledge of present day 
exacting conditions will be helpful .to you. At present 
employed in executive position. Communications con- 
fidential. 

Address 











“T, 26,’’ care American Lumberman. 


THE SERVICES OF A MAN 
Of my experience and ability should be what some firm 
needs. Have spent 12 years in three lumber offices 
doing bookkeeping, accounting, buying and selling by 
mail—selling industrial trade principally. 
Address “T, 65,’’ care American Lumberman. 


SASH AND DOOR SALESMAN AND ESTIMATOR 
34 years age, married, 13 years’ general experience list 
and plan estimating, measurements, traveling salesman. 
Knowledge of building materials in general. 

Address “T, 9,"" care American Lumberman. 


WANTED—BY EXPERIENCED SALESMAN 
Situation to represent southern or West Coast manu- 
facturer. Have established eastern trade with large 
volume of business. 

Address “Pp, 21,” care American Lumberman. 


PLANING MILL SUPT. OR FOREMAN 
Efficient millman wants position with good mill in 
Southern States after Jan. 1st. Thoroughly familiar 
with fast feed machinery, the manufacture of car ma- 














terial, flooring, high-grade interior finish, ete. Good 
references. 
Address “T, 54,’ care American Lumberman. 





SAW FILER AND MILL FOREMAN 
Wants position filing band saws in any size mill. Two 
or more bands, gang and band resaws can be included, 
or foreman of a sawmill. Am a good millwright. 
Address ‘“‘MICHIGAN FILER,’’ Care American Lum- 
berman. 


WANTED—POSITION BY YOUNG MARRIED 
Man with retail yard, have 10 years’ experieuce, esiimat- 
ing, selling, familiar with all routine work; Illinois 
preferred. 

Address 


A-1 SAW MILL SUPT. OPEN FOR POSITION 
January 1, 1924. 112 GREEN ST., Cheraw, 8. C. 


WANTED—A POSITION AS 
Hardwood inspector by a man with years of experience; 
A No. 1 reference. 
Address “S. 21,’ care American Lumberman. 


35 YEARS OLD 
With wholesale experience in yellow pine and fir, partic- 
ularly with railroads and car companies. Have practical 
manufucturing experience in pine and fir. Have man- 
aged buying and selling offices in the North and South. 
Recently purchased from Chicago yellow pine for active 
fir and yellow pine wholesale company. 
Address “§, 25,’’ eare American Lumberman. 


REAL PINE AND HARDWOOD SALESMAN 
Wants Sales Manager’s place with real, sure enough, 
honest-to-goodness mill. Wholesalers need not sony. 
Tired selling imaginary lumber. Would consider sel ing 
for real mill that would ship and invoice direct, allowing 
me commission. Can sell all the roofers, framing, di- 
mension, and all kinds of shed stock, and all kinds of 
southern hardwoods that you can make. 

ddress “S. 8,’? care American Lumberman. _ 





“§. 20,’’ care American Lumberman. 

















POSITION WANTED 
First class Band Saw filer. 
NO. 219 FOURTEENTH ST., Baton Rouge, La. 


HIGH GRADE SALESMAN 
Wants position with either mill or A 1 wholesaler han- 
dling Inland Empire and West Coast or hardwoods; 
twenty years’ experience; acquainted with both indus- 
trial and yard trade. 
ddress “T, 40,’’ care American Lumberman. 


YOUNG WOMAN DESIRES POSITION 
As traveling representative for reliable yellow pine 
wholesalers. Central New York preferred; 12 years in 
retailing lumber and somewhat familiar with grades. 
Address “T. 36,’’ care American Lumberman. 











CASHIER—BOOKKEEPER—OFFICE MANAGER 
With sawmill exp., capable taking full charge of office— 
costs, books, payroll, commissary, jobbers, ete. Have 
revised and installed complete cost and other systems 
from Canada to Mexico. Considered good penman, Mod- 
erate salary. Free Jan. 1st. Go anywhere. 

Address POST OFFICE BOX 694, Chicago, Il. 


TWO PRACTICAL HARDWOOD MEN, FILER & 
Sawyer, wish to contract band mill, capacity from 40 to 
100 M. We are practical men and guarantee close, well 
manufactured lumber at a minimum cost. A No. 1 ref- 
erence as to competency and reliability. If you are not 
getting good lumber and all the grades there is in the 
log, it will pay you to investigate. 
ddress “R. 6,’ care American Lumberman. 
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WHITE PINE SALES MANAGER 
California white and sugar pine, western pine; fifteen 
years’ experience; will consider change January 1st. 
Well established river, eastern and southern trade on 
shop and clears, working from Chicago, Pittsburgh and 
New York. 

Address “T. 37,’’ care American Lumberman. 

















WANTED—LUMBER 
A large, responsible wholesaler and manufacturer of 
hardwood and cypress lumber desires to make further 
mill connections and market lumber on commission basis. 
Willing to render financial assistance where conditions 
warrant. Write us for particulars. 

Address “K, 29,’’ care American Lumberman. 





WANTED—BY A THOROUGH, PRACTICAL 
Engineer, a job with a company where a practical, ef- 
ficient man is wanted and appreciated. Am 42, married, 
sober and a hustler, understand ice making as well as 
mill engineering; will be open the first of the year and 
am not looking ‘for a snap. What have you? 

Address “T. 30,’’ care American Lumberman. 


MY SUCCESS DEPENDS ON YOUR 
Satisfaction. Nineteen years experience from Stump 
to Consumer now in Commission Phase of Our Industry 
and want to handle stocks from reliable Manufacturers. 
Wholesalers need not reply. 

Address “T. 29,’’ care American Lumberman. 


WANT TO REPRESENT IN CHICAGO & EASTERN 
Territory—relinble Manufacturer or Wholesaler of Yel- 
low Pine or Fir, Railroad and Car Material; will con- 
sider straight commission or salary and division of 
profits. 

Address “TT. 27,’ care American Lumberman. 


POSITION AS BUYER OR SELLER 
Hardwood inspector, twenty-eight years of age, and 
graduate forester, desires position with reliable whole- 
sale firm as buyer or seller. Location in Eastern States 
preferred. 

Address 











“T, 23,’’ care American Lumberman. 


YELLOW PINE SALESMAN 
With number of years’ experience open for change 
January 1st. Am producer of good volume business, 
well known and can furnish excellent references. 
Address “T, 32,’ care American Lumberman. 


POSITION AS BUYER, FIR AND PINE 
Fifteen years’ experience mill and wholesale. Account- 
ant, office manager, seven years buyer and sales man- 
ager. Will consider commission arrangement if good 
volume guaranteed. References. 

Address M. M. INGRAM, 527 Gasco Bldg., Portland, Ore. 


SALESMAN WANTS TO REPRESENT 
Southern manufacturers. 16 years’ experience in South 
wholesale and mills, yellow pine and hardwood. Prefer 
Buffalo or Toronto vicinity. Best references. 

Address “K, 26,’’ care American Lumberman. 


HARDWOOD INSPECTOR 
Now buying on road wants change. Yard or road. 
N. H. L. A. experience. A-1 reference 15 years back. 
Can handle yard. Good reasons for change. 
ddress “R. 9,’? care American Lumberman. 


LOGGING SUPERINTENDENT 
Wants position. A practical railroad surveyor and log- 
ger from stump to mills, familiar with every detail of 
logging, with steam skidders and loaders, also with 
teams, any kind of timber or any kind of ground. Your 
job is not too big. 
Address “TL. 14,’ care American Lumberman. 


OFFICE MANAGER, ASST. GEN’L MANAGER 
Or sales office. Expert accountant specializing on costs; 
good correspondent; 20 years’ experience sawmill, whole- 
sale, factory, outside superintendent and purchasing 
agent. Y,. hardw and northern woods, large 
operations. Best references; furnish bond. Employed, 
but operation closing. 

Address ““K, 25,’’ care American Lumberman. 


SITUATION WANTED—BY YOUNG LADY 
Typist, general office work; lumber experience in Chicago. 
Address ““K, 32,’’ care American Lumberman. 


GOOD ALL AROUND SAWYER WANTS 
Position, band or circular; can also file. Reference. 
Address SAWYER, 129 North 6th St., Cambridge, Ohio. 


























WANTED—TO BUY REJECTED LUMBER 


In this vicinity. 
MILLER & JOHNSON, 1114 W. Lake St., Chicago, TU. 


LOCUST 6/4 AND 7/4 FULL THICKNESS 
Sound mill run, flitched or square edged, dry or green, 
in carload lots. If possible, —— = prices or 
name —_ rate with f. o. b. pric 

& R. P. GRAVELY, Martinsville, Va. 


Wiittin Wa Tare LOGS 10” AND UP 
In diameter—8’ and up long. Will inspect at shipping 


point and pay full market price. 
Address GEO. W, HARTZELL, Piqua, Ohio. 











WANTED—2%," x25,” —40” 
Second growth Northern White Ash squares. 
Address E. E. HOLMES LUMBER CO., Lima, Ohio. 








WANTED—TRACT OF PINE 
. , Louisiana or Texas to locate sawmill 25 to 
100 milli 

hades “‘R. 28,’’ care American Lumberman. 
WANTS SUPPLIED 
Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 481 S. Dearborn St., Chi- 
cag). 








WANTED—A NO. 1 DEFIANCE PATENTED 


Automatic plow handle bending machine. Must be in 
good condition and reasonably priced. 
LANSING COMPANY, Lansing, Mich. 


IF YOU HAVE A SAWMILL 
And desire to change location, we have the place for 
you. Unlimited amount of timber. Ideal conditions. 
Address “W. 54,’’ care American Lumberman. 


WANTED—6’ HORIZONTAL RESAW 
For sawmill. Must be first class, no junk considered. 
Address “*W. 14,”’ care American Lumberman. 


WANTED—TO BUY FOR CASH 
A six or seven-foot band mill complete. Must be in 
good condition. Address SHANNON BROTHERS, Box 
534, Memphis, Tenn. 


WANTED TO BUY 
Morgan or Doig Combined Nailing and Cleating Machine, 
Grammes Cigar Box Nailer, Lock Corner Box Machinery, 
Veneer Taper, Veneer Jointer, Veneer Clipper, Veneer 
Hog, Hawker Dowel Machine, Nash Sander, Dry Kiln 
Trucks, Knife Grinder, Defiance or Ober Lathe, Smith 
& Phillips No. 3 Window Frame Machine, Vertical Hol- 
low Chisel Mortiser, New Britain Chain Mortiser, Self- 
feed Ripsaw, 2- or 3-Drum Sander, Fischer Slab Resaw, 
Single End Tenoner, Hog, Crate Head Tenoner and a 
Crate Head Coupler. 
Address “§. 7,’’ care American Lumberman. 

















DESIRE TO GET IN TOUCH WITH 
Parties buying Western pine, fir and larch. I call on 
mills in Eastern Washington, Northern Idaho and 
Western Montana, with sash, door and miliwork line, 
have opportunities to pick up good deals. This would 
be side line with me and on commission basis. 

Address **R. 21,”’ care American Lumberman. 


HARDWOOD BAND SAWYER 
Will be open for position first of year. Right and left 





hand ae - dimension man. References. Now em- 
ieee. D SAWYER, 268 Adams Ave., Memphis, 
‘enn 





WANTED—POSITION AS YARD FOREMAN 
18 years’ experience inspector and foreman, California 
white and sugar pine. 
ddress ‘“‘M. 28,"° care American Lumberman. 





WHITE OAK TIES WANTED 


Twenty thousand 6”x8”x8’ and five thousand 6” 


x8’’x7’ 
for early spring delivery. Quote f. 0. b. loading point. 
MOTT CEDAR COMPANY, Benton Harbor, Mich. 


WANTED—TO BUY 
10 cars 1%4x11%4x4’ No. 1 Yellow Pine Lath. 
10 cars 5x1%4x4’ No. 1 Yellow Pine Lath. 
10 cars 1%4x1%yx4’ No. 1 Tupelo Lath. 
10 cars 54x1%4x4’ No. 1 Hardwood Lath. 
CENTRAL WISCONSIN SUPPLY CO., 
- Beaver Dam, Wis. 


SQUARES WANTED 
We are in the market for up to 10 carloads of hardwood 
squares, preferably Beech, Birch and Maple, dry, 1”, 
1%” and 14%” lengths 42” to 60”. 

ROBERT DICKEY CO., Pittsburgh, Pa. 


HOW ABOUT THAT MACHINERY 
You would like to sell? Put ad in For Sale Second-hand 
Machinery columns. We reach the buyers. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago. 














WANTED—FAIRBANKS-MORSE OIL ENGINE 
Type Y, 25 or 30 horse power; must be in good condition. 
HARLAN LUMBER COMPANY, Barlow, Ky. 





WANTED—RUSSELL LOGGING CARS 


Standard gauge. 
Address “Ww. 41,’’ care American Lumberman. 


WANTED—10 TON LINN LOGGING 





Tractor. Must be in first-class condition. State full 
particulars in first letter, with best price and conditions. 
. C. MacDIARMID, REG’D, 

212 McGill St., Montreal, Canada. 





WANTED—TO BUY 7 OR 8 MILES 
Twenty or twenty-five pound relay rail. Must be in good 
condition. Address SHANNON BROTHERS, Box 534, 
Memphis, Tenn. 


5 MILES 16 OR 20 LB. RELAY RAILS 


Address “WwW. 9,’’ care American Lumberman. 


LOCOMOTIVE WANTED 
Lumber company wants locomotive between 80 and 90 
tons, in first class condition, suitable for main line haul 
on logging railroad. Low hung special Baldwin logging 
locomotive preferred. Must conform to I. C. C. inspec- 
tion test. 
Address 








““T. 41,’’ care American Lumberman. 


KG ilitod: a4 





WANTED—KILN SPACE 
For eight to ten cars per month of Green Canadian 
hardwood lumber in the New England, New York, Ohio 
and Michigan States. 
Address “T, 17,’’ care American Lumberman. 








EXPERIENCED LUMBERMAN WISHES TO 
Start several small mills manufacturing hardwoods and 
pine in Virginia by January 1st and wants to get in 
touch with party who will finance same and handle 
output or form company. 


Address ““W. 43,’’ care American Lumberman. 


AN EASTERN CONCERN WHOLESALING 
A forest product to New York Export houses for the 
past 8 years, desires suitable mill connection for sell- 
ing lumber, preferably Yellow Pine, to such trade. 
Address “Ww. 4,’ care American Lumberman. 


ESTABLISHED COMMISSION HOUSE 
Would like to connect with reliable manufacturer of 
hardwoods, only interested in a mill that really wants 
to move their stock and work on a ‘“‘live and let live’’ 
basis. Territory, Eastern Pa., N. J. and metropolitan 
district. 

Address “‘W. 5,’’ care American Lumberman. 


WANTED—TO BUY ONE OR TWO GOOD 
Country retail yards in Southern Michigan or Northern 


‘“*H. 119,”’ care American Lumberman. 


WILL EXTEND 
Financial assistance of from thirty to fifty thousand 
dollars on equitable profit sharing basis in going sawmill 
operation or to wholesale firm composed of—or to be 
organized of ambitious young men of experience. 
“Address “L. 16,’’ care American Lumberman. 


ALABAMA PINE MANUFACTURER 
Operating over thirty years and with well established 
retail trade wants to make exclusive selling arrange- 
ments with Alabama or Mississippi mill, on either 
purchase or commission arrangement. Will advance on 
shipments day invoice is received. 

Address “T. 50,’’ care American Lumberman. 




















WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 
help you find a location. Address 
H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





FOR SALE—RETAIL LUMBER AND COAL YARD 

In Southern Indiana good manufacturing center. Must 

sell on account of health; good business for right party. 
Address “W. 30,’ care American Lumberman. 


FOR SALE—TWO RETAIL LUMBER YARDS 
In adjoining one-yard towns North Central Illinois. 
First-class territory and conditions. 

Address “W. 37,’’ care American Lumberman. 


RETAIL LUMBER, COAL AND SUPPLY 
Business for sale. Cash down with terms that will 
allow paying balance out of profits. Purchaser must 
advise in first letter of experience and have good recom- 
mendations. This is an opportunity for live man. 

Address “Ww. 2,’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 











County Seat Central Wisconsin. Requires about 
$30,000.00. ; 
Address “Ww. 1,’ care American Lumberman. 





FOR SALE RETAIL LUMBER YARD 


Town 20,000. Doing over $200,000 this year. Cor- 
respondence invited. 
Addreess “T. 62,’’ care American Lumberman. 





LUMBER YARD SITUATED IN 
Southeastern Ohio. County seat 2,000 population, only 
yard in town doing a thriving business. Railroad and 
river shipping facilities. A money maker. Address 

THE JONES LBR. CO., McConnelsville, Ohio. 


FOR SALE—RETAIL LUMBER YARD. 
Old established retail yard. Extreme western part of 
Indiana. Stock low and clean. Will lease buildings. 
A good proposition. 
Address “T. 5,’’ care American Lumberman. 


FOR IMMEDIATE SALE 
A neat retail lumber yard and moderen residence in a 
good one yard town in a prosperous community in the 
edge of the Illinois oil field. Average annual sales for 
last five year 7 $36,000. Will require about $25,000. 
Address 2,’’ care American Lumberman. 


ONE YEAR AGO THE FOLLOWING AD 
Appeared in this publication: ‘‘Retail Lumber Yard in 
Idaho for sale. Established in 1911. Only yard in 
county. Rich farming and orchard land. Average sales 
for past four years $27,000.00. Very promising pros- 
pects. Price reasonable. Good reasons for selling.’’ 

This business has operated successfully during that 
time. This is no white elephant. Excellent opportunity, 
and business can be bought at figure so someone will 
realize a handsome return on the investment. Do not 
answer unless you mean business. 

Address “S. 14,"’ care American Lumberman. 
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FOR SALE—GOOD ILLINOIS YARD 
Located in the dairy district of northern Illinois. 
Address “S$. 17,’’ care American Lumberman. 





FOR SALE—RETAIL LUMBER YARD 
In southwest Wisconsin, one yard town. 
Address “DPD. 26.’ care American Lumberman. 


A GOOD LUMBER YARD 
In one yard town in Southeast Iowa. 
Address “T, 1,’° care American Lumberman. 








FOR SALE—FOUR RETAIL LUMBER YARDS 
In Southeast Missouri. Will sell all together or singly. 
Address “S$. 3,’’ eare American Lumberman. 
TWO YARDS FOR SALE 
Southeastern Iowa. ‘Total sales about $70,000 per year. 
Both plants $9,000. 
Address “T. 60,’’ care American Lumberman. 
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FOR SALE 
Puget Sound stock and special millwork factory, in one 
of the largest lumber producing centers of U. S. Go- 
ing concern with splendid line of trade and prospects 
unsurpassed for steady growth. Age and health of prin- 
cipal owner reason for selling. At least $100,000 cash 
required. 
Address “W. 31,’’ care American Lumberman. 





AM OFFERING MY ENTIRE BUSINESS 
For sale, consisting of saw and dimension mill, locat- 
ed in North Central Ohio. Splendid opportunity. Good 
reason for selling. 

Address “TT, 56,’’ care American Lumberman. 


WANTED—PARTY WITH CAPITAL 
To take active interest in retail yard and millwork 
plant. An experienced factory man preferred. A good 
paying proposition. One yard town in Wisconsin. 
Address “T. 53,’’ care American Lumberman. 


FOR SALE—SAW MILL 
On navigable river near Mobile, Alabama. Unlimited 
amount of hardwood timber in near vicinity. Excellent 
proposition for mahogany operation. Ocean going 
steamers can unload logs in boom. 
Address “T, 15,’ eare American Lumberman. 


FOR SALE 
15,000 capacity sawmill, about two million feet pine 
timber on pike road. 
W. W. BRADLEY, Gladewater, Tex. 


TIMBER 
I wish some one to be interested with me to buy 14,000 
acres 10 miles from Memphis on Miss. River; has now 
80 million feet of timber on it; can be bought at a 
sacrifice. I will pay my part; have logging outfit; 
want a lumberman as will require saw mills on property. 
JOHN CLEARY, Jonestown, Miss. 


FOR SALE—BUSINESS OPPORTUNITY 
Going Rotary Sawmill, Retail Yard, 10 Acres Ground, 
Office and good Dwelling, at Hatley, Wis. Fine oppor- 
tunity for energetic man. Price $8,500. Inquire 
KNOKE LUMBER CO., at Appleton, Wis. 




















FOR SALE—MODERN N. C. PINE OPERATION 
75 M. daily capacity, in full operation. 250 
million feet of timber and large quantity of pulp 
wood. Desirable location. Principals only. 


Address ‘“‘FEE SIMPLE,’’ care American Lumberman. 





SOUTHERN INVESTMENTS 
Timberlands, coal lands, mineral lands, mines, quarries, 
sawmills, woodworking plants, public utilities, ice plants, 
industrial plants, etc. Write us. 

HODGSON INVESTMENT CO., Knoxville, Tenn. 


FOR SALE 
Going Oregon lumber and shook manufacturing plant 
operating in Western White Pine. Choice timber: hold- 
ings and mill properties. Excellently located on main 
line approximately $400,000.00 proposition. Address 
owner, ‘‘L. 2,’’ care American Lumberman, 


FURNITURE FACTORY 
For sale or rent. Modern in every respect. Address 
communication to 
THE MECHANICVILLE FU —, RE COMPANY, 
Mechanieville, N. 


HARDWOOD DIMENSION STOCK PLANT 
At Grenada, Miss. About six acres on principal high- 
way; good engines, boilers, sawmill and machinery. 
Switch on Y. & M. V. main line. Good warehouses. 
Bargain for prompt cash. Apply ANCHOR SAWMILLS 
CO., 705 Carondelet Bldg., New Orleans, ' 






































FOR SALE 

car 4/4 F. A. S. poplar. 

ear 4/4 select poplar. 

ear 4/4 clear sap poplar. 

ear 5/4 F. A. S. select and sap (mixed) poplar. 
car 6/4 F. A. S. select and sap (mixed) poplar. 
ear 8/4 F. A. S. select and sap (mixed) poplar. 

GAMBLE BROS., INC., Highland Park, Ky. 


FOR SALE—ONE CARLOAD (40,000) 
Locust treenails 14%” and 1%” in diameter, lengths 24” 
to 48”, bright and perfectly manufactured. Make offer. 
R. 8. PARKS, 1136 Singer Bldg., New York, N. Y. 


ORDERS WANTED FOR CHESTNUT 
Can cut any special size from 1”x1” to 4”x4”, short 
lengths. CONRAD RICHTER, Harrisburg, Pa. 


RRR 














CHOICE DRY STOCK 
‘ars 4/4 Ist & 2nds Birch. 
‘ar 8/4 Selects & Better Birch. 
car 6/4 No. 1 C. & B. Northern Soft Elm—wide. 
‘ars 10/4 No. 1 C. & B. Northern Hard Maple. 
Glad to quote delivered prices. 
VAN KEULEN & WINCHESTER LUMBER CO., 
Grand Rapids, Mich. 
FOR SALE—RED OAK 
4 M’ 2x10-16’, 6 M’ 4x6-16’, 3 M’ 3x10-16’, 4 M’ 7x10-10’. 
All sound and square edged red oak. 
W. C. POWELL LUMBER CO., Salem, Mo. 


FOR SALE 
50,000 ft. 14,” Basswood Key Stock. 
150,000 ft. 144” Log run Beech. 
Address “T. 67,’’? care American Lumberman. 


CHESTNUT POSTS AND HARDWOOD TIMBER 


Cut to your requirements. Every kind and size. Quote 


or ask prices. 
CONRAD RICHTER, Harrisburg, Pa. 
ORDERS WANTED FOR SOUND SQUARE 


Edged clear oak flooring strips or any small dimension, 
preferably oak. Can furnish dowel rods, squares, etc. 
eae about two cars a week. 

G. C. ALLEE LUMBER CO., Fredericktown, Mo. 


SMALL GUM TIMBER 
If you are ifterested in buying small Gum stumpage, 
logs or bolts adjacent to Trunk Line raliroad in Ar- 
kansas, write 
“SMALL GUM,’’ care American Lumberman. 


ONTARIO LUMBER AND LATH 
5%” spruce crating. 
1x4 spruce or jack pine or hemlock crating. 
14%4”"x4 ft. No. 1 Norway and jack pine lath. 
1144”x4 ft. No. 2 Norway and jack pine lath. 
1” and 5/4” com. and dsg. white pine. 
1x10/12” No. 1 and No. i cull white pine. 

res: 
THE ELGIE & JARVIS LUMBER CO., LTD., 
18 Toronto St., Toronto, Canada. 


TOUGH BUTT HARDWOOD BOLTS AND LOGS 
A fair sized Hardwood Lumber operation in Arkansas 
would be interested in bonafide inquiries for mixed Oak, 
Persimmon, Elm, Ash and Hickory Bolts and Logs. 

Address ‘‘OAK BOLTS,’’ care American Lumberman. 


WANTED—ORDERS FOR OAK CRATING STOCK 
Surfaced one or more sides any thickness desired. 
Prompt shipment. 

J. L. HICKS & SON LBR. CO., Doniphan, Mo. 


ROTARY CUT CANADIAN BIRCH VENEERS 
As also all classes of ——_ Hardwood Lumber for 
1924 delivery; green dry J. C. MacDIARMID, 
REG’D, 212 McGill St., ig Canada. 


WE WANT ORDERS FOR CHOICE LOGS 
Southern Hardwoods, Cypress and Yellow Pine suitable 
for export or the manufacture of veneers. Can also 
furnish Yellow Pine piling and Hewn Oak timbers. 

Address “R. 14,’’ care American Lumberman. 


FOR SALE—PILING 50 CARLOADS WHITE OAK 


toe bo 
. oe. 



































And mixed hardwood piling. 
EDW. G. ANDERSON, Kane, Pa. 


sel anit 3 
or Lat ils. 





CHOICE WHITE OAK TIMBER 
TRACT FOR SALE 
About half million feet—approximately 75 acres. 1% 


miles from state road. 8 miles from B. & O. Ry., 
Montgomery County, Md. 


The timber is sound, good size, long lengths and log- 
ging conditions are ideal. For extra quality white oak, 
this is unequaled. $7,500 net cash. 

Cc. R. ROWDYBUSH (Owner), 
Cold Spring Manor, 
Rockville, Md. R. F. D. 2. 





FOR SALE—6000 ACRES VIRGIN TIMBER 
In Ontario, hemlock, birch, ash, elm, basswood and pine. 
WARREN ROSS LUMBER CO., Jamestown, N. Y. 


FOR SALE—IN INDO-CHINA 
75,000 acres timber land, forest exploited since 1908; 
owners have built railroad to market, carbonization, pa- 
per and distilling plant. Can supply Japanese market. 
Price 20,000,000 francs. For terms and further infor- 
mation, apply FRANCO-CANADIAN MORTGAGE CO., 
LTD., Edmonton, Alberta. 


BIRCH AND HEMLOCK STUMPAGE 
(70 percent birch) of good quality, tributary to the 
Canadian National Railway, Pembroke, North Bay 
Branch, offered to operator with experience in logging 
and sawing hardwood. Must contract for six million 
feet or more annually for a period of years. Payment 
per M. B. M. government scale as cut. Price low, good 
opportunity for experienced man with capital. Address 
GILLIES BROS., LIMITED, Braeside, Ontario, Canada. 


FOR SALE—350 ACRES OF TIMBER LAND 
Two-thirds of property contains hardwood and tie 
timber. Located on automobile highway fourteen miles 
from Washington and several hundred yards from the 
Potomac River on a navigable stream. The timber value 
will more than pay for the entire acreage. Price $75.00 
per acre. E. H. JACKSON, 907 15th St., N. W., Wash- 
ington, D. C. 





















SALE OF TIMBER 
FORMER COEUR D’ALENE 
INDIAN RESERVATION 

Sealed bids, in duplicate, marked outside ‘‘Bid for 
Timber’? and addressed to the superintendent Coeur 
D’Alene Indian Agency, Sorrento, Idaho, will be re- 
ceived until 10 o’clock, Pacific time, Thursday, January 
24, 1924, for the purchase of timber on 38 allotments 
or portions thereof numbered 24, 189, 248, 249, 252, 253, 
270, 289, 291, 298, 299, 300, 301, 302, 304, 308, 310, 311, 
312, 318, 314, 316, 317, 326, 327, 330, 336, 337, 338, 341, 
342, 345, 348, 350 375, 605, 622 and 635 within the 
Hangman Creek District, in the southern portion of the 
former Coeur D’Alene Indian Reservation in townships 
43, 44 and 45 N. Ranges 4 and 5 West, Boise Meridian, 
Idaho. The sale embraces approximately 40,000,000 feet 
of yellow pine, Douglas fir and larch. Each bid must 
state the price per thousand feet, Scribner Decimal C 
Log Scale, that will be paid for each species of timber 
cut and scaled prior to April 1, 1927. On April 1, 
1927, the stumpage prices will increase twelve percent 
(12%) over the prices bid for the first period and at 
the close of each three years thereafter the price will 
advance twelve percent (12%) over the price paid during 
the preceding three-year period. No bid per M. feet 
B. M. of less than three dollars and twenty-five cents 
($3.25) for yellow pine, and two dollars and fifty cents 
($2.50) for Douglas fir, larch and other species for the 
first period will be considered on allotments numbered 
248, 249, 252, 253, 304 and 337; three dollars and fifty 
cents ($3.50) for yellow pine, and two dollars and fifty 
cents ($2.50) for Douglas fir, larch and other species 
on allotments 270, 317, 330, 375 and 635; three dollars 
and seventy-five cents ($3.75) for yellow pine and 
two dollars and seventy-five cents ($2.75) for Douglas 
fir, larch and other species on allotments numbered 348, 
350, 327, 342, 341, 345, 338, 316, 289, 308, 312, 310, 
811, 818, 314, 291, 501, 622, 298, 189 and 605; four dol- 
lars ($4.00) for yellow pine, and three dollars ($3.00) for 
Douglas fir, larch and other species on allotments num- 
bered 336, 326, 24 and 301 and five dollars ($5.00) for 
yellow pine, and three dollars ($3.00) for Douglas fir, 
larch and other species on allotments numbered 299, 302 
and 300. Not over ten years will be allowed for the 
removal of timber from any allotment. Each bid must 
be accompanied by a certified check on a _ solvent 
National bank in favor of the superintendent of the 
Coeur D’Alene Indian Agency in the amount of ten 
percent (10%) of the purchase price of the timber bid 
on. Each tract to be bid on separately with check to 
conform. The deposit will be returned to unsuccessful 
bidders, applied as part of the purchase price of suc- 
cessful bidder, or retained as liquidated damages if the 
bidder shall not execute contract and furnish satis- 
factory bond for approximately twenty percent (20%) 
of the value of the timber purchased within sixty days 
(60) of the acceptance of his bid. In addition to the 
ten percent (10%) deposited with the bid, fifteen percent 
(15%) of the purchase price must be paid within thirty 
days after the approval of the contract by the Commis- 
sioner of Indian Affairs, twenty-five percent (25%) ad- 
ditional within two years of approval of contract, all 
other payments to be made in such manner as may be 
necessary to insure the payment for all timber in 
advance of cutting. The right to waive technical de- 
fects and to reject any and all bids is reserved. For 
copies of the contract, regulations, maps of the sale 
area, blanks for the submission of bids, and other in- 
formation, apply to the superintendent Coeur D’Alene 
Indian Agency, Sorrento, Idaho. 

CHAS. H. BURKE, Commissioner. 
Washington, D. C., Nov. 21, 1923. 





TIMBER IN S. E. MO. 
In Cape Girardeau Co. along railroad 100 acres bottom 
hardwoods, gum, oak, hickory, etc. Stumpage =. per M 
or _ on f. 0. b. Whitewater, Mo. Own 
O. SAUER, 2518 Keith Ave., Berkeley, Calif. 


150 ACRES HARDWOOD 
Timber in Eastern Kentucky, contains 6,500,000 feet 
White Oak, 2,225,000 feet Native Hardwoods; located on 
Railroad and the Licking River. Timber can be rafted. 
For particulars write 
C. L. DAVIS, 1412 Franklin, Portsmouth, Ohio. 








APPROXIMATELY 150 MILLION FEET 
Of standing timber fee title, on logging stream and rail- 
road, — district. 
. J. LENANDER & CO., Minneapolis, Minn. 


FOR SALE—TIMBER LIMIT AT 
Vancouver Island, aggregating over 500,000,000 hemlock, 
eedar and fir, easily logged with on engines. 

AMERICAN LAND & LOA . 

S56 0. P. B.. Bide, Wiesteon, Man. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATE, 1026- 27 Standard Bank Bldg., 
Vancouver, B. 


OREGON TIMBER FOR SALE BY OWNER 
Operators or investors take notice, 2700 acres in a solid 
body, all in one water shed, 2% miles from main line 
S. P. R. R. and a good town, 90 million old growth 
sound growing Fir and 15 million exceptionally fine 
Sugar Pine, will cut strong to clears, conditions favor- 
able for very cheap logging, 2% grade from main line 
S. P. R. R. to the center of tract, plenty of water 
for operations, step down in lumber freight rates to 
California markets takes place at this station, tract 
was bunched 15 years ago by us and is on the market 
for the first time, it is a choice piece of property and 
you can deal direct with owner by addressing, 

R. BE. GRISWOLD, 468 W. 10th, St. Bugene, Ore. 
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10,000 ACRES CROWN GRANTED LAND & TIMBER 
145,000,000 ft. saw timber, 40 percent white pine and 
spruce, balance cedar and hemlock; 3 to 5 logs to the 
M; 70,000 cedar poles, length 30 to 50 ft. Just across 
the line in B. C.; 2 miles from G. N. R. R. One of the 
easiest and cheapest logging chances left in N. W. 
4,000 acres of this has a growing crop of white pine 30 
years old that in 20 years more will cut 25,000 to 30,000 
per acre. Best buy on the market today. Price 
$150,000. Terms. For map and detailed cruise, write 
or wire R. A. WILSON, Kalispell, Mont. 


CALIFORNIA WHITE AND SUGAR PINE 
AND REDWOOD TIMBER LANDS 
Desire to get in touch with prospective buyers for oper- 
ating or investment. In writing, state character and 
size of property desired. 
ALBERT G. DUHME, 
440 Geary St., San Francisco, Calif. 


OREGON TIMBER LAND 
For sale cheap. Three to five hundred million feet of 
Douglas fir (Oregon pine) at $1.00 per thousand, stump- 
age. The land is valuable and goes with the timber. 


Write for particulars. 
MEALEY BROS., Foster, Oregon. 
B. C. TIMBER FOR SALE 


Pulp proposition of about 4 billion feet, mainly spruce, 
on tidewater. Price $3,500,000. Full particulars from 
CANADIAN FINANCIERS TRUST COMPANY, 

839 Hastings St. W., Vancouver, B. C. 




















SPLENDID OPPORTUNITY TO BUY 
On favorable terms 35,000 acres second growth yellow 
pine. Will make some man who has patience and who 
can look after it a fortune. 


Address ““W. 34,’’ care American Lumberman. 


BIG ORIGINAL SHORT AND ee 
PINE AND CYPRESS 
Tract of 130,000,000 feet for sale in South Carolina 
right on railroad. Also 5, 10, 30 and 50 million feet 
near by shortleaf; also large cypress, hardwood and 
longleaf tracts. Easy terms. All virgin. HAMPTON 
TIMBER CO., 55 East Bay, Charleston, S. C 


FOR SALE—CHOICE HARDWOOD AND 
Short Leaf pine, largely Rosemary, on 2490 acres. 
estimated to cut twenty million feet, about 70 per cent 
Hardwood, near Jackson, Miss., three to five miles north 
oe A. &@ V. BR. Ki, good logging 

CHAS. TREAS, Aberdeen, Miss. 











6 FT. LEFT HAND BAND MILL 
This mill is a Fay & Egan with extra heavy feed car- 


riage. Complete filing room equipment. Gang edger. 
Live rolls. Log hoist. Derrick. Steam drag saw. Two 
90 H. P. engines, Four saws, practically new. Price 
$2,000 for the complete outfit as is where is. 

Address ““W. 10,’’ care American Lumberman. 





FOR SALE 

50 to 60 ton Baldwin rod engine, 20x30 sizer, 3 sets live 
rolls and drives, 2 drives for 112 chain log dog, kicker 
and stopper and loader, slab pan and 8” iron posts with 
2” iron posts for fire guard, iron frame log saw, iron 
frame jump saw, shafting, pulleys, large core gears, 
boxes, collars, etc., belting, water pumps, several en- 
gines 25 H. P. to 110 H. P., one 200 H. P. Casey & 
Hedges boiler, dutch oven, steel casing. Will close out 
at very low prices. Can be inspected at Zona, La. 
Address F. L. SANFORD, Zona, La. 


FOR SALE AT A BARGAIN 
One Berlin No. 350 combination high speed matcher and 
resaw, size 6x15, together with full set of equipment. I 
guarantee this machine to be in A-1 condition. 
. E. WOODRUFF, 
330 Conklin Ave., Binghamton, N. Y. 


SPECIAL EDGER BARGAIN 
One 66” No. 00 R. H. Allis-Chalmers Pacific coast edger 
with. front table. Six movable saws 36” diameter. 
Large press rolls raised by steam cylinders. Good con- 
dition. Write for specifications. 
SUNCREST LUMBER COMPANY, Sunburst, N. C. 


FOR SALE—SECOND HAND MACHINERY 
1—72” Heavy McDonough Edger with rear table. 
1—72” sd McDonough Edger with gang rift attach- 
ment. 
1—Wheland Gang Drop saw Trimmer 8’ to 20’. 
1—Wheland 8”x10x5 Foot Nigger. 
1—No. 283 Berlin Band Resaw, 4” Saw. 
1—No. 260 Berlin Circular Resaw 24” Saw. 
1—Rowley & Hermance 38” heavy Circular Resaw. 
1—Fay Timber Sizer 14”x30”. 
1—Oil Engine, 10 H. P. Y Type. Fairbanks. 
1—Erie Automatic Steam Engine 15”x21”. Cylinder. 
1—Atlas Center Crank Steam Engine 14”x20”. Cylinders. 
1—Davenport Forney Type Locomotive 10”x16”. Cylin- 


ders. 
1—Vulecan Saddle Tank Locomotive 9”x14”. Cylinders. 
— Cylinder Shay Geared Locomotive 9”x8”. Cylin- 

ers. 
1—McCarroll Revolving Skid Trimmer 8’ to 20’ NEW. 
All of this machinery has been overhauled in our shop 
and is in first class condition. 
Prices on application, subject to prior sale. 

STANDARD MACHINE CO., INC., 
Baton Rouge, La. 


DID YOU EVER TRY 
Advertising in the classified department? Quick re- 
turns at a small cost. Send your ad to the AMERICAN 
LUMBERMAN, 4381 S. Dearborn St., Chicago, Ill. 
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FOR SALE 


THE LARGEST AND MOST COMPLETE LINE OF 
USED MACHINERY IN THE UNITED STATES 


EACH MACHINE GUARANTEED AS REPRESENTED 
IN QUOTATION OR FULL PURCHASE 
PRICE REFUNDED 


WRITE FOR DETAIL DESCRIPTION, GUARANTEE 
AND LOWEST CASH PRICE 


DOUBLE SURFACERS 


Berlin No. 175—30”x12” Six Roll, triangular heads, di- 
vided rolls; rebuilt. 

Berlin No. 177—30”x12” with round heads, divided rolls; 
rebuilt by Yates Co. 

American No. 64%4—30”x7” Cabinet, with round heads, 
divided rolls. 

Berlin No. 160—30”x6” Cabinet, with square heads, sec- 
tional rolls. 

—- 30”x7” Cabinet, with square heads, sectional 
rolls. 

American No. 145—30”x6” Six Roll, with square heads, 
sectional rolls. 

American No. 4—24”x6” light Double Planer, square 
heads. ’ 


SINGLE PLANERS 


Buss 30”x6” Cabinet with square head, sectional roll. 
Buss 36”x6” Cabinet with square head, sectional roll. 
Whitney 36”x6” Cabinet with round head, sectional roll. 
Berlin 42”x6” Cabinet with square head, solid roll. 
Yates No. 152—24”x8” with round head, divided roll. 
Smith 24”x6” Pony Planer with countershaft. 


RIP SAWS AND EDGING SAWS 


Jenkins Chain Feed Edging Saw, direct motor drive, 
complete. 

Fay & Egan No. 386 Edging Saw without countershaft. 

a Iron Works No. 65 Edging Saw with counter- 
shaft. 

— No. 205 Chain Feed Edging Saw, direct motor 
drive. 

Fay & Egan No. 110 Self Feed Circular Rip Saw. 

Towsley Hand Feed Rip Saw, iron frame. 

West Side Chain Feed Band Rip and Edging Saw. 

Yates C-3A Latest Model 4” Fast Feed Moulder, slip-on 
heads, 98 per cent new. 

Yates C-4—8” Fast Feed Moulder, slip-on heads. 

Yates No. 108 Openside 10” Moulder, with 25 HP motor. 

American 14” Inside Moulder and Matcher. 


BAND SCROLL AND RESAWS 


Silver Mfg. Co. 26” Band Scroll Saw. 

McDonough 44” Band Resaw, used less than 30 days. 

Fischer No. 3—60” Band Resaw. 

Yates Late Type VV—4 Twin Band Resaw, fine shape. 

Berlin No. 287—54” Horizontal Band Resaw. 

DOUBLE END TENONERS AND DOUBLE CUTOFF 
SAWS 

American Double End Tenoner. 

Hayes Double End Tenoner, gear driven copes. 

Fay & Co., Double Cutoff Saw. 


SANDERS 


Moore No. 5 Automatic Stoke Belt Sander. 

Yates §-3 Oscillating Edge Sander. 

Berlin No. 431—31” Triple Drum Sander. 

Fay & Egan No. 225—30” Triple Drum Sander. 

Berlin Invincible 30” Triple Drum Sander. 

Berlin Invincible 36” Triple Drum Sander, with 15 HP 
motor. 

Fay & Co. 36” Triple Drum Sander. 

Fay & Co. 42” Triple Drum Sander. 

Fay & Egan No. 225 Late Type 42” Triple Drum Sander. 

Berlin 60” Royal Invincible Triple Drum Sander. 

Berlin 102” Triple Drum Sander. 

L. G. McKnight Spindle Sander. 


MISCELLANEOUS 


Veneer Mchry Co. Veneer Jointer. 

Mattison No. 55-B 30” Automatic Turning and Shaping 
Lathe. 

serlin No. 201 Double Spindle Shaper. 

Six Spindle Multiple Dovetailer. 

Mattison No. 9 Variety Turning Lathe. 

Andrews 30” Boring Machine. 

American 12” Hand Jointer. 

Porter Style ‘‘B’’ 12” Hand Jointer. 

Meyers Rebuilt Continuous Feed Glue Jointer. 

Wilce End Matchers, complete, 98 per cent new. 


COMPETITORS CANNOT MEET OUR PRICES ON 
ABOVE 


A QUOTATION WILL CONVINCE YOU 





WOOD-WORKING MACHINERY SALES 
ORGANIZATION 


140 South Dearborn Street, Chicago. Phone State 7477 





FOR SALE 
Two practically new Fay & Egan 361A short log band 
sawmills with 410 carriage, one right and one left hand. 
Address “R. 2,’’ care American Lumberman. 


SIX FOOT BAND MILL FOR SALE 
Account completing cut we offer completely a ae 
six foot band mill for sale. Will be released January 
first and can be shipped at once. 
ST. GEORGH LUMBER COMPANY, Kingwood, W. Va. 


MACHINERY FOR SALE 
ve 30” double surfacer, complete with counter- 
shaft. 
Fay & Egan 60” band resaw. 
Mershon band rip saw. 
Yates No. 281 roll feed band rip saw. 
Yates No. 312 chain feed band rip saw. 
Fay & Egan 7” four side moulder. 
New Britain No. 2 chain mortiser. 
American No. 5 single end To 
J. HACK 
3-123 General Motors aide TNcavelt, Mich. 


ONE COMPLETE CIRCULAR SAW-MILL 
With 30 H. P. compound traction engine, 10M capacity, 
located near Chicago. 

Address “M. 5,’ care American Lumberman. 


FOR SALE 
One electric light plant complete, generator with switch- 
board and instruments complete, 114% K.W.-110 volt 
D. C. with extra armature. Manufactured by Jas. Clark, 
Jr., Electric Co., Louisville, Ky. One 9x11 Center crank 
slide valve engine with two flywheels. Price Mobile, 
$450.00 
Also one Yates 8x4 C 4 Moulder pay nye with heads, 
practically new. Price Mobile $1,000.00. 
STOVER LUMBER CO., 
City Bank Bldg., Mobile, ‘Ala. 

















WAYNE REBUILT MACHINERY 
‘“‘Known by every user for its Quality, 
And to be Invariably as represented.” 


Around 1400 machines in stock. 


Know our Distinctive Sales Plan and the sort of re- 
building methods that make it possible. 


WOODWORKING MACHINERY 
For every Purpose. 


WAYNE MACHINERY CO., 
Fort Wayne, Ind. 





JUST A FEW PLANERS 
Hermance 24x8” No. 8, Four-side. 
‘“‘Happy Thought’”’ 24x6”, Four-side. 
Woods 8x6” No. 28, Four-side Floorer. 
Rogers 26x12” No. $99, Heavy, Two-side. 
American 30x8” No. 51, Two-side. 
American 26x8” No, 50, Two-side. 
L. Power 26x10” No. 16, Two-side. 
Buss 36” Single Cabinet. 
Pryibil 82” Single Planer. 
L. Power 26x8” No. 8, Single. 
Several Pony Planers 18 to 24”,-and hundreds of other 
woodworking machines. Write for full list. 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


THINK WHAT IT MEANS 
Many thousands of people each week read the ciassified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
MERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 














30 KW. 125 V. D. C. 
ENGINE GENERATOR SET. 
30 KW, 300 RPM, 115/125 volt, Western Electric D. 0. 
generator, direct connected to Bates 60 HP, vertical auto- 


matic steam engine. Priced low. 
Vv. M. NUSSBAUM & CO., Ft. Wayne, Ind. 


USED ELECTRIC MOTORS 
RECONDITIONED LIKE NEW 
Enormous stock; all kinds; direct current; alternating 
current; all standard makes. We buy, sell, repair, rent 
and exchange. Tell us your requirements. 
PHASE 60 CYCLE MOTORS 





H.P. 220 OR 440 VOLTS Speed 
S . GO @. Bey Ce dia dcccccscccdacccasestvas -1200 
BR OD a Bei Ska cdc dcccdsccccccsccecens - 900 
2 GO Weatinghouse, CB .ccccccccccccccccccccccs 870 
2 50 Allis-Chalmers, type AN, 2200 v.......... 865 
1 50 Westinghouse, type F, slip-ring.......... 850 
a errr rer - 720 
1 60 Westinghouse, type MW, slip-ring......... 680 
1 @ G. B., form M, slip-ring.......cccccccsecs 435 
L TW G. BB, form EE, FOG Cecccccccccscccesces + 21800 
1 75 Allis-Chalmers, type “NY! slip-ring....... 870 
2 75 Fairbanks-Morse, type BV, slip-ring....... 690 
BR 30@ Gi Tig BRM Bivcccsceccecesscscccséscns .--1800 
1 100 G. E., type I, form M, slip-ring.......... 720 
1 125 Westinghouse, rev. field synchronous motor 900 
1 150 G. BL, type I, form M.....cccccccccccccece - 600 
2 200 Westinghouse, Cyne. OW cc ccccccccvoccseeees 580 
1 250 Fairbanks-Morse, slip-ring.........-ssee+- -- 600 
1 Westinghouse, type CW..........seeeeeeee 500 


300 
New and used generators, motors, meters, switchboards 
and transformers. Every article under the regular price. 
GREGORY ELECTRIC CO., 
Telephone Canal 1690. 16th and Lincoln Sts. 
Chicago, Il. 
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100 H. P. G. E. MOTORS $325. 


15 100 H. P. brand new G. E. 8-phase, 60-cycle, 220- 

440-volt, 1200-R. P. M., frame No. 347, type KT motors 

with bases, without pulleys or starters, $325 each. 
Other unusual motor bargains. 

J. V. WALLACE CO., INC., 

11 Wall St., Schenectady, 4 


A. C.—GENERATORS—D. C. 

1—625 KVA Westinghouse 8 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound Condensing Engine. 

1—625 KVA, Allis-Chalmers. Bullock type, 3 phase, 60 
cycle, 220 volts, 120 RPM, direct connected to a 24x 
42 Allis-Chalmers simple heavy duty Corliss Engine. 

1—500 KW General Electric, 3 phase, 60 cycle, 480 volts, 
3600 RPM Turbo Generator Set. 

1—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM Horizontal non-condensing Turbo 
Generator Sets. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct connected to a 20x20 Ball Auto- 
matic Engine. 

1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 

1—150 KW Crocker-Wheeler, 250 volts, direct current 
Generator, direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
ng connected to an 18x18 Skinner Automatic En- 
gine. 

1—125 KW General Electric, 8 phase, 60 cycle, 480 
volts, direct connected to a 16x15 Skinner Automatic 
Engine. 

2—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA, Allis-Chalmers, 3 phase, 60 cycle, 220 volts, 
900 RPM belted Type Generator, with direct con- 
nected exciter. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

1—621%4 KW Lincoln, 3 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—50 KW Triumph, 125 volts, 
an 11x12 Skinner Engine. 

1—22% KW Allis-Chalmers, 125 volts belted type. 

1—17% KW Triumph, 125 volts, direct connected to an 
8x8 Troy Vertical Engine. 

Also many other sizes and types, including both A. O. 
and D. ©. Motors and Boilers and Engines. 
THE RANDLE MACHINERY COMPANY, 

1820 Powers St., Cincinnati, O. 

Established 37 Years. 





direct connected to 





FOR SALE—IMMEDIATE DELIVERY 
2—66”x16’ Frost Mfg. Co. Butt Strap quadruple riveted 


tubular boilers. Full flush fronts, complete with flat 
grates and all regular fittings. Also one 45”x110’ 
smoke stack made of 4” plate. Complete Y breech- 
ing. I beam supports for boilers. 
1—7x4%x8 Duplex Boiler Feed Pump. 
1—400 H. P. closed feed water heater. 
1—20”"x42” heavy duty Wisconsin Corliss Engine com- 
plete with all fittings. 
1—22% K. W. 125 volt, 
belted generator. 
1—2 Panel slate switch board for above generator. 
All above equal to new equipment and in perfect oper- 
ating condition 
REPU BLIC BOX COMPANY, 
913 to 933 N. Halsted St., 
Chicago, Il. 


FOR SALE 
Two Scotch marine boilers, 200 H. P., 
pressure. Boilers in good condition. 
PADUCAH WATER COMPANY, 


BOILERS 
4—525 HP B. & W. Water Tube, 165 Ibs. 
8—440 HP B. & W. Water Tube, 200 lbs. 
2—400 HP Edgemore Water Tube, 180 lbs. 
8—330 HP Heine Water Tube, 180 Ibs. 
2—207 HP Geary Water Tube, 170 lbs. 
1—200 HP Fire Box Locomotive type, 100 Ibs. 
2—175 HP Atlas Water Tube, 150 lbs. 
8—150 HP 72x18 H. R. T., 125 Ibs. 
1—150 HP Fire Box Locomotive type, 100 lbs. 
2—125 HP 72x16 H. R. T., 125 Ibs. 


Direct Current Westinghouse 





150 lbs. steam 


Paducah, Ky. 





2—100 HP 66x16 H. R. T., 125 lbs. 
2—100 HP 66x16 H. R. T., 100 Ibs 
2— 70 HP 54x16 H. R. T., 100 Ibs. 


‘1— 50 HP Firebox Locomotive type, 100 Ibs. 
1— 30 HP Firebox Locomotive Type, 100 lbs. 
Also many other sizes and types 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Established 37 years. 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
431 8S. Dearborn St., 


Chicago, Ill, 

















ENGINES—BOILERS 


12x30 Cor. 11x12 Ideal. 2—60x16, 5—500 HP Heine. 


14x36 Cor. 14x15 Ideal. 1—60x18, 1—408 HP Heine. 
20x42 Cor. 14x20 Erie. 1—72x16, 2—400 HP B&W. 
24x48 Cor. 20x24 Erie. 10—72x18, 8—200 HP Stir. 


Other Sizes. 
Air Compressors, Motors, Generators, Pumps, etc. 
H. R. WILSON MAC’Y CO., 415 Pine St., St. Louis. 


75 H. P. ENGINE—GREAT BARGAIN 
Made by Morris Machine Works, New Jersey. Used three 
months. Fine condition. Cost $4,800. Sell for $1,500. 
J. MOLLOY, Orofino, Ida. 


72x18 BUTT STRAP TRIPLE 
Riveted boiler, 125 pounds working pressure. 
PFANNMUELLER ENGINEERING COMPANY, 
503 Ist National Bank Bldg., Chicago. 














Y% MILE 35 LB. a RELAYERS 


12 miles 40-lb. straightened relay 
MORLEY CYPRESS COMPANY, 
Morley, La. 





NEW AND RELAYING RAIL 
Most all sections in stock. Ready for immediate ship- 
ment. Also frogs, switches, spikes, bolts, and track 
supplies of all kinds. Attractive prices quoted. 
M. K. FRANK, Union Trust Bldg., Pittsburgh, Pa. 





LUMBER OPERATORS 
LIGHT RAIL FOR SALE 


We have about 1100 tons of used 56 Ib. 


rail available for immediate delivery, 


subject to prior sale. 


This rail is in good condition, suitable 
for use in temporary tracks in lumber 


operations. 


ELMIRA WATER, LIGHT AND RAILROAD CO., 


Elmira, New York, 





RAILS, NEW AND RELAYING 
12 to 100-ib. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, 2nd-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


LOW RAIL PRICES 
200 Tons—New 25}. 
250 Tons va Relay. 1500 Tons 56# Relay. 
435 Ty 30. “ 700 oe 607 oe 
370 ity 352 Ti 300 ii} 657 Ty 
500 oe 407 it) 400 “e 152 Ty 
225 at “ 825 “ 85 
ediate Shipment 
WALTER = ZELNICKER SUPPLY co., 


t. uis. 
Locomotives, Cars, Log Loaders, Skidders, Btc. 

















RELAYING RAILS 
56s, 60s, 65s, 67s, 70s, 758, 80s, 90s, with angle bars, 
locomotives and cars. 

. ©. SHERWOOD, 50 Church St., New York. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY CO., 
1605 Old Colony Bldg., Chicago. 


SPECIAL 
R 


FO 
SPOT DELIVERY 
80 lb. to 85 lb. Relaying Rails. 
Any part of 4,000 tons complete with angle bars, bolts, 
spikes, tie plates, rail braces, frogs, switches, ete. 
Attractive Prices. 
Write. Phone. Wire. 
CENTRAL IRON & METAL COMPANY, 
3650 S. Rockwell St., Chicago. 











RAILS 
New and Relaying. 
All sections and weights. 
Write 


NATIONAL ee RAIL CO. 
Phone Olive 563. 006-09 Planters Building. 


St. re, Mo. 





5,000 TONS OF RAILS 
RELAYING—NEW— ACCESSORIES 


30 percent to 50 percent below price of new rails. 
Shipped subject to inspection 
and approval at destination. 


1 ton or 1000 
L. B. FOSTER COMPANY, INC., 
623 Park Bldg., Pittsburgh, Pa. 
154 Nassau St., New York, N. Y. 
Warehouses—Pittsburgh, Philadelphia, Jersey City, 
Hamilton, O. 





MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 





STANDARD GAUGE EQUIPMENT 
1—20 Ton Shay Geared Locomotive Built 1912. 
1—25 Ton Shay Geared Locomotive Built 1907. 
1—28 Ton Shay Geared Locomotive Built 1915. 
1—16 Ton Davenport Rod Locomotive Built 1909. 
1—10x12 Overhead Cableway Skidder. 
1—Two line Russell Ground Skidder. 

MORLEY CYPRESS COMPANY, 
Morley, La. 


2 PHOENIX STEAM HAULERS 
Address ““W. 39,’’ care American Lumberman. 


McGIFFERT LOG LOADER 
Built 1917, swing boom, 9x10 engines standard gauge. 
Good condition. 
Address ““W. 40,’ care American Lumberman. 


STEAM LOG HAULER IN ‘WISCONSIN 
Phoenix hauler in good condition, 20 set sleighs, all at 
a bargain. 

Address 











“W, 25,’’ care American Lumberman. 
LOGGING SLEIGHS 
15 sets; for use with tractors. 
Address “T, 44,’’ care American Lumberman. 
FOR SALE—ONE AMERICAN a oo — 


THOMPSON WELLS LU 
Mich, 








Menominee, 





FOR SALE 
1—70-ton Shay geared locomotive, built 1916. 
1—70-ton Shay geared locomotive, built 1914. 
1—65-ton Shay geared locomotive, built 1912. 
1—50-ton Shay geared locomotive, built 1909. 
1—42-ton Shay geared locomotive, built 1917. 
1—42-ton Shay geared locomotive, built 1913, 
1—74-ton American Consolidated, built 1911. 
1—50-ton Vulcan Mogul, built 1916. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 


FOR SALE 
2 Lidgerwood four-line combination steam skidders com- 
plete, with separate water tender with 8,000-gal. steel 
tank; one 10x10 four-drum engine with 60x180” vertical 
boiler mounted on engine frame, one 10x10 double-drum 
engine, one 9x10 three-drum boom engine mounted on 
turntable. Each machine equipped with two hydraulic 
pump steam water pumps, eight 20-ton hydraulic jacks, 
piping, etc. Will be sold entire or in part at a bargain. 
GREAT SOUTHERN LUMBER COMPANY, 
Purchasing Department, Bogalusa, La. 








HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timberlands in the 
AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago. 
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3 STANDARD GAUGE LOCOMOTIVES 
In good service condition, Will sell or rent. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 





FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, 
rod and geared types. Rebuilt in our own shops. Imme- 
diate shipment from stock. 

RN IRON & EQUIPMENT COMPANY, 
Atlanta, Ga. New Orleans, La. 


SPECIAL SKIDDER BARGAIN 
1—10x12 Clyde Overhead Skidder. 
First-class condition. 
Address SUNCREST LUMBER COMPANY, 
Sunburst, N. C. 








BRIDGES AND TURNTABLES 


J. NORMAN JENSEN, 342 Plymouth Ct., 
Chicago, Ill. 





SIXTY 36” GAUGE RUSSELL LOGGING CARS 
In good operating condition, and price right. 
HARRY P. BOURKE, Escanaba, Mich. 





DID YOU EVER TRY 


Advertising in the classified department? Quick returns 
at a small cost. Send your ad to the AMERICAN LUM- 
BERMAN, 431 S. Dearborn St., Chicago, II. 




















FOR SALE 
One 36 ton 36” Gauge Lima Shay Locomotive. In ex- 
cellent condition. 
THE LONG BELL LUMBER COMPANY, 
(Rapides Division), Woodworth, La. 





FOR SALE 
2—814x12 Davenport Geared Locomotives, 24 in. Gauge, 
ASME Boilers, Shop Nos. 1823 and 1824. 
2—9x14 Baldwin Locomotives, 24 in. Gauge, Shop 
Nos. 42616 and 42617. 
2—Hill Pumping Outfits direct connected to 80 H. P. 
Van Blerck Motors, 6 in. Intake, 6 in. Discharge. 
3-yard Double Track Dump Cars, 24 in. Gauge. 
2—Standard Gauge Camp Cars. 
1—Standard Gauge Machine Shop Car, fully equipped. 
PORTER BROTHERS, 
Norfolk, Va. 





FOR SALE—NEW LOCOMOTIVES 
At Extremely Attractive Prices 
Immediate Shipment 
42” gauge, Mallet Articulated Compound, 55 tons, trac- 
tive power 18250 lbs. 
30” and 36” gauge, 25 tons, tractive power 9170 lbs. 
Coal, Oil or Wood Burners 
R. POLIAKOFF 
709 Sixth Avenue New York, N. Y. 





42-TON HEISLER STANDARD GA. 
Geared Locomotive. First-class condition. 
MID-CONTINENT EQUIP. & MACHY. CO., 
St. Louis, Mo. 





SHAY GEARED LOCOMOTIVE 
One 45-ton, one 36-ton. 
Address “T, 46,’’ care American Lumberman. 


20 STANDARD GAUGE RUSSELL LOG CARS 
28” wheels, 10 Standard flats. 60,000 lb. capacity. 36 
ft. long. 

Address 





“TT, 47,’? care American Lumberman. 





RAILROAD CARS 
600 sets Car Trucks—60,000 lb. capacity. 
25—4,500 Gal. Tank Cars. 
100—80,000 Ib. capacity flat cars—new bodies. 
100—80,000 lb. capacity box cars—rebuilt. 
HOUSTON RAILWAY CAR CO., Houston, Texas. 





GONDOLAS AND BOX CARS 
Good condition—very cheap. 
ddress “T. 48,’’ care American Lumberman. 


BARGAIN FOR QUICK SALE 
1—90 ton ‘‘Shay’’ geared engine, standard gauge. Boil- 
er I. C. C. test, 200-lb. pressure. All I. C. C. and A. 
R. A. safety appliances. Perfect condition, immediate 
delivery. Built in 1912. Automatic couplers, electric 
lighted. Location, Rainelle, W. Va. Address I. K. 
Ftd oo 612, Elkins, W. Va., Dealer in Locomotives, 
ails, Ete. 








RUSSELL LOGGING CARS 
40 Standard Gauge Logging Cars with 24” wheels. In 
t-class condition, and price right. 
HARRY P. BOURKE, Escanaba, Mich. 





WANT TO SELL LOCOMOTIVES, CARS, RAILS? 


Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN, 431 8S. Dearborn 8t., 
Chicago, Ill. 








GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 


Standard Trucks for Logging 
Repair Parts for Cars and Locomotives 








ROD LOCOMOTIVES 
One 70-ton Mogul. Two 50-ton Standard 48” drivers. 
Two 6-wheel switchers. One 4-wheel switcher. 
One 56-ton, 10-wheeler, 44” wheel centers. 
Address “T, 45,’’ care American Lumberman. 





FOR SALE 
1—3¥% ton 4-wheel drive Duplex logging truck. 1—6 
ton semi-trailer which goes with the truck, giving a car- 
rying capacity of approximately 20,000 lbs. In excellent 


condition. 1—10-20 International tractor. The three 
above items combined make an excellent logging or lum- 
bering equipment. 

FRENCH LUMBER & MFG. CO., Battle Creek, Mich. 


TRACTORS 
Three 10-ton Holt tractors, one 5-ton Holt tractor. 
Address “TT, 43,°’ care American Lumberman. 








Qar facilities enable 
BEV VIR ERCEHHORE 
HY DMROMPR WER TERS 








FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


Gang and Band Sawed ~ 
Soft Short Leaf Yellow Pine 
Contains the best work of “The Lumber- 


THE Wood man Poet.” including ““TODAY,’”’ just 


By Douglas Malloch now America’ most widely quoted poem. 
No lumberman’s library is complete without one 


Price potspaid, $1.25 


AMERICAN LUMBERMAN, Publisher, 431 So. Deatborn St., Chicago 

















sood 


them. 


Pencil Dept. 207-J 


LEGIBLE 


yes,—you can read marks 
on logs made with Dixon 
Lumber Crayons months 
afterwards. 


Made in U.S. A. by the 


JOSEPH DIXON CRUCIBLE COMPANY 


And that’s a 


reason for using 


Jersey City, N. J. 








t 












Portable or 
Stationary Mills. 


** They’ de to make good’’ 
* = Lewder Soft Wood. 





Mills Have Proved 
Their Dependability 


Any number of makes of mills have come 
into the market and gone since Knight began 
manufacturing. But Knight has survived and 
prospered, because Knight mills have deliver- 
ed the kind of service operators have wanted 
You can buy a Knight and know that if you 

need some repair part, we'll still be here 
to get it to you. 


Catalog Free. 


The Knight Mfg. 
Company 


1700 Market Ave.,S, CANTON, OHIO 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings. 








A—NORTHERN PINE 
B—SPRUCE 
C—HEMLOCK 


Adems Them. Ue tee.Ce. Thea! 


eeseeee 





Jackson & Tindle. Inc... 
Kinse! Lumber Co 


Kneeland-McLurg Lbr.Co.,ci 68 


Mason-Donaldson Lb. Co. acij 
Menominee Indian Mills. acis 
Mershon, Eddy, Parker Co. 

ceebemeesckeun ach2im(1) 
National Manufacturin 7" 
Northern Pole & Lbr 
Northwestern 

ame Co., The.. 


Sawyer Goodma 
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Stack Lumber Co........ a 
Stange Lumber Co...... acim 
Thornton-Claney Lumber Co. 

chi eb bees scene abceh-1-40 
Thunder Lake Lumber Co.ai 


Virginia & «=4,7 Lake Co. ~ . 


Von Platen-Fox 


ie af 14 
Cc. & R. ee PD osssane 
Cady Lbr. Co.. Inc., W. M. “ 19 
12] Carnahan & Com: meee wee € 
Carney Mill Co.,W.M....¢ 
88! Carter- Lbr. Co......6 
20! Central Coal & Coke Co....e 6 
Chicago Lumber & Coal Co. 
Sepd bees ueweean see a2efijl 
€8!Chicago Lumber Sales Co. 
Aen anebe ones otaehi ds 
Clanton Lbr. Co.,Inc.,T.C.ei 80 
32/Colonial Lumber Co. ...... e 
Columbia Lumber Co...... . 75 
74| Columbus Lumber Co.. 81 
Cross Lbr. Co., B. W. ‘beet 66 
Cummer Cypress Co....... 84 
3) Dantsler Allied Mills...... ° 
18] Davis Bros. Lbr. Co....... 


--b 124 


E—SOUTHERN YELLOW 


PINE 
F—CYPRESS 
Alger-Sullivan Lbr. Co.. 


Amer. Lbr. *, OF Co. waa 66 
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Ft. Smith Lbr. Co......... € 
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Wietr, Under & Nic Co.ci 
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D—CEDAR POSTS AND POLES 
D-2—WESTERN CEDAR POSTS 


Hettler Lbr. Co , H. H. nt 
McCormick Lbr. Co. C. R. 
McCormick & Co. C. R..d2hlo 
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D-8—AROMATIC RED CEDAR 
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E-1—ARKANSAS SOFT PINE 
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78 
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KIRK & BLUM SYSTEMS 


Correctly designed and durably constructed by capable engineers 
and erecting men. Suction guaranteed. Stop shut-downs and blower 
trouble—get our recommendations. 

Send for our book on blower engineering 


THE KIRK & BLUM MFG.CO., 2852 Spring Grove Ave., Cincinnati, O 
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Get Our Purpose.” 
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ECONOMY BALER CO., ANN A Mice 


ANN ARBOR, 
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The First National Bank 


of Portland, Oregon 


The First National Bank West 
of the Rockies 


















OUR service is one of 
the reasons for the 
srowth of your business. 
The same thing applies in 
banking. We'vebeen grow- 
ing because we ve been giv- 
ing lumbermen service they 
appreciate. 
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QUALITYBILT MILLWORK 
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Over 15 Acres Floor Space 


DUBUQUE, IOWA 
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OUR BOARD RULES are popular with lum- 
bermen who appreciate a pans ble and well 
made article. e are BOARD RULES to 
measure any ength and thickness of lumber, 

— LOG RULES with any scale, diameter or 
: length measurements desired. Write or cata- 
™ log describing our complete line. 
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Even and Odd Length Rule 
Clavelandl Rule Co., “siie"* 












Lbr. Ass'n Rule 
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Belem reales 


, \ BRASSS GR) TRADE 
== | ALUMINUM oe) CHECKS 
= zm Write Sor Do up Catalogue 


W.W.WILCOX MFG. CO. 
564 -~572WRandolphst. 
CHICAGO 











Logging Ralph C Bryant 


Have you a problem to solve in loge ging, » log 
transportation or harvesting tan ark an 
turpentine economically? Fy oaging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

1 So. Dearborn St. 


American Lumberman *" Chicago. Ill. 


















For a Genuine 


Chisel Tooth Saw 


Light Runing, smooth 





Dust Collecting Systems 


for Wood Working Machinery, Exhaust Fans, 
Cyclone Collectors, Elbows, Blast Gates, Ball 
Joints and Piping for Immediate Shipment. 


The Cleveland Blow Pipe & Mfg. Co., Cleveland, O. 
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High Speed Steel Knives 


Write Us. 


Cocker Manufacturing Co, | | som 





















SAW pus AND SHAVINGS. © 


Designs and Estimates free of charge. Results guaranteed. 
CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 


BLOW MPANY 
90 Mache Street, = LOCKPORT, NN. ¥. Main es rr wee “rr Boston, Rochester and Philadelphia 


efficient tool; or signin SLOW yon ian POWER sie come 


FOR HANDLING 

















